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1949 MERCURY. Wider, lower, longer lines and room for six passengers feature the 1949 Mercury 6-passenger coupe. The front 
seat has been widened nearly eight inches. The cars go on display in dealer showrooms on April 29. Other photos on page 6. 


Sparks 


Don’t learn traffic rules by acci- 


dent. HE 1949 MERCURY, modern- 


ized throughout to enhance 
Ford Motor Co.’s bid for a greater 


+ * 


Personal income dropped to an 


* 


‘annual rate of $207 billion in Feb-|share of the medium-priced mar- 


 ruary, compared with $211.4 billion | ket, 


o 
r 
‘ 


« 
¥, 


) tifying yourself after hitting an- 


-Ford Heads Chest 


go on public display 
(April 29) at dealer 


will 
in January. | Thursday 
2 Aart | showrooms. 

Sentence Writing Features of the new Mercury 
Rather than take a five-day jail| were disclosed last week by Ben- 
tence, a Seattle traffic violator |son Ford, vice-president of Ford 


‘chose to write a 300-word theme |and director of the Lincoln-Mer- 


eury division. 

Public showings of the new car 
follow by one week the unveil- 
ing by dealers of the 1949 Lin- 
coln and Lincoln Cosmopolitan — 


on “Reasons for stopping and iden- 


other car.” | 
* * | 


| 


* 


Henry Ford II, president of Ford 
Motor Co., has accepted the chair- 
manhship of the Community Chest 
of America. 

‘He succeeds H. J. Heinz of Pitts- 
ourgh, who will serve as vice-chair- 
man. Ford has long been active in 
Detroit Community Chest activities. 

os - * 


Daniel Boones, ’48 

It’s no boon to safety in Ken- 
tucky when trigger-happy natives 
pick safety direction signs for tar- 
get practice. About 12,000 signs are 
ruined annually, costing the state 
about $30,000 a year. 

The net result could be killing 
two birds with one stone—the cas- 
ualty that might result. from fail- 
ure of the sign to warn, and the 
passing of the riddle marker to 
early repose in the scrap yard. 


Lincoln Lowers 
Price Range to 


Blanket Market 


[v4 effort to blanket the lux- 
lury car field, Lincoln has priced 
its 1949 standard models below the 
range for the 1948 custom line. 

Factory list prices of the new 
Lincoln and Lincoln Cosmopolitan 
models were announced last week 
by Benson Ford, Lincoin-Mercury 
director. 

The °49 Lincoln coupe carries 
a factory list price of $2,360, 
against $2,530 for the '48 custom 
coupe. The new four-door sport 
sedan lists at $2,395, in contrast 
to $2,550 for the °48 custom se- 
dan, while the convertible is 
priced at $2,760 for the new 
model against $2,950 for the °48. 

Ford pointed out that these 
| prices do not include distribution 
land delivery charges, federal and 
| local taxes or optional equipment. 
* 


Top Cars 

New car registrations for 48 || 
states in January, 47 states in 
February and 16 states for 


1947 
Make Pos. 
Chevrolet 83,730— 
Ford 76,175— 
Plymouth 43,171— 
Buick $2,919— 
Pontiac 27,751— 
Dodge 26,982 
Olds. 27,096— 
Stude. 14,186—11 
Mercury’ 15,985— 8 
Nash 15,929— 9 || 
Chrysler 12,773—12 || 
Kaiser 5,331—16 
Hudson 14,231—10 
DeSoto 9,090—13 
Frazer 2,773—18 
Packard 
Cadillac 
Willys 


* * 


1—110,199 
2— 87,593 
8— 52,726 
4— 38,215 
5— 34,626 
6— 34,555 
25,177 
20,387 
19,700 
17,425 
15,007 
12— 14,848 
18— 14,326 
14— 11,246 
15— 10,485 
16— 17,598 
17— 6,053 
18— 3,792 
19— 2,942 Crosley 
20— 2,875 Lincoln 
Total All Makes 

530,569 428,923 

For further details see page 
30, today’s issue. 


line, factory list prices are $2,- 
925 on the coupe and $2,975 on 
both the town and sport sedans. 


Cosmopolitan convertible. 
Ford said that because the °49 
models are newly designed and 
| powered, “no direct comparison 
| can be drawn with previous 
models.” He noted, however, that 
all °49 Lincolns are furnished 
with custom trim and appoint- 
ments as standard equipment. 

It was also observed that the 
1949 standard Lincoln is 400 pounds 
lighter and has a 121-inch wheel- 
base, compared to a 125-inch wheel- 
base for all Lincoln '48 models. The 


a3 Ae Cw 


ne 

, 
10— 
1l— 


| 
For THE new 


inch wheelbase. 
Prices and styling of the Cos- 
mopolitan series were “deliberately 


designed to cover a market be- 
(See PRICES, Page 50, Col, 5) 


Cosmopolitan | 


| 
| 
| 
| 





new Cosmopolitan retains the 125-| 


Low Lines, Exclusive Engine 


Mark All-New Mercury 


models. Both the Mercurys and 
Lincolns have been in production 
since early March. 

Prices for the new Mercurys, 
slated to be higher than those on 
the 1948 models, are to be an- 
nounced this week. 

+ ” 

Four body styles are offered in 

the Mercury for 1949, including 
a four-door sport sedan, a six-pas- 
senger coupe, a six-passenger con- 
vertible and a_ station wagon. 
Wheelbase of the new model is 118 
inches. 

The new Mercury is powered 
by a 110-horsepower V-8 engine 
designed exclusively for Mercury, 
Ford stated. Only five feet two 
inches high, the Mercury will be 
one of the lowest cars on the 
road, he added. 

Although the outside dimensions 
are only slightly greater than pre- 
ceding models, it was said, styling 
and engineering provide more us- 
able space for passengers and lug- 
gage. The front seat is nearly eight 
inches wider. The rear seat has 

been widened nearly three inches. 

Increased roominess was achiev- 
ed by widening the body to fender 
width from front to rear, in accord 
with the postwar styling trend. 

* * * 


7 


HE BODY is of reinforced, all- 

steel construction, mounted on 
a newly developed X-type frame 
with special K members for added 
strength. 

New spring suspension brings a 
new degree of smoothness to the 
ride, Ford said. Individual front 
wheel suspension of the swinging 
arm, coil-spring type, is combined 
with airplane-style, direct action 
shock absorbers. This is balanced 

(Continued on Page 6, Col. 4) 


By Mac Gordon 
Staff Writer 
|. S. STEEL tossed a bombshell | 
* Thursday into labor's third- 


|round wage drive by flatly reject- 


ing the pay increase demands of 
the CIO United Steelworkers of 
America. 

The action plainly caught CIO 


| President Philip Murray and UAW- 


CIO leaders by surprise. They had 
expected that a wage increase at 
“Big Steel” would set a pattern 
for all- CIO-organized industries. 
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GM Layoftts Commence; 
Auto Output Is Due to 
Start Down This Week 


100,557 Vehicles Produced in U. S. Plants Past Week; 
200,000 Cars, Trucks Likely to Be Lost 
in May Because of Coal Tieup 


By Bernie Thomas 
Staff Writer 

T APPEARED last week that 

the production of more than 
200,000 cars and trucks may be‘lost 
in May due to the coal strike as 
U. S. plants scraped the.. bottom 
of the barrel for steel supplies. 

However, when the week was 
over, U. S. plants had built 71,384 

cars and 29,173 trucks—a total of 

100,557 units, according to Auto- 

motive News estimates. Included 

in the 98,808 units built the week 

before were 69,677 cars and 29,126 

trucks. 

After accounting for approxi- 
mately 42 percent of all last week’s 
ear and truck output, General Mo- 
tors Friday began laying off the 
first of about 200,000 employes who 
will be idled until steel inventories 
can be replenished. 

Shut down and not scheduled to 
reopen until May 3 were all GM’s 
foundries, machine shops and press 
rooms. Most final assembly lines 
were slated to continue as long as 
supplies permitted, but the Pon- 
tiac and Oldsmobile main plants 
were due to drop out of the pro- 
duction picture Friday night. 

* * * 


ADILLAC division officials re- 

ported that operations might 
continue without interruption, but 
that schedules were being trimmed 
about 20 percent. 

Buick division reportedly had 
similar plans. 

At Chevrolet, it was predicted 
that previously set up April sched- 
ules would be met. However, this 
largest GM division appeared like- 
ly to lose at least a week’s pro- 


Production 


Automotive News Estimates 
U. S. Cars, Trucks 


100,557 
f ’ 
Prev. 1947 
Week Week 


Last 
Week 

For complete production totals 

by makes, see table, page 53. 


97,329 


Observers in Detroit expressed 
the view that the U. S. Steel 
stand, coupled with the earlier 
anti-pay raise position taken by 
General Electric, would stiffen 
the resistance of the auto manu- 
facturers to the UAW’s demands 
for 30 and 35-cent raises. 

It was felt that the UAW might 
reconsider its repudiation early last 
week of Chrysler Corp.’s initial 
wage offer of a six-cent hourly 
boost. A compromise settlement of 
no more than eight cents an hour 
appeared in the making as Chrys- 
ler and UAW negotiators convened 
Thursday afternoon. 

+ 7” o 
‘THE STEEL announcement put 
Murray, who doubles as head of 


duction of cars and trucks in May. 
Although passenger car assem- 
bly was increased in all Chrysler 
Corp. divisions last week, the cor- 
poration’s stockholders were told 
at a meeting that a curtailment 
for the next 60 to 90 days is being 
considered. 
+ - + 
“"MHE IMPACT which the coal 
strike had on our supply of steel, 
(Continued on Page 53, Col. 1) 


Steel Cut Offers 
Hope of Halting 
New Inflation 


i THE midst of indications point- 
ing toward higher prices, U. S. 
Steel moved against the trend last 
week. 


With steel basic to the nation’s 
manufacturing industries, price 
reductions announced by Benja- 
min F. Fairless, president of U.S. 
Steel, offer hope of halting the 
new spiral of inflation which has 
been gathering momentum. 

Fairless, in denying labor de- 
mands for higher pay, said that 
price cuts, to be effective May ‘1, 
“involve a total price reductior 
more than twice as large in amount 
as the total increases last February 
in our prices for semi-finished 
steel.” 


He said that they would be on 
a wide variety of prodiicts. 
* * . 
PRSVICUELT, a general increase 
in car prices had been foreseen 
following increases in_ railroad 
freight rates and forecasts of higher 
coal ces. 


The rail freight hike, authorized 
last week by the ICC, averages 
more than 4 percent over previous 
levels and will affect assembled 
autos as well as materials and 
parts. 

The increase brings to an overal! 
21.4 percent the amount by which 
rail freight rates have been boost- 
ed above the levels of Oct. 1, 1947 
It is the third boost granted the 
railroads since that date. 

* . - . 
AUTO manufacturers with cen- 
tralized assembly plants again 
say they will feel the rate increase 
harder than General Motors and 
(Continued on Page 47, Col. 1) 


~ Steel Pay Rebuff May Upset UAW Drive 


No price has yet been set for the} 


| the steel union, to a major test 
|The CIO chief has pledged the 
steel workers to respect an anti- 
| strike pledge in their contracts, 
most of which do not expire until 
next year. 

The UAW executive board last 
week gave Norman Matthews, the 

(Continued on Page 46, Col. 1) 


Reuther Recovering 


DETROIT. alter Reuther, 
UAW-CIO lead, was recovering 
Thursday from shotgun wounds 
inflicted by a would-be assassin. 
Doctors hoped to save his right 
arm, all but severed by the blast. 

Record rewards posted climbed 
to $117,800. 











U.S. Market Gets 
Few More Cars 
As Exports Dip 


Auto Situation Abroad 
Is Called Explosive; 


Future in Doubt 


By Bob Finlay 
Managing Editor 


T= auto export situation, which 
has important implications on 
the home market, is facing an ex- 
plosive future. 

Any one market could blow sky 
high tomorrow. Some blew up 
yesterday. Auto export men, close 
to the situation, call the market 
too uncertain to talk about. It 
changes from day to day. How- 
ever, there are some facts for 
the record. 

Exports for the first two months 
of this year were definitely down. 
Passenger-car exports dropped from 
7.3 percent for last year to 6.5 per- 
cent for January and February this 
year. Truck exports dropped from 
20.3 percent to 16.3 percent. Canada 
accounted for the drop in cars, but 
not in trucks. 

* . . 

I“ TERMS of benefit to the home 

market, this did little to relieve 
the car shortage. Domestic buyers 
got about 4,700 cars that might 
have gone overseas if the 1947 aver- 
age exports had held up, and about 
8,400 trucks. In other words, in the 
two months this would mean about 
one-tenth of a car for each of the 
46,000 new-car dealers, and one- 
sixth of a truck. 

The adverse effects of a fading 
export market might be more 
severe. When the buyers’ market 
returns here, exports might mean 
the difference between life and 
death to some of the smaller com- 
panies and their dealers—between 
high production at lower costs 
and low production at higher 
costs. 


However, export authorities agree 
that there is still a tremendous 
shortage of motor vehicles all over 
the world. For instance, South 
America, South Africa and Aus- 
tralia still need » tremendous num- 
ber of cars and trucks. Europe is 
still a good market for trucks. But, 
due to dollar shortages, markets in 
various countries have been blow- 
ing up. 

The European Recovery Program, 
now being put into operation, will 
have some direct and indirect ef- 
fects on this situation. 

* e * 
OM\RECTLY, ERP emphasizes 
food, fuel and fertilizers. Trucks 
have an important bearing on car- 
rying out this program. 
Indirectly, ERP dollars that 
(See EXPORTS, Page 50, Col. 3) 


Canada to Import 
British Fords 


WINDSOR, Ont.— Ford Motor 
Co. of Canada, Ltd., announced last 
week that it would resume the im- 
portation of British-made cars and 
liggt delivery trucks from Ford 
Motor Co., Dagenham, England. 

Douglas B. Greig, Ford of Can- 
ada president, said first shipments 
were on the way and that distribu- 
tion would begin in May through 
the coast-to-coast dealerships of 
both the Ford-Monarch and Mer- 
cury-Lincoln sales divisions of the 
company. 
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Short Supply Spurs Bidding iw 
New Price Peaks Seen 


On Late U.C. Models 





by the company is large enough for the erection of an 


Geo. T. Christopher, president, at the formal 


opening of the new headquarters last week. 


Packard Eyes Resumption 
Of Assembly in Canada 


WINDSOR, Ont.—Packard hopes 
to resume assembly and sub-assem- 
bly operations in Canada when the 
dominion’s economic difficulties are 
settled. 

This was disclosed last week by 
George T. Christopher, president 
and general manager, at the formal 
opening of the new headquarters 
here of Packard Motor Car Co. of 
Canada, Ltd. 


The new $250,000 facilities will 
serve as headquarters for the dis- 
tribution of new cars, parts and. 
accessories to Packard’s 171 deal- 
ers in Canada. The total area 
owned by the company here is 
large enough for erection of an 
assembly plant, Christopher said. 


In a statement at the opening 


Output Unlikely 
To Exceed ’47, 
Ward Declares 


WILMINGTON, Del. — Despite 
earlier optimistic estimates, “1948 
automotive production is likely to 
be no greater 
than that of 1947,” 
L. W. Ward, gen- 
eral sales man- 
ager of Pontiac, 
declared last 
Thursday. Earlier 
industry estimates 
had predicted a 
10 to 15 percent 
increase in 1948. 

However, while 
total production 
may be no greater 
this year, Ward indicated that the 
division between cars and trucks 
might be different. Ward says that 
the industry is likely to build 4,000,- 
000 passenger cars this year. That 
is about a half-million more than 
the 3,555,927 turned out last year. 
The industry built 1,238,447 trucks 
last year, and this year truck pro- 
duction is expected to be down. 


Ward, with other Pontiac execu- 
tives, was here to conduct the first 
mass driveaway of new Pontiacs 
from the recently opened Buick- 
Oldsmobile-Pontiac assembly plant. 


“Steel continues in extremely 
short supply as is evidenced by 
the closing tomorrow of all Gen- 
eral Motors foundries, machine 
shops and sheet metal plants,” 
Ward said. 

Referring to the coal mine stop- 
page, he likened it to a_ stone 
thrown into a placid pool, explain- 
ing that “the ripples continue long 
after the stone sinks.” 


Meanwhile, Ward said, the de- 
mand for new cars is greater than 


L. W. Ward 


(See OUTLOOK, Page 53, Col. 3) 





PRODUCTION IS EXPECTED to start soon on the SAAB-92 in Sweden. It has a 


unisteel frame body, 24-horsepower, 


are independently sprung via torsion 


four wheels 
wei cht is 1,540 pounds. 


two-cylinder engine, front-wheel drive, 
(like 


and 


all 
bars the Volkswagon). The 











ceremonies, the Packard president 
called for an “immediate re-exami- 
nation” of the economic relation- 
ship between Canada and the U. S. 


“It certainly does seem reason- 
able to me,” he said, “that a solu- 
tion can be found to the dominion’s 
pressing dollar crisis without re- 
course to restrictive measures with 
their consequent effect on the 
economies of both nations.” 


Pointing out that Packard assem- 
bled cars in Canada from 1931 to 
1939, Christopher said he did not 
believe his company’s role _ in 
Canada should be confined to that 
of an importer. 

Realignment of joint Canada- 
U. S. economic problems, he added, 
should “redound to the increased 
benefit of the people and industry 
on both sides of the border.” 

“For example,” he stated, “it is 
not the fault of Packard that we 
have not purchased in Canada 
dollar for dollar with our exports. 
No one knows better than I that 
you can’t expect to sell goods in, 
let us say, Illinois or Ohio with- 
out being prepared to buy from 
those same states. 

“I can very easily visualize some 
kind of integration of the two 
economies without in any way di- 
luting the sovereignty of either 
country.” 

The new Packard headquarters 
include two connected structures— 
a combined office and showroom 
building and a warehouse, each of 
one story. The plot of ground, 
which comprises several acres, is 
near the Canadian entrance to the 
Ambassador bridge, spanning the 

(Continued on Page 10, Col. 4) 


DETROIT. — Prior to the coal 
strike, Chrysler Corp. was able to 
achieve better than 80 percent of 
capacity as against last year’s rate 
of about 66 percent, K. T. Keller, 
president, said here last week at 
the corporation’s annual stockhold- 
ers’ meeting. 

Keller said that the corporation 
had been able to advance total 
output averages but now faces 
the prospect of reduced output.. 
during the next 60 to 90 days 


because of the effects of the 
strike. 

Directors reelected include the 
following: 


James C. Brady, Carl Breer, Wad- 
dill Catchings, Walter P. Chrysler 


Emich Attorneys 


Ask Fee of GM 


CHICAGO.—As an aftermath to 
the suit in which Fred F. Emich, 
former Chevrolet dealer, was award- 
ed $1,236,000 in the United States 
District Court here, Emich’s four 
attorneys have figured that they 
are entitled to fees totaling $507,141 
in addition from General Motors 
Corp. 

The claim of the four lawyers, 
Thomas D. Healy, A. Bradley Eben, 
Harold Stickler and Martin S. Ger- 
ber, was filed last week with Judge 
Walter J. La Buy, who set May 20 
for a ruling on their request. 


General Motors has announced 
plans to appeal the case to higher 
courts. The district court jury 
found GM guilty Feb. 26 after 71 
days of testimony and arguments, 
a duration record. 


Chrysler Cutback Due 


Keller Tells Holders Coal Strike Will Retard 
Schedules for Next 60-90 Days 


By Jim White 
Staff Writer 
gue se supply continues to boost 
prices on all ’48 models with 
prospects that favorite lines will 
reach all-time price peaks exceed- 
ing those of last year, an AUTOMO- 
tive News checkup of wholesale 
auction centers revealed last week. 

Continued heavy demand for ‘48 
models has acted to force prices 
up as much as $200 in a period of 
two weeks in some areas, dealers 
reported. Some operators have al- 
ready reported certain models as 
exceeding last year’s prices, with 
retail pressures not yet at their full- 
est. 

Across the board, all postwar 
lines were reported above levels 
of two weeks ago. Prewars, in 
most cases, enjoyed gentle rises 
in most areas. 

Dealers point out that cutbacks 
in auto production, due to the coal 
strike, likely will create new de- 
mands for late model stocks. Many 
operators report that bidding is 
getting “very hot” for such items 
in the face of rapidly diminishing 


supply. ea 


| Fyn ANGELES reports prices re- 
maining firm but showing a 
slight upward tendency as the re- 
sult of shorter supply in all lines. 
Demand for all makes of ’46s, '47s 
and ’48s is increasing steadily, with 
buyers willing to “reach” for such 
merchandise, according to Frank 
Taylor, operator of the California 
Auto Dealers Wholesale Auction. 


Taylor pointed out that prewar 
models are holding the line at 
levels reached three weeks ago 
but may move upward during the 
next 30 days if late models re- 
main in short supply. Retail has 
gone up with the 5 to 10 percent 
wholesale increase registered two 
weeks ago. 

Convertibles are showing in- 
creased demand, especially in late 
model stocks. Buyer resistance is 
noticeable, he added, but dealers 
feel that short supply will over- 
come this factor. 

Today’s market is the best in 
six months, according to J. B. 
Leathers, Durham, N. C. Volume 
is high and demand is heavy for 


jr., George W. Davison, J. E. Fields, 
Byron C, Foy, John A. Hartford, B. 
E. Hutchinson, W. Alton Jones, Kel- 
ler, Nicholas Kelley, Thomas E. 
Murray, Owen R. Skelton, Harold 
E. Talbott, Juan T. Trippe, A. van- 
derZee, Herman L. Weckler and 
Fred M. Zeder. 

Keller said that the company 
could sell capacity production if it 
could get enough materials. March 
brought about the highest postwar 
production, 114,000 cars and trucks, 
he added. 

He pointed out that from Jan. 

1, 1946, to Apr. 19, 1948, the cor- 
poration shipped more than 2,000,- 
000 postwar passenger cars and 
trucks from its U. S. and Cana- 
dian plants. 

Keller added that more than 69 
percent of the outstanding shares 
were represented at the meeting in 
the proxies sent to the management 
proxy committee, one of the largest 
votes in the company’s history. 





both clean and rough items, he 
reports. ’48s are in short supply, 
convertibles and pickups are mov- 
ing well and the public is seem- 
ingly anticipating the car shortage 
to worsen. 
> > + 

Gratton wagons are slow, Leath- 

ers said, but all units retailing 
under $1,000 are the best sellers 
Prices, he added, are firm to within 
$50 of 1947 levels. 


During the last two weeks, 
prices have risen on all clean 
models with biggest increases re- 
corded in the °48 lines, accord- 
ing to E. LeRoy Cox, Concord, 
Mass. 


Cox reported that demand is 
“way up,” '48s are short and con- 
vertibles (all years) are very much 
in demand at the moment. Station 
wagons are enjoying fair demand 
but fancy wood models are cold. 

Many Southern and Midwestern 
buyers have been active at his 
sales, he added. 


Volume increased nearly 30 per- 
cent during the past 30 days, de- 
spite heavy rains and difficult road 
conditions, Tom Hewitt, Valdosta. 
Ga., reported. 


Hewitt said that 48 demand is 
much greater than supply, espe- 
cially in heavy units. Dealers are 
now anticipating the '49 Ford and 
are looking for new highs from 
the new model. 


Station wagons are without much 
demand but pickups are holding 
firm, Hewitt said. Convertibles are 
in heavy demand at the moment 

(Continued on Page 50, Col. 3) 





Eaton to Market 
Automatic Shift 
For 2-Speed Axle 


CLEVELAND. — Confirming re- 
ports that Eaton Mfg. Co. al eon 
announce an improvement in two- 
speed axle shifting mechanisms. 
George W. Veale, vice-president of 
Eaton’s axle division, revealed last 
— — it — at first be avail- 
able only on the company’s h - 
duty axles. ee ee 

The control, Veale said, is an au- 
tomatic electrical shift. He said it 
permits the driver to change from 
low to high axle ratio and back 
again at any speed by a mere flick 
of the finger—without declutching 
or releasing the accelerator. 

Development of a semi-automatic 
control, also electrical, was dis- 
closed at the same time. Like pres- 
ent vacuum types, Veale said, this 
requires clutch and accelerator ac- 
tion, but is operated electrically and 
Da _——— of being more 

ve in action than 
ee present 

Both types are being tooled for 
production ‘and Veale anticipated 
that delivery will start in the fall. 

It is expected that the semi-auto- 
matic unit will be standard equip- 
ment with Eaton two-speed axles 
and the fully automatic, an extra 
feature. Either control can be in- 
stalled as a replacement for present 
types. 


Ford Motion Denied 


NEW YORK.—A motion to trans- 
fer the scene of the $251,000,000 
Ferguson-Ford patent suit from 
here to Detroit was denied last 
week by Federal District Judge Syl- 
vester J. Ryan. 








C. H,. CLAY (center), of Amery Motor Co. (Ford), Amery, Wis., is shown presenting 
the keys of a dual-control driver training car to Principal 


D. K. Lien of the Amery high 


school. The car is being provided the school without charge. Watching the presentation 
is A, F. Alderman, Eau Claire, Wis., AAA representative. 
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Dealers tell me 


By John O. Munn 






Cars 












Dealers’ or salesmen’s comments, questions or requests may be 
addressed to John O. Munn in care of Automotive News, Detroit, 
,and the writer's same will be kept in confidence if requested. 
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HE economic outlook for auto- 

mobile dealers has dramatically 
changed with the European Recov- 
ery Program and tax reduction. 
Judging from correspondence and 
personal contacts, I find that most 
dealers have a pretty good idea as 
to how these changed conditions 
will affect them. 


In the first place, tax reduction 

of four billion, eight hundred mil- 

lion means more buying power in 

the pockets of the people. Most 
of the cut falls in the second half 
of the year. Few people realize 
this fact. It will be another 
month until most employes can 
adjust withholding deduction 
downwards. Not before June 15 
can individual tax payers revise 
their estimated income declara- 
tions. In other words, purchasing 
power in the second half will be 
increased by an annual rate of 
almost ten billion dollars, That is 
enough to insure good sales 

through the rest of 1948. 

More people will have money to 
buy automobiles. But more auto- 
mobiles will not be available. The 
need for steel in the European Re- 
covery Program, and our own mili- 


Dealers in D.C. 
Retaining Titles 


To Ban Resales 


WASHINGTON.—To prevent the 
sale of new cars as used cars, deal- 
ers here are keeping the title of 
each new vehicle in the selling deal- 
er’s name for six months after the 
auto is sold, it was disclosed last 
week. 

This method of attack on the au- 
tomobile gray market here is said 
to have the approval of Vernon 
West, corporation counsel for the 
District of Columbia. 

Several dealers reported that 
many cash buyers were refusing to 
sign such a conditional bill of sale. 
In turn, dealers are refusing to 
deliver the cars. 


The new bill of sale provides that 
“the purchaser shall have no right 
to sell said vehicle or his interest 
therein or to transfer possession, 
except to seller under conditions 
hereinafter set forth for a period 
of six months.” 


While some authorities claimed 
the dealers’ new legal instrument 
would not hold up in court, the 
first cars to be registered with the 
“conditional bill of sale” appeared 
at the recorder of deed’s office of 
the vehicle department here re- 
cently. They were recognized as 
legal documents and filed away. 


tary expansion, will preclude addi- 
tional allotment of steel to our 
industry. Automobiles will continue 
in short supply. 


* * * 


Higher Prices Seen 


As Deterrent 


ANUFACTURERS face the 

third round of wage increases. 
There is no chance for them to 
increase production as a means of 
lowering unit cost and absorbing 
the higher wages. Higher prices of 
cars is a foregone conclusion. So, 
even with more money in circula- 
tion this fall, higher price tags on 
our product will serve to help keep 
the present relationship of supply 
and demand about status-quo. 

The principal beneficiaries of the 
defense and European Recovery 
Program will be the machine tool 
industry and the plane manufac- 
turers, both of which have been in 
the doldrums. 


When we undertook the defense 
program in 1941 there was a large 
reserve of unemployment. Man- 
power is a restraining factor now. 
Manpower is one of the difficul- 
ties in the way of expansion of 
the steel industry. The steel in- 
dustry also suffers from the 
shortage of ore, coal, railroad and 
lake transportation. 

Dealers, therefore, are looking for 
a continuation of their present 
prosperous situation. Most of them 
expect to keep their profits in re- 
serve rather than to complicate the 
immediate situation of using man- 
power and materials for expansion. 
* * + 


Another Opportunity 


To Boost Service 


[peaLans feel it is another op- 
portunity for them to further 
develop their service departments. 
To train and maintain a force that 
can become more efficient in serv- 
ing the needs of the automobile 
owners in their territory with more 
promptness and at reasonable cost. 

More and more dealers are com- 
ing to realize that to put security 
in their business the only safe 
method is to do such a good job 
with service that it will not only 
absorb their entire overhead, but 
pay them a profit. 


Such dealers are not striving 
for this profitable operation in 
the service department merely to 
have it available for long trade 
on new cars when competition 
is restored in the future. Dealers 
tell me that it is their conviction 
that unless they do run q service 
department that pleases their 
customers they won’t be in a posi- 
tion to stand up against the 
crucifying competition when it 











































WASHINGTON. — The NADA 
1949 general convention committee 
will be headed by William L. 
Hughson, past NADA president, as 
honorary chairman and J. E. 
French jr., of San Francisco, as 
co-chairman, NADA President an- 
nounced last week. 

Other general committee mem- 
bers are as follows: 

Glen O. Smallcomb, NADA direc- 
tor for southern California; Les 
Voge, James McAllister, Fred 
Pabst, Earl Dahlem, Jim Paps, E. 
E. Lowery, Robert Waters and 


Mich. High Court 
Weighs Decision 
On Tradein Tax 


























LANSING.—The Michigan state 
supreme court has taken under ad- 







visement the appeal by new-car 
dealers from the state’s new method 
of collecting sales taxes on the 
wholesale value of tradeins. 

Final oral arguments were pre- 
sented before the court Apr. 16 by 
Wilber M. Brucker, attorney for the 
Michigan and Detroit new-car deal- 
er associations, and W. Ralph De- 









Fire Razes Simmons 









comes. laney, special assistant attorney- 
ANHUAC, Tex.—-The Simmons] In other words, a dealer without general. 
Motor Co. building here was de-|a backlog of satisfied service cus- Brucker, a former governor of 






Michigan, pointed out that the state 
legislature in 1939 voted that the 3 
percent sales tax should be assessed 
on the “take-in” price of any trade 
in merchandise—the price agreed 
upon by the retailer and the cus- 
tomer. This principle, he said, was 
subsequently upheld by the courts. 

The dealers also charged that the 
state revenue department acted un- 
constitutionally in designating the 
guidebook values of a Detroit ap- 
praisal agency as the exclusive 
basis for determining how much tax 
should be paid. 


Delaney contended that before 
the war new-car dealers insisted 
that the sales tax be assessed on 
the appraised wholesale value. He 
said dealers wanted this because 
they were offering tradein pre- 
miums to prospective buyers, but 
Brucker denied that the practice 
was prevalent. 


The revenue department has al- 
ready started auditing dealer rec- 
ords with a view toward collecting 
the higher tradein taxes on sales 
dating from the start of postwar 
production in 1945. Michigan deal- 
ers, however, have been advised to 
refrain from making any payments 
until the court hands down its de- 
cision. 





tomers will soon pass out of the 
picture when the going again gets 
tough. 


stroyed by fire on Apr. 3, with a 
loss estimated at between $15,000 
and $20,000. 


On the House. . . 


Oldsmobile’s new Kettering-engine plant doesn’t, of course, mean 
that Ket’s dream motor is near at hand. But it does provide the 
means for a quick change to the 12 to 1 compression ratio, if condi- 
tions warrant. However, the high-octane gas situa- 
tion means it’ll probably be at least five years be- 
fore the gas-saving engine can be brought out. 
Meanwhile, it looks like “Kettering” will be includ- 
ed in any name selected to designate the new 
engine . . . Those purported photos of the 1949 
Ford, flooding the Auto Capital, are poor shots 
and not worth the money... 

Dealers still complain that they aren’t get- 
ting their usual share of new-car production; 
they realize that exports average about 7 to 10 
percent of U. 8. domestic output but they can’t 
figure how many are going into fleet and other 
direct factory sales. Automotive News is trying 
to obtain these figures for its dealer readers, but so far “no 
soap.” ... Another effect of tightening steel supplies will likely 
be the setting back of announcement dates for some 1949 models. 
First 400 registrants for Massachusetts dealer convention, May 31 

to June 1 in Boston, will get free tickets to a Braves-Phillies double- 
header . . . Glenn Atcheson (Minn.) celebrates 60th birthday on 
South-Coast tour... 
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Murray Tells N. Y. Dealers: 


NEW YORK.—New cars are go- 
ing to be scarce for at least another 
two years, predicts Verne Murray, 
president of the Automotive Mer- 


Murray told an overflow audience 
attending the organization’s 40th 
anniversary dinner that the coal 
strike has seriously slowed up new- 
car production. Murray said that 
most of the auto factories are out 





NEW OFFICERS of the Arkansas Automobile Dealers Assn. Left to right, president— 
S. Ray West of Smart Chevrolet Co., Pine Bluff; vice-president—David R. Russell of 
Ark-Linn Co., Little Rock; treasurer (reelected)—W. E. Bale of Bale Chevrolet, Little 
Rock, and Link Lewis, secretary and treasurer of the association. (See story on page 31.) 


Hughson Heads Committee 


For NADA Convention 


recente ee — — — _— 





Scarce Till ’50 


of the manufacturers’ distributors, 
attended. 

The dinner also was the prelude 
to monthly summer club meetings, 
the first of which is scheduled for 
May 18 at the Henry Hudson coun- 
try club in Westchester. 

Murray told the dealers not to 
underestimate their importance in 
the national economy, stressing 
that the dealers handle millions of 
dollars worth of goods. He pointed 
out that a popular conception of a 
dealer is that he is a middleman 
between the factory and the pur- 
chaser. 

Dealers are the greatest asset a 
factory has, Murray said. He em- 
phasized that you can buy ma- 
chinery but it takes years to build 
a good dealer organization. 

Henry J. Taylor, General Motors- 
sponsored radio commentator, was 
the only other speaker. 

Taylor said the United States 
should build up its armies so 
strong that we can call the Rus- 
sian bluff at any time. While 
warning against over-building, he 
stressed that we must be the 
strongest country in the world. 


Ed Sullivan, Broadway columnist, 
was master of ceremonies at a star- 
studded show presented at the din- 
ner. Among those who appeared 
were Bill “Bojangles” Robinson and 
his “Deep River Boys” and Beatrice 
Kay, famed singer of Gay Nineties 
ballads. 

At the conclusion of the show 
Murray presented a certificate to 
Robinson for two automobiles do- 
nated by the organization, which 
the popular dancer was to turn 
over to the New York Heart Fund 
for whatever use they could make 
of the cars. Robinson is one of the 
most active performers in the 
Heart Fund drive. 


Dealers in R. I. 
Fight Licensing 
Of Mechanics 


PROVIDENCE, R. I. — Proposed 
legislation for the licensing of mo- 
tor vehicle mechanics was opposed 
by automobile dealers and favored 
by representatives of the Interna- 
tional Assn. of Machinists at a 
hearing conducted here by the state 
Senate committee on finance. 

Advocates of the bill ‘claimed it 
would promote highway safety. 
They also contended that the pub- 
lic should be given additional pro- 
tection against faulty workman- 
ship, especially in view of present 
high automobile prices. 

Dealers held that high-speed driv- 
ing was the principal cause of acci- 
dents, and that as far as the me- 
chanical safety of the car was con- 
cerned, the problem was to get own- 
ers to have repairs made when 
needed for their own protection. 
One dealer urged compulsory in- 
spection of all vehicles instead of 
licensing mechanics, as a highway 
safety measure. 

Those opposing the bill included 
Harry Sandager of Cranston, Har- 
old A. Lanphear of Providence, 
Frank Cook jr. of Pawtucket, all 
automobile dealers, and Fred Curry, 
representing the petroleum indus- 
tries. 


of steel with a cut in car produc- 
tion due in May. Production is go- 
ing down instead of up, he added. 
The dinner marked a_ twin 
occasion. It was the 40th anni- 
versary of the association’s found- 
ing and also its first postwar 
dinner. 
More than 1,000 persons, includ- 
ing dealers in auto parts and used 
cars, factory representatives and all 
































Mildred Haskins, all of the San 
Francisco area; Hanford Crockard, 
Roseville, Calif.; J. H. Engel, 
Stockton, Calif.; Norman Phelps, 
Sacramento, Calif., and George B. 


Atlantic City in ’50 
Atlantic City has been chosen 
for NADA’s convention and show 


in 1950, it was announced last 
week. 





Wallace, NADA regional vice-pres- 
ident and director for Oregon. 

Wright also named subcommit- 
tees on programs and entertain- 
ment. He announced the following 
subcommittee for the NADA equip- 
ment exhibition: 

E. E. Lowery, chairman; Cecil 
Whitebone, Smallcomb, W. A. Rem- 
ensperger and Burt Roberts. 


TAA Spring Sides 
Draws 1,000 


NASHVILLE. — The Tennessee 
Automotive Assn. has just conclud- 
ed a series of six annual spring 
regional meetings. Starting at John- 
son City, meetings were held at 
Knoxville, Chattanooga, Memphis, 
Jackson and Nashville. Attendance 
at the six meetings was 1,000. 

President John Wellford, of Mem- 
phis, covered the TAA group insur- 
ance plan. Past President James A. 
Ayers, of Chattanooga, outlined the 
association’s traffic safety program. 
NADA Director Ralph Nichols, of 
Nashville, gave members insights 
into the national scene in Washing- 
ton. The executive vice-president 
of the association, David P. Whel- 
chel, brought all members up-to- 
date with reference to the associa- 
tion’s activities. 


Mullen Cited in Kiwanis 
Joe E. Mullen, owner of Mullen 
Chevrolet Co., Los Angeles, has 
been elected lieutenant-governor, 
division 1, California-Nevada dis- 

trict of Kiwanis International. 








‘What is a Customer?’ 


“A customer is the most important person ever in this office, in 
person or by mail. He is not dependent on us; we are dependent on 
him,” according to the American Automobile Assn. definition of 
“What Is A Customer?” 

“A customer is not an interruption of our work but is the purpose 
of it,” the explanation continues. “We are not doing a favor by 
serving him. Rather, he is doing us a favor by giving us the oppor- 
tunity to do so. 

“A customer is not an outsider to our business. He is a flesh-and- 
blood human being with feelings and emotions like our own, with 
biases and prejudices. 

“A customer is not someone to argue with or match wits with; 
nobody ever won an argument with a customer. 

“A customer is a person who brings us his wants. It is our job 
to handle them profitably to him and to ourselves.” 































(Established in 1925) 
Published Every Monday at 
DETROIT 26, MICH. 





Member 
Cables Address—AUDANE, Detroit @ 
@® Slocum Publishing Company, Inc. 
2666 Penobseot Bidg. Telephone CHerry 0495 
al New York Washington Chicago Los Angeles 
51 E. 42nd St. Chandler Bidg. 360 N. Michigan Ave. 2506 W. 8th St. 
Murray Hill 6-0104 National 4303 State 6273 Federal 0303 





Publisher—George M. Slocum 

Business Manager—B. B. Crighton 
Advertising Manager—-Edward Kruspak 
Midwest Adv. Mgr.—J. Goldstein 


Editor——Pete Wemhoff 
Managing Editor—-Robert M. Finlay 
Service and Truck Editor—J. C. Weed 
Washington —William Ullman Pacific Coast Mgr.-—-R. H. Deibler 
Dealer Editor—John O. Munn Adv. Rep.-—Richard Webber 
Editorial Associates—Patricia Cassady, Mac Gordon, George Deery, 
Bernie Thomas, Jim White 


(Chris Sinsabaugh—Editor 1933-1943) 

RESIDENT CORRESPONDENTS 
Linecoin, Neb.—G. W. Kline Portland, Ore.—-F. K. Haskell 
Little Roeck—Inez H. McDuff Providence—Jack Sullivan 


: Richmond, Va.--T. 1). Eaton 
“ae _e Rochester, N.Y.—J. L. Dougherty 


~M. Harm 
Loulsville—A. W. Williams Sy Se = con 
Madison—John Wyngaard San Franciseo—tLeon Pinkson 
Memphis—Bob Pigue 


Seattie—D. M. Trepp 
Butte—Kenneth Mulholland Miami, Fia.—G. 8. Connell South Bend—L. E. Dunkin 
Chariotte, N. C.D. G. Spencer Milwaukee—John E. Hubel Spartanburg, $8. C.—L. D 
Chicago—-Mel Adams Montreal—Roy Carmichael Springfield, t.—C. C. Hall 
Cleveland—Sanford Markey Nashville—Clyde Grissam Springfield, Mass.—E. C. Zack 
Columbus—Bert D. Strang Newark—Chas. Travis St. Louis—Sam X. Hurst 
Concord, N. H.—Guy Langley New Orleans—Gordon Hebert 


Albuquerque FE. S. Harris 
Atlanta—Hugh Park 
Baitimore—Kate Savage 
Birmingham, Ala.-Stuart Riddle 
Boise—H. H. Miller 
Boston—-Harry Stanton 
Buffalo—ieo. E. Toles 


Bray 


St. Petersburg, Fla.—Joseph 


Dallas—C. K. Cates New York—Bethune Jones Lawren 
Denver—tra Alexander Oklahoma City—M. L. Risen Tacoma—Lee Irwin 
Duluth—G. F. Sweeney Omaha—Arthur R. Oleson Toledo—Bert Woods 


Toronto—James Montagnes 


Fargo—V. H. Whempner Ottawa—M. L. Schwartz 
Fullerton 


Harrisburg, Pa.—George Shelley Pittsburgh—Leon M. Leffingwell 
Hartford, Conn.—R. St. Martin Philadelphia—Sam Elber 
Jacksonville, Fla.—A. G. Ivey Phoenix—Floyd Gillette Wichita—Addison R. Bragg 
Kansas City—I. E. Kirkland Portland, Me.—R. F. White York, Pa.—M. H. Frey 


(Other cities covered by Universal Trade Press Syndicate) 


Subscription: ONE YEAR $6, TWO YEARS $10, for United States and Canada, 
also Mexico, Cuba and Panama. 
To other countries, one year, $9. Single copies 25c. No Free List. 
Advertising Rates: See Standard Rate and Data, or write for rate card. 


Vancouver—F. H. 
Washington—William Uliman 





Entered as second-class matter Post Office, Detroit, under Act of March 3, 1879 
Member of Audit Bureau of Circulation and the Associated Business Papers 


WE STAND FOR: 








AUTOMOTIVE 

tee, 1. Fair and equitable contracts between manufac- 
0 wy VM turers and dealers in motor vehicles, parts and ac- 
€ faye ’  cessories. 12. A fair profit to the dealer on every 
A Ey used vehicle accepted in partial payment for a new 
L \ car or truck. 13. Every dollar of gasoline tax col- 
é lected by state or federal governments applied to 

{I the building and maintenance of highways. { 4. The 
R elimination of governmental and bureaucratic: con- 





trols over this industry. 15. A return to the pre- 
cepts of independence and the rewards of applied 


NEWS 
energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. ‘ 








Uniform Title Laws Needed 
For All States 


ONE OF the things the automobile did was to make travel 
from state to state a practice so common that few of 
us give it much thought. 


But the crooks do. They have given it plenty of thought. 
Witness the case now occupying law-enforcement agencies 
in which more than 100 stolen cars are loose in the Mid- 
west with what appear to be clear titles. 


It is comparatively simple nowadays to move a stolen 
car into a state with lax or no title laws and obtain the 
means of duping dealers or the public into buying stolen 
gars. 


This situation is bad for the whole trade, and the trade 
should cooperate to clean it up. It can be done with co- 
operation. For instance, in the present case it is reported 
that registration certificates for the stolen cars were ob- 
tained in Tennessee on the basis of fake bills of sale. Then, 
the registration certificates were converted into titles in 
other states and in some cases the titles were doubled to 
cover up the tracks in case a dealer should make a single 
check on the source of the title. 


We understand from Dave Whelchel, executive vice-presi- | 


dent of the Tennessee Automotive Assn., that dealers in 
that state have been trying to get a title law passed by the 
legislature for some time. Squabbling among the transport 
groups has blocked such efforts to date. 


Similar situations, we understand, have kept 15 other 
states from adopting title laws. 


It appears to us that good title laws are in the public 
interest as well as the dealer interest. Intelligent coopera- 
tion, we feel, between new and used car dealers and other 
transport groups can iron out differences and accomplish 
this necessary action. 
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--a word in 


FOR ONE who has had intimate 
contact with the postoffice depart- 
ment operations for upwards of 
35 years in the publishing business, 

there was a special 


POSTAL cheer in the form of 
SURVEY a recent survey made 
MAKES in the Cleveland dis- 
SENSE trict. In that major 
metropolitan area, an 

independent survey was made by 
the Trundle Company, a_ well 


known and established group of 
independent efficiency engineers. 
After all the years of bickering in 
Congress over increased postal 
rates, particularly in the second- 
class and parcel-post divisions, it 
appears to me to be the first busi- 
nesslike approach to a solution to 
this perennial problem. 


* * * 


WHAT THE Trundle investiga- 
tors found was low morale, high 
absenteeism, excessive sick leave, 
poor supervision and weak discip- 
line. They found, for example, as 
most of us know too well, that the 
P. O. department is still operating 
an obsolete line of trucks, most of 
which came out of World War I 
and which have long outlived their 
usefulness. The cost of trying to 
keep these old junkers in even 
running condition has been appal- 
lingly extravagant. Any business 
organization would have made this 
discovery from its own records 
many years ago. They discovered, 
too, that most patrons do not ap- 
preciate the frequency of mail de- 
livery which is common in city 
deliveries. Obviously this multiplies 
the number of man-hours neces- 
sary or places an abnormal load 
on the men who carry mail. 


* * + 


CONGRESS HAS already been 
asked for $50,000 to be earmarked 
for overhauling a section of the 
Cleveland postoffice with the idea 
that if this proves a good invest- 
ment, it will be adopted generally 
across the country and result in 
an estimated saving of $72 million 
per year. This will not go a long 
way to cover the $300 million an- 
nual postoffice deficit but it will 
be a long stride in the right direc- 
tion. The original precept of low 
second-class rates on newspapers 
and magazines was to spread edu- 
cational values and make them 
easily available to all of our citi- 
zens. How much this simple sub- 
sidy has meant to the upbuilding 
of our democracy, no one can esti- 
mate. The cost has probably been 
trifling compared to the advan- 
tages we have gained. 


* * + 


I DO NOT BELIEVE any pub- 
lisher is selfish enough to oppose 
an increase in second-class rates 
wholly selfishly. What many peo- 
ple apparently do not understand 
is that on the advertising sections 
of every publication, excepting in 
the county where it is mailed, the 
publisher pays rates which approx- 
imate parcel-post costs. For ex- 
ample, today we pay on our adver- 
tising content, going to California 
from Detroit, approximately 7 cents 
a pound although the _ editorial 
matter is carried at the subsidized 
rate of 1% cents a pound. Many 
of the national magazines have for 
years now used fast freight to cen- 
tral distributing points and thus 
effected great economies. So it is 
obvious that the postal rates have 
been fixed, if not excessively, above 
what competitive transportation 
facilities have been able to offer. 


* * * 


ONE MUST remember too that 
there are thousands of tons of mail 
carried free for the many govern- 
ment departments, which if 
charged back to the departments 
from which they emanate, would 
result in a substantial reduction 
in the present much discussed post- 
office deficit. No business corpora- 
tion would tolerate saddling of a 
department already in the red with 
the expenses of another not re- 
quired to even keep a record of 
its mailing expense. Perhaps the 
Cleveland report is indicative of a 
new regime in a department long 
overdue for a thorough houseclean- 
ing.—G.M.S. 
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‘Anti-Ism Movies ..... 


This is an open forum for the discussion of any subject ef interest te 
readers, and your letters are weleemed. Ne attention is given 
letters but you may sign your name with the assurance that it 

used, if you so request. Address Editor, Automotive News, Detreit 





Industry Project 

Geo. Slocum’s column of March 
29 issue carried food for thought, 
particularly for enlightened starved 
Europe. I refer to the sound pro- 
posal of distributing surplus U. S. 
magazines to Europe as an instru- 
mentality of selling the American 
way of life. In keeping with this 
idea, here’s another one that should 
be right down your alley. 

I'd like to see the automobile 
manufacturers and dealers of 
America join forces in driving out 
the un-American isms that afflict 
our country today. Good, docu- 
mentary movies, one on each of 
the 48 states, along with one on 
the District of Columbia, would do 
a tremendous job in re-evaluating 
America. These movies would be 
similar to the “March of Time” 
series. ' 

These movies would treat each 
state from the day it attained 
statehood and bring it through its 
historical phases up to the present 
time. They would be made avail- 
able at no cost to public and pri- 
vate institutions through the cour- 
tesy of the automobile dealers of 
America.—JoHN F. Moran, De- 
troit 21. 

* * * 
One Too Many 

Andy Burger of St. Louis was 
wrongly identified as a “Ford and 
Buick dealer” in the AvuTOMOTIVE 
News story on his tax fight with 
the federal government. Andy 
dropped his Buick franchise several 
years ago.—D. J., St. Louis. 

+ + 


* 


Surplus Glasses 

While reading George Slocum’s 
column in the April 12 edition of 
Automotive News I could not over- 
look your recent purchase of five 
pairs of Army Ajir Forces sun 
glasses. 

May I offer an answer to your 
closing question as to the possi- 





bility of storing the millions of 
surplus items for future require- 
ments? Maybe these items will be 
as inferior for our future needs 
as your prewar sun glasses are for 
your present demands. 

Having been a P-51 pilot during 
the last war, I fully realize their 
value, both to pilots and to people 
spending long hours behind the 
wheel of an automobile. 

I am fully aware of your “good” 
buy and would like to purchase a 
pair for my own use. If you would 
be so kind as to furnish me with 
the name and address of the sur- 
plus war goods store your efforts 
would be appreciated—F. ALAN 
Cuas, advertising manager, Stew- 
art Motor Sales, Inc. (Kaiser-Fraz- 
er), Indianapolis. 


Coming Events 


April 26-37 — Washingten. 36th Annua! 

Meeting, National Chamber of Cemmerce 
MAY 

May 6-7—Washington (Mayflower hotel) 
Second Highway Transportation Congress 

May 6-7—East St. Louis, Ill. Annual con- 
vention, Illinois Automotive Trade Assn 

May 10-13 — Pmehurst, N. ©. (Carelina 
hotel). Annual eonvention, North Carolina 
Automobile Dealers Assn. 

May 19—Detroit (Statler). American Truck- 





Springs hotel). Eleventh annual conven- 
tien, A! Dealers Assn. of Indi- 


ana. Inc. 
May 27-29—Buffalo. 26th Convention of 
Automotive Engine Rebuilders Assn. 
M 31-dJune 1—Bosten (Hotel Statler) 
ighth annual convention, Massachusetts 
State Automobile Dealers Assn. 


JUNE 

dune 1-3—New York Oity (Hotel Commo- 
dore). -fifth annual convention 
New York Automobile Dealers, Inc. 

dune 6-11 — French Lick Springs, Ind. 
Annual SAE summer session. 

June 10—Kansas Olity (Hotel President) 
Ninth annual convention, Missouri Auto- 
mobile Dealers Assn. 

dune 20-22—Mackinac Island, Mich. Twen- 
ty-seventh annual convention, Michigan 
Automobile Dealers Assn. 

AUGUST 

Aug. 18-30—San Francisce (St. Francis), 

SAB West Coast meeting. 
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Studebaker sets the pace 
in convertible styling, too! 
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The great progressive of 
the automotive industry 
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Introducing 1949 Mercury . . . 





AN ALL-STEEL BODY—even the top is steel—is featured in this 1949 Mercury station wagon. 
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It is the first full-size station wagon 


to utilize all-steel construction with wood panels super-imposed on the steel body, it is said. 


Pa. Decision Hits 
Nonprofit Charter 
Of Truck Group 


HARRISBURG, Pa. — (UTPS) — 
The United Truck Owners of Amer- 
ica, Inc., with headquarters here, 
which sought a nonprofit charter, 
was declared ineligible in a mas- 
ter’s decision filed last week in 
Dauphin County Court. The deci- 
sion simultaneously declared the 
Pennsylvania Motor Truck Assn., 
with headquarters in Harrisburg, 
also ineligible to hold the nonprofit 
charter it now has. 

PMTA protested after the United 
group on Aug. 18, 1947, asked the 
court to grant it a charter. 

In his report to the court, Robert 
E. Knupp, attorney, who had been 
appointed master, ruled that the 
United group failed to prove that 
it has qualified for a nonprofit 
charter because, from testimony of 
witnesses, it is organized for pe- 
cuniary profit to its members. 

Testimony also revealed that 
PMTA, which has existed for a 
number of years, is also operating 
for pecuniary profit, Knupp said. 

He therefore recommended to the 
court that the application of the 
United group for a charter be de- 
nied and that the Secretary of the 
Commonwealth be directed to initi- 
ate action to dissolve the Pennsyl- 
vania Motor Truck Assn. as a non- 
profit organization. 


Straughn Heads 


Hudson Promotion 


DETROIT.—Appointment of Rob- 
ert W. Straughn as merchandising 
manager of Hudson Motor Car Co. 
is announced by 
M. M. Roberts, di- 
rector of advertis- 
ing and merchan- 
dising. 

Straughn has 
been associated 
with the automo- 
tive industry since 
1939 in advertis- 
ing, sales promo- 
; tion and mer- 

: chandising capa- 
R. W. Straughn ~— cities. In his new 
post Straughn will be responsible 
for new-car merchandising and 
sales promotion activities of the 
Hudson company. 





Suit Asks $5,582 
In Hudson Resale 


COVINGTON, Ky. Covington 
Hudson Sales & Service has filed 


suit against R. C, Tucker, charging | 
that Tucker re-sold his new Hud- | 
it only three | 


son after driving 
miles. By so doing, the firm said, 
he violated an anti-resale contract 
signed Feb. 24 when he purchased 
the auto. 

Contrary to provisions of the 
agreement, the petition said, Tucker 
sold the car to Mike Albert. Cov- 
ington Hudson Sales & Service then 
bought the car back from Albert, 
and $582 of the $5,582 demanded in 
the suit is to defray the cost of 
this re-purchase. The $5,000 is for 
damages. 

If the amount for damages is 
awarded, the firm will turn it over 
to charity, it was said. 





| sary, 








LONG, LOW lines distinguish this 1949 Mercury 6-passenger convertible, one of the 
wide choice of new Mercury body styles to go on display April 29 in dealer showrooms. 





Chemiste Bare 


Way to Hike 


Fuel Supply 25 Percent 


By Mel Adams 
Staff Correspondent 


HICAGO. 
4 overcome a predicted gasoline 
and fuel shortage were advanced 
here last week at the 113th an- 
nual meeting of the American 
Chemical Society, which attracted 
nearly 10,000. 

Among the reports of special 
interest was that presented by 
R. W. Richardson, F. B. Johnson 
and L. V. Robbins jr., of the Esso 
Standard Oil Co., stationed at the 
Louisiana division in Baton 
Rouge. 

They emphasized that a 25 per- 
cent increase in the nation’s gaso- 
line output has been made pos- 
sible by a new chemical discovery, 
described as a catalyst, or chemi- 
cal stimulant, which they said is 
far superior to the material now 
employed to crack heavy crude oil 
into lighter fuel components. 

Richardson, Johnson and Rob- 
bins said that the new chemical is 
a synthetic mineral called silica- 
magnesia, a combination of dried- 
out milk and common white sand. 
Checked by Automotive News, an 
Esso spokesman said that the lead 
story in the society’s release was 
a little misleading. The 25 percent 
gasoline increase applies to silica- 
magnesia usage as against conven- 
tional silica-alumina with respect 
to gasoline yield. Catalyst known 
as silica-magnesia which Esso 
helped develop is now being pro- 
duced commercially by Davidson 
Chemical Co., Baltimore, for re- 
fineries. 

Esso admitted that the gain in 


| gasoline may cause loss in other 


components. Esso tests showed new 
catalyst must be balanced with 
given assignment. Esso tests were 
made in a model cracking unit and 
proved successful, causing Esso to 
recommend new silica-magnesia. 
Richardson's talk provoked lively 
discussion. He was asked about 
price of the new discovery, but 
said he couldn’t answer whether 
it would be higher or lower than 
present gasoline prices. Some 
chemists questioned need for more 
gasoline output, declaring no dan- 
ger of shortage exists. Dr. Gustav 
Egloff of Universal Oil Products 
Co., chairman of the society’s pe- 
troleum division, said “there is no 
real shortage of petroleum” and 


called the nine billion dollar syn- | 


thetic oil program recently pro- 
posed by the government unneces- 
because the industry can 


- Various solutions to 





meet the present enormous demand 
and is better qualified than the 
government to develop whatever 
synthetic fuels may be needed in 
the future. 
+ - * 

EXPLAINING the process, the 

trio disclosed that the catalyst 
is suspended as a swirling cloud 
in a stream of hot oil vapors. The 
catalyst itself undergoes virtually 
no change but the heavy oil is 
converted to light liquid fuels. 


“In view of the favorable re- 
sults obtained, the newly devel- 
oped synthetic silica-magnesia 
catalyst has been produced com- 
mercially and demonstration 
tests on full-scale will be made 
in the near future,” the report 
stated, adding that the new cata- 
lyst has such advantages as re- 
maining active for a longer time 
than normally and producing 
less gas of the light variety. 

Although admitting that the gas- 
oline developed is not of high qual- 
ity, the three chemists declared 
that this apparent drawback can 
easily be counteracted by blend- 
ing with other fuels so as not to 
result “in a loss to the consumer.” 

+ . * 

EANTIME, the Associated 
4 Press reported from England 
that a new compound, which will 
permit automobiles to run a life- 
time with no change of oil, was 
described by Prof. Maurice Stacey 
to the Royal Institute of Chem- 
istry. 


Stacey said the compound is 


based on fluorine, which eliminates 
hydrogen from oils and makes 
them noninflammable. 


Changed Throughout .. . 





Low Lines, New Engine | 


Mark °’49 Mercury 


(Continued from Page 1) 


with long, tapering side springs 
and Hotchkiss drive at the rear. 
The use of hypoid gears and 
Hotchkiss drive were said to have 
reduced greatly the tunnel in the 
rear passenger compartment. 
The new front-end suspension 
is supplemented by a new-type 
steering gear mechanism that re- 
duces side-sway or “wander,” 
even under extreme crosswind 
conditions, according to Ford. 
Moreover, the new individual sus- 
pension was made lighter, thereby 
reducing the unsprung weight and 
tendency of the wheels to bounce 
on rough roads. 
+ * * 
LARGae hydraulic brakes on the 
new Mercury are of the duo- 
servo or self-energizing type. They 
require less pedal pressure and 
promote even distribution of wear 
on brake linings, Ford claimed. 
The ventilating system scoops 
outside air into thé car through 
big ports behind the radiator grille, 
eliminating noxious engine gases. 
A three-way air valve provides 
these alternatives: 1. Air may be 
channeled directly into the auto- 
mobile for ventilation; 2. Air may 
be routed through the blower and 
heating coils; 3. Air may be shut 
off and the heater made to re- 
circulate air already in the car. 
Other refinements in the new 
Mercury include triple sealing of 
doors; spring counter-balanced 
rear deck lid; outside door handles 
that operate more easily; instru- 
ments grouped in front of the 
driver; wrap-around bumpers, and 
a “foolproof” door locking system 








which permits either front door to 
be opened with a key. 
* * * 


OR THE first time Mercury is 

offering factory-installed over- 
drive on all models as optional 
equipment. 

The Mercury V-8 engine devel- 
ops 110 horsepower at 3,600 r.p.m. 
and displaces 255 cubic inches. 
Bore is 3 3/16 inches and stroke 
4 inches. 

A feature of the engine is a 
completely redesigned cooling sys- 
tem that is said to insure depend- 
able cooling under severest condi- 
tions. This was accomplished by 
rerouting the flow of water from 
the radiator to the rear of the 
block, then forcing it to return 
through the cylinder head on its 
return to the radiator. 

An automatic choke is standard 
on all Mercury models. 

* * * 
erttan fuel distribution, partic- 
ularly during fuel warm-up, has 
been sought by redesigning the in- 





TRADES LEADERS and public officials were drawn to the Southwest Automotive 
Show, Dallas. Among them in the photograph (left to right) were: Frank J. Brogan, 


Dallas manufacturers’ representative, chairman of the show committee; E. 


M, Sheehan, 


Pittsburgh, president of the National Standard Parts Assn.; Mayor Jimmie Temple of 
Dallas who, himself, was at one time connected with the automobile business; James E. 
Kilday, San Antonian who, as special assistant attorney general in charge of the trans- 
portation of the anti-trust division, Justice department, spoke in behalf of Attorney- 
General Tom C. Clark; Dave Crockett, Dallas jobber and president of the show; and 


Frank K. Meyer, Houston, president of Motor and Equipment Wholesalers Assn. 


General Specifications of New Models 


Mercury Lincoln Cosmopolitan 
PUD ove vececcccces 118 121 125 
Overall length ......... 206.7 212.5 220 
Overall width ........... 76.96 76.5 78.6 
Height (loaded) ......... 62.95 63.5 62.6 
Front Seat Width ...... 57.1 67.1 59.5 
Rear Seat Width ....... 69.7 60.7 58.8 
Curb Weight ............ 3,600 Ibs. 4,100 4,600 
EE Aree Hotchkiss Hotchkiss Hotchkiss 
Se eee Hypoid Hypoid Hypoid 
Front Springs .......... Individual Coils 
Rear Springs ........... 2 longitudinal Semi-elliptic 
Horsepower ............. 110 152 152 
Engine Displacement ...255 cu. in. 337 337 


take manifold branches. These 
have been repositioned so they are 
horizontal after the engine is tilted 
five degrees in its bed. This posi- 
tion arrests the flow of raw gaso- 
line to the rear cylinders. 

Another improvement is the use 
of three new engine mounts of 
bonded rubber and steel. 

Oil control is improved by use 
of steel strutted, aluminum pistons 
and solid valve guides in place of 
the split-type formerly employed. 

+ + * 


—_— new aluminum pistons 
eliminate annoying “cold-slap” 
during the warm-up period and 
permit “hot-engine” clearances 
when fitting pistons to cylinders 
at the factory, it was claimed. 

The new Mercury also features 
locked-in rod bearings to give 
better oil control and simplicity. 
Improvements from the stand- 

point of servicing include reloca- 
tion of the distributor and oil filler 
pipe. The distributor is now mount- 
ed in an upright position, within 
reach for cleaning or replacement. 
Its internal design also has been 
simplified. 
* * * 

N IMPROVED ride is claimed 

for the ’49 Mercury by the use 

of independent coil springs and 
direct acting shock absorbers for 
the front suspension. A unique fea- 
ture has been the installation of 
the shock absorbers inside the coil 
springs. 

The new low-pressure super 
balloon tires are provided as 
standard equipment on all Mer- 
cury models. All passenger body 


















styles excepting the station wa- 
gon use 7.10x15 four-ply tires. 


The latter is equipped with 
7.10x15 six-ply tires. 

Maximum torsional rigidity per 
pound weight is said to be pro- 
vided in the new Mercury frame 
which is of welded and riveted 
construction. A reinforced frame 
is used for the convertible. 

* * +. 


OTCHKISS drive—transmission 

of the propelling force through 
the rear springs instead of the 
engine mountings—replaces the 
combination torque tube and wish- 
bone formerly used. The hypoid 
rear axle permits the use of a 
lower floor without increasing the 
size of the drive shaft tunnel, it 
was noted. 


Changing a rear tire has been 
greatly simplified. A new rear axle 
eliminates the hub and permits the 
wheel to be dropped almost straight 
down instead of out and down. The 
wheel is fastened directly to the 
flanged axle end. 

Mercury said that a new auto- 
matic spark advance consists of a 
simple diaphragm connected to the 
air passage in the downdraft car- 
buretor. 

The Mercury station wagon for 
1949 was described as the first full- 
size, high-production vehicle of its 
type to employ steel construction 
for all except the wooden body 
panels. 

Actually, Mercury said, the sta- 
tion wagon is an all-steel shell with 
wood paneling. The top is made of 
steel, and an unusual feature is 
the use of only two extra-wide 
doors in place of the usual four- 
door construction. While permit- 
ting easy access, these doors are 
a safety factor when children are 
riding in the vehicle, it was pointed 
out. 
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drop of gasoline you buy. You get maximum fuel efficiency—a 
The | combination of performance and economy that is brand-new to 
auto- | motoring. This is another achievement of experienced young 


men who are injecting new ideas into an old industry. 
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IN A CHOICE OF MAGNIFICENT BODY STYLES 


AND TWO SEPARATE PRICE RANGES 


Wry took years to perfect! But here at last, in Lincoln dealers’ 
‘| showrooms, are the cars America has been waiting for. Be- 
cause from bumper to bumper, from tire to top, these two fine 
new 1949 Lincolns are completely new and completely right! 

New! Ricut! You'll see it instantly in the lines. Both the new 
Lincoln and the new Lincoln Cosmopolitan have a low, sweeping 
breadth. A hug-the-road look that promises surging fleetness in 
action, 

New! Ricut! No more perfect engine has ever been built! Com- 
pletely new, completely proven, it’s a masterpiece of engineering 
art! 8-cylinder, V-type, 152-horsepower strong, it’s an engine 
put together as painstakingly as a plane’s. An engine you can count 


on for brilliant performance and magnificent strength, 


New! Ricut! Never before such blissful riding comfort! Lincoln’s 
completely new spring suspension floats you gently over the 
roughest spots. Lincoln’s new low center of gravity and wonderful 
new super-balloon tires let you take the curves, minus sway. Every 
mile of the way, Lincoln’s perfect balance is a new experience in 
carefree, effortless driving. 

THEY RE CARS TO FALL IN LOVE WITH—on every count right down 
to their luxurious interior appointments done in timeless, perfect 
taste. Such great cars, such completely new cars as these are pro- 
duced only once in many years. That’s why, whatever motorists 


plans have been, they'll be sure to look at Lincoln! 


LINCOLN-MERCURY DIVISION OF FORD MOTOR COMPANY 


Nothing could be kiner— or Newer/ 
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SEC Orders Otis to Name 


K-F Dealers in Sales ‘Lag’ 


WASHINGTON.—The Securities 
and Exchange Commission last 
week ordered William R. Daley, 
president of Otis & Co., to name 
the Kaiser-Frazer dealers who, he 
claimed, told him that K-F sales 
were falling off and cars were 
backing up on them. 

The investment firm official 
promised to compile a list, to be 
offered as an exhibit in the SEC's 
probe of K-F’s recent stock offer- 
ing and Otis’ subsequent with- 
drawal. 

Daley’s counsel protested the 
order in vain, pointing out that 
K-F dealers are subject to consid- 
erable factory authority and that 
such disclosure of their names 
might have serious consequences 
for them. 

This year’s registration statistics 
for 48 states in January, 47 states 
in February and 14 states in March 
show that Kaiser-Frazer dealers 
sold 25,333 new cars, or about 74 
percent of the factory’s January- 
February production of 34,063 units. 

Throughout the year of 1947, K-F 


dealers, according to registration 
figures, sold 106,729 cars, or 73.87 
percent of the factory’s production. 
The average for the entire indus- 
try was 89.07 percent. 


Amendt Retires at Dodge; 


Headed Courtesy Dept. 


DETROIT.—J. E. Amendt, who 
has directed the activities of the 
courtesy department of Dodge divi- 
sion for the past 27 years, retired 
Apr. 15 after completing 34 years’ 
service with Dodge. 

Amendt joined Dodge in 1914 as 
assistant traffic manager when this 
department had only three em- 
ployes and the daily Dodge produc- 
tion averaged 20 cars. He estimates 
that, during his service in the 
courtesy department, he has super- 
vised the registration and made the 
necessary arrangements for ap- 
proximately 250,000 dealers and 
other visitors at Dodge. He claims 
to know upwards of 1,000 Dodge 
dealers by name and can associate 
the identity of 1,000 others. 


| 






! 
— river between the 
|| City and Windsor. 

Both the warehouse, with 80 per- 
cent of wall space in glass, and the 
office-showroom are entirely free of 
interior columns. Another feature 
is the radiant heating system in the 
parts warehouse, while hot-water 
trench radiation in the showroom 
prevents frosting on the 10%-foot- 
high show-windows. 


Construction of both buildings, 
totaling nearly 25,000 square feet 
of floor space, is such that addi- 
tions can be made by merely re- 
moving the end “curtain-type” 
walls. Floor-level truck and rail- 
road loading docks are provided. 

On hand for the opening cere- 
monies were Packard executives 
and dealers and Windsor business- 
men. Fred C. Williams is general 
manager of Packard of Canada. 

Heading the entire project were 
R. A. Stougaard, manager, and C. D. 


It’s against the law in Lin- 
coln, Neb., to drive an auto 
with someone on your lap. 





Armstrong Named 


S. T. (Ted) Armstrong has been 
appointed service manager of Gil- 
lespie-Buick Co., Corpus Christi, 
Tex. 










It takes the Home-town Station 
to reach the Home-town Dealer’s Market 
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Home-town Dealer 













Windsor Headquarters Opened .... 


Packard May Resume 
Canadian Assembly 


(Continued from Page 2) 





Motor | Beattie, field superintendent, of the 


Packard field building and real 
estate department. Windsor firms 
designed and erected the buildings. 


Meanwhile, W. Tom ZurSchmiede 
and Henry C. Bogle, both of De- 
troit, and Earle C. Anthony, Los 
Angeles, were 
elected new direc- 
tors of Packard 
at the annual 
meeting of stock- 
holders last week. 

Represented at 
the meeting were 
over 79 percent of 
the 15,000,000 com- 
mon shares out- 
standing. Reelect- 
ed as directors 
were George T. 





E. C. Anthony 
Christopher, president and general 


manager; Hugh J. Ferry, vice- 
president and secretary-treasurer; 
Col. J. G. Vincent, vice-president of 
engineering, and James McMillan, 
also a director of the Detroit Bank. 

At a meeting held prior to the 
stockholders’ session, the directors 
voted to discontinue the office of 
chairman of the board, left vacant 
March 17 by the retirement of Al- 
van Macauley. From 1917 until 
1939, when Macauley moved into 
the post, Packard had ne chairman 
of the board. 

All company officers were re- 
elected unanimously. Ferry was 
elected company vice-president, in 
addition to his duties as secretary 
and treasurer.) Previously, Ferry 
had served as an appointed vice- 
president. 

The new directors succeed Ma- 
cauley, Henry T. Bodman and Rob- 
ert B. Parker. 

Anthony is Packard’s second old- 
est distributor and second largest 
stockholder. 


Illinois Dealers 
To Hear Wright, 
State Officials 


CHICAGO.—Ben T. Wright, presi- 
dent of NADA, will deliver the prin- 
cipal address at the annual conven- 
tion of the Illinois Automotive 
Trade Assn., to be held May 6-7 in 
East St. Louis. 

C. W. Coons, general manager of 
the IATA, announced last week that 
the meetings will also be addressed 
by state government officials and 
that time will be set aside for round 
table discussions of matters affect- 
ing motor vehicle dealers. Head- 
quarters of the association are in 
Peoria. 


Noble to Manage 
DeSoto at St. Louis 


DETROIT.—Appointment of Ste- 
phen L. Noble as St. Louis regional 
manager for DeSoto was announced 


When you come into New England with 
radio, Yankee home-town stations provide 
the one and only way to reach all New 
England and, at the same time, obtain 
maximum effectiveness for each dealer in 
his territory. 

There are 23 Yankee home-town sta- 
tions. Each station has local acceptance 
— with the audience, with the local mer- 
chants, with all distributors and dealers 
throughout the area. It is a part of local 
enterprise and it is the local member of 


the world's largest network (Mutual) and 
New England's largest regional network 
— Yankee. 

Station influence cannot be stretched 
to cover multiple markets. You need local 
impact in every market. 

The Yankee Network can give you local 
impact anywhere in New England, and 
its 23 home-town stations give you the 
most complete coverage of New England 
as a whole, reaching 89.4% of New 
England's radio homes. 


Peeceptance ¢2 THE YANKEE NETWORK'S Foundation 


THE YANKEE NETWORK, INC. 


Member of the Mutual Broadcasting System 


21 BROOKLINE AVENUE, BOSTON 15, MASS. 


Represented Nationally by EDWARD PETRY & CO., INC. 






last week by J. 
B. Wagstaff, De- 
Soto’s vice-presi- 
dent in charge of 
sales. Noble re- 
places C.C.Schelp, 
resigned. 

The new region- 
al manager has 
held various posi- 
tions in the auto- 
motive industry 
since 1933. Fol- 
lowing war serv- 
ice as an automotive parts instruc 
tor he joined the DeSoto organiza- 
tion as a district manager in the 
Detroit region. 


Corwin Made President 


Of Fargo (Minn.) Assn. 

MOORHEAD, Minn.—S. W. Cor- 
win, of Corwin-Churchill Co., was 
elected president of the Fargo- 
Moorhead Automobile Dealers 
Assn. at the group’s annual meet- 
ing. He succeeds Herb Berrill. 

Jack Balmer of Moorhead was 
named vice-president. Don Ryan, 
of Nokken & Ryan Motors, is sec- 
retary-treasurer. 





Stephen L. Noble 
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Where PRINCES WITH COACHES 


are Commonplace... 


Because MASS DISTRIBUTION 
of automobiles made the 
Cinderella dream come true 


@ Think for a moment about the Cinderella story. 

In other lands a daydream of impoverished 
millions, a wishful way to span the great gulf be- 
tween Prince and Pauper. 

But in America, today, only a “fairy tale,” a 
fantasy of the past. without personal significance. 

No wonder. 

For here, for the first time in history, every girl 
has a reasonable expectation that a Detroit Coach- 
and-Eight will some day stand at her door. 

Just one aspect of the second American Revolu- 
tion, of the new “economic democracy” which 
now makes America unique among the nations of 
the world. 


WAS IT ONLY MASS PRODUCTION ? 


What made possible this uniquely American “dis- 
tribution of wealth?” 

The internal combustion engine? All the world 
has it. 

An abundance of raw materials? Every Ameri- 
can car requires 300 such materials from abroad. 

An incredible ingenuity for mass production? 
Soon copied. 

What then? 


Distribution vision—held by countless mer- 
chants, salesmen, advertising men. A vision of 
hard roads over hill and dale; of service stations 
everywhere; of millions of up-and-going, happy 
people. The kind of vision which directs research 





to find the way; which commands machines to do 
the impossible. 


A NEW POWER TURNED ON 


Then—a new social force for such dreamers. 
Compounded of the work of countless unsung 
schoolteachers, training new millions to read; of 
editors with fresh techniques who secure previously 
unheard-of followings. Thus creating facilities for 
Mass Medium Advertising. 

Consider, for example, how one magazine, alone, 
through the development of such editing tech- 
niques has been able to win the interest of 
9,357,277 families—so that it is rightly called 
The American Weekly. 

Consider how advertising, given such a circu- 
lation, penetrates not only into every type of 
American home, but to enough of them in any 
given community to make the mass movement 
and mass demand which make mass production 
possible. 


Consider the relatively low costs at which such 
messages can be de- 
livered ... as illus- 
trated by the fig- 
ures at the right for 
1,000 


homes with one 





1948 (Latest Announced Rates) 
The American Weekly $2.14 
Life 1.57 
The Saturday Evening Post 4.03 
Collier's 3.95 


reaching 





t-color advertising 
page in each of the four leading weekly magazines. 

Is it any wonder that, with this low-cost means 
of communication available, such firms as Chrys- 
ler. Ford, General Motors, Hudson, Nash, Pack- 
ard, Studebaker. and particularly those listed 
under the heading “The Social Register,” have 
been able to spread the products of American 
mass production to so many people? 
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The miracle 
called America ! 
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AMERICAN BUSINESS 


A Partial List of Important Advertisers in 


American Cranberry Exchange 
American Dairy Assn. 
American Home Products Corp. 
American Safety Razor Corp. 
Anheuser-Busch, Inc. 
Armour & Co. 
Aviation Corp. . . Crosley Div. 
Baver & Black 
Bendix Home Appliances, Inc. 
The Best Foods, Inc. 
The Bon Ami Co. 
Book -of -the-Month Club, Inc. 
The Borden Co. 
Bristol-Myers Co. 
Bulova Watch Co. 
Burnham & Morrill Corp. 
California Fruit Growers 
California Packing Corp. 
California Walnut Growers 
Campana Sales Co. 
Chesebrough Mfg. Co., Cons‘d. 
Chrysler Corp. 
Cling Peach Advisory Bd. 
Clorox Chemical Co. 
Colgate-Palmolive-Peet Co. 
The Cream of Wheat Corp. 
The Cudahy Packing Co. 
Doubleday & Co., Inc. 
The Drackett Co. 
Easy Washing Machine Corp. 
Ecko Products Co. 
The Electric Auto-Lite Co. 
Elgin National Watch Co. 
Emerson Drug Co. 
Emerson Radio & Phono. Corp. 
Lady Esther, Ltd. 
Eversharp, Inc. 
Fiction Book Club 
Florida Citrus Commission 
General Electric Co. 
General Foods Corp. 
General Mills, Inc. 
General Motors Corp. 

Buick 

Chevrolet 

Oldsmobile 
Gerber Products Co. 
Gillette Safety Razor Co. 
Goodyear Tire & Rubber Co. 
John Hancock Mutual Life Ins. Co. 
H. J. Heinz Co. 
Hey wood-Wakefield Co. 
Hughes Brushes, Inc. 
Hunt Foods, Inc. 
International Cellucotton Co. 
The Andrew Jergens Co. 
Johnson & Johnson 
S. C. Johnson & Son, Inc. 
Kaiser-Frazer Corp. 
Kellogg Co. 
Kraft Foods Co. 
Jacques Kreisler Mfg. Corp. 





The American Weekly During 1947 and 1948 








Lambert Pharmacal Co. 

Lamont, Corliss & Co. 

Lever Bros. Co. 

Libby, McNeill & Libby 

Liggett & Myers Tobacco Co. 

Thomas J. Lipton, Inc. 

Mars, Inc. 

The Mennen Co. 

The Mentholatum Co. 

Minnesota Mining & Mfg. Co. 

Minnesota Valley Canning Co. 

Motorola Company 

National Association of 
Margarine Mfrs. 

National Biscuit Co. 

National Pressure Cooker Co. 

Nestle’s Milk Products, Inc. 

Owens-Illinois Glass Co. 

Pabst Sales Co. 

The Parker Pen Co. 

Park & Tilford 

Pepsi-Cola Co. 

Pillsbury Mills, Inc. 

Planters Nut & Chocolate Co. 

Plough Sales Corp. 

Pressed Steel Car Co., Inc. 

Procter & Gamble Co. 

The Quaker Oats Co. 

Ralston Purina Co. 

RKO-Radio Pictures, Inc. 

R. J. Reynolds Tobacco Co. 

Roma Wine Co. 

W. A. Sheaffer Pen Co. 

The Sherwin-Williams Co. 

The Shotwell Mfg. Co. 

The Simoniz Co. 

Simmons Co. 

Smith Brothers 

Socony-Vacuum Oil Co., Inc. 

The Soil-Off Mfg. Co. 

The Sparks-Withington Co. 

E. R. Squibb & Sons 

Sterling Drug, Inc. 

Sunshine Biscuit, Inc. 

Swift & Co. 

Sylvania Electric Products, Inc 

Thor Corp. 

Tide Water Assoc. Oil Co. 

20th Century-Fox Film Corp. 

Union Pacific Railroad 

United Fruit Co. 

Van Camp Sea Foods Co. 

The Wander Co. 

Wm. R. Warner & Co., Inc. 

L. E. Waterman Co. 

Welsh Co. 

Western Electric Co. 

Westinghouse Electric Corp 

F. A. Whitney Carriage Co 

Willys-Overland Motors Inc 

William H. Wise & Co., Inc 

Rudolph Wurlitzer Co 

W. F. Young, Inc 
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WILLIS-O'DONOHUE MOTOR CO. (Hudson), El Paso, Tex., has just completed this 


modern showroom, 
ing total floor space to 13,300 square feet. 


It is attached to the parts and service departments building, bring- 


In addition, the company has a building 


of 10,000 square feet located 11% blocks away for paint and body shop, new-car make 


ready and used-car reconditioning. 





Shop Independents Feted 


By Chevrolet in Wash. 


TACOMA, Wash.—More than 450 
independent repair shop owners, 
service men and office employes of 
the Tacoma and Olympia territories 
were guests at a Chevrolet dinner 
meeting here. 


Chevrolet officials who addressed 





AIR TANK 


AVAILABLE 
FOR 
IMMEDIATE 
SHIPMENT 


THE MIDLAND STEEL PRODUCTS COMPANY 
DETROIT 11, MICH. 
Export Department: 38 Pearl Street, New York, N. Y. 


6660 MT. 


the meeting included Joe Steel, zone 
manager at Portland, and V. Dar- 
rell Daniels, former regional sales 
promotion manager but now district 
sales head. Sponsoring the meeting 
were Walker Chevrolet and South 
Tacoma Motor Co., Tacoma, and 
Capitol Chevrolet Co., Olympia. 
Want ads in AUTOMOTIVE NEWS cost 
little—get results. 
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HARRISBURG, Pa.—-Progress of 
plans for extension of the Penn- 
sylvania turnpike eastward to 
Philadelphia through toll financing 
was reported on last week by Gov. 
James H. Duff, who warned that 
expansion of Pennsylvania’s free 
road system would necessitate an 
increase in the state’s present gaso- 
line tax of four cents a gallon. 


Construction of the Philadel- 
phia extension of the Pennsyl- 
vania turnpike, a toll superhigh- 
way running 160 miles from Ir- 
win, near Pittsburgh, to Middle- 
sex, a few miles from Carlisle, 
would be financed without use of 
public funds. Revenue bonds, to 
be amortized by tolls, would be 
sold to private investors. 


Disclosing that an aerial survey 
of the proposed route of the Phila- 
delphia link in the toll facility has 
been completed, Gov. Duff said 
actual construction would be start- 
ed “sometime this year.” 

He also announced that a similar 


FOR YEARS 


Turnpike Extension 


Philadelphia Link to Start, but Gov. Tuck Cites 
Need for Higher Gasoline Taxes 





survey of a proposed westward ex- 
tension, from Irwin to the Ohio 
state line, would be started. 


The governor said it was his aim 
during his term “not only to com- 
plete the extension eastward but 
also to try to get underway the 
construction of the highway west- 
ward.” 

“It is becoming evident every day 
with the greatly increased loads 
on our highways,” he said, “that 
an extension of the turnpike in both 
directions is vitally necessary in 
order to accommodate the con- 
stantly increasing traffic, particu- 
larly so by reason of the fact that 
the present receipts from the gaso- 
line tax are not sufficient to keep 
up the free roads on the basis of 
keeping up with the mounting traf- 
fic in the state.” 

Replying to whether a solution 
to the problem would be sought 
through more toll roads, financed 
by private interests, Gov. Duff said 
that as far as he was concerned 
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the Pennsylvania turnpike, with 
the projected extensions, would be 
the only toll road in the state. 

“If we are going ahead with 
the present program for the ex- 
tension of free roads in Penn- 
sylvania with the increased cost 
of construction, as shown by re- 
cent contracts,” he declared, “we 
can only do so on the assumption 
there will be an increase in the 
gasoline tax. 


“The present tax will not realize 
enough funds to carry out the kind 
of program the people want in re- 
spect to our highways.” 

Pointing out that it will be up 
to the state highway department 
to recommend the increased gaso- 
line tax, if necessary, the governor 
declared: 

“T am not trying to run the high- 
way department. If present prices 
continue we have these alternatives 
—either to cut down the building 
program of highways correspond- 
ingly or to increase the gasoline 
tax correspondingly to cover the 
increased costs. 


“I am not going to dodge the 
decision. If the highway depart- 
ment recommends it, I will recom- 
mend it.” 

Gov. Duff charged that “big 
trucks” had “aggravated the situa- 
tion.” 

While making no direct reference 
to the recent “sitdown strike” of 
about 1,000 truck drivers on the 
Pennsylvania turnpike in protest 
against the _ state’s 45,000-pound 
truck weight limit, he said: 

“The highways of Pennsyl- 
vania were not designed or con- 
structed to carry the kind of 
loads they want to carry on them 
today. When you put an over- 
loaded truck on these highways, 
it just tears them up.” 


Pennsylvania’s present four-cent 
gasoline tax is expected to yield 
in excess of $70,000,000 this year. 
Approximately $9,000,000 will be re- 
turned to the counties in which the 
tax is collected, and an additional 
$10,000,000 will be allocated to cities, 
| boroughs and townships for high- 
way purposes. Besides the gasoline 
tax revenue, the state’s motor fund 
will be augmented by about $40,- 
000,000 in license fees. 

State Secretary of Highways Ray 
F.. Smock several months ago esti- 
mated that $647,000,000 was needed 
to modernize 2,300 miles of state 
roads, and an additional $190,000,- 
000 to resurface 2,000 miles of high- 
ways and other work. 

“The motorists and taxpayers,” 
Smock said, “must decide whether 
they want adequate roads and are 
willing to pay for them or whether 
they wish to continue with present 
revenues and the prospect of an 
antiquated obsolete highway sys- 
tem.” 


Nash Technical 
Post to Nagler 


DETROIT. L. H. Nagler has 
been appointed technical advisor : f 
Nash Motors, according to N. !'. 
Lawler, director 
of advertising and 
sales promotion. 

Nagler, until 
recently, was 
technical editor of 
Motor magazine. 
He entered the 
automobile indus- 
try in 1925 with 
the General Mo- 
tors research lab- 
oratories. In 1929 
he joined Olds- 
mobile to coordinate and direct 
work in the experimental depart- 
ment for road and laboratory test- 
ing, installation of special parts and 
the building of experimental mod- 
els. 

In 1939 he joined J. I. Case Co. 
where he served in an engineering 
liaison capacity. During the war he 
became administrative engineer of 
product engineering for General 
Motors’ Eastern Aircraft division at 
Linden, N. J. Later he was trans- 
ferred to GM’s Detroit Transmis- 
sion division as project engineer on 
Hydra-Matics. 


B. & S. Buys Dealership 
B. & S. Auto Sales, Inc., headed 








L. H. Nagler 


| by Irving Blam, has purchased the 


automobile showroom and service 
station on Central Ave., 458 feet 
east of Rockaway Turnpike, in 
Lawrence, Long Island, N. Y. The 
property, 125 by 52 feet, has been 
under lease to the purchaser since 
1945, 
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ering | aybe they can’t hit a nail with a hammer, but it’s not hard to 
guess who “built” that national glory—The Two-Car Garage. Of course—women! 
More and more leading automobile manufacturers are recognizing the fact that 
aon t women’s influence extends to the kind of cars that go into the family garage, 
too—for you'll find them influencing women through the advertising pages 


of the magazine that nearly a million more women buy and believe in. . . 


ft low SOURMAL 









CHICAGO. — How research has 
given birth at freezing temperatures 
to an improved synthetic rubber 
was described to the nation’s chem- 
ists here last week. 

Dr. Louis H. Howland, head of 
synthetic rubber research for U. S. 
Rubber Co., told of a seven-year 
laboratory study by his company 
and others which has produced an 
improved GR-S type synthetic rub- 
ber. 

The new rubber has wearing 
qualities in tire treads which are 
far superior to those of standard 
GR-S and equal to or better than 
those of natural rubber, he told a 
meeting of the American Chemi- 
cal Society. 

He said it is now feasible to make 
our general-purpose synthetic rub- 
ber at temperatures between zero 
and 40 degrees Fahrenheit. This 
compares with the 122-degree tem- 
perature commonly used before. 


This sharp reduction in tempera- 
ture has increased the 


Frozen Rubber 


Sub-Zero Process Boosts Strength of Synthetic 
By 30%, Says U. S. Rubber Researcher 





more resistant to flex-cracking, im- 
proved its rebound and reduced 
heat build-up under flexing, accord- 
ing to Dr. Howland. 

So far, he stated, tire tests with 
the new cold rubber have shown 
variable results. But he said: “Tread 
wear rating based on a limited 
number of tire tests indicates a 
definite and marked superiority of 
low temperature copolymers over 
GR-S and the probability of a rat- 
ing equal to or better than natural 
rubber treads.” 

The speaker explained it has 
been known for several years that 
lowering the temperature at 
which synthetic rubber is made 
would improve product quality. 
But the cold slowed down the 
chemical process from the cus- 
tomary 12 hours to many days, 
making the procedure uneco- 
nomical. 

Since the war, chemists have dis- 
covered new chemicals, called acti- 


rubber’s | vators, powerful enough to shorten 


strength 30 percent, made it much /|the required time to 12 to 20 hours 
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even at freezing temperatures, he | 


pointed out. 

Dr. Howland said the first factory 
production of the cold rubber took 
place a year ago when a U. S. Rub- 
ber plant made a few tons at 35 de- 
grees Fahrenheit. The plant oper- 
ated by the company in Borger, 
Tex., has started regular production 
of GR-S at the new low tempera- 
tures, he added. 





Alcoa of Canada Reports 


$17 Million Net for ’47 


OTTAWA, Ont.— Aluminum Co. 
of Canada last week reported a 
consolidated profit of $17,855,534 on 
its operations in the dominion dur- 
ing 1947, compared with $11,581,237 
in 1946. 

Last year’s profits were after pro- 
vision for $11,619,659 for taxes and 
$6,210,628 for depreciation and de- 
pletion charges. In 1946, taxes were 
$7,895,541. 


Moore Heads Portland Club 


D. D. (Doug) Moore, service 
manager of A. B. Smith Chevrolet 
Co., Portland, Ore., is the 1948 
president of the parts and service 
managers’ club of the Portland 
district. 
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ALTHOUGH LINESVILLE, PA., had a population of only 1,150 at the last U. 8. 
census, William H. Greene of Greene Motor Co. (Chrysler-Plymouth), bas built one of 
the finest facilities in the northwestern section of the Keystone state, because he sees 
@ potential far in excess of the actual inhabitants of the town. This exterior view 
gives a general idea of how fine a plant Greene has created. The service department 
is a big one and is fully equipped. 


3 Cities Now Tax Income; 


Is a Trend Underway? 


NEW YORK.—Increasing interest 
is being shown by municipal offi- 
cials throughout the country in the 
possibilities of locally-imposed in- 
come taxes as a new source of non- 
property tax revenue, a survey re- 
veals. 

Previously in effect in Toledo and 
Philadelphia, such a levy became 





— the new upholstery fabric that’s miles ahead of the fabrics 


Sleek. Smart. Rich. Luxurious. Looks like a million. 


Those are the things you think of when you see SEAWEAVE 
— the new fabric that’s the best you’ve ever known. 


Run your hand over SEAWEAVE’S rich luxurious surface. 
Look at the rich colors, the smart patterns, the 


interesting weave. Notice how new it looks, how much 


Your car deserves SEAWEAVE 
—and SEAWEAVE can help you 
make and hold proud and 
satisfied customers. 


200 Madison Avenue, New York 16, N.Y. 





operative in Columbus, O., at the 
start of the year, with two Pennsy!- 
vania cities—Johnstown and Scran- 
ton—since adopting such measures 
Meanwhile, such proposals have 
been raised in a number of other 
cities and the legislatures of two 
states this year enacted legisla- 
tion which may pave the way for 
new local income taxes. 

A referendum vote on the Colum- 
bus income tax will be held at a 
special election June 8. An attempt 
by William H. E. Spratley jr., presi- 
dent of the Ohio CIO council, to 


| compel the Columbus city council to 


move up the special election date to 
the May 4 primary was rejected by 
the Ohio supreme court. 


Levied at the rate of % of 1 per- 
cent on salaries, wages and incomes 
of all persons who work or live in 
Columbus and on the net profits of 
all businesses, professions and cor- 


| porations within the city, the Co- 
lumbus tax 


is expected to yield 
$2,500,000 to $3,000,000 annually. 

The Scranton and Johnstown lo- 
cal income taxes, both at the rate of 
1 percent, were adopted under au- 
thority of a measure enacted last 
year by the Pennsylvania legisla- 
ture which gives cities in that state 
broad local taxing powers. 


St. Louis is expected to return to 
the municipal income tax field un- 
der a bill enacted by the Missouri 
legislature this year which enables 
that city to adopt a local income 
levy up to % of 1 percent on the 
gross earnings of individuals earn- 
ing their livelihood in the city and 
on corporate net profits. 

In its original form the legisla- 
tive measure would have extended 
such authority to other Missouri 
cities, but it was amended in 
committee to apply only to St. 
Louis. Expected to yield $5,000,- 
000 a year, the proposed St. Louis 
levy would be double a similar tax 
there which was killed by the 
courts last year. 

Kentucky’s legislature passed a 
bill this year broadening local tax- 
ing authority in a manner which 
may permit the adoption of local in- 
come taxes. There had been no in- 
dication at this writing, however, as 
to which, if any, Kentucky cities 
will attempt to impose such levies. 

Adoption of a graduated city in- 
come tax has been proposed in Min- 
neapolis by a joint labor committee. 
Minneapolis was authorized by the 
1947 Minnesota legislature to levy a 
local “earned income” tax, but a 
flat-rate local income tax proposal 
was rejected by the city’s voters 
last year. 

Oklahoma's legislature will be 
asked next year to authorize local 
income taxes, with prospects that 
similar enabling legislation will be 
proposed in a number of other 
states where such local authority 
does not already exist. 

A municipal income tax has been 
proposed in Denver as a substitute 
for that city’s new 1 percent local 
sales tax, which has stirred up con- 
siderable opposition from mer- 
chants and others. 


Clean Bargain 
°31 Nash Becomes Showpiece 


For L. A. Nash Dealer 


For her new 1948 model, Mrs. K 
McIntyre traded in a 1931 8-cylin- 
der Nash in such perfect condition 
that Bob White of Bob White- 
Nash, Los Angeles, refinished the 
job and now uses it to advertise 
his service department on the 
streets of Los Angeles. 
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In the Hopper 


N. J. Gas Tax Hike Proposed 


To Finance Vets’ Bonus 

A gasoline tax increase in New 
Jersey as a means of raising reve- 
nue to aid in financing a soldiers’ 
bonus program has been proposed 
in the New Jersey legislature by 
Assemblyman Lawrence A. Cavi- 
nato, vice-chairman of the state 
veterans’ bonus commission. 


Cavinato’s measure calls for a 
referendum at the November elec- 
tion on a $105,000,000 bond issue 
for payment of bonuses to state 
veterans of World War II. He pro- 
posed imposition of an extra cent 
a gallon tax on gasoline and a 
boost of 1% cents a gallon on beer 
to amortize the bonds. The state 
tax on gasoline is now three cents. 

os + * 


Calif. Responsibility Act 


Takes Effect July 1 

The California state department 
of motor vehicles has recommend- 
ed an appropriation of $617,156 to 
set up a new division for enforce- 
ment of the new motorists’ finan- 
cial responsibility act, which was 
passed by the 1947 state legisla- 
ture. Enforcement of the new law 
is scheduled to begin July 1. 


Known as the Gaffney act, it will 
require a vehicle operator after an 
accident involving personal injury 
or property damage of more than 
$100, to give evidence of insurance 
coverage or post a bond with the 


department of motor vehicles. 
* * * 


Mass. Senate Defeats Bill 


On ‘Accessories Loading’ 


By a 17-to-15 vote, the Massa- 
chusetts Senate has killed a bill 
which called for regulation of sales 
of automobiles and accessories. 

| 


Senator Charles I. Taylor of 
Boston, sponsor of the measure, 
said its purpose would have been 
to halt the practice of dealers forc- 
ing buyers of new automobiles to 
purchase accessories as a condi- 
tion to obtaining delivery of a new 


car. 
. . * 


Property Condemnation Bill 
Vetoed by Gov. Dewey 
Legislation authorizing New York 
cities to condemn property for re- 
sale or lease to private individuals 


or companies for development as 
garages or parking spaces was ve- 


AUTO BOOKS 


That Should Be in 
Every Dealer’s Library 


These books should be in the library 
of every franchised dealer—available 


valu- 
the ‘‘chips are down’’ and 
real competition arrives. 

KNUDSEN, A BIOGRAPHY. By Norman 
Beasley. 397 pages, cloth bound. $3.75 
postpaid. 
AUTOMOTIVE MECHANICS. Wm. E. | 
Crouse. A comprehensive anud basic course | 
on the subject of fundamental automotive | 
mechanics. Cloth binding. $4.50 postpaid. | 
DEALER BUSINESS COUNSEL. Business 
guidance for automobile dealers. By J. B. 
Van Tassel, Dealer Business Consultant. 
Two books—Book No. 1, $2.00. Book No. 
2, $3.00 postpaid. 
DETROIT IS MY OWN HOME TOWN. | 
Malcolm Bingay. A story of Detroit and | 
Sidelight history of the fabulous meter | 
car business. $3.75 postpaid. 
FABULOUS HOOSIER. By Jane Fisher. | 
A story of Carl Fisher, early pioneer of 
the automotive industry. $3 postpaid. 
FASTEST ON EARTH. By Capt. George 
Eyston. Complete history of every land 
speed record from 1898 to the present. 
Paper-bound, $2; cloth-bound, $3. 
FLOYD OLYMER’S MOTOR SORAP- 
BOOKS. Order Edition No. 1, 2, 3 or 4 in 
paper cover, $1.50 each. Deluxe cloth- 
bound, $2.50, Steam-car edition, $2 or 
cloth-bound, $3 post paid. 
HENRY FORD—HIS LIFE, HIS WORK, 
HIS GENIUS. By Wm. A. Simonds. Re- 
Printed by Floyd Clymer. Deluxe edition, 
$4 postpaid. 
INDIANAPOLIS RACE HISTORY—1909 
TO 1946. 852 pages, 1,000 illustrations. 
edition, $5 postpaid. Paper bound, 


/ .. Se ee Soe Se 
THE LAST BILLIONAIRE — HENRY 
FORD. ‘An informal portrait of an in- 
dustrial genius who was also a most un- 
Predictable human being.’’ By William C. 
Richards. $3.75 — 

OTOR MEMORIES. saga of whirling 
rg by Bugene W. Cent $3.50 post- 


FLOrD GLYMER’S INDEPENDENT TEST 
REPORT OF KAISER FRAZER CARS. 
Deluxe edition, $2.50 each. Paper- -bound, 
$1.50 postpaid. 


BOOK DEPARTMENT 


AUTOMOTIVE NEWS 


DETROIT 26, MICH. 


toed by Gov. Thomas E. Dewey on 
the grounds that its constitution- 
ality was in doubt since there was 
no requirement that such condem- 
nation be part of a slum-clearance 
plan. 

“It is apparent,” he said, “that 
the measure permits, perhaps un- 
intentionally, the grant by indirec- 
tion of a power which may not be 
granted under our constitution di- 
rectly—the grant of the power of 
eminent domain to private persons 
for private purposes.” 


Parking Meters Lose 
Proposed installation of parking 


meters in the business district, 
sponsored by Mayor Wassell and 
the city council of Little Rock, 
Ark., but opposed by the Little 
Rock Automobile Owners Assn., 
was defeated in a city election. 
Opponents of the plan declared 
that it would place an additional 
unfair tax on motorists who already 
pay high levies for the privilege of 
using their automobiles. 


Trucktor F sider 


Trucktor Corp., 156 Wilson Ave., 
Newark 5, N. J., has released a 
four-page folder containing com- 
plete information and illustrations 
on its detachable chain-and- 
sprocket four-wheel drive. The 
folder is available on request. 
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Buffalo Dealer 
Loses License 


After Probe 


BUFFALO, N. Y.—A _ Buffalo 
dealer has been ordered out of 
business by the state motor vehicle 
bureau after an investigation into 
alleged “gray market” sales of new 
cars. 

The bureau revoked the dealer 
registration of DiBello Motor Sales, 
Inc., effective May 15. Simultan- 
eously the tax department’s special 
investigators bureau began check- 
ing the firm’s income for tax com- 
pliance. 

Revocation followed a hearing on 
charges of falsifying certificates of 
sale and registration, registration 
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applications, and improper use of 
license plates. 

Under state law all auto dealers 
must be registered to do business 
in the state. DiBello was granted 
30 days to dispose of cars on hand. 

A tax department spokesman 
said dealers in other sections of 
the state were under scrutiny, both 
as to registration and tax law com- 
pliance. 

But he emphasized that the in- 
vestigation “should not be taken 
as a reflection on automobile deal- 
ers generally, as the great majority 
of dealers have at all times com- 
plied fully with the law and motor 
vehicle bureau regulations.” 

Joseph DiBello, vice-president of 
DiBello Motor Sales, said his com- 
pany possibly will appeal the revo- 
cation of its dealers registration. 


The above illustrates still another feature—the Visilite 
visor will not fog. It is clear even when the wind 


shield is fogged. 





Whether you manufacture cars or service them, you 
can’t detour the driver’s wishes. Your success depends 
on giving him what he wants—comfort and safety. 


Cuts Sun-glare 90%—Takes the Heat Off the Driver 


Visilite visors—fabricated from Rohm & Haas 
PiexicLas—help you please your customer. For 
Visilite—newest application of renowned PLEXIGLAS 
to automobiles—not only cuts sun-glare but also 
substantially reduces sun-heat which beats through 
windshields. 


“Sun Glasses” on Your Car—instead of on your eyes 


In today’s cars, with their larger windshields and rear 
windows, Visilite visors are doubly useful. Besides 
decreasing sun-glare and heat (an important point in 
hot weather or hot climates), Visilite reduces headlight 
glare as well. Also, there’s no trouble with traffic 
lights; you see the colors as they are. 


For Manufacturers — For Servicemen 
Visilite visors are installed in a matter of moments. 


Light in weight, optically clear, virtually shatter- 
proof, they fit along the upper inside surface of wind- 


Visilite visors are fabricated from 
Piexigtas by the Visilite Corporation, 
1905 No. Michigan Ave., Saginaw, Michigan. 


shields or windows as illustrated—and once installed 
are good for the life of the car. 


Visilite is only one of the many applications of Rohm 
& Haas PLexiG.as to industrial uses. Whatever your 
product—if it utilizes transparent or translucent 
plastics—PLEXxIGLAs may be the means of making it 
better. For full details, plus samples of PLExiIGLas, 
write our Detroit representative: W. E. Biggers, 
819 Fisher Bldg., Trinity 3-3200. 


PLEXIGLAS is a trade-mark, Reg. U. Pat. Off., 
PLExiGLas acrylic resin sheets, rods and molding 
powders are manufactured only by Rohm & Haas, 


ROHM & HAAS COMPANY 


WASHINGTON SQUARE, PHILADELPHIA 5, PA. 


Manufacturers of Chemicals including Plastics * Synthetic 


Germicides « Chemicals for the Leather, Textile, Ceramic 


Insecticides * Fungicides * Enzymes ¢ Detergents 


Rubber, Paper oti ael Cath and other Industrie 
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WASHINGTON.—The steady in- 
crease in truck traffic has pointed 
up the advantages in exerting ex- 
tra effort to gain truck service 
and repair business, according to 
NADA. 

“Trucks need more lubrications 
and more oil changes than passen- 
ger cars,” the assOdciation observes, 
“and, in addition, these jobs pro- 
duce more revenue than passenger 


Ford Radiator Plant 


To Observe 25th Year 


GREEN ISLAND, N. Y.—The 
Ford Motor Co. radiator and spring 
plant located here will celebrate 
its 25th anniversary with a three- 
day program starting May 6, Wil- 
liam G. Currier, plant superinten- 
dent, has announced. 

Open house will be held for em- 
ployes and the public on May 6-7. 
The celebration will end with a 
banquet at the Ten Eyck hotel in 
Albany, May 8. Community leaders, 
Ford executives and employes with 
25 years’ service will attend. 


Boom in Truck Service 


With Highway Haulage Up, NADA Urges Dealers 
To Try for Greater Shop Volume 





cars. The same thing applies to 
many other services for trucks.” 

The Public Roads Administration 
has reported that truck traffic was 
increasing more than any other 
type of transportation. 

Domestic truck production 
reached an all-time high last year, 
with 986,799 units produced, an in- 
crease of 237,636 trucks over the 
best prewar year. 

Moreover, NADA points out, even 
though demand for some of the 
larger units has declined in récent 
months, production is continuing at 
a high level and an increased sales 
effort is expected to send 1948 
sales near last year’s high mark. 

Movement of goods by trucks 
last year totaled 86 billion ton 
miles, 17 percent above the figure 
for 1946 and 46 percent above 1941. 


Middletown K-F Firm 


Middletown Auto Distributors, 
Inc., is now operating the Kaiser- 
Frazer dealership in Middletown, 
N. Y., according to Stewart Wall, 
president. 
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ONE OF THE SOUTHWEST'S finest automobile dealer buildings will house the Dallas Nash Co. The new building is under con- 


struction and is scheduled for completion early this summer. 
Partners in the enterprise are Miles Hall and A. L. Ingalls. 
Hall is president of the Dalias dealers’ association. 


devoted to service and 2,500 to parts. 
ieague 


baseball player with the New York Giants. 


Tubeless Tire Production 


Up 40% at Goodrich 

AKRON.—B. F. Goodrich Co. 
announced last week that produc- 
tion of its new tubeless tire, in- 
troduced in February, is expected 
to be 40 percent higher this month 
than in January. 

Production schedules call for an 
increase of 10 percent each month 
for the next several months. 

The tubeless tire has been mar- 
keted so far only in the Cincin- 
nati district, which includes Louis- 
ville and Dayton, O., Goodrich 
said. A backlog of orders already 
is developing from this area, ac- 
cording to the company. 


It will have 55,000 square feet of floor space, of which 30,000 will be 


Ingalls is a former major 








NEW YORK.—The enlistment of 
the nation’s 6,500,000 truck drivers 
in a gigantic highway safety pro- 
gram was urged here last week at 
the opening session of the Eastern 
regional conference of the Ameri- 
can Trucking Assns. 

Warning that unless immediate 
action is adopted on a coast-to- 
coast basis the volume of road 
accidents would soar this year, 
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THE HIGHEST NUMBER IN TOWN... 


and we 


Boston motorists are said to favor low num- 


bers — but we’re proud of our high one, 1,255,698, 


the number of lines of new and used car adver- 
tising that appeared in THE BOSTON GLOBE 
during 1947. This was the highest total for any 


Boston daily newspaper. It also represents the 


biggest new car gain over 1946 (weekday, 95.8% 
—Sunday, 158.1%). And THE GLOBE carried 


nearly 40,000 more individual used car adver- 


tisements than any other Boston daily — 3,000 


more, in fact, than all other Boston dailies 


combined! 


The Boston Globe 


EVENING - 


National Representatives: Cresmer and Woodwerd, luc., New York, San Francisco, Los Angeles Osborn, Scolaro, Meeker & Co., Chicago, Detroit 


MORNING ° 


love it! 


We like these figures, for they prove that 


GLOBE readers are responsive — they want 


things and have the money to buy them. 


The majority of GLOBE readers live, work 


and prosper within a 15-mile radius of the heart 


of Boston. The people in this area’s 39 cities and 


towns spend $1,500,000,000 every year for goods 


and services. And smart advertisers know that 


to reach and influence this rich 
market they need to make good 
use of THE BOSTON GLOBE— 


Boston’s best-read newspaper. 


SUNDAY 





‘Protective Frame of Mind’ 


Mounting Highway Toll Spurs Safety Program 
To Include Nation’s Truckers 





Edward J. Buhner of Louisville, 
president of the conference, called 
for action. 

“With greater exposure due to 
the increased number of cars, 
trucks and other types of vehicles 
in service,” Buhner warned, “there 
is a ready-made setting for an up- 
swing in motor mishaps. It is the 
aim of this organization to get 
every one of the nearly 6,500,000 
truck drivers in a protective frame 
of mind.” 

As an incentive to safe driving, 
Buhner urged the adoption of a 
point system of awards for acci- 
dent-free drivers. He proposed that 
those truck drivers who came 
through a month without mishap 
be awarded some article suitable 
for the home. 

Buhner pointed out that about 

85 percent of highway accidents 
are attributable to human failure 
and the other 15 percent to me- 
chanical defects. At least two- 
thirds of the accidents are pre- 

ventable, he added. 

W. Y. Blanning, director of the 
bureau of motor carriers, Interstate 
Commerce Commission, warned 
that curbs must be placed on the 
mounting menace of deteriorated 
equipment on commercial carriers. 
He cited the report that 600 vehicles 
submitted to the ICC had shown 32 
percent faulty brakes, seven percent 
defective steering, 26 percent defec- 
tive stop lights and 30 percent lack- 
ing standard fire extinguishers. 

ICC also reported that while 
highway deaths had dropped 4 per- 
cent in 1947 from the 1946 total, 
truck fatalities increased 9.5 per- 
cent, accidents 31 percent and prop- 
erty damage 43 percent. These fig- 
ures were based only on cases re- 
ported to the commission, it was 
added. 





Britain Reported 
Planning to Build 
‘Metallic’ Tires 


OTTAWA, ONT.—In line with 
Canada’s encouragement of auto- 
motive imports from Britain to re- 
place in part those which formerly 
came from the U.S., it is reported 
here that a factory is being built at 
Stoke-on-Trent, England, for the 
manufacture of “steel-type” tires. 

It is reported further that the 
body of the tires will be of metal 
and rubber, with the tread thor- 
oughly pliable. The advantages 
claimed for the tires are that they 
will be “nailproof,” in that a thick 
pad of rubber between the tire and 
an inflated inner tube will absorb 
the points of nails. 

Through metallic walls, they are 
also supposed to absorb heat better 
than conventional tires through the 
use of metallic sidewalls. 

Finally, it is said, construction of 
the tires will permit cheaper manu- 
facture since less American carbon 
black, which gives rubber wearing 
quality, will be needed. 


Packard Adopts 


Low-Pressure Tire 


DETROIT.— New 1948 Packard 
eights are being equipped with 
extra-low pressure tires, according 
to W. H. Graves, executive engi- 
neer, who said that they were be- 
ing put on as standard equipment 
at no extra cost to the customer. 

The wide-cushion tires are being 
installed as standard equipment on 
all except the heavier seven-pas- 
senger sedans, commercial taxicabs 
and certain cars for export, Graves 
said. White sidewalls cost. extra 
it was added. 
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AUTOMOTIVE WASHINGTON 


U.S. Fiseal Condition 
Called Dubious 


By William Ullman 


LTHOUGH the federal government currently has a sub- 
stantial surplus, and most state and local governments 
are better off financially than before the war, the prospect 
for fiscal stability over a period of years is precarious. This 





is the conclusion reached in a study of federal, state and 


local finances made public ®&——————— 


last week by the Brookings | power of the President to operate 
Institution. under it drastically curbed. 


To gauge the prospect for main- Although some time ago there 
taining financial stability, the study|was strong sentiment in both 
points out, it is necessary to view| houses just to let the act expire, 
the problem over a five-year pe-| recent political events have forced 
riod. The factors and forces af-| party strategists to conclude that 
fecting the level of expenditures|it would be unwise to let the act 
are first considered, the object be-| expire in the near future. 
ing to indicate on a conservative Since 1934 reciprocal trade has 
basis what the minimum level—| been a symbol among the na- 
federal, state, and local—is likely| tions of American economic pol- 
to be in a representative year in| icy. 
the early 1950s. A detailed analysis 
of the revenues 
needed to cover 
these _ expendi- 
tures, assuming | 
the continuance | 
of a high national 
income, is then 
undertaken. 

Demang@s for 
tax reductions 
are appraised in 
relation to indi- 
cated expenditure 
and revenue re- 
quirements. The study shows how 
the revenue situation would be af- 
fected by even a moderate decline 
in national income. 


In recent years the overall fiscal 
picture has received comparatively 
little attention. Though state and 
local governments may account for 
as much as one third of combined 
public expenditures, interest has 
centered mainly on federal expen- 
ditures and federal tax reduction. | 

+ * * 


Behind the Increase 


NUMEROUS factors, says the) 
study, are contributing to the cur- 
rent sharp expansion in state and 
local requirements. Included are 
broadened scope of education and 
public health programs, veterans’ 
bonuses, the backlog of postponed 
capital facilities, and higher oper- 
ating and construction costs. 

The prevailing optimism  con- 
cerning our ability to maintain fis- 
cal stability appears to be unwar- 
ranted, for three reasons. 


First, there are insistent pres- 
sures for larger expenditures for 
a wide variety of purposes, and 
against curtailment in other cases. 
Such reductions as are made tend 
to be more than offset by expan- 
sion elsewhere. 


Second, demands for tax reduc- 
tion are becoming increasingly in- 
sistent. ‘If all the tax-reduction 
Proposals that have recently been 
advanced should be approved, rev- | 
enues would be reduced by more 
than one third. 


Third, the tax structure—espe- 
cially the federal tax system—is 
highly sensitive to economic | 
changes. As national income rises | 
or falls, tax revenues tend to ex- | 
pand or contract more than pro- 
portionately. A moderate decline 
in national income could easily 
mean a rapid change from the 
present federal surplus to a defi- | 
cit—even at current tax rates. 
The fiscal problem is complicat- 

ed by the fact that demands for 
tax reduction are not effectively 
coupled with demands for economy | 
in public expenditures. Compared 
With the specific proposals for 
lower taxes, demands for economy 
tend to be abstract and generalized | 
in character. 

The danger is that, in the event | 
of even a moderate depression, the | 
pressures for both tax reduction | 
and maintenance of high expendi- | 
tures will produce a serious fiscal | 
Situation. 
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* * 


Trade Law Revision 


BY THE TIME this appears, Re- | 
publican congressional leaders 
Probably will have agreed to a/ 
one-year renewal of the Reciprocal | 


Traue Agreement Act, but with the | 





é 
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LUMITE DIVISION, Chicopee Manufacturing Corp. 
47 WORTH STREET, NEW YORK 13, N. Y. 
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proposals for hedging the act about 
with “safeguards” which would 
curb the administration’s authority 
without laying the Republican 
party open to a charge of lapsing 
into economic isolationism. 
President Truman has said that 
reciprocal trade is essential to the 
success of European recovery. 


Proposals advanced by various 
members of Congress for curbing 
the administration’s power to enter 
into reciprocal trade agreements 
include: 


1. &xtension of the act for a lim- 
ited period, probably one year, with 
a requirement that all future 
agreements with other nations be 
subject to congressional ratifica- 
tion. 

2. Extension of the act for a 
limited period but with a provi- 
sion that all agreements entered 
into by the administration be 
subject to veto by Congress. 

3. Extension of the act with a 
provision that tariff reductions 
could not be carried below certain 
“peril points” to be established by 
the tariff commission. 

It is generally expected that 
there will be compromise among 


Under consideraticn are several! Republicans renewing the act—but 
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“Oh, sure, we trust you—just 
leave your wallet here.” 





not for the three years requested 
by President Truman. 
7 + * 


Bureau Efficiency 
LEGISLATION to improve the 

operations of the Bureau of In- 

ternal Revenue may result from 


a study just completed for Con- 
gress. This was forecast by Sen. 


Ladie 
Love 


choose seat covers—a 


“cup”, or bulge—keep a 


cause it “breathes” — 


in winter. 


seat covers. 


cP Smeal lla: Easy to clean. 
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LUMITE 


LUMITE, the amazing new fab- 
ric woven of saran plastic, offers 
wives what they want when they 


rainbow of colors—every weave 
and pattern under the sun. 
LUMITE’s easy to clean—can't 
absorb stains, food, grease, lip- 
stick, alcohol . . . cleans in 
seconds to factory newness. 
LUMITE fabrics never stretch, 


snug fit for life. And LUMITE 
gives greater riding comfort be- 
doesn’t 
get sticky in summer or clammy 


No wonder dealers all over 
America are finding that seat 
covers of LUMITE sell faster— 
keep customers satisfied. Insist on 
LUMITE the next time you order 
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Millikin of Colorado, chairman of 
the joint committee on internal 
revenue taxation, after four na- 
tionally known tax experts handed 
the committee an exhaustive re- 
port on the bureau. 

The report, ordered by Con- 
gress last year, is said to cover 
every aspect of the personnel, 
administration and methods of 
the tax-collecting agency. The 
experts have been at work on it 
since September. 

It will be made public just as 
soon as Commissioner of Internal 
Revenue Schoeneman has had an 
opportunity to prepare the bu- 
reau’s comments on the report. 

+ * +* 


Foreign Spending 


THE HOUSE Ways and Means 
Committee was urged last week 
by the American Automobile Assn. 
to hold open hearings on a Dill 
that would permit increased tour- 
ist spending abroad. 

The AAA is backing legislation 
to raise from $100 to $500 the 
exemption limit on duty free 
purchases which Americans may 
bring home from foreign coun- 
tries. 

With the summer travel season 
fast approaching, the AAA wants 
speedy Congressional action. 
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BIGGEST CAMPAIGN by an individual auto dealer in the history of television is 

that of the Davis Buick Co., Philadelphia, in co-sponsoring all league 
games on WPTZ. Other sponsors are Atiantic Refining and Philco distributors. Above, 
Looking on, from left, are 


Charies H. Davis, president of Davis Buick, signs contract. 


Edward H. 


Bauer, Davis general manager; Roy Mack, Philadelphia Athletics; James 


D. McLean, of WPTZ, and Babe Alexander, of the 





AUTOMOTIVE NEWS Want Ads bring you Quick Results 
from the Best Customers in the Automotive Industry. 


Farm FAMILIES have countless 
uses for electricity, both in the 
home and on the farm. 


Electrified farms are good cus- 
tomers for hundreds of products 
of the manufacturer of electrical 
appliances and equipment. 


Electricity serves 3,771,000 
U. S. farms, according to Elec- 
trical Merchandising’s January 
estimate. 1,477,000 or 39% of 
these electrified farms are in the 
14 Southern states. During 1947 
alone, the South gained 34% in 
number of electrified farms, as 
compared to a gain of only 5% 





AUTOMOTIVE NEWS, APRIL 26, 1948 


mam Auto Advertising 


Artful Advertising... 
Dynaflow Go 


By Bob Finlay 





In reviewing the Supreme Court 
ruling on the Facts magazine con- 
test case, the National Better Bus- 
iness Bureau says it has these im- 
plications on advertising gener- 
ally: 

Advertising as a whole must not 
create a misleading impression 
even though every statement, sep- 
arately considered, is literally 
truthful. 

Advertising must be written for 
the probable effect it produces on 


nature of the terms and conditions 
of an offer. 

Advertising must be free of frau- 
dulent traps and strategems which 
induce action which would not re- 
sult from a forthright disclosure 
of the true nature of an offer. 


Dynaflow Zip 

Buick has a smart idea in 
“grounding” newspapermen in the 
operation of the new Dynaflow 
drive. In the Detroit zone, W. M. 
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Car Advertising 
In Magazines 
Jan. 

Feb.’48 Feb. ’48 
Studebaker ...... $120,410 $256,570 
Kaiser-Frazer.... 97,440 211,800 
Plymouth ....... 100,341 182,282 
ae : 90,135 180,270 
Oldsmobile . 107,520 169,360 
Buick. ............ 93,692 168,892 
Chrysler 103,582 160,962 
Ry shantnsiouawpanees 118,290 148,090 
Dodge ...... oe 75,295 128,405 
Hudson ............... 37,240 119,892 
Willys-Overl’d 25,594 58,894 
DeSoto ‘ 22,700 45,000 
Packard ’ 42,140 44,440 
Chevrolet ..... 36,558 37,391 
| ne 37,000 
CONE veciscsiscc == Ree 36,172 
Pontiac ...... 1,680 30,255 
Lincoln 26,220 26,220 
Austin .......... ; 5,980 5,980 
Davis Motor ... 3,600 3,600 
OOD © diccrsstteneis Ka 3,000 


Dynaflow under 
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for the remainder of the country. 


Farm electrification is only one 
phase of the rural South’s phenom- 
enal growth as a market. Farm 
families of the 14 Southern states 
are breaking records in adopting 
better farming methods, increas- 
ing income and savings and buy- 
ing all types of consumer goods. 


Such progress attracts alert 
sales-minded advertisers. That’s 
why The Progressive Farmer has 
made the greatest advertising lin- 
age gain of any monthly farm 
magazine in the U.S. during the 
last three years. 


a | 








Advertising Offices: BIRMINGHAM, RALEIGH 
MEMPHIS, DALLAS, NEW YORK, CHICAGO 


Pacific Coast: Edward S. Townsend Co., San Francisco, Los Angeles 


ordinary and trusting minds, as | yMcCrockli ist i 
baseball | well as for those intellectually ca- ee ee 
pable of penetrating analysis. 
Advertising must not obscure orf 
_.| conceal material facts. 
Advertising must not be artfully | Conditions. 
contrived to distract and divert 
readers’ attention from the true 


taking out auto writers in groups 
of two or three and letting them 
drive a Roadmaster equipped with 
varying traffic 


For our money, the Dynaflow 
works smoothly and has plenty of 





General Promotion 


Chrysler Corp... 26,565 72,180 
(Source: a Advertisers, 
ne. 





zip. In tests into the wind, we 
moved the car from stop to 60 
m.p.h. in 18 seconds with the lever 
in Drive and 14% seconds with use 
of low position. With a tail wind, 
the times were 17 and 13% seconds. 

Dynafiow is going into about one 
out of 10 Buicks built today; in 
a year or so it may be about four 
in 10. Eventually, of course, Buick 
believes that all cars will have it 
or something like it as standard 
equipment. 


Birth of a Car 

Under the title of “Birth of a 
1949 Car,” Science Illustrated’s May 
issue has a 16-page report on the 
1949 Mercury, which has just made 
its bow. Science Illustrated tells 
the story from the drawing board 
to the production lines. 


Devoe Paint 

National publications will spear- 
head Devoe & Raynolds greatly 
augmented advertising schedule in 
1948, according to H. H. Mohrhu- 
sen, general merchandising man- 
ager. Full color advertising, as well 
as black and white advertisements 
will be carried in Time, Saturday 
Evening Post, Better Homes and 
Gardens, Successful Farming, 
American Home, Good Housekeep- 
ing, Small Homes Guide and 
others. 

Rotogravure sections will be 
used, with full schedules in over 50 
dailies throughout the nation. 


Nash Calendars 


Nash Motors is beginning distri- 
bution of 1949 calendars to its deal- 
ers, according to J. B. Huntress, 
assistant director of advertising 
and sales promotion. The calen- 
dars are being supplied in advance 
to dealers for imprinting. 


Home 


Liberty’s June issue will intro- 
duce a new Home Section—de- 
signed to bring Liberty readers 
practical, workable counsel on 
making the American home more 
livable at low cost. 


Yankee Network 


General Tire & Rubber Co. has 
signed with the Yankee Network 
to sponsor the popular “Let’s Go 
to the Games” series over six sta- 
tions of the web for a 26-week 
period. 


Names 


Jerome W. Brush jr. has been 
appointed assistant director of 
marketing and merchandising, 4a 
new department of Raybestos-Man- 
hattan, with offices at 120 Broad- 
way, New York City, which will 
coordinate and supervise the mer- 
chandising policies, advertising 
market research and analysis, pub- 
lic relations and publicity pro- 
grams of the corporation’s several 
divisions on their asbestos and au- 
tomotive rubber products. 

David E. Cunningham will suc- 
ceed Brush as marketing supervis- 
or of Raybestos division, Bridge- 
port, Conn. 


Monte Wilhelm has been ap- 
pointed automotive representative 
of the Cincinnati Post, replacing 
Wesley A. Tschan, who has been 
named manager of business pro- 
motion and research. 














T. W. 
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DON’T BUCK THE TIDE 
WITH OUT-OF-DATE “FIGURES!” 


You need today’s facts 
and figures on Philadelphia— 
America’s 3rd Market! 
































Women’s Specialty Shops Made 
The Inquirer First Choice in 1947 


INQUIRER 2nd PAPER 


Easier sailing to bigger sales, 2,850,703 LINES 2,118,498 | LINES 


when you use ¢oday’s statistics! 





Latest data shows THE INQUIRER 


DAILY AND SUNDAY DAILY AND SUNDAY 





out front in Philadelphia ...in 


advertising linage—and productivity! 
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Exclusive Advertising Representatives 

ap- 
ative T. W. LORD, Empire State Building, N. Y. C. ROBERT R. BECK, 20 North Wacker Drive, Chicago GEORGE S. DIX, Penobscot Building, Detroit 
— Longacre 5-5232 Andover 6270 Cadillac 6005 


West Coast Representatives: FITZPATRICK & CHAMBERLIN, 155 Montgomery St., San Francisco, Garfield 1-7946 
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PURCHASE OF 37,000 SQUARE FEET of land adjoining the building now occupied 


by Tag Galyean Inc. (Dodge-Plymouth), Charleston, W. Va., has been announced by 
T. A. Galyean, president of the dealership. This transaction brings the total area of 
the firm’s operation to 100,730 square feet or nearly a full city block, bounded by three 
of the city’s streets and the firm's private alley. Purchase of the property resulted 
from a need for increased space for parts, service and used cars. Above is the front 
view of the dealership. The new property cost $100,000. 





Advertise in AUTOMOTIVE NEWS, the Newspaper of the 
Industry, going to better than 34,000 satisfied customers. 









Sores OC 


TEN TERRIFIC 
YEARS in TABLOID 


Patches Metement § mente ending saptember MO neck reer 


The BOSTON RECORD-AMERICAN 
celebrates ten years of tabloid news- 
papering this month ... ten years of 
producing ao newspaper as serviceable 
os it is satisfying, accepted by most 
people in its market ... ten years of 
delivering to advertisers a daily 
medium in which to reach both halves 
(men and women, moming and evening ) 
of the largest and most receptive 
audience* in the great Boston Market. 


*larger than any ather Boston newspaper — by 
230,000 daily! 


BOSTON 
RECORD- 
AMERICAN 





By J. B. Van Tassel 


|= TREND in all expenses in a 

dealership is up. According to 
a recent survey that I made of a 
number of new-car dealership serv- 
ice departments, the individual 
direct expense 
items in these 
departments 
showed an in- 
crease in 1947 
over 1946 of from 
2.9 percent to a 
high of 88.1 per- 
cent, while total 
customer labor 
work decreased 
approximately 15 
percent. 

This loss of vol- 
ume, in view of such abnormally 
high direct expense increases, is 
something every dealer should take 
cognizance of and start reviewing 
carefully with a view to curtailing 
them wherever possible, because for 
the most part they are classified 


Van Tassel 


as fixed expense items which are 


Dealer Business Counsel 


A Service Customer’s Value Can’t Be Rated 
In Terms of Dollars and Cents 





cent drop 
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hard to reduce once they have been 
established. 

Also, these are the expense items 
that build up your total fixed loss 
or fixed overhead burden and ad- 
versely affect your percentage of 
absorption or overhead recovery. 

In other words, the higher the 
total of fixed expense and the lower 
the total of fixed income (service 
gross profit), the lower is your per- 
centage of absorption. 

+ ” 

1. THIS CONNECTION it is ap- 

parent in many new-car dealer- 
ship service departments that serv- 
ice managers are operating on a 
basis of overselling customers who 
are still coming in, in order to hold 
their jobs and satisfy their man- 
agements by helping them to ob- 
tain unreasonable performances in 
excessive overhead expense absorp- 
tions. 

It could be that such a condition 
might be at least partly responsible 
for this survey showing such a 
large expense increase and a 15 per- 
in volume. In other 






































words, spending more money to z:t 
the customers in and then drivi-g 
them away by overcharging them. 

This survey did show where this 
reduction in volume was due to a 
reduction in number of custome:s 
coming in rather than a reduction 
in the amount of sale per customer. 
There must be a good reason why 
these customers are not coming 
back and, of course, a program of 
overselling is one sure way to drive 
customers away. 

> - . 


HE VALUE of a customer in 

business cannot be measured in 
exact terms of so many dollars and 
cents, but we all know that a 
steady customer is a very powerful 
asset to our business in building 
up our profit and spreading good- 
will. 

Many large corporations carry 
the value of customer goodwill 
on their books at $1 and some 
don’t even show it as an asset 
on their balance sheet. Yet we all 
know that this customer goodwill 
to companies like General Mo- 
tors, Chrysler and Ford is worth 
millions of dollars. 

It would be my suggestion that 
dealers very seriously consider that 
a program of “customer first” and 

“profits per customer second” be 
started immediately. It might cost 
a little money to start but it should 
pay off over the long pull. 

Prove to your customers that you 
are not overcharging them and that 
you are giving them their money’s 
worth, by first analyzing their car 
requirements for service and then 
furnishing them with an estimated 
cost of the work necessary to be 
done, and tell them to compare 
your estimate with any shop in 
town before they give the work to 


you. 
* * . 


T WOULD BE my suggestion 

that you advertise this service 
as a means to get more customers 
and not more volume and profit 
per customer. 

This is only one suggestion in 
helping dealers to build up a 
steady flow of traffic, because 
without a steady flow of traffic 
in your shop you cannot build a 
profitable dollar volume of serv- 
ice, parts, accessories, new cars 
and used cars. 

The slogan in connection with 
this program should be “A Square 
Deal for Every Customer and We 
Prove It.” 

(Any questions on business 
management will be gladly an- 
swered by Van Tassel. Address 
him c/o Automotive News, De- 
troit 26, Mich.) 


Reynolds Metals 
Inaugurates New 
Pricing System 


LOUISVILLE.—Reynolds Métals 
Co. has adopted a new pricing sys- 
tem for aluminum extruded shapes, 
according to D. P. Reynolds, vice- 
president of the firm. 

Reynolds pointed out that the 
old established system of pricing 
sought to cover the effect of varia- 
tions in shape and size on extru- 
sion costs by a formula that di- 
vides the weight-per-lineal-foot of 
the individual shape by the perim- 
eter of that shape. 

Under the Reynolds’ system, 
prices are grouped into five classi- 
fications according to the difficulty 
of manufacture. To determine into 
which classification a part fa..., 
a factor “d” is found by multiply- 
ing the circumscribed circle di- 
ameter in inches, by the square 
of the perimeter of the shape in 
inches, divided by double the cross 


sectional area of the shape in 
inches. 
This figure is then used in a 


table along with the circumscribed 
circle diameter to determine into 
which of the five difficulty classi- 
fications the part falls. 

While the system is applicable 
to all types of extrusions, prices 
being published at the present time 
cover solid extrusions only, Reyn- 
olds declared. 


Hughitt Vice-President 


George E. O'Neill, president of 
the O'Neill Motor Corp., Buffalo, 
announces election of E. R. Hughitt 
as vice-president. Hughitt has been 
with the company for 10 years. 
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Lawsuits Affecting Dealers... 
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Court Decisions 


By Leo T. Parker 
Attorney at Law 

A HIGHER COURT has held 
that an injury does not arise “in 
the course of employment” when 
it occurs while the employe travels 
to and from his work, providing 
the employer did not furnish trans- 
portation. 

In Nelms v. Mahoney, 24 N. W. 
(2d) 558, the testimony showed 
that an employe was injured while 
going to his work in his employer's 
motor truck. 

He sued for compensation un- 
der the state workmen’s com- 
pensation act. But the higher 
court refused to award the em- 
ploye compensation, and said: 

“It is true that the truck was 
the property of the defendant (em- 
ployer) but the fact is that plain- 
tiff (employe) was riding therein 
for his own convenience.” 
Public’s Convenience 


ACCORDING TO a recent higher 
court the Public Service Commis- 
sion is justified in granting a cer- 
tificate to a carrier of automobiles 
if it believes that the new service 
is necessary or will advantageously 
affect convenience of the public. 

In E. A. Gallagher v. Pennsyl- 
vania Public Utility Commission, 
53 A. (2d) 842, the higher court 
held that the commission did not 
act capriciously, arbitrarily or un- 
reasonably in issuing a permit to 
a new company for transportation 
of automobiles. 

The testimony showed that the 
territory to be served by the new 
company was being served but not 
efficiently in all respects by the 
present carrier. 


Reasonable Compensation 


NO COURT in the U. S. ever has 
held that any one must perform 
services without pay, unless the 
employment contract clearly states 
that he intends to work for noth- 
ing. Hence, if a contract of em- 
ployment fails to specify an 
amount of compensation, the one 
who performs work or _ services 
may recover a “reasonable” sum. 

See Williams v. Waller, 181 Pac. 
(2d) 798, where the contract of 
employment failed to specify wages 
an employe would be paid. 

In subsequent suit over the 
amount of money the employe 
should receive, the higher court 
held the employer must pay the 
reasonable value of the services 
performed. 


Possession Not Ownership 


ACCORDING to a recent higher 
court where the owner sues a deal- 
er to recover an automobile which 
the dealer bought from a party in 
possession of the car, the dealer 
must surrender the car to its real 
owner unless the dealer proves 
that the one in possession of the 
automobile had authority of the 
owner to trade-in or sell the car. 

For example, in Trinity Fi- 
nance Corp. v. Price, 205 S. W. 

(2d) 62, the testimony showed 
facts, as follows: 

A used car dealer took in trade 
from a man named Price a Chev- 
rolet automobile which belonged to 
the Trinity Finance Co. The used 
car dealer did not know that the 


car belonged to the finance com- | 


pany but contended that since 
Price had possession of the car 
he could legally trade it in on an- 
other automobile. The higher court 
refused to agree with this conten- 
tion, saying: 

“The mere possession of prop- 
erty of another does not give the 
possessor the right to deal with 
such property as he sees fit.” 

Salesman Killed 

IT IS WELL known that an em- 
ploye can recover compensation for 
an injury sustained within the 


Scope of the employment. Consid- | 


erable discussion has arisen from 
time to time over the legal ques- 
tion: Is a salesman within the 





Hamilton Takes Tucker Deal 
For Wichita County, Texas 
Henry Hamilton has announced 


his acquisition of a Tucker fran- | 


chise for Wichita county, Tex., and 
plans for the construction of a 
dealership at Eighth and Austin 
Sts., Wichita Falls, Tex. 

Hamilton is a former Chrysler- 
Plymouth dealer and distributor. 

















scope of his employment when go- 
ing home from a place of amuse- 
ment? 

For example, in Brown v. Weber 
Implement & Auto Co., 206 S. W. 
(2d) 350, the testimony showed 
facts, as follows: 

The Weber Implement & Auto 
Co. is a dealer in automobile parts 
and accessories. Nash Brown had 
been employed by the company for 
about 20 years as a parts man and 
salesman. The company paid him 
a salary and a commission on sales 
after his sales reached a certain 
sum and all his expenses while he 
was on the road. In addition, the 
company furnished him with an 
automobile which it kept up and 
upon which it paid all expenses. 
During the week, from Monday to 
Friday night, Brown was out on 
the road calling on customers in 
his assigned territory. 

On Saturday night a customer 
phoned Brown and told him that 
he wanted to talk to him about 


buying some spark plugs and oil 











NASH DEALERS of District 2, of the Denver zone, gathered recently at the Utah hotel 
in Salt Lake City to hear zone officials explain the current ‘‘Nash Opportunity Program.’’ 








and requested him to come up to 
the Chain Yacht Club that night. 
Brown met the customer at this 
club and remained dancing and 
drinking until the club closed about 
1:30. 


When going home Sunday 
morning, the Plymouth automo- 
bile in which Brown was riding 
collided with a telephone pole. 
Brown died as a result of in- 
juries received in the collision. 
In subsequent litigation, the 


higher court held that Brown’s de- | court when a purchaser of an auto- pects and influencing buyers. 





pendents could receive payment of 
compensation stating that Brown 
was injured and died by reason 
of an accident “arising out of and 
in course of employment.” 

In other words, this court held 
that Brown’s purpose of going to 
the club was to solicit business for 
his employer and that until he ar- 
rived home he was acting within 
the scope of his employment. 

Missed One Payment 

ACCORDING to a recent higher 





21 


mobile on deferred payments 
misses one payment, the seller im- 
mediately repossesses the car. 

In McConnell v. District Court, 
182 Pac. (2d) 846, it was shown 
that a purchaser made an initial 
payment but defaulted in the next 
installment, whereupon the seller 
terminated the contract and sued 
for possession of the motor equip- 
ment. 

The higher court promptly held 
that the seller could legally take 
possession of it. 

Compensation Suspended 

IN PARAGOULD v. Rogers, 197 
S. W. (2d) 567, it was shown that 
an employe was injured when he 
fell off a small box when turning 
off a ceiling fan. 

The court held that the employe 
could recover compensation under 
the state workmen's compensation 
act for the period he was unable 
to perform his regular work. 

This court also held that the 
workmen’s compensation commis- 
sion may stop payments of com- 
pensation if the employe refuses to 
accept employment elsewhere and 
which is suitable to his disabled 
capacity. 


Bob Finlay’s ‘‘Auto Advertising’’ column 
gives the latest developments in dealers’ 
and manufacturers’ plans for winning pros- 





You don’t pay a premium ...and you get 6G Havenlages 


2—GENEROUS DISCOUNTS 


1—QUICK AVAILABILITY 
Just phone and give your complete order. Your Pontiac 


dealer will assemble it fast an 
ick up. There’s no nee 


it ready for you to 


deliver it to 7° or have 
for you to 


maintain an expensive inventory of Pontiac parts. 


3—PRECISION FIT 


Engineered especially for 
Pontiac—to fit correctly and 


save installation time. 


4—OWNER SATISFACTION 


Most owners prefer to have 
you use Factory-Engineered 
Parts on their Pontiacs. 


Your Pontiac dealer offers you attractive net prices on 
Pontiac Factory-Engineered Parts. With Pontiac parts 
you can always make a fair profit for yourself at a fair 


price to your customer. 


5—FINE PERFORMANCE 


Pontiac-Engineered Parts 
last long and run well— 
with new car dependability 


6—FREE TECHNICAL INFORMATION 


Pontiac. dealers will help 
you with free technical in- 
formation on Pontiac jobs. 
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SUTLIFF CHEVROLET CO., Harrisburg, Pa., has moved into one of the largest sales and service facilities in the area, located at 
13th and Paxton Sts, away from the congested business area. Ellis Sutliff, veteran dealer, is president. The first unit of the pro- 
posed complete new establishment was built in 1940, but work was interrupted by the war. This included a paint and body repair 
shop at the rear of the present new building. Built on a plot of one and one-half acres, the facilities include approximately 35,000 


Many innovations include lifts in 


square feet of parts and service space in addition to the showroom, offices and used-car lot. 
the mechanics’ stalls, a truck department that will handle the largest truck-trailer units, four lubrication pits, three wash racks, 


and new gas, oll and tire divisions. 


‘Armco Steel’ 


Firm’s New Name 


MIDDLETOWN, O. — The name 
of American Rolling Mill Co. was 
officially changed to “Armco Steel 
Corp.” at the annual meeting of 


stockholders, Charles R. Hook, 
president, announced. The change 
became effective Apr. 17. 
Shareholders also approved au- 
thorizing 3,500,000 additional shares 
of common stock. William C. Breed, 
Edward A. Deeds, Charles S. Pay- 
son and Calvin Verity were re- 
elected directors of the company. 


TAU ATA Jie 
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ACTUAL SIZE 


Gunn Now Sole Owner 


Merlin Elder, for two years co- 
owner in the business of North 
Side Motors Co. Blue Rapids, 
Kan., recently sold his interest to 
his former partner, Russell Gunn, 
who will continue the business as 
sole owner. 
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Space Draw June 30-July i ow-o 


‘48 ASI Show to Open 
Dec. 6 at Chicago 


CHICAGO.—Planning has started 
for the 1948 Automotive Service 
Industries show, which will be held 
Dec. 6-10 at the Navy Pier, Chicago. 
As in the past, sponsors are Motor 
& Equipment Wholesalers Assn., 
Motor & Equipment Manufacturers 
Assn. and National Standard Parts 
Assn. 

A five-day show is scheduled for 
this year, instead of six days as in 
the past. On the first three days, 
Dec. 6, 7, 8, the show will be open 
to members of the sponsoring as- 
sociations only. Invited guests may 
attend the last two days, Dec. 9-10, 
only. 

The A.S.I. show is exclusively a 
wholesaler’s affair, it was pointed 
out, and only those manufacturers.. 
and wholesalers participating in a 
manufacturer - through - whole- 
saler - through - retailer type 


FOR YOUR COUNTER—This attractive jeweler-type initial 


case carries your complete stock, and brings automatic 


Ti aCe eRe cic Te bea Letty 1-117 


of any combination of initials 


dollars per pair 


INC. 


Four 


gvaranteed to be ample 


Detroit 14, Michigan 


operation are permitted to exhibit 
or attend. 

The joint operating committee 
which is responsible for the plan- 
ning and conduct of the show, is 
composed of four members from 
each of the sponsoring associations 

Chairman of the 1948 committee is 
W. F. Wilkerson, Wyoming Auto- 
motive Co., Casper, Wyo. Vice- 
chairman is B. G. Close, King Qual- 
ity Products Co., St. Louis. Com- 
mittee members are: 

MEWA—W. F. Wilkerson; Hal 
Miller, Chicago Auto Parts Co., Chi- 
cago; W. T. Mills, Auto Parts Co., 
St. Louis; F. G. Stewart, Standard 
Automotive Supply Co., Washington 

MEMA—B. G. Close; C. P. Brew- 
ster, K-D Mfg. Co., Lancaster, Pa.; 
J. M. Spangler, National Carbon 
Co., New York; S. B. Wilson, Fram 
Corp., Providence, R. I. 

NSPA—N. F. Kaplan, Pennsyl- 
vania Rubber & Supply Co., Cleve- 
land; D. H. Teetor, Perfect Circle 
Co., Hagerstown, Ind.; G. R. Walker, 
Walker Mfg. Co., Racine, Wis.; A. 
E. Pouliot, National Bushing & 
| Parts Co., Minneapolis. 
| A. B. Coffman continues as show 
| manager. 
| Committees set up to handle vari- 
| ous phases of the show are: 
| Finance committee: S. B. Wilson, 
|}chairman; J. M. Spangler, B. G. 
Close, Hal Miller. Credentials com- 
mittee: Frank Stewart, chairman; 
|Hal Miller, C. P. Brewster, B. G. 
| Close, A. E, Pouliot, D. H. Teetor. 
Space contract committee: B. G. 
Close, chairman; D. H. Teetor, G. 
R. Walker, N. F. Kaplan, Hal Mil- 
|ler, W. T. Mills. 

Show publicity and decorations 
will be handled by the Automo- 
tive Advertisers Council. They 

| will work in cooperation with 

| Gordon Walker, chairman of the 
| 


| 


publicity committee. 

R. E. Conley, R. M. Hollingshead 
Corp., chairman of the 1947 A.S.I. 
publicity committee, will again 
serve in the same capacity, as will 
other members of the 1947 commit- 
tee from the AAC, until a new com- 
mittee is either appointed or the 
old committee is retained with cer- 
tain additions at the Advertising 
Council’s spring meeting in May. 

This year space drawings will be 
held over a two-day period, June 
30-July 1. Classifications of draw- 
ings will be as follows: 

June 30—First drawing, firms ex- 
hibiting 12 years or more; second 
drawing, firms exhibiting 10 or 11 
years; third drawing, firms exhibit- 
ing seven, eight or nine years; 
fourth drawing, firms exhibiting 
five or six years. 

July 1—Fifth drawing, firms ex- 
hibiting three or four years; sixth 
drawing, firms exhibiting one or 
two years; seventh drawing, firms 
exhibiting for the first time and 
space applications reaching the 
show manager after deadline date. 


Tighter Controls 
For Pedestrians 


Urged in N.Y. 


NEW YORK. — More stringent 
control of pedestrian traffic in cities 
was stressed by Commissioner Clif- 
ford J. Fletcher of the New York 
State motor vehicle bureau last 
week as an essential factor in acci- 
dent reduction. 

Pointing out that pedestrian 
deaths accounted for more than 50 
percent of the fatalities on the 
state’s highways last year, Fletcher 
said: 

“More than 70 percent of the 
pedestrian deaths occurred in the 
urban districts of over 10,000 popu- 
lation and 63 percent of those killed 
were over 45 years of age. It would 
appear from these figures that safe- 
ty education in the schools has had 
effect among the younger-age 
groups. 

“Conversely, it shows the need for 
| more education among those of ad- 
|}vanced years, where the number 
|}was particularly high, and more 

strict control of pedestrian traffic 
in cities.” 


Read A. H. Allen's ‘‘FOB Factory’ in 
| AUTOMOTIVE NEWS each week for th 
| latest on manufacturing trends 
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ARMAND DENIS, 


thenoted explorer tells TRUE 
readers the true story of one 
of his weirdest adventures 
in Burma’s Valley of Dark- 
ness at the Hill of the Snake. 
Don’t miss “The Priestess 
of Naga” with the fantastic 
but actual serpent-worship 
rites. 






















TN. " 
a hea Ve The smartest, fightingest trout in 
the stream — rainbows, browns, 


native brooks and cutthroats — 

these are what artist Glenn Colton was after. TRUE brings you the notes and 
4-color paintings of this man’s vacation high up in Colorado — you'll be 
- wanting to pack your duffle to follow. 
















is the story of a 
great love for a 
great horse—by 
the man himself, 
James C. 
Bendrodt 






TRUE’s Gun Expert, introduces you to 
the National Rifle Association and the 
“Rifleman,” its technical publication and 
storm center. 








INSIDE THE 
GUN CRANK’S 
SACRED TEMPLE 


by Lucian Cary 















These Extra Dividends—a TRUE Booklengther on colonizing East Texas over a 
century ago—a fact mystery by Alan Hynd—a great article on pipes (including 
a $7,500 job carved by Jo Davyidson)—a true Western about mayhem in 
Wyoming—and plenty more al/ written by men for men. 


















The Million-plus Men Who Buy TRUE Regularly are 
sold on TRUE’s unique editorial formula — every word 
true in TRUE. These men are a moneyed market, a right 
market for automobiles and accessories. They can — and 
will — buy. TRUE is the only man’s magazine which sells 
each issue to over a million men! 


TRUE 


THE MAN’S MAGAZINE 
Te clangeat Sell ‘han Ihagagine sx The‘ horld 
Los ORS wey re oie 






drolly gives you 
the tale of an 
amiable canine lush. 
Like everything else 
in TRUE, this is 
true, too! 
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THE DOG 
WHO WOULD 
SING WHEN 

HE GOT DRUNK 
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Winter Cools Revenue Volume, but. . . 





States Expect Uptrend 


In Gasoline 


LTHOUGH some states report- 
~*~ ed a leveling or decrease in 
motor fuel tax yields during the 
poor weather and unfavorable win- 
ter driving conditions, a continu- 
ing uptrend in receipts from motor 
fuel and other highway-user taxes 
is indicated in the latest reports 
from state capitals. 

Kentucky’s road fund receipts 
totaled $36,536,207 during a fiscal 
year which ended March 31, repre- 
senting an increase of $4,000,000 
over the preceding fiscal period. 
The state gasoline tax yield was 
up $2,004,746 for the year. 

State Revenue Commissioner 
H. Clyde Reeves predicted that 
Kentucky’s road fund income 
will soar to a record $38,330,000 
during the fiscal year just start- 
ed. This figure does not include 
approximately $9,000,000 in fed- 
eral-aid funds which will be 
available or money unspent from 
the preceding year. Thus, more 
than $47,000,000 may be made 


There’s agreement 
on this 


“naw Looky!" 





Taxes 


available for road expenditure in 

Kentucky. 

Reeves estimated that the Ken- 
tucky gasoline tax, which was in- 
creased from 5 to 7 cents a gallon, 
effective April 1, will yield $29,400,- 
000 during the new fiscal year, as 
against $21,739,573 for the fiscal 
period just ended. He forecast a 
slight decline in motor-transporta- 
tion tax receipts as a result of 
new reciprocity legislation, but 
predicted that the motor vehicle 
usage tax will maintain its present 
high level “due to the pent-up de- 
mand for new vehicles.” 

* * + 


= highway fund reve- 
nues in March totaled $2,317,- 
063, compared to $1,780,313 in the 
same month a year ago. For the 
first nine months of the state’s 
current fiscal year, the highway 
revenues totaled $8,154,354, as 
against $5,931,885 for the corres- 
ponding period of the preceding 





(6! 


next car?” 


year, it was reported by the state 
treasurer’s office. 

Nebraska’s gasoline tax yielded 
$1,209,079 in March, 7 percent less 
than in February but 16 percent 
more than 


1946; 53 percent over March, 1941, 
and 62 percent over March, 1940. 


Although Rhode Island gaso- 
line taxes yielded $61,550 more 
in March than in the same month 
a year ago, the gain was at- 
tributable to a 1-cent increase in 
the state’s gasoline tax rate 
which went into effect last June. 
The gas tax yield for March was 
$347,730, compared to $286,179 in 
the same month last year. In 
prior recent months the tax yield 
has been up so high that the 
increases were even greater than 
would be accounted for by the 
l-cent tax boost, indicating an 
actual falling off of gasoline sales 
this March. 

South Dakota’s motor fuel tax, 
use and inspection fees yielded 
$544,780 during March, or nearly 
$100,000 more than in March, 1947. 

* + + 


Gane gasoline tax collec- 
tions during March totaled $2,- 
725,618, a decrease from the $2,962,- 
701 in February but higher than 


produced in curved as well as flat panels. 

Our Safety Glass specialists will be glad to help you solve your 
problems of glass application in the design and construction of 
your ears. Consult with them. There’s no obligation. Pittsburgh 
Plate Glass Company, 2177-8 Grant Building, Pittsburgh 19, Pa. 


Sahety GUA88 wn vuse 


DUPLATE SAFETY PLATE 


PAINTS - 


PITTSB 


GLASS 


GLASS - 


URGH a oe 


CHEMICALS - 


DUOLITE SAFETY WINDOW GLASS 


BRUSHES - 


oe ee 


in March, 1947. Clay | 
Wright, chief of the state division | 
of motor fuels, said the yield was | 
80 percent larger than in March, | 


_ AUTOMOTIVE NEWS, APRIL 26, 1946 





= 





Check. 





$2,905,361 from $2,911,220 in th: 
|corresponding month a year ag¢ 


Officials said some of this prob 
ably was due to February snows 
which halted traffic for days. Li 
cense sales were up sufficiently 
however, to give the North Caro 
lina highway fund a 5.92 percent 
increase in March over the same 
month last year. For the first nin« 
months of the state’s fiscal year 
the North Carolina highway fund 
collections totaled $45,908,672, an 
increase of 7.28 or $3,116,764 over 
the preceding year. 


Open Bid Policy 


Set for Surplus 





“You're going to pay it without| Still Remaining 


. you’re going to pay 
. pay with- 


amurmur.. 
without a murmur. . 
out a@ murmur... .” 





the $2,631,103 collected in March, 
1947. State Revenue Commissioner 
Glenn Phillips said the drop from 
February to March meant little be- 
cause March collections are for 
sales during February, the short- 
est month in the year and this 
year also a month of unusually 
inclement weather. 

North Carolina road tax collec- 








@ Motorists all over the country are very much in accord that the 
“new look” they want in their cars is “better visibility.” The 
Crowell-Collier survey of 1947 showed that this change was de- 
manded by the largest percentage of men and women, combined, 
who were asked: “What changes would you like to see in your 


But manufacturers, generally, have been conscious of this need. 
And the trend toward larger windshields and windows indicates 
quite unmistakably that this “new look” will be “standard” with the 
cars of the future. 

When you choose Safety Glasses for your automobiles, specify 
“Pittsburgh.” That will assure you high quality products; Safety 
Glasses with an enviable service record in the automobile and avia- 
tion industries. Pittsburgh Safety Glasses have won the confidence 
of manufacturers and motorists alike. They can now be mass- 


| 





| being set up by 


PLASTICS 


COMPANY 





WASHINGTON. — Nearly all re- 
maining war-surplus machinery and 
industrial equipment which former- 
ly was offered for sale at fixed 
prices now will be offered on a com- 
petitive bid basis, the War Assets 
Administration has announced. 

The equipment, which cost the 
government an estimated $350,000,- 
000, first will be screened by the 
Joint Army and Navy Machine Tool 
Committee (JANMAT) for items 
required for military installations 
and the national stockpile. 

Fixed prices will remain in effect 
on a few items which still are in 
short supply or are included on 
national or regional set-aside lists 
for sale to veterans only, WAA 
stated. 

Following screening by JANMAT, 
the equipment will be offered on a 
competitive bid basis as individual 
items with provision for a 30-day 
inspection period. Any residue from 
the first sale will be lotted with 
other residual machinery and in- 
dustrial equipment and sold on a 
tonnage basis. 

During initial offerings, priority 
rights will be recognized on indi- 
vidual items. Unsold items then 
will be disposed of in lots to all 
classes of buyers. 

Equipment selected by JANMAT 
and later released to industrial 
users on request will bear a new 
price schedule. If equipment is not 
purchased at the new priees, it will 
be returned to the national stock- 
pile, according to WAA. 


Early Registry 
Indicates Record 


ATA Parley 


WASHINGTON.— Indications last 
week, six months in advance of the 
annual convention of the American 
Trucking Assns. (Oct. 8-13), were 
that the 15th annual parley of the 
motor carriers would be the largest 
on record. 

Clarence Aratia, manager of the 
committee which is arranging 
rooms for delegates and visitors, 
said that about 1,600 registrations 
had already been made last week 
with more “pouring in” steadily. 

He said they were coming in 
from all over the nation and “we 
are allocating them on a basis of 
first-come first-served.” 

Despite a rush for hotel reserva- 
tions, Arata expressed confidence 
that all who desired accommoda- 


| tions could be placed. 


On the other hand, he advised 


| those that expect to attend the par- 


ley to get their registrations in 


early. 


White to Direct 
Dodge Training 


DETROIT.— Appointment of 
Lloyd J. White to direct the new 
continuous sales training program 


Dodge division 
was announced 
last week by E. 
C. Quinn, general 
sales manager. 

White has had 
25 years of diver- 
sified experience 
in automotive 
sales and service 
work, training 
activities and , 
personnel work. Ede S. White 
He was associated with the Chrys- 
ler Conference of Business Man 
agement for two years prior to 
joining Dodge. 





tions dropped slightly in March to 
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Hig hways & Safety 6-8 


Insurance Rates Laid 
To Lax Driver Laws 


‘TRICTER driver licensing and 
~’ law enforcement was urged in 
Syracuse, N. Y., last week by Rob- 
ert I. Catlin, vice-president of Aetna 
Casualty and Surety Co, as a 
means of reducing motor vehicle 
accidents and resulting claims to a 
point where insurance can be fur- 
nished at more reasonable rates. 

“Automobile accidents,” he told 
the Casualty and Surety Club of 

Syracuse, “can be reduced if, first, 
all motor vehicle administrators 
adopt and apply adequate and 
efficient standards for licensing 
automobile drivers. Any material 
improvement in the traffic acci- 
dent situation will require tack- 
ling the driver question aggres- 
sively and fearlessly. 

“Millions of drivers would un- 
questionably be denied licenses if 
their operating record, physical fit- 
ness and ability to drive were prop- 
erly checked and dealt with. Too 
many licenses are issued, renewed 
and reinstated because of political 
influence and contrary to public 
interest. 

“And secondly, if motor vehicle 
laws and regulations will be en- 
forced without fear or favor. Un- 
fortunately, enforcement is lagging 
behind education and engineering. 
The country will continue to have a 
serious traffic accident experience 
until enforcement agencies make 
more arrests for accident involve- 
ments and the courts mete out pen- 
alties commensurate with violation 
and consequence involved.” 

* * * 
((ATLIN pointed out that rising 

4 claim costs and an increase in 
automobile accidents and personal 
injuries have forced insurance com- 
panies to increase insurance rates. 

While fatalities are decreasing, 
he said, the number of accidents 
and personal injuries are both in- 
creasing. The present country- 
wide ratio of personal injuries to 
deaths is 46 to 1, while in prewar 
days it was 30 to L. In Connecti- 
cut, he said, the ratio has climbed 

from 52 to 1 in 1947 to 66 to 1 
during the first three months of 
1948, 

In 1941, Catlin said, the average 
paid bodily injury claim cost insur- 
ance companies $299. In 1947 this 
figure had risen to $382, or an in- 
crease of 28 percent. This is nine 
points higher than the average 
claim cost in 1946. 

In 1941, the average property | 
damage claim cost insurance com- 
panies $30.80, he continued, while in 
1947 the average cost rose to $60.30, 
an increase of 96 percent. The 1947 
figure is 17 points higher than the 
average claim cost in 1946. 

* * 

(COMMENTING on present rate 

levels, Catlin said: “While coun- 
trywide the three increases since 
the war have raised bodily injury 
rates 11 percent and property dam- 
age rates 74 percent over the 1941 
levels, which experience shows were 
5 percent inadequate, I am con- 
vinced that such adjustments in 
rate levels for the various states as 
may be made in 1948 will not only 
be justifiable from the standpoint 
of the latest territorial experience 
which the companies have com- 
piled, but likewise will be essential 


in order to avoid further substan- | 


tial underwriting losses. 

“The final underwriting results on 
the automobile lines for 1947 have 
not been fully developed. However, 
we know that in 1946 stock com- 
panies in New York state sustained 
countrywide an underwriting loss of 
$85,000,000 on their automobile bod- 
ily injury, property damage and 
collision business. , Concerning 1947 


Training Called 
‘Must’ for Youths 


The New Hampshire Highway 
Safety Conference has been told 
that driver education should be a 


Sse 





“must” for every school. Massa- 
chusetts Registrar of Motor Ve- 
hicles Rudolph F. King, speaking 
in Concord, said that means for 
teacher training in driver educa- 
tion should be set up. 

He added that a determined ef- 
fort should be made to find a place 
for such education in high school 
turricula. 


results, it is safe to assume that all 
the stock and mutual companies— 
casualty and fire—writing automo- 
bile insurance sustained an overall 
underwriting loss of many mil- 
lions; and while the figure may not 
be as high as for 1946, it neverthe- 
less is of sufficient size to cause 
concern.” 

o + * 
Idaho Governor Hints Plea 
For Higher Auto Levies 


BOISE, Ida.—Idaho’s legislature 
must find new methods for financ- 
ing the state’s highway construc- 
tion program, possibly through in- 
creased motor vehicle fees and 
gasoline taxes, Gov. C. A. Robins 
recently told a group interested in 
highways at Blackfoot. 

In subsequently discussing the 
highway situation with a group at 
Idaho Falls, Gov. Robins contend- 
ed that Idaho should receive “ex- 
tra consideration” from the federal 
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60% Fail Driving Test 
Under New Minn. Law 


Out of 3,822 applicants for 
driver licenses in January and 
February, the first two months 
the new Minnesota law requiring 
tests has been in operation, 1,933, 
or 60 percent, have failed, ac- 
cording to E. P. Lee, St. Paul, 
state license bureau director. 

The road test, actual operation 
of a vehicle accompanied by one 
of the driving inspectors, ac- 
counted for the largest number 
of failures, 569. A total of 212 
were rejected for poor vision and 
seven applicants were flunked 
when they became involved in 
motor accidents during the tests. 





government in regard to highway 
aid “inasmuch as 70 percent of 
Idaho’s land is federally owned.” 

* * + 


Expansion Strips 

Full endorsement of the 1948 na- 
tional highway safety campaign by 
the Chamber of Commerce of the 
United States was announced re- 
cently in a bulletin sent to all of 
the 2,500 local chambers. .. . Car- 
ter Oil is conducting driving les- 
sons for its employes. The firm 


BUSHING 
BARGAIN! 


MORE TO 


COST LESS TO FINISH... 


THE POUND... 








LAYING GROUNDWORK for the opening of the International Harvester Co.’s > 


distributing center in Richmond, Calif., is this group of officials. 
W. Johnson, warehouse supervisor; E. J. 


Wideman, stock supervisor; L. 


—_ to right, O. G. 
Marvin, field 


engineer who is supervising the construction and reconversion of the Richmond ware- 

house; R. S. Breckenridge, tabulating supervisor; W. J. Mathews, Richmond manager 

and E, N. Melander, office manager. The Richmond center will serve dealers in California, 
Arizona and Nevada, and will be in operation this summer. 


is an affiliate of Standard Oil of 
N. J. 

Colorado withdrew the driving 
permits of 3,314 motorists last year. 
This compares with 2,384 in the 
preceding year. Losses due to 
liquor dropped to 902 last year 
against 986 in the preceding year. 


. Northwestern University Traf- 
fic Institute has received a grant 
of $5,000 from the Kemper Foun- 
dation for Traffic Safety, Chicago. 
Money will be used to expand its 
program of conferences for traffic 
court judges and prosecutors in 
cooperation with American Bar 
Assn. 








Bushings made from Alcoa Aluminum Permanent-Mold Castings 


Alcoa Aluminum Permanent-Mold Castings 
for bushings are produced to such close 
tolerances that final finishing requires a 
minimum of machining. 


This lower finishing cost, plus the lower- 


per-piece price of Alcoa Aluminum, means 


real economy 


ALCOA atuminum 


with finished bushings of 
Aleoa Aluminum. 


Production economy is only half the story 


of Alcoa 


Because 


Aluminum’s 


excellent 


bearing characteristics and fatigue resist- 
ance, bushings made from these permanent- 


mold castings last longer. 


For information, call your nearest Alcoa 
sales office. ALUMINUM COMPANY OF AMERICA. 
1926 Gulf Building, Pittsburgh 19, Penna. 
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Commereial Car News 


{ Regular 





Truckin’ 


Sales “Quiz” 
Button 
New Blood 


Jack Weed 


URING the Ford Truck Equip- 

ment show on Chicago’s Navy 
Pier, Don Meyer’s Truckstell Co. 
had a meeting of distributors from 
around the Great Lakes area. Dur- 
ing the meeting the distributors 
and their salesmen checked a card 
that gave 12 reasons within their 
control for losing a sale. 

The two top reasons checked 
were: “I attempted a short-cut to 
home plate” (told an incomplete 
story and failed to cover important 
points), and “My competitor’s prod- 
uct was cheaper, and I didn’t get 
hot enough to take the ‘ice’ out of 
‘price’.” 

The second brace of reasons, 
which also got the same number 
of answers, were: “I went after 
a bear with a beanshooter” (had 
the data and selling aids to show 
but didn’t fire them), and “I neg- 
lected my customer too long” (my 
competitor beat me to it because 
he was there asking for the order). 

The fifth sales killer was: “I was 
an information nudist” (I tried to 
make hot air pinch hit for facts). 

Every “sales killer’ that got a 
high ranking from these equip- 
ment salesmen demonstrated that 
far too many of us aren’t awake 
to the fact that we are back in 
a competitive market and will have 
to brush up on our sales talks and 
quit taking it for granted that we 
will get the order just because we 
ask for it. 

* + « 
At THE same meeting a sales- 
man, who had recently called 
on Hull-Dobbs in Memphis, showed 
a button that firm’s salesmen are 
wearing. It reads: 


ICSSOMA 
Hull Dobbs 


Liberally translated, it means “I 
Can’t Sell Sitting On My Ankles.” 

Here are two firms, noted for 
their sales aggressiveness, that rec- 
ognize that even their organiza- 
tions need constant reminders that 
we are in a competitive year and 
can’t afford to drift with the 
stream any longer—regardless of 

(See TRUCKIN’, Page 43, Col. 1) 
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Trucks, 


Draws Crowds to 
Ford Truck Show 


Dealers Cooperate 
With Ads, Invitations 
And Transportation 


Sa power of adver- 
4 tising, plus the need for ade- 
quate dealer preparation for a 
truck equipment show, was amply 
proved in the attendance at the 
Ford truck equipment show held 
on Navy Pier here April 13-16. 

Cracking the show open on 
“dealers day” were over 1,100 deal- 
ers and their salesmen from the 
310 dealerships in the Chicago dis- 
trict, 957 stayed for the lunch 
served by Ford. They not only 
came to the show in the morning 
but most of them stayed right 
through to late in the afternoon, 
going from exhibit to exhibit, ex- 
amining the bodies and equipment 
on exhibit and getting acquainted 
with the various distributors that 
represent the manufacturers in 
this area. 

Opening day for the public saw 
2,563 truck operators and owners 
flock into the show by actual 
count. Seventy-two dealers regis- 
tered 241 “hot” prospects at the 
Ford district registration desk in 
the lobby the first day. At least 
nine different caravans, organized 
by dealers and full of prospects, 
came in from out state on the 
second day when 3,341 truck own- 
ers attended. 

Exhibitors report sales remin- 
iscent of 1946 and 1947 during this 
show—every distributor exhibiting 
expressed himself as being more 
than pleased with the results ob- 
tained. 

* * 

Wwaus many exhibitors and 

truck men were dubious over 
the ability of a truck equipment 
show—especially one held in such 
a cosmopolitan city as Chicago 
and in such a hard-to-get-to place 
as the Navy Pier—being able to 
attract large crowds this year 
when truck owners and buyers are 
being very selective and quite un- 
responsive to a “dead” truck show, 
the result of the preparation and 
advertising given this show has 
thoroughly demonstrated that it is 
possible to get truck men out if 
sufficient hard work and prepara- 
tion is given the exhibit. 

Appreciating that they were up 
against a different set of condi- 
tions this year as compared to 
the past two years, the Chicago 
district Ford dealers put up an 
advertising budget of some $8,000 
which was matched with an ad- 
ditional $7,500 from the Ford fac- 


tory. A consistent newspaper ad- 
(Continued on Page 32, Col. 1) 


2,000 Salesmen Are Trained 
For Harvester Dealers 


(CEICAGO.— When a manufactur- 
Aer as large as International 
Harvester Co.—which has the roots 
of its five divisional activities firm- 
ly embedded in every continent on 
the globe, and ‘“‘works” spread out 
like the outposts of a nation— 
starts out to do an educational 
and training job, it is pretty sure 
to come up with a program that 
= unique, individual and outstand- 
ng. 

It had to be different than any- 


thing in the automotive industry, |" 


for in addition to its farflung mo- 
tor truck business, Harvester also 
has its farm implements, its farm 
tractors, its industrial power, its 
refrigeration and, far from least, 
its twine activities. 

In all these activities Harvester 
has many outposts, many wets. 
sale “houses,” many dealers an 
thousands of men developing = 





reaping sales—and maintaining 
the products after they have be- 
come the property of user own- 
ers. 


alone, Harvester has 75 branches, 
86 retail or sub-branches, and ap- 
proximately 4,759 dealers—1,225 of 
which are exclusively motor truck 
dealers. In all lines, Harvester has 
over 7,870 dealers on the retail 
front. 
* + + 
HIUS any school or training pro- 
gram must be laid out, not only 
to educate and train—and those 
words are Siamese twins in the 
Harvester lexicon—sales and serv- 
ice men of many activities but 
reach out further and give the 
same educational and training help 
to branch and wholesale person- 
nel, factory and office people, bet- 
(Continued on Page 33, Col. 1) 


February and 10 states in 
March: 
1948 1947 
Pos. Make Pos. 
1—44,606 Chevrolet 35,390— 1 
2—22,790 Ford 29,734— 2 
3—20,865 Internat’] 14,920— 4 
4—16,408 Dodge 18,587— 8 
In the truck end of its business aan Stee footie te tas oa — o oans oMe. San 5 
J— 7,877 Studebaker 5,415— 6 
8— 2,185 Reo 2,145— 8 
9— 2,045 White 1,881— 9 
10— 1,846 Mack 1,178—11 
11— 1,688 Diamond T 1,530—10 
12— 1,023 Divco 669—15 
18— 823 Federal 139—18 
14— 587 Brockway 701—14 
15— 528 Autocar 787—12 
16— 346 Crosley 
17— 198 FWD 216—16 
18) 60 W. LaFrance 108—17 
19— 59 Sterling 64—1k 
20— 44 Hudson 44—19 
Total All Makes 
144,548 127,217 
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Good Promotion |Trend of Equipment, Body Firms .. . 


For Dealer Protection 


~ JPolicy on Sales 


Checked at Show 


70 Pet. of Exhibitors 


Sell Exclusively 
Through Retailers 


Most body and equipment dis- 
tributors and manufacturers 
today are making every effort to 
do business through the franchised 
vehicle dealers and protect their 
profits, it was found during a booth- 
to-booth check of the exhibitors at 
the Ford truck equipment show, 
held April 13-16 in Chicago on Navy 
Pier. 

The results of this check point- 
ed up that 70 percent of the ex- 
hibitors were claiming to sell 
exclusively through vehicle deal- 
ers and not making any of their 
sales direct to users. Thirteen 
percent of the exhibitors sell di- 
rect—they claim they cannot meet 
their competition by selling 
through the dealer, except where 
the dealer has the account so 
well sold that competition doesn’t 
enter. 

Seven percent, however, would 
like to sell entirely through the 
vehicle dealer, but make bodies for 
the coal and ice cream trade as an 
example, where the buyers have 
been in the habit of buying direct 
and at a discount. 

. + * 

N THE case of these latter mak- 

ers and distributors—as well as 
in the case of many of the “13 
percenters”—if the dealer would go 
along with them, and give the user 
his accustomed discount on the 
body and really get out and fight 
for the sale of a complete truck on 
that basis, most of them would like 
to try out the policy of selling en- 
tirely through the franchised dealer. 
In every case their discount to the 
franchised dealer is greater than 
that ever given to the truck owner 
or fleet operator, so that there 
would still be a profit margin in the 
deal for the vehicle dealer, even 
though he did give the user a dis- 
count on the body. 

Only one trailer maker or dis- 
tributor was included in this lat- 
ter classification. This distributor 
outlined the case of a deal which 
he now has under way, as an ex- 
ample of the cooperation he is 
entitled to from the dealer. 

He has sold a fleet of trailers to 
a user who operates in several 
states. The trucks for this fleet 
(Continued on Page 34, Col. 3) 


Harvester Central 
































































INTERNATIONAL HARVESTER’S Central School in Chicago provides all classroom 
furniture in the several classrooms in the building. Placecards with the student’s nick- 
name designate each student's seat in each class. 


CARBURETOR and electrical instruction booth in the first floor service mechanic and 
service manager school at Harvester. Each booth has the latest equipment. 





ENGINE CLASS booth in the International Harvester Central oe | in Ohicago. 
These classrooms are in what was the service station of a large dealershi 


Top Trucks 
New truck registrations for 48 
states in January, 47 states in 



















For further details see page 


TRUCKS ARE RUN on a dynamometer to provide actual road 
mechanical 30, today’s issue 


part of the Harvester Central School. Part of the lubrication 
booth is shown to the right of the dynamometer. — 
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This Emblem Identifies Great Trucks 


3 Reasons Why the International 
Franchise is of Outstanding Value 


1. There are 22 basic International 
Models—16 KB Models and 6 W 
Models. Gross vehicle weight rat- 
ings range from 4,400 to 90,000 
pounds. These 22 models are pow- 
ered by 14 different engines. Trans- 
missions, axles and tandems are 
available for every requirement. 
International can supply the right 
truck for every job. 


2. Every International delivered to- 
day represents 41 years of truck 
building experience. A part of that 
experience is shown in International’s 
masterful ability to specialize trucks 
to their jobs. 


3. International Dealers recommend 


Tune in James Melton on “Harvest of Stars.” CBS, Wednesday Night. 


and sell trucks that are economical 
to operate and maintain and that 
deliver long, trouble-free service. 
The quality of International Trucks 
is one reason. The other is this: 
International equips its Dealers to ex- 
pertly fit trucks to their jobs. 


To summarize: International Can 
Supply the Right Truck for Every Job. 
International Dealers are Backed by 
International’s Masterful Ability to 
Specialize Trucks to their Jobs. Inter- 
national Equips its Dealers to Expertly 
Fit Trucks to their Jobs. 


Motor Truck Division 


3 
INTERNATIONAL HARVESTER COMPANY fe 


180 North Michigan Avenue Chicago 1, Illinois 


Xu 
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The mounting petroleum shortage and —and is vital to our national defense. 


redictions of sharply increased prices 
P P Y P We of Nash have long accepted this 
are matters of serious concern that ; ; : 
need. A major part of our engineering 
have long, since ceased to affect only research, particularly of the past ten 
the motorist who foots the bill. years, has been directed toward the goal 


of providing full-size, full-powered auto- 


Since the automobile is by far the 
mobiles capable of delivering more miles 


greatest consumer of petroleum prod- 


ucts, the need for greater fuel efficiency 


has become everybody’s business. It is part The record of the Nash “600” is 
outstanding. In owner reports, in inde- 


to the gallon. 


and parcel of the cause of Conservation 
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{ 
| pendent surveys, and in competitive 


economy runs, it has clearly demonstra- 


ted the efficiency of 25 plus miles to the 








that is also a matter of record. 
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If all cars in use today were as sparing 
on fuel as the Nash “600” there probably 


would be no current petroleum emergency. 


gallon at average highway speed. The 
fuel efficiency of the Nash Ambassador 


is equally outstanding in its class, and 


) 


= 


‘ =—S 


We at Nash are continuing the quest 


for lower operating costs. 


We believe that preventing waste of 
petroleum — always good business — is 


now a matter of national necessity. 


And it is our pledge to our dealers, to 


our hundreds of thousands of owners— 
that Nash will continue as pioneers in 
the production of economical full-size 


automobiles. 





Gata Catd Sisce 1GO2 


NASH MOTORS DIVISION, NASH-KELVINATOR CORPORATION, DETROIT 
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Current Prices 


(Includes revisions for all 1948 modeis.) 
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Roadmaster—4 $2,232; 2-dr. 
$2,131; conv., $2,651; stat. wag., $3, 


bus. ; 
sed., $1,345; 2-dr. sed., $1,286; spt. 


$1,281; conv., $1,628; stat. wag., $1, 
—_— sed., $1,371; sed. a 


$2,337.46 


poser e—Betens—t-er. 

oo sed., $1,619.60; spt. epe., 046 
epe., $1,561; Oustom—4-dr. 
ste: 2-dr. ees; spt. cpe., 
693.50; conv., §2,' ont. wag., 

427.75; 7-pass. sed., ea 111, 


DODGE—Deluxe—4-dr. 
dr. ged., $1,512.75; bus. cpe., 
Oustem—4-dr. sed., $1,607.50; town 
$1,681.25; spt. cpe., $1, 
901; S-pass. sed., $1,981 
FORD — Delaxe “e"4-r. sed., 


a, $1,555; 


40.24; siat. wag. $1,972.26. 


FRAZER—4i-dr. sed., 
hattaa—-dr. sed., $2,711. 

HUDSON. “6"'—4-dr. sed., 
003.75 (8-cyl., $2,092.25); 2-dr. 
952.75; spt. cpe., $2,000 (8-cyl., 
bus. cpe., $1,889.50; Commodore ‘ 
sed., $2,161 (8-cyl., 
136.75 (8-cyl.,, $2,225. 


294.46; 
$2,- 


s. ene: spt. =. . 


4-dr. sed., $2,456.57. 


cpe., 
» $2,289.95; conv., $2,250. 
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-, $1,668.50; sta: 


pecan “@’’_4-dr. 
luxe, $1,600 (8-cyl., $1,647); 4- 
stand., $1,512 (8-cyl., $1, 559) ; 
sed. 


$1, 804 (8-cyl., 

“@"—4-dr. sed. 
$1,733); 4-dr. sed. stand. 
$1,645); sed. 
$1,682); sed. cpe. stand. 
$1,547 (8-cyl., $1,505); stat. wag. deluxe 
$2,312 (8-cyl., $2,359); stat. wag. stand., 
$2,235 (8-cyl., $2,282). 


$1,635 (8-cyl., 


#2 
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g 
z 
sf 
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$1,430; 
sed. 


oes conv., $1,- 


Man- 


sed., $1,- 
9088): 


KAISER—4-dr. se, _ ae Custom — 


LINOCOLN—4-dr. gases. 
(custom interior) sed., vied, $4,181.08 7 08; slap 
582.57; elub ( ) epe., ao = 
00.90; conv., $3.142.60; Cones 
Oyl.”"—elub epe., $4,661.60; conv., sony. 94,745.73, 
MEROURY—4-dr. sed., $1,660.35; 2-dr. 
sed., $1,501.97; sed. » $1,644.58; conv., 
$2,002.20; stat. wag., 49. 
ASH — “600” — 4-dr. sed., 
$1,464.05; deluxe bus. cpe., $1,399.05; Am- 


wd $1,820.95; sed. we, $1,762.95; stat. 
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AUTOMOTIVE NEWS, APRIL 26, 1948 


____ TRUCK SECTION 


Passenger Car Registrations, 47 States for F ebruary, ¥, 1948-47 


























44 States Previous! 48) 15642) 1399) 43266 Te aL 5513! 917) 7630! 6703) 9746 17477\ | 1432) 333) 199193 
Reported fer Pebreary | 13990] 26421 32098 yos| 3468 uae Piel iil 5909] 2040] 1338 6760| 5673| 10443 Fe] eae meee Sea 1155} 34] 173578 
Arkansas ‘4a 136) 410 Ta a eT) 59) 83,2 12; «§3| 22 | 2358 
: ‘a6 ml Cal stv] s)s2]s}s)sezs]s Sa) so] wt »| 28 50 | 78 33} It | | oo” 
Florid ‘ai 187) «59 500, 7) ~«8O|-=S«|«s247)-=«10),=S«79)~=«t7)—«st2t)=SsS2]st74|=s 9B) Ss2B] S32; 346) 172|—«37|— 34 | 3363 
fee ‘47| 153] +60] «S04| «| 1ta] = S8) 195] | S66] 27/84]! 34} 108} 105) +130} 49)«351] 100), «Ss 9t), S25} 22a 
Washington Cae 340; 45) 1126) 130) +22) «169; 298) 1004) 110, 108) 103,18) 136} 198) 264) «= 55/489) 353/306) 20 5300 

‘47; 369; «49,697,118 ~—«10},—S«*20|-«189| «828; «37, 48; 4s Ss 2tySs6O}Sst28) «= 2BI| S57] «373, 296; 128, Ss 5 | 47 
@7 States Reported ~”~»°48)-:*16305) 1457) 45562) 5232) 1221) 3704) 11898) 36647) 4100) 5876, 5831, 1000] 8034) 7058) 10218| 2689| 1@517| 14543) 9455) 1508) 339) 210214 
to Date for February “4714040! | 2755| 33456 5220| 834 3654) 11105| 33676, 1246; 6224, 2318! 1395 7050, 5934| 10884) 2428| 19326| 12463, 5856| 1209/36) 181103 








Passenger Car Registrations, 16 States for March, *48-'47 


Car Registrations by states are 
released here weekly, as com- 


pleted by R. L. Polk representa- 
tives in state capitals. 


| State Reported ‘48! 
to Date for March ‘47| 
Delaware ‘a 
‘47 

District of Columbia "48! 
‘47| 

Idaho ‘48 
‘47 

Ilinois ‘48! 
“47! 

Nebraska ‘48! 
'47| 

New Jersey ‘48) 
it hele a le 
North Dakota ‘48 | 
ea es a 

Oklahoma ‘48! 
Te ‘47| 
Rhode Island ‘48 
"47| 

South Carolina ‘48 
Re ‘47 
South Dakota ‘48, 
ie ‘47| 

Utah ‘48! 
ee er ne ‘47| 
West Virginia ‘48! 
‘47| 

| Wisconsin ‘48! 
‘47| 

Wyoming 48) 
‘47| 

16 States Reported ‘48 
to Date for March ‘47| 
Year ‘a 
to Date ‘47 
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56 
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78 
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i 7} stat SsSHYSs195|,=s9],s S2}siB]:(tsCsCBYCsCA|sHCsCs«é $| 1| | 1020 
563) 130) 432) 1238) 2615, 532) 735) 638) 98 |«B18| 736) 1309/ 361/209, 1422) 919) 178, | 21859 
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Commercial Car Registrations, 47 States for F near, "48-47 













































T 
Truck registrations by states are 
released here weekly, as com- 
pleted by R. L. Polk representa- . 
tives in state capitals. i é t : ; i 
| & | 5 : 
< 4 | © | A = | A) eT 5 
43 States Previously ‘48! 176 el tion vey $| 9) 4 ye) izes S| ane 391 8353) sie a 24 onel 15 38 fa 154| 59654 
Reported for February ‘47| (263 13775 587 a 1 2918! 239) 5968; 506; 864 18 1956 135} 51263 
Arkansas a 2 - | 3 “ly rf t = ‘ I 5 “I i 7 MO : = 
‘47) i i i i | 
Florida ‘4g! t | 5| “| | rh a >| i a 107 12 15 | | 501 ia 
‘47| 3} | t77 4 2 169 10} 439 8) 75 148 21 20 1603 
Louisiana ‘48 | | 383) 7 ZT 9| = 128) 3| 241 | 63s | 125) iH 14| | 7 | va 76 ; 0153 
= 5} | 287) 6 { 103} 5 253 52) 1 107 9 10) 51 13 32 7 935 
Washington ‘48| 4) j Sal 2) +197 135) | 239 '2| 20 | "FI | 7] 84 10| = 1554 
7 __ ‘47 \ I | 342 | 19| 184 ai saa ! 81 5 152 5 17 | 55 9| 1340 
47 States Reported —_— ‘48! 181} 154) 19160) 158) 661) a1 7957 | orl taaee 68; 3925) i 9973) 653 8i8 4 3458) 15} 860) 4391 170; 65448 
to Date for February _‘47' 272) _-200|_:15174 624; 275) 8128) 312) 13596 97| 3174; 253) 6451! 544 915) | 2755 38 768; 2163 148; 55907 


Commercial Car Registrations, 10 States for March, °48-’47 


Truck registrations by states are 
released here weekly, as com- 


pleted by R. L. Polk representa- 
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tives im state capitals. i | w | 
a | eo | 
as ‘ 8 3 | 2 
Delaware “48. | | 9 2 2) 28 q 72| | 28 | 3 | 1| ul | 3| Hy 2 300 
47\ 3 7s 2 i} 31 ! 50) i ti 2 ! 1 '" 4 5 223 
Iilinois ‘48; 2 y 1504 19) 138 44| «687 25) 929 280 ye | 109 " 273 101; 313 37| 5438 
'47\ 39 5} 1416 110 29| 722 29 ne 6| 367 28; 615 31; 82 23! ' 63} 138 14) 5088 
Nebraska ‘48 309 1 22] 167 5 3 él! 197) 2 5 79 6) «165 1336 
al 3| 344 | 13} 154 | 33 2 43) 3| 162; 16 2I 65 | 1147 
; 1 | ' 
Nevada a | | | | 4| | " > 1 | ls , = $! ! | \ io 
New Jersey ‘48 28) 66} 60 5] 3) 54) 233 22) +426 i 295) “| 20 8 43] | il} 2286 
‘47 36} 27] = 401 17 24 au 17| 318 97! 12; 157) = 48 15 60 4 29 " 1514 
Rhode Island ‘48 5] 7 3] : 50 9 23 2] _ | 20 | 3] ai 264 
‘47 63 4} - 2i 5 25 4 i 15 2 6 23! 
South Dakota a 131 2] 13] 1 25 ] 2) 23 | =) 2] a 697 
‘47 3! 83 3} 14 2! 66| ‘ 8 23 3 30 422 
se a | “SEAS | oe a a cs 
+ Virgini 
sheen Va a eas se 
isconsin “48! 3] | Hl 214 | a 333 252) 7 21 3) a 18 " 9 1652 
"47| 12 | 537 2B 222 ' 194| 32 ss 68 9| 1763 
10 States Reported al + 73 3570 7) 247| Bo 1662 ghee 19! +764 1) 2017) 149) 206 7 Hi ah 3 63| 13560 
to Date for March "47 99 3 3240 ia 1646 2694 24| 746! 70} 1487) i7] 181 7 170 430 42| 11869 
7 44606 72790 
Dete | yar] Toll sea90| | 1880 re 19567| 799] 297341 216 7300] 404] 149201 11781 2148 Ht Sars] 108] 1881| 4964] 408] 127217 
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TOP OFFICIALS of Ford’s truck and fleet sales department 
part of the country, are examining recently developed truck 


: 


and fleet 
manager; W. Ww W. Chenault, Central region; D. W. Lee, 
assistant director, truck and fleet sales department; J. D. Ball, director, truck and fleet 
sales t; W. E. Kimbrough, truck sales 3; T. W. Beattie, South- 


Arkansas Dealers Elect West 
President to Succeed Balch 


LITTLE ROCK, Ark.—S. Ray|Rock Chevrolet dealer for more 
West, president of S. G. Smart/than 30 years and father of W. E. 
Chevrolet Co., Pine Bluff, was| (Gene) Bale, association treasurer, 
elected president of the Arkansas |W4S adopted. 


Fred Albert, secretary-manager 
Automobile Dealers Assn. at its ’ 
convention here. He succeeds Fred of the Oklahoma Assn. of Automo- 


bile Dealers, was a special guest 
S. Balch, president of Balch Motor | .+ the convention. 
Co. (Oldsmobile), Little Rock. 


David K. Russell, vice-president 
of Ark-Lin Motor Co., Inc. (Lin- 
coln-Mercury), Little Rock, was 
elected vice-president. W. E. 
(Gene) Bale, president of Bale 
Chevrolet Co., Little Rock, was 
re-elected treasurer. Link Lewis 
of Little Rock was re-elected 
secretary-manager, a position he 
has held since 1940. 

The eight new directors named 
to three-year terms on the 24- 
member board of directors are M. 
K. Frey, Chevrolet dealer at 
Brinkley; Roland Hughes, Lincoln- 
Mercury dealer at Jonesboro; F. 
O. Rice, Nash dealer at Pine Bluff; 
J. O. Buckley, Chevrolet dealer at 
Arkadelphia; W. F. Fulmer, Ford 
dealer at Booneville; Neil Sloan, 
Chevrolet dealer at Lake Village; 
D. C. Heard, Dodge dealer at El 
Dorado, and Russell. 


About 275 dealers attended the 
convention, which featured a com- 
pact program. 

L. J. Buckland of New York 
City, automotive consultant, warn- 
ed the Arkansas dealers that the 
automobile industry is entering a 
“twilight zone” in which the transi- 
tion from a seller’s market to a 
buyer’s market could produce tra- 
gic consequences for the dealer 
who is not both industrious and 
far-sighted. 


“When customer demand tapers 
off, factory competition is going 
to be more intense than ever be- 
fore,” he declared. “Now is the 
time for the lazy dealer to get out 
of business.” 

Need for constructive, intensive 
sales effort was stressed by Buck- 
land, who said that some dealers 
are doing neither themselves nor 
the industry any good by building 
ill will. “We should get away from 
thinking in terms of public rela- 
tions and counselors, and return 
to the fundamental truth that cus- 
tomer-dealer relations are nothing 
but what you do and say to every 
prospect every day,” he said. 


John W. Stokes, automotive 
tax consultant, spoke on “How 
to Reduce Your Income Taxes,” 
and warned the group to “go 
along with a good tax adviser 
and take advantage of every tax 


rule on which there is any 
doubt.” 
“Don’t listen to the experts 


from the Internal Revenue depart- 
ment when you’re making up your 
income tax returns,” he said. “Re- 
member, they’re paid to tell you 
how to do it to the government’s 
advantage; it’s only normal for 
them to figure it that way, for 
their jobs depend on it. Figure 
your taxes according to the best 
tax advice you can get; if that 
advice isn’t correct, the govern- 
ment will prove it.” 

William Sadler, Little Rock, 
president of the Sadler-Ross Motor 
Co. and chairman of the Arkansas 
highway commission, reported on 
a meeting of NADA directors in 
Washington. 

Frank Streetman, Chevrolet deal- 
er of Sasaka, Okla., addressed a 
luncheon session. 

A resolution of regret for the 
recent death of Hardin Bale, Little 
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Wildecatter Crackdown 


Ark. Truck and Bus Assn. Calls for Action 
Against Illegal Operators 


LITTLE ROCK, Ark.—Many 
trucks are operating illegally in 
“wildcat trucking businesses” on 
Arkansas highways to the detri- 


Editor to Head Research 
For Pa. Truckers 


HARRISBURG, Pa. — (UTPS) — 
Ralph F. Schraedley, city editor of 
the Harrisburg Telegraph for 20 
years, has been appointed director 
of research for the Pennsylvania 
Motor Truck Assn., it is announced 
by Edward Gogolin, general man- 
ager of PMTA. 

Gogolin stated that Schraedley 
will direct a new department of 
research and information being set 
up by the association. The new 
department “will gather informa- 
tion about the trucking industry 
and interpret its importance to the 
economic and industrial life of the 
commonwealth,” he explained. 


William Ullman, Washington correspon- 
dent, keeps AUTOMOTIVE NEWS readers 
up to date on political and economic trends 
in the nation’s capital every week. 


ment of law-abiding operators, it 
was protested here by R. W. Mc- 
Clendon of Little Rock, president 
of the Arkansas Bus and Truck 
Assn. 

Speaking at a meeting of truck 
operators and state officials, which 
was arranged by the association 
to enlist aid of law enforcement 
officials, McClendon said the “wild- 
catters” are operating without pay- 
ing the fees normally charged. 

State officials promised they 
would make every effort to isolate 
the cases and require the legal 
payments or “drive them off the 
highways.” Association members 
agreed to furnish information on 
violators. 

“Legitimate operators also are 
pushing a campaign of safety,” 
Carroll L. Owens, secretary-man- 
ager of the association, said. “Fly- 
by night operators cannot be en- 
listed in this program. We are 
working on the 45-mile-an-hour 
speed limit, and trying to keep the 
trucks the legal 200 feet apart on 
the highway, except when passing.” 





Transport to Schools 


Denounced in Wis. 

EAU COLAIRE, Wis. — Better 
transportation for rural school 
children in Wisconsin was urged 
at a hearing conducted here by 
the state commission for im- 
provement of the educational 
system. 

Kenneth W. Hones of Colfax, 
president of the Wisconsin 
Farmers’ Union, asserted that 
milk receives better transporta- 
tion treatment than school chil- 
dren. 


White Plans New Outlet 


In Houston, Texas 

“HOUSTON, Tex.—The retail 
sales and service department of 
White Motor Co. will be moved to 
a new site, measuring more than 
1% acres, upon completion of a 
new building scheduled for con- 
struction this summer. 

The new site, purchased by Hen- 
ry C. Beck of Dallas, builders ana 
developers, will be leased by White 
Motor Co., J. D. Hughes, Houston 
branch manager, said. It is located 
on the Galveston expressway, half 
a block east of Dumble. The com- 
pany now is located at 3615 Harris- 
burg. 








The logic of installing the safest possible brakes on a vehicle is indis- 
putable —and that means Bendix-Westinghouse Air Brakes, of course. 





But when you back up that logic with the dollar and cents fact that the 
extra protection pays for itself in a short time, you have an investment 
too good to pass up. Vehicles carry heavier payloads safely, travel on 
faster schedules, drivers are better satisfied, and service costs lower — 
all because of Air Brakes. Check with your Bendix-Westinghouse 
Distributor. He’ll show you why the best brake is AIR. 


BENDIX- WESTINGHOUSE AUTOMOTIVE AIR BRAKE COMPANY, ELYRIA, OHIO 


brake is 








Dealers Cooperate With Ads, Transportation o.0 0 


Promotion Credited for Ford Show Crowds 


(Continued from Page 26) 


vertising campaign as well as 
letters, tickets and other mail 
promotion was brought into play 
to assure that the truck-owning 
and using public of the district 
would be not only advised of the 
show but invited to come in to 
see the exhibit. 

This type of preparation for the 
show has paid out. 

It also proves that a truck equip- 
ment show can be made a tremen- 
dous success this year if—and only 
if—every dealer in the show area 
realizes that the show is his show; 
that he has a stake in making it a 
successful event; that the dealers 
in the area spend sufficient money 
in advertising to bring the show 
to the attention of every owner 
and operator in the area, and that 
they make it a part of each dealer 
contribution to the success of the 
show to get out and personally in- 
vite prominent operators and pros- 
pects to attend. 

+ + + 
PPROXIMATELY $6,000 was 
spent in newspaper advertising 


for this show—one-third-page ad- 
vertisements addressed to truck 
operators and owners began ap- 
pearing in the leading newspapers 
before the show and kept appear- 
ing every day, morning and night, 
during the exhibit. Chicago truck- 
dom was made truck-show con- 
scious by printed invitations, well- 
designed tickets, several direct- 
mail pieces and personal telephone 
calls by the dealers and their truck 
men. 

Previous shows this year have 
demonstrated that any less effort 
than that will not produce atten- 
dance nor a successful show. 

In any truck equipment show 
of this type, every dealer in the 
area has an investment—if he 
has chassis in the show or not 
—and any attempt to sidestep 
his obligation to the success of 
the show will certainly react to 
the great disadvantage of not 
only the prestige of the vehicle 
he represents but to the prestige 
and of all dealers han- 


dling that line in the area—if not 


in a much wider area immediately 
surrounding the district putting 
on the show. 

The odor of a truck show “flop” 
travels faster and further —and 
with more devastating results— 
than the odor of a dead fish. 

This show certainly points up 
one fact clearly—if the dealers get 
wholeheartedly behind a_ truck 
equipment show this year, it can 
be made a great success and a 
lasting source of profitable busi- 
ness. If they don’t, it would be 
much better if the show was never 
put on. 

+ o * 

OHN GROENIER, of Axle and 

Equipment Sales Co., chairman 
of the exhibitors committee who 
put this show together, and George 
F. Weeman, of the Chicago branch 
of Ford Motor Co., are due a great 
deal of commendation for the hard 
work, under trying circumstances, 
that resulted in this more than 
successful show. 

Faced with the problem of sell- 
ing local distributors and out- 
side manufacturers of bodies and 


The operators preference for 


f , z i 
Paw on 
HYDRAULIC DUMP BODIES 
make profitable sales! 


___TRUCK SECTION 


CROWDS THRONGED the aisles of Navy Pier viewing the mile-long display of Ford 


trucks, bodies and other truck equipment in the Chicago showing. 


equipment on going to the ex- 
pense and trouble of preparing 
special equipment displays for 
this show, which followed a show 
of indifferent success in the same 
place just a few weeks previous, 
the results of their hard work 
and contagious enthusiasm was 
well demonstrated. 

This show had 175 chassis, with 
various pieces of equipment mount- 
ed, which represented the effort 
of 115 various body and equip- 
ment manufacturers, and had 48 
exhibitors who bought practically 
a mile of space on the north Navy 
Pier. 

One of the noticeable features of 
the show was the manner in which 
special paint jobs—color—was used 
to spark up the “dead” exhibits. 
One chassis equipped with a Trux- 
more trailing axle “bogie” had nine 
different colors—a different color 
used to point out each special fea- 
ture of the product. Another chas- 
sis with a Thornton four-wheel 
drive “bogie” had practically as 
many colors used in the decoration 
of the job. 

+ * * 

MANY BODIES and complete 

trucks were painted in special 
colors and showed the influence of 
considerable thought, and an at- 
tempt to get away from the stand- 
ard of “any color as long as it is 
black.” 

Contributing greatly to the suc- 
cess of this show was the adver- 
tising done by local dealers in 
out-state towns and cities. A 
goodly number of dealers ran ad- 
vertisements in their local papers 
announcing that the show was 
being held in Chicago and that 
the local Ford dealer would pro- 
vide transportation for those 
truck operators and owners who 
would like to attend. 

Another factor of unquestioned 
benefit was the wholehearted par- 


ticipation in the show by all of the 
Ford Chicago truck men and region 
executives. Every day during the 
show, W. K. Edmunds and Chick 
O’Donahue, of the Ford region, at- 
tended and saw for themselves how 
the show was going. J. D. Ball, 
Dave Lee, Stanley Copland and 
W. H. Kimbrough of the Ford home 
office truck department, spent from 
one to as high as three days at the 
show. Such appearances by the top 
officials of Ford in the home and 
region offices could only have the 
most salutary effect on the dealers 
who were responsible for making 
the show a success. They knew that 
the factory, and their immediate 
contact with the factory in their 
area, were not only fully aware of 
what had been done, but were on 
the greund to offer any aid possible 
if such aid had been needed. 

Final tallies show attendance ex- 
ceeded 11,000 and orders totaling 
approximately $1,000,000 were tak- 
en at the Ford truck show. Of the 
sales made, trucks accounted for 
$500,000, said C. L. Miller, Ford 
district truck and fleet sales man- 
ager, who added that 200 trucks 
were sold and estimated that body 
and equipment sales amounted to 
the same figure, $500,000. 


. ” > 


Ford Midwest Region Sets 


Dates for Three Shows 


CHICAGO.—The Midwest region 
of Ford Motor Co. has announced 
dates and places for truck and 
equipment shows to be held in Min- 
neapolis, St. Louis and Des Moines. 

The schedule is as follows: Apr. 
28-30, Armory, Minneapolis; May 
5-7, Arena, St. Louis, and May 21- 
27, Ford parts depot, Des Moines. 

The first truck show of the mid- 
western series was recently staged 
by Ford in Chicago. 


OVER 1,100 DEALERS and salesmen from the 310 dealerships in the Chicago district 
attended the opening meeting of the Ford Truck Equipment show held on Navy Pier, 


Chicago, Apr. 13-16. 


DOOR-TO-DOOR delivery body exhibit of Oltman-O’Neill Co. in Chicago’s Navy 
Ferd truck show. Left to right, Les Oltman, president of Oltman-O’Neill; J. D. Ball, 
director, truck and commercial car sales, Ford; Jack Weed, truck editer, Automotive 
News, and Dave Lee, assistant director, Ford truck and commercial car sales. 
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2,000 Salesmen Trained 
For Harvester Dealers 


(Continued from Page 26) 


ter-than-average people which its 
management wishes to push along 
faster into the management posts 
that a continually growing organ- 
ization constantly is creating. 


Harvester has long made it a 
policy of pushing Harvester men 
up from the lower ranks to fill 
the posts higher up. With but 
one exception, every executive in 
motor truck “brasshat row” at 
180 N. Michigan Ave., Chicago, 
worked his way up to his present 
responsible post from “shoving 
cases,” as they call starting in a 
branch house or some other out- 
post at which might be termed 
a menial job. 

These men were not only trained 
the Harvester way, but the hard 
and somewhat slow way. They all 
learned by doing, and if they were 
bright enough or worked hard 
enough, they eventually broke 
through the lower brackets and 
came to the top. 


Harvester still educates and 
trains the same way, but with bus- 
iness spinning like a top due to 
war interruptions and constantly 
changing conditions, the top exec- 
utives saw the need for a place 
to further train and educate those 
men in the field who showed prom- 
ise, and to aid their dealers in 
training personnel so that they 
would be better able to cope with 
the present day activities. | 


* * > 


Qo, ON April 15, 1946, a Central 
“’ School opened with its first 
group of students under the direc- 
tion of A. C. Seyfarth, former ad- | 
vertising manager. Today under 
E. H. Reed, manager of education 
and training, the school is being 
held in what was formerly a big | 
automobile dealership at 70 W.| 
Maple St., which cost Harvester 
over $55,000 to put in shape to hold 
classes. Over $35,000 is invested | 
in tools and testers for use in 
various programs. 


In addition to Reed, the top man- | 
agement includes J. P. O’Donnell, | 
administrator, E. E. Bowen and L. N. | 
Carey, assistant administrators. 


Based on the acknowledged (in 
Harvester) theory that men must 
not only be trained but educated 
for the higher posts—the curric- 
ulum of each of the 300 different 
subjects taught not only shows 
students how top men in the 
organization do it but also chal- 
lenges thinking on the part of the 
student as to how he could do 
it better. 

Training, according to Harves- 
ter, “is the process by which an 
individual learns to do certain 
things by imitating the actions of 
the person who instructs him; edu- 
cation involves the use of an en- 
dowment peculiar to human beings 
~the ability to reason.” 

Thus, in Harvester thinking, a 
man can be trained to recognize 
the features of a motor truck line 
and be able to sell those features 


E. ROBERT BAKER (right). executive 
secretary, Colorade Motor Carriers Assn., is 
pictured as he received a ‘‘surprise award’’ 
in recognition of the fact that the Colorado 
Sssociation produced the winner of the 1947 
Driver-of-the-Year campaign. Adolph Weiss, 
Partner in Winter-Weiss Co., Supercargo | 
Trailer distributor for Colorado, presented | 
Baker with the award, a table modei Strom- 
berg-Carison radio, on behalf of American | 
Bantam Car Co. The Driver of the- Year, 
Veri Langford of Buena Vista, Colo., re- | 
ceived the Supercargo Trophy and a inrge | 
Stromberg-Carison console radio-phonograph | 
from Aarican Bantam. 


—but education along with train- 
ing will teach him how to recog- 
nize the selling features of a new 
model or new machine and be able 
to make up his own sales points 
and story as a result of the things 
he learned while at school. 
+. > + 

N THE Harvester school proper, 

where over 760 Harvester motor 
truck division employes in various 
“public meeting” capacities have 
been trained since the _ school 
opened, some 20 percent have al- 
ready received promotions. So 
many instructors—who are drawn 
from the Harvester field organiza- 
tion—have been promoted, that top 
executives are constantly receiving 
letters from the field suggesting 
that the writer would make a good 
instructor. 

Motor truck division employes, 


MODEL PARTS COUNTER with bin setup for average dealership greets all visitors 
and students as they enter the Harvester Central School. 


who have gone through the school, 
have come from the ranks of 
blockmen (territory travelers who 
call on dealers), parts foremen, 
service station foremen, retail mo- 
tor truck managers, service man- 
agers, parts stockmen and fleet 
service supervisors. A goodly num- 
ber of Harvester dealers have also 


taken a course developed especially 
for them. 

In addition to the _ school 
courses, over 2,000 dealer sales- 
men and 2,000 dealer service 
managers have been given, or 
are in the process of taking, an 
on-the-job training and educa- 
tional course. 


~~ ee a 


33 


Harvester also has what is 
known as a “Progressive Students 
Course” in motor truck sales where 
college graduates—especially those 
who took business administration 
or mechanical engineering (most 
of the present Progressive trainees 
were also officers in either the 
Army or Navy in the last war) are 
given a two year “on-the-job” 
schooling in a motor truck branch. 
The student is paid while he is in 
this course, and is assigned an 
“operational duty” as either a 
salesman, assistant blockman, as- 
sistant service manager, assistant 
foreman, service salesman or some 
other position of responsibility at 
the end of the course—if he sur- 
vives. 

The course consists of one 
week’s orientation, where the 
student is familiarized with Har- 
vester, its procedures and method 
of operation. After this the stu- 
dent puts on his working clothes 
and has a three-week tour in a 
warehouse, 14 weeks in a parts 
department, 12 weeks in the of- 
fice, five weeks in the credit and 
collection department, #2 weeks 
in the service department, 16 
weeks in sales promotion and 389 

(Continued on Page 37, Col. 1) 


Eaton Forced-Flow Oiling System Starts 
yah LCM UEC RAC ee a Ok ay 


The instant the gears in the Eaton 2-Speed Truck Axle turn over— 
even a single revolution—oil is started on its way to all moving 
parts. Planetary gears operate in a bath of oil. There is no operation 
without lubrication. The flow of lubricant is governed to meet the 
demands of various operating speeds. This assurance of abundant 
lubrication at slow speeds as well as high, reduces friction and wear 
on moving parts, and adds materially to axle life and freedom from 
repairs. Outstanding performance records are proof of Eaton quality 
and design. See your truck dealer for complete information 


ALMOST A MILLION EATON 2-SPEED AXLES IN TRUCKS TODAY 
1G COMPANY 


CLEVELAND, OHIO 
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Pa. Haulers Plan 
Fight for Higher 
Load Limits 


HARRISBURG, Pa. — (UTPS) — 
Organized truckers in Pennsylvania 
have announced that they will seek 
a 62,000-pound maximum truck 
weight during the 1949 legislature 
in an effort to break through the 
present 45,000-pound weight ceiling. 

Commenting on this projected 
campaign, Gov. James H. Duff said 
Pennsylvania highways were not 
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70% of Exhibitors at Show Confirm Trend .. . 


Dealer Protection on Rise 


BY REVEALING LEAKS in cooling sys- 
instrument 


built to withstand the traffic now py ate re 


moving on them. He cited the ef- 
fect of heavy truck traffic on rural 
roads. 

Edward Gogolin, manager of the 
Pennsylvania Motor Truck Assn., 
revealed plans for asking for heav- 
ier trucks. He disavowed any con- 
nection with the recent 48-hour 
“sitdown” strike on Pennsylvania’s 


Bendix 


operating. Availab' 
Inc., 248 Municipal Bidg., Skaneateles, N.Y. 


turnpike when 600 truckers demon- 
strated in protest of the present 
weight limitations. 


‘‘Dealers Tell Me’’ by John O. Munn is 
an open forum for the expression of deal- 
ers’ opinion. 


Centermount 
Emergency 
and Parking 
Brake for 
Buses and Trucks 


Hydraulic Power 


jeering Geor 


Bendix- Weiss 
Constant Velocity 
Universal Joint 


BK * Power 
Braking System 
for Trucks 
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were sold through the truck com- 
pany’s fleet sales department, and 
most of them were being delivered 
through a Chicago dealer of the 
truck manufacturer. This distrib- 
utor went to that dealer and told 
him he would like to sell the trail- 
ers through this dealer so that 
trucks and trailers could be deliv- 
ered as a unit, but the dealer 
showed no interest—he wouldn’t 
even go across the street from his 
own showroom to look at the 
trailer. 

In this case, there was a four and 
one-half percent profit in the deal 
for the vehicle dealer—mind you 
the sale had all been made and 
deliveries were ready to start. The 
vehicle dealer didn’t have to do a 


thing to make this extra profit—not 
even enter in the financing of the 
units, since it was a cash deal as 
far as both the trailer distributor 
and the vehicle dealer were con- 
cerned. 

* . * 


|} gow gpm cannot expect body 
and equipment distributors to 
play ball with them and not sell 
direct, if they show no more inter- 
est in cooperating with the distrib- 
utor than this one did. 


When this deal was explained to 
a factory zone truck manager later, 
he wanted to know if the dealer 
was one of his firm’s dealers and 
made the remark, “A dealer such 
as that will be out of the truck 
business quick if he is in my ter- 
ritory—and maybe out of a dealer- 


Bendix Brakes 
for Buses, 
Trucks, and 

Passenger Cors 


Bendix Vacuum Power 
Gear Shift Assistor 


HYDROVAC* 
World’s Most Widely Proved 


ond Trailers 


Power Brake! 


It’s logical reasoning that the Power Brake that is 
preferred is the one for your truck. Hydrovac has 
shown performance proof over billions of miles. Wise 
manufacturers install it—fleet operators prefer it! 
Hydrovac gives truck control regardless of load con- 
ditions; it’s engineered —by Bendix —for safety, long 
life, and reliable performance. Install the world’s most 
widely proved power brake on your vehicles, and you 


know your trucks have the best! 


*REG. U.S. PAT. OFF 


TRUCK SECTION 


ship as well. Our dealers are going 
to sell trucks—and equipment—or 
they aren’t going to represent us. 
Our dealers are going to sell all 
of the products we make and the 
products we put our approval on 
that help the sale of trucks and 
make more profit for the dealer, or 
we will find dealers who will. Our 
factory is all fed up on ‘part line’ 
dealers and the going will be harder 
in more ways than one if they don’t 
get into all phases of our business.” 


Another distributor brought up 
another problem that dealers 
must correct if they are to receive 
full cooperation from the distrib- 
utors of bodies and equipment— 
that of giving single truck buyers 
the body or equipment at cost. 

While the distributor or equip- 
ment maker cannot dictate what 
the dealer does with the profit he 
makes from the sale of equipment 
or bodies, it certainly isn’t good 
business—or ethical, if you prefer 
that word—to destroy the profit on 
any piece of equipment by selling 
to a single truck buyer—or to a 
fleet, for that matter—at the same 
price that the distributor sells it 
to the vehicle dealer for. Dealers, 
prewar, used to yell their head off 
about the volume passenger-car 
dealers who would sell “hard to 
sell” truck models at cost just to 
move them and stay in the good 
graces of the car distributor of the 
zone or branch. 

> = . 


HE same applies to the vehicle 

dealer who sells equipment or 
bodies at an unwarranted discount. 
Such sales will quickly establish a 
price for the body or equipment in 
the minds of many buyers and they 
will demand that price from every 
dealer. This is but another case 
where one rotten apple will eventu- 
ally cause the whole barrel full to 
go bad. 

Vehicle factory truck men and 
the makers of equipment will have 
to police dealers’ salesmen to cor- 
rect another evil that has been 
prevalent just because body and 
equipment distributors have been 
afraid to report such instances— 
and that is where a vehicle sales- 
man demands a “cut” for himself 
if he takes a body or equipment 
man in on the deal. 


If every vehicle factory will let 
it be known that they will not 
stand for any of their dealers’ 
salesmen “putting the finger” on 
the body and equipment houses 
and take steps to stop it, then it 
is going to be much easier for the 
body and equipment distributors 
to work in harmony with the 
truck dealers. The salesman for 
the dealer should be paid his 
rightful commission by the ve- 
hicle dealer for the sale of every- 
thing that goes on the truck, as 
well as the truck itself, and 
should not let the salesman try 
to gouge another “take” on any 
deal. 

One big Chicago body and equip- 
ment distributor has set up his own 
sales force on a basis that makes 
for clean sales and cooperation 
with the vehicle dealer. He pays 
his salesmen the same commission 
on every sale, whether the product 
is sold to a vehicle dealer, fleet 
buyer or direct to a single user. 

. + . 


yas distributor would only have 
to take the additional step of 
not selling to any user direct, un- 
less a check for the dealer profit 
involved was sent to the vehicle 
dealer who sold the truck, and he 
would be a “100 percent Christian” 
in the truck business. 


Dealers, however, cannot expect 
this cooperation between body 
and equipment distributors to be 
all one-sided, They have a very 
definite obligation to the distrib- 
utor in their area—particularly 
to the distributors they elect to do 
business with—and that is to de- 
mand that their salesmen learn 
everything there is to know about 
those products, and even if they 
don’t try to sell the customer who 
could use one when they are on 
the deal, to bring the distribu- 
tor’s salesman into the picture 
and offer him as much help as 
they can give. 

—Jack WuHep 


William Ullman, Washington cerrespon 
dent, keeps AUTOMOTIVE NEWS reader: 
up to date on political and economic tren 
in the nation’s capital every week. 
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Hunt Joins Executive Staff 


At Dearborn Motors 


Ralph E. Hunt, production spe- 
cialist formerly associated with 
Nash-Kelvinator and General Mo- 
tors, has joined the executive staff 
of Dearborn Motors Corp., it is 
announced by Frank R. Pierce, 
president. 

Hunt was chief process engineer 
with the GM Frigidaire division 
from 1925 to 1938. He joined Nash- 
Kelvinator in 1939 as plant man- 
ager of Ranco, Inc., manufactur- 
ing subsidiary at Columbus, O., 
where he directed war production. 
For the past 18 months he has 
been works manager of Universal 
Cooler, Marion, oO. 

o 





Robertson Joins Van Auken 


As Head of Sales 
Van Auken Co., Detroit, manu- 
facturer of grille guards, an- 
nounces appointment of George 
A. Robertson 4s sales manager. 
Robertson was formerly em- 
ployed as sales manager of the 
Cello division, A. S. Campbell Co., 
Inc., Boston. 
* 7 


Unruh Heads Ford Buying 


While Browning Is Ill 


Carl F. Unruh has been named 
acting* director of purchasing for 
Ford Motor Co. during the absence 
of Albert J. Browning, Ernest R. 
Breech, Ford executive vice-presi- 
dent, announced last week. 

Browning, vice-president in 
charge of purchasing for the com- 
pany, is convalescing after suffer- 
ing a heart attack in Florida sev- 
eral weeks ago. 

* : 


Roosa Heads Manzel Sales 


As Vice-President 


Herbert H. Roosa, for the past 
two years sales manager of Man- 
zel, Inc., Buffalo, was elected vice- 
president in 
charge of sales at 
a meeting of the 
board of direc- 
tors, it is an- 
nounced by Ralph 
F. Peo, president. 

For 50 years 
the firm has been 
engaged in the 
manufacture of 
force feed lubri- 
cators and chem- 
ical feeders but 
more than a year ago began also 
the production of special tools and 
maintenance equipment for auto- 
mobile service stations, particular- 
ly for Ford and Lincoln-Mercury 
dealers. 

Roosa was formerly associated 
for 10 years with the sales depart- 
ment of the Niagara Machine & 
Tool Works. - 





Herbert H. Roosa 


Mitten Is eid ieteie 


Of GM Realty Division 


George D. Mitten has _ been 
named as manager of the Argonaut 
Realty division of General Motors, 
succeeding the late Fred H. Lin- 
scheid. 

Mitten has been associated with 
Argonaut since 1928 and with Gen- 
eral Motors since 1919. In recent 
years he has directed engineering 
activities in the division and acted | 
as assistant to Linscheid. | 


Gifford Heads Chicago Office 
As Aro Equipment Manager 
Glenn M. Gifford, former Pitts- 
burgh manager of the Lubricating | 
Equipment division for Aro Equip- 
ment Corp., Bryan, O., has been 
transferred to Aro’s Chicago divi- 
sion and has assumed his new} 
duties there. Gifford’s office is at 
2323 S. Michigan Ave. 
a o * 


Forster, Traffic Expert, 
Joins GM Field Staff 


Arthur R. Forster, former di- 
rector of training at the North- 
western University traffic insti- 
tute, Evanston, IIL, has been ap- 
pointed to the staff of the field 
operations section of General 
Motors, it was announced by W. 
G. Lewellen, vice-president in 
charge of the distribution staff. 

Forster, after graduating from 
Northwestern in 1934, served in 
the accident prevention bureau 









ersonnel 


of the Evanston police a 
ment for two years. Later, he 
became a field representative for 
the safety division of the Inter- 
national Assn. of Chiefs of Po- 
lice. Eventually, he was trans- 
ferred to the staff of the traffic 
institute, and in 1939 was ap- 
pointed director of training. 


* * * 


Humble Appointed to Head 
Kester Sales-Advertising 


Appointment of Joseph H. Humble 
as general sales and advertising 
manager of Kester Solder Co., Chi- 
cago, is announced by F. C. Engle- 
hart, president. 

Humble has been with the firm 
for 25 years. One of his first jobs 
in his new post will be to prepare 
for the firm’s 50th anniversary cele- 
bration, set for January, 1949. 

+ + * 


Boucher, Durfee Advanced 
By Pyrene Manufacturing 


Election of George H. Boucher, 
vice-president in charge of sales, to 
the board of directors of Pyrene 
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Mfg. Co., Newark, N. J., has been 
announced by Edward J. Waring, 
president. 

Waring also announced that 
Charles G. Durfee, a member of the 
board and director of fire protec- 
tion engineering, had been made a 
Pyrene vice-president. 

7. > 


Schade Named to Head 


Grote’s Automotive Sales 


Walter Grote, president of Grote 
Mfg. Co., a Ky., has an- 
; nounced the ap- 
pointment of Eric 
Schade as sales 
manager of the 
automotive divi- 
sion of the com- 


pany. 

Schade, for the 
past two years, 
has been assist- 
ant sales man- 
ager of Grote 
Mfg. Co., which 

ste Gente makes signal 
flares, automotive lights, lamps and 
reflectors with Plexiglas lenses. 

. o * 


Goodrich Treasurer Smith 
Marks 40th Anniversary 
L. L. Smith, treasurer of B. F. 








Company policy—suh. 


years of service with his com- 
pany. Smith joined Goodrich as a 
tire adjuster in 1908 He was 
named assistant manager of the 
Kansas City district the same 
year. 

As a sales supervisor he trav- 
eled for several years before be- 
ing transferred to the company’s| 
offices in Akron in 1915 as a 
credit man. In 1918 he became a 
general credit manager and in 





urer. In December, 1940, he was 
elected to his present position as 
treasurer of the company. 


* * * 


Robinson Is Vice-President 
Of American Bosch Corp. 


W. C. Robinson, formerly execu- 
tive assistant to the president, has 
been elected vice-president of 
American Bosch Corp., Springfield, 
Mass., it has been announced by 
Donald P. Hess, president. 


At the same time, Hess an- 


~| nounced the appointment of R. W. 


Washburn to succeed Robinson as 
his assistant. Washburn was for- 
merly comptroller, that office now 
being abolished. 


Ritchey Joins Reynolds 


Neil F. Ritchey has been named 
an engineer in the technical service 
department of Reynolds Metals Co., 
Louisville, Ky., according to D. P. 
Reynolds, vice-president. 


s . s 


McWhorter Appointed 


McClinton Chevrolet Co., Park- 
ersburg, W. Va., has announced the 
appointment of Joseph C. McWhor- 


Goodrich Co., has completed 40 1920 was named assistant treas- | ter jr. as general sales manager. 


. SULCUS 
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iil ll with USS STAINLESS STEEL 


SHEETS 


HE much larger payloads that Stainless Steel 
oe and trailers can carry is due to the fact 
that they drag around much less dead weight. 

With Stainless Steel construction you can trim 
off every unnecessary pound. And you can do it 
safely, because Stainless is not only far stronger 
than other steels, but it has such superlative resist- 
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TUBES 


ance to corrosion that its amazing strength is per- 
manently protected against deterioration. 

That is why Stainless equipment can be built 
hundreds of pounds lighter to carry hundreds of 
extra pounds of payload and why it costs so much 
less to operate. That it why its stamina is not 
affected through year after year of hard service, 
why maintenance and repair bills are low, why it 
lasts so much longer. It is this combination of 
bigger hauling capacity and lower upkeep costs 
that puts Stainless Steel equipment in a class by 
itself as a paying investment. 

Because U-S-S Stainless Steel has exceptional 
forming qualities, welds easily and can be used in 
such very light sections, the cost of construction 
with this perfected, service-tested Stainless is much 
less than ordinarily supposed. Our engineers who 
have worked for many years with the leading 
builders of stainless equipment will gladly assist 
you in ensuring the utmost benefits both in fabrica- 
tion and performance. Have you a copy of our 
book, “Fabrication of U-S-S Stainless Steels’? It 
is the last word on this subject; you will find it in- 
formative and helpful. Write to United States 
Steel, 2021 Carnegie Building, Pittsburgh 30, Pa. 


WIRE SPECIAL SECTIONS 





UNITED STATES STEEL AMERICAN STEEL & WIRE COMPANY, Cleveland, Chicago & New York 


CARNEGIE-ILLINOIS STEEL CORPORATION, Pittsburgh & Chicago ’ 
NATIONAL TUBE COMPANY, Pittsburgh , 
UNITED STATES STEEL SUPPLY COMPANY, Warehouse Distributors — Coast to coast: UNITED STATES STEEL EXPORT COMPANY, 


TENNESSEE COAL, 


COLUMBIA STEEL COMPANY, San Francisco 
IRON & RAILROAD COMPANY, Birmingham 


New York 
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x yanw MOTOR TRANSPORT ROP: 
. @ a TESTING LABORATORY 
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al ” age 


THE DRIVER TESTING Laboratory of the Utah Motor Transport Assn., which is 
touring the State of Utah in conjunction with that state’s teen-age driver training pro- 
gram. Cooperating are Fruehauf Trailer Co., Ford dealers of Utah, Firestone tire dealers, 
Utah Oll Co., and the Truck Insurance Exchange. Powered by a new F-8 truck, this 
trailer containing physco physical testing equipment is appearing in 38 cities and towns 
in Utah. Photograph shows the unit in front of the Utah State Capitol Building. 
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Auto Finance 


PHILADELPHIA, — Earnings of 
Budd Co. for 1947 were $4,086,253, 
equal to 97 cents per common share, 
as compared with a loss of $3,979,- 
536 for 1946, according to Edward 
G. Budd jr., president. 

Sales for 1947 totaled $193,500,132, 
an increase of $71,245,757 over sales 
of $122,254,375 for 1946, and the 
highest in the company’s history. 


* * * 


L-O-F Ist Quarter Sales Up; 
But Earnings Fall Slightly 


Factories of Libbey-Owens-Ford 
Glass Co. continued high output 
during the first quarter of 1948 un- 
der pressure of gains in sales, but 
earnings were slightly lower than in 
the same period last year due to 
higher wage rates, increasing cost 
of materials and certain non-recur- 
ring costs, it is reported by John D. 
Biggers, president. 

Net earnings for the three months 
ended March 31 were $3,156,532, 
equal to $1.24 a share, as compared 
with $3,456,117, equal to $1.35 a 
share, in the corresponding period 








HY tie up your truck chassis waiting 
for a body to be built when you can 
get a Fruehauf Body installed in just a mat- 
ter of hours? 


Combinations of Unit-Built Body sections 
are practically limitless — to fit your needs 
exactly. All Fruehauf Factory Branches stock 
them and supply them in knocked-down form 
to assemble or they’! do the work for you. 


Here’s another “lay-up saver” to remem- 
ber. When Fruchauf Bodies are on the job, 
you need never worry about replacement 
parts. In the event of damage, your Fruehauf 
Branch supplies a new “section” — and it’s 
built to fit. This cuts costs and speeds your 
truck back in service. 


These Bodies are on display at your nearest 
Fruehauf Factory Branch. 


FRUEHAUF TRAILER CO., Body Division 
DETROIT 32 





PRECISION - BUILT 


There’s no “nearly right” in Fruehauf 
design. Body units are precision-built to 
close tolerances—made possible by auto- 
matic machines, special jigs and fixtures, 
one of which is pictured above. This 
standardized processing also means uni- 
form quality at production-line prices. 


last year, he said. Directors at their 
meeting declared a dividend of 50 


cents a share. 
* 7 * 


$174,623 Profit Listed 
By Jack & Heintz 


Earnings on non-production 
items gave Jack & Heintz Preci- 
sion Industries, Inc., Cleveland, a 
1947 net income of $174,623. Manu- 
facturing operations resulted in a 
loss of $174,124 but interest income 
and miscellaneous non-operating 
transactions enabled the attain- 
ment of the profit figure, it was 
stated. 

Previously, the company had an- 
nounced a net operating loss of 
$3,049,427 for the period from the 
start of operations in March, 1946, 
to the end of the year. In a letter 
to stockholders, President Byron 
C. Foy asserted that operating 
costs were materially increased by 
substantial expenditures for prod- 
uct engineering, production tooling, 
plant re-arrangement and personal 
training, all of which were charged 
off to current operating expenses. 
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—|Ford of Canada 


Hits Sales High; 
$6 Million Net 


WINDSOR, Ont.—Total sales of 
Ford Motor Co. of Canada, Ltd., in 
1947 reached $149,304,072, the high- 
est for any peacetime year in the 
eompany’s history, according to the 
annual report. The sales figure ex- 
ceeded that of 1946 by 46.8 percent 
and was 2% times that for the 
highest prewar year. 

Net profit after provision of $2.,- 
000,000 against the contingency of 
a decline in inventory values was 
$5,996,003, equal to 4.01 percent of 
sales volume and $3.61 per share. 
This compares with a net loss of 
$239,448 in 1946 and a 1935-39 aver- 
age profit of $3,067,293 or $1.84 per 
share. 


The operating profit for 1947 was 
$12,920,708, which compares with an 
operating loss of $2,322,830 in 1946. 
The increased earnings resulted 
principally from _ sustained high 
level production throughout the 
year, improvement jn manufactur- 
ing efficiency, and upward adjust- 
ments of both export and domestic 
prices, Ford of Canada said. 


Included in the company’s record 
total sales in 1947 were sales of re- 
placement parts for servicing ve- 
hicles amounting to $28,428,997, 
comparable with $19,492,188 in 1946 
and a 1935-39 average of $3,883,505. 

The report reveals that Kord of 
Canada produced in 1947 more cars 
and trucks and more replacement 
parts than in any peacetime year 
in its history. 


The total of 101,185 cars and 
trucks in 1947 compares with the 
previous high mark of 100,651 set in 
1926; with 80,267 in 1946, and with 
an average of 68,435 for 1935-39. 
The company said it maintained its 
position as Canada’s largest auto- 
motive manufacturer, with 39.4 per- 
cent of all cars and trucks made in 
the dominion in 1947. 


Continental’s Rate 


Hits Alltime High 


MUSKEGON, Mich.—Continental 
Motors shipped 32,871 automotive, 
industrial, aircraft and marine en- 
gines in March, the largest monthly 
total in the corporation’s 46-year 
history, C. J. Reese, president, 
stated at the annual stockholders’ 
meeting last week. 


Shipments of automotive and in- 
dustrial engines, which accounted 
for 60 percent of total dollar sales 
last year, established a new postwar 
peak at 22,057 units last month, 
compared with 20,540 in February 
and 14,510 in March, 1947, Reese 
stated. 


Continental Motors directors pro- 
moted Earl C. Ginn from vice-pres- 
ident to executive vice-president; 
A. C. Dykema, from controller to 
secretary and controller, and Wil- 
liam G. Raven, from assistant sec- 
retary to vice-president in the sales 
and executive offices at Detroit. J. 
Sears was elected assistant secre- 
tary. Other officers were reelected. 


New Mack Branch 
Rising in N.C. 


CHARLOTTE, N. C.— Mack In- 
ternational Motor Truck Corp. is 
building a $250,000 branch on Dal- 
ton avenue in Charlotte. Work 
started Apr. 16, and the plant is to 
be ready by September. 

T. H. Jones, Mack manager here, 
said the new building will be of 
modernistic design, containing 30,- 
000 square feet of floor space. The 


|showroom and repair shop will be 


on the first floor. Offices will be on 
the second floor. 


Cummings Runs Howard 


Buick at Oakland, Calif. 


J. Vincent Cummings has been 
appointed manager of Howard Au 
tomobile Co.’s Buick dealership in 
Oakland, Calif., succeeding the late 
E. H. Ebert. 

Cummings joined the Howard, or 
ganization in 1920 as an employe 
of the parts department. Prior to 
his ‘ latest appointment, he wa 
service and parts manager fo! 
Howard in San Francisco. 


To feel the pulse of the auto industry 
consistent reading of AUTOMOTIVE NEWS 
is necessary. 
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THE NEW ALBANY and Corydon railroad has retired this outdated locomotive and 


replaced it with a Studebaker truck in the 
truck makes two trips daily 


hauling of mail, express and freight. The 


between Corydon and Corydon Junction, Ind. The truck keys 


and title are delivered to William Buchanan (left) by Ray Wolfe, owner of the Wolfe 


Motor Sales in Corydon. 








2,000 Salesmen Are Trained 
For Harvester Dealers 


(Continued from Page 33) 


weeks of field application under 
the supervision of a retail sales 
manager and of a blockman. 

In each department the student 
does a bit of every job in the de- 
partment that he is capable of do- 
ing, learning what makes the de- 
partment function and what its re- 
lationship to the overall Harvester 
picture is. 

+ = ” 
T= Central School itself, which 

has already trained over 4,500 
students since its inception, is set | 
up along lines different than any | 
other school in American industry 
in that the International Harvester 
Co. has given the University of 
Chicago a five-year, $25,000 con- | 
tract for research studies in adult 
education for help in the develop- 
ment of instructors and of teach- 
ing techniques. | 

Thus the Harvester program, the | 
first in America to be developed 
in conjunction with a _ university 
faculty, operates with certain as- | 
sumptions at variance with com- 
monly held views on sales training. | 

It not only trains and edu- 
eates by increasing knowledge, 
changing attitudes, developing | 
new and sound work habits, and | 
teaching new skills, but has 
every class grade it instructors 
on 12 different points that run 
the gamut of “knowledge of his 
subject” to “efficiency in relating 
materials taught in his subject to 
other subjects taught by other 
instructors, to practical issues 
and to Harvester activities.” 

Thus no course is ever stagnant 
—if Harvester and its instructors, 
with the aid of University of Chi- | 
cago observers, cannot find things 
that, if changed, will better the 
course, it’s certain that the stu- 
dents themselves will. Many of the 
most important changes in the 
curriculum have been _ brought | 
about by student suggestions— 
many as the result of bull ses- 
sions after school hours in the 
hotel where all Harvester students 
are housed while in attendance. 
The school itself has a model 
parts stockroom and a _ sizeable 
service station schcol on the first 
floor, with booths for each major 
subject taught in the mechanic's 
school. Administrative and instruc- | 
tor’s offices as well as schoolrooms | 
are on the second floor and addi- | 

tional schoolrooms, lecture hall, | 
library and diesel engine school | 
are on the third floor. | 

+ - +. 

A LL schoolrooms are fitted out 
with tables, comfortable chairs, 
blackboard and many have movie 
projectors and screens. A well- | 
filled stockroom of treatises on the | 
300 different subjects taught, as | 
well as a long rack of visual “flip | 
flop” displays—many of them cari- 
catured to punch home the point | 
under discussion—is easily acces- 
sible from all schoolrooms. 
Students are required to attend | 
school every day of the course 
from 8 a.m. to 5 p.m. five days 
each week, and a half day on Sat- | 
urday. No one is excused unless 
given permission by the school ad- | 
ministrator. Students are housed | 
by Harvester in one hotel where } 
arrangements have been made so| 
that two students occupy each 
room. Roommates are deliberately 
contrasted as to age, experience 
ind geographical background. 

During their stay in the school, | 
the students are rated by their 
instructors and the five top men 
from each class are reported to 
top management. 
In addition to the school, the} 

‘on-job” training for motor truck 





dealer's men and the progressive 
student’s course, Harvester also 
has trained over 25,000 individuals 
in different phases of “on-the-job” 
training, including students from 
at least two-thirds of the dealer- 
ships. 
—Jack WeEEp 





WASHINGTON. — The national 
traffic committee of the American 
Trucking Assn., Inc., has instructed 
ATA’s staff to seek revision of the 
Interstate Commerce Commission’s 
decisions in the light and bulky 
articles cases on the ground that 
the ratings as a whole were too 
low. 


At the same time, the committee 
created a special subcommittee to 
study the questions involved in the 
light and bulky articles cases. The 
subcommittee, under the chairman- 
ship of D. T. Waring, general man- 
ager, Middle Atlantic states motor 
carrier conference, will hold its first 
meeting later this month at ATA 
headquarters. 


Staff members of ATA’s traffic 
and legal departments promptly 
began a preliminary study of the 
steps necessary to win reconsider- 
ation in the light and bulky cases. 
The committee’s resolution creat- 
ing the subcommittee directed the 
group to “make a study of all the 


Cost vs. Minimum Load 


ATA Seeks Revision of ICC Decision 
On Light, Bulky Shipments 
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questions involved in this case, 
including the question of mini- 
mum weights.” 

The committee also called for an 
intensified effort to obtain compre- 
hensive cost data from motor car- 
riers all over the country. The in- 
formation is being sought primarily 
for use in the pickup and delivery, 
and small shipments cases now 
pending before the ICC. In order 
to obtain the data, a new appeal to 
all general freight carriers was in- 
stituted. 


Working swiftly in an effort to 
get through a long agenda during 
its two-day session, the committee 
instructed the National Classifica- 
tion Board to docket a mimimum 
charge of $2.50, and to seek im- 
provement in the packing require- 
ments for batteries consistent with 
competitive conditions. 


On the question of a survey of 
vehicle capacities, the committee 
approved a resolution expressing its 
belief that the cubic capacity of 






37 


vehicles should be included in the 
annual reports of Class I common 
carriers of general freight, and in- 
structed Henry Howell of Associa- 
ted Transport, Inc., New York City, 
the committee chairman, to appoint 
a committee of three to confer with 
the national accounting committee 
in order to reach an agreement on 
this point. 

The committee authorized its. 
bill of lading subcommittee to de- 
cide on a final short-form bill of 
lading after conferring with rail-. 
road and National Industrial 
Traffic League representatives. 

It also voted to withdraw from 
Ex Parte 73, which involves the 
railroad rule governing extension of 
credit, and approved creation of 
two special committees. One would 
study the make-up, organization, 
methods and procedures of the na- 
tional traffic committee, while the 
other would be a _ representative 
committee on government traffic 
matters. 


Ferrell Expanding 


Ferrell Motor Co., Pelham, Ga., 
has an annex under construction. 
The section adjoins the original 
building which was erected only a 
short time ago to house the Kaiser- 
Frazer firm. 





Briccs, the world’s largest independent manufacturer of automobile bodies, 
brings you this X-Act Match Color Kit created expressly for Plymouth dealers. 
It consists of a 30 bottle assortment of touch-up colors on display, and 30 in 
reserve. All bottles are held in an eye-catching metal counter display case — 
and are perfect matches for all 1946-47-48 Plymouth models; the identical paint 
as sold to professional body painters. Each bottle has its own brush attached 
to the cap. Precision-matched colors sell on sight to every Plymouth owner. 
Inexpensive, no waste, no mixing, easy to select, simple to apply! Get 
in on this profit “natural” right away — start new profits coming your way. 


SIMILAR KITS AVAILABLE FOR DODGE, DESOTO AND CHRYSLER 
















Refinishing Materials Division 
Detroit 11, Mich. 





() DeSoto [] Chrysler 


Dealer's Name 
Street Address 


BRIGGS MANUFACTURING COMPANY 
REFINISHING MATERIALS DIVISION 
DETROIT 11, MICHIGAN 


Briggs Manufacturing Company 


Send me your folder and re-order plan on X-Act Match Color Kit 
for the following 1946-47-48 models: [] Plymouth [] Dodge 










MAIL THIS COUPON TODAY—NOW! 
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Dealer 





McMillion Buys Building 
In Charleston, W. Va. 


C. E. MeMillion, vice-president of 
MecMillion Motors, Inc. (Chevrolet), 
Charleston, W. Va., has announced 
the purchase of a three-story, fire- 
proof building. 

MeMillion said the purchase pro- 
vides the Chevrolet dealership with 
a 147-foot frontage on Kanawha 
blvd., and floor space of approxi- 
mately 50,000 square feet. The main 
building, one of the most modern 
structures of its kind in the state, 
was designed by General Motors’ 
engineers with a spiral ramp and 
substructure and foundation for a 
seven-story building. 

es ¢ 8 


Olds Dealership Going Up 
In Northwest Detroit 


Ground has been broken for 
the sales and service building of 
Superior Oldsmobile, Inc., in 
northwest Detroit. D. A. McIn- 
tyre is president of the new Olds- 
mobile dealership, and C. H. 


Doings 


Fryxell is vice-president and sec- 
retary-treasurer. 

The firm is now operating at 
temporary quarters on 17392 Wy- 
oming. The new building will be 
located on Seven Mile road at 
Robson. 

7 * 


Davidson Named to Head 
Great Lakes Tractor Sales 


W. G. Davidson has been named 
general sales manager of Great 
Lakes Tractor & Equipment Co., 
distributor for Ford tractors and 
Dearborn farm equipment in the 
lower peninsula of Michigan, ac- 
cording to W. H. Breech, president. 

Davidson has been associated 
with Great Lakes Tractor & Equip- 
ment Co. since its inception in July. 

2 . * 


Noyes Wins Two Rounds 
In Zoning Permit Fight 


Noyes Buick Co. has won two 
rounds in litigation on a zoning 
permit in Manchester, N. H., which 
caused suspension of work on a 
$65,000 garage adition. The city 





board of adjustment and the Hills- 
borough county superior court have 
upheld the firm’s right to build the 
addition in a _ residential-commer- 
cial zoning area. 

A woman owning an apartment 
house in the neighborhood took 
exception to the zoning board’s 
ruling into the courts and the 
Buick concern ordered construction 
work halted pending the outcome 
of the litigation, which started five 
months ago. Officials estimated the 
delay might add $10,000 to the 
construction costs. 

A ruling of the New Hampshire 
state supreme court is expected 
to settle the controversy. 

* * + 


Teghtmeyer Buys Control 


Of Watertown (N. Y.) Firm 


Ralph A. Teghtmeyer, secretary 
and treasurer of Holton-Teght- 
meyer, Inc., 315-317 Court St., Wa- 
tertown, N. Y., has become presi- 
dent of the Pontiac firm. He pur- 
chased the stock of Paul H. Holton, 
former president. 

Teghtmeyer said the company 
will continue under the same cor- 
porate name at the same address. 
dames E. Campbell jr., who has 
been associated with Holton-Teght- 
meyer for some time, is now secre- 
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HIMMEL MOTOR CO. 
691 N. Pearl St., Beaumont, Tex. J. P. 


tary of the company and Claude H. 


Dunk is vice-president. 
* * * 


Kline Is Honored at Party 
By Minn. Chevrolet Men 


A farewell party for Jayson 
Kline, recently appointed as Olds- 
mobile dealer in the Midway dis- 
trict of St. Paul, Minn., was spon- 


Why More and More Dealers are Selling 


Bostrom Hydraulic Truck Seats 





ilders. thes 
seat often — =. 
‘whole chain of * ee a 
alia 

Advertising ; 

ent months of t 

P 
year. 






urchase of 


Bostrom Hydraulic Seats now standard or optional equipment on the following trucks: GMC, 
Diamond T, Federal, Hendrickson, Dart, Peterbuilt, Walter, Ward LaFrance, FWD, Oshkosh, 
and Coleman. Be sure to specify Bostrom Model 47 Seats on your new trucks. 


BOSTROM MFG. COMPANY 133 wW. OREGON ST., MILWAUKEE 4, wis. 


“12 Eye Openers Concerning Truck Seats 












Write for free folder 


“ 










TRUCK SECTION 


« 


(Studebaker) —net opened in the above new home at 
an 


. O. Himmel are co-owners. 


sored by Twin Cities Chevrolet 
dealers. 

Kline, before his appointment, 
served as general manager of 
Downtown Chevrolet Co., Minne- 
apolis, for nine years. He is vice- 
president of the Minneapolis Auto- 
mobile Dealers Assn. and, until his 
recent resignation, was chairman 
of the association’s labor negotia- 
tion committee. 

* * * 


‘Chevrolet Outlet Going Up 
Near Bonifay, Fla. 


Ground has been broken to be- 
gin construction of a $75,000 
building on highway 90 to house 
a new Chevrolet dealership for 
Bonifay, Fla. 

Without a Chevrolet outlet for 
a number of years, Bonifay is to 
have one of the most modern in 
northwest Florida as soon as the 
building can be completed. While 
Jones Motor Co. of Graceville is 
reported interested, it is empha- 
| sized that this is not to be a sub- 


sidiary, but a complete sales unit 
of Chevrolet division. 


* * * 


| Civic Support 


| Austin (Tex.) Dealers Back 
Local Group’s Aims 


The Austin (Tex.) Automobile 
Dealers Assn., composed of 14 new- 
car firms, has voted its full support 
to the program of the Austin Area 
Economics Development Founda- 
tion. 

Resolution adopted by the asso- 
ciation was announced by Howard 
Kuhlman, secretary. The expres- 
sion praised the aims of the new 
foundation and the work that has 
been done by numerous business 
and civic leaders in organizing the 
movement and getting it under way 
for industrial, tourist and general 
economic development of Austin 

| and the area. 
* * * 


Bailey Heads Up Dealership 
For L-M at Dallas 


i 
Formation of Greater Dallas 
| (Tex.) Motors as a second outlet 
|for Lincolns and Mercurys, with 
|M. K. Bailey as president, is an- 
|nounced. The new dealership is to 
|}open in a downtown location. 

Bailey has been with southwest- 
ern commercial car trades for a 
number of years. He has been 
Southwest sales director for Auto- 
ear Co. for 12 years and manager 
of the Autocar regional branch in 
Dallas. 


* * 7 


|Reo Firm Opens Quarters 
\In Abilene, Tex. 


Opening of the Reo Truck and 
Bus Co. at 2142 N. First St., Abi- 
lene, Tex., has been announced 
| by Al Stowe, owner. The firm is 
| distributor for Reo trucks and 
buses over a 42-county Texas 
| area and will handle trucks from 
one to 10 tons in size and school 
buses with 30 to 55-passenger 
capacities, Stowe said. 
* + = 


Fuller Donates Bus 


| 

| 

| William J. Fuller, president of 
| Fuller Automobile Co., 2035 Read- 
jing Rd., Cincinnati, has presented 
|a bus to the Boys Clubs of Amer- 
j}ica organization. The bus, which 
| was received in behalf of the clubs 
|by their executive director, J. W 
Pettit, will be used to transport 
boys to three clubhouses from 
‘their residences. 
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Leighton Chevrolet Opens 


Home in Huron, S. D. 


Constructed at a cost of more 
than $60,000, the home of Leighton 
Chevrolet Co., Huron, S. D., was 
formally opened at ceremonies at- 
tended by persons prominent in 
the business and individual life 
of the community. 

Among those present were James 
Meaghan, secretary, Huron cham- 
ber of commerce; John Adams, 
secretary, South Dakota Auto Deal- 
ers Assn.; George Chitty, past sec- 
retary of the auto dealers asso- 
ciation and owner and operator of 
radio station KIJV, Huron, 8. D.; 
C. W. Hinkley, Hinkley Chevrolet 
Co., Pierre, S. D., and director of 
the state association, and G. R. 
Leighton, owner, Leighton Chev- 
rolet Co. 


Bunch Motor Formally Opens 


Truck Center at Atchison 


Grand opening of the new truck 
headquarters of Bunch Motor Co. 
in Atchison, Kans., was held Apr. 3, 
and a large crowd attended the 
affair. 

The building is located on Sky- 
way highway. Jess Bunch is owner 
of the firm, while Matt J. Calovich | 
is in charge of the plant. 

* * * | 
Pontiac Names Banta Bros. | 


In St. Augustine, Fla. 


Appointment of the Banta Bros. 
service station as a dealer for Pon- 
tiac in St. Augustine, Fla. has 
been announced. 

Banta Bros., operated by Jim 
and Bill Banta, is now located at 
128 San Marco Ave., but construc- 
tion has started on a new service 
and sales location at San Marco 
and Garnett Aves. The building 
will not be completed, however, for 
several months. Until then the new 
Pontiacs will be on display at the 
San Marco location. 

* 7 


* 


Austin Appoints 2 Dealers 


For Connecticut Cities 


L. B. Hooley, vice-president of 
Austin Motor Co., Ltd. (Eng- 
land), announces appointment of 
R. G. Pinney, Inc., 25 Maiden 
Lane, Torrington, Conn., and P. 
& A. Sales and Service, 186 
Church St., Hartford, Conn., as 
dealers for British Austins. 

* . 7 


Old as the State 


Shepherd Completes 35 Years | 


As N. M. Dealer 


Charles W. Shepherd, owner of | 
Carlsbad Auto Co. (Ford), Carls- | 
bad, N. M., became a car dealer | 
a year after New Mexico became 
a state. 

Shepherd, a native of Alabama, 
went into the business in Roswell 
in 1913 as the third car dealer in 
the state. 

“You had to assemble, operate | 
and sell them in those days,” he 
says, in recalling his first deliv- 
eries 35 years ago. “The price tag | 
was $500 and color was limited to 
black. Shepherd believes he has | 
sold 12,000 cars. | 

a2 


Mooney Opens GMC Outlet 


In Hartford, Conn. 


R. A. Mooney has opened a GMC 
Truck dealership at 133 Sisson | 
Ave., Hartford, Conn. The firm has | 
facilities for general repair work | 
as well as a body and fender re- 
pair and paint department. Mooney 
formerly operated a GMC dealer- 
ship on Farmington Ave., Union- 
ville, Conn. 


N. Y. Dodge Dealers Honor 


New Regional Manager 


More than 50 Dodge dealers of 
Buffalo and Western New York at- | 
tended a dinner in Hotel Statler in 
honor of Edward R. Taylor, re- 
cently appointed regional manager 
of Dodge. Taylor was inttoduced 
by Louis Ouellette who has charge 
of Dodge distribution in Detroit. 


Schultz Is Executive 


Of Maine Tucker Sales 


Ivan F. Schultz, former Ford 
zone manager at Edgewater, N. J., 
is vice-president and general man- 


Doings 


ager of Maine Tucker Sales, Inc., 
Portland, Me. 

The corporation will handle the 
wholesale distribution of Tucker 
motor vehicles and other allied 
products throughout the entire 
state of Maine, Coos county, New 
Hampshire, and Essex county, Ver- 
mont, with retail facilities in Port- 
land. 

. . *- 


Nash Selects Fordyce 
As 10-Point Dealer 


A long-time Nash dealer, Virgil 
W. Fordyce of Cambridge, O., has 
received his Nash 10-point award. 

Fordyce, who has been a Nash 
dealer since 1919, was congratu- 
lated by R. V. Merrick, Cleveland 
zone manager, and Andrew Ford, 
district manager. 

2 * > 


Rasmussen of Texas City 
Gets Permit to Build 


A permit has been issued to H. 
K. Rasmussen, owner of Oleandeer 
Motor Co. (Ford), Texas City, Tex., 










TRANSMISSION PLANT 
BERRIEN SPRINGS, MICH. 
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SHANE MOTOR CO. 
and Pennsylvania. Arthur ©. Schoene, head of the dealership, purchased a garage on 
the site and after extensive remodeling the present modern home of Shane Co. became 
@ reality. The building is of white brick with circular glass windows in the display room. 


to construct a new $35,000 building 
at 1011-19 N. Sixth St. 

Of brick and steel and contain- 
ing 7,800 square feet of floor space, 
the building will comprise offices, 
display rooms and garage. 


Rolston and Jones Open 
Decatur (Ga.) L-M Firm 


M. Lee Jones and E. D. Rolston 
have established a new Lincoln- 
Mercury dealership at 218 E. Ponce 
de Leon Ave., Decatur, Ga. 

Jones has been associated with 
Ford Motor Co. and Lincoln-Mer- 


OTHER PLANTS 


(DeSoto-Plymouth), Denver, is now in its new home at 17th 


cury for a number of years. Rol- 
ston comes to Decatur from Chat- 
tanooga, Tenn., where he had also 
been with Ford and Lincoln-Mer- 
cury for a number of years. 

* * * 


Dickson Assumes Reins 
Of GM Winnipeg Firm 


Dickson Motors Ltd. is the new 
name for Western Canada Motors 
Ltd (General Motors), Winnipeg, 
Manitoba. 

Harry Dickson, formerly West- 
ern zone manager for General Mo- 
tors of Canada, has succeeded A. 
K. Cummings, retired, as president 





39 


and general manager. L. Loewen 
is secretary-treasurer. 
* * * 


84 Years Young 


Veteran Buick Dealer Marks 
Date on Golf Links 


A. H. Pennewitt, oldest Buick 
dealer in Illinois, celebrated his 
84th birthday Apr. 9 on the golf 
links in St. Petersburg, Fla. 


Pennewitt has represented Buick 


in Springfield, lll, continuously 
since 1908. 
For his golf game Pennewitt 


donned a maroon sports shirt of 
the latest style. The shirt was a 
gift from the Springfield Auto Deal- 
ers Assn., of which he is one of the 
two remaining founders. 

> s . 


Named Studebaker Dealers 


R. H. Anderson and A. J. Ha- 
binger, owners of Iola Implement 
Co., have been appointed dealers 
for Studebaker in Iola, Kans. 

. * > 


Rinehart Names Newton 
Rinehart Motor Co., Camden. 
Ark., has announced the appoint- 
ment of Jack W. Newton as sales 
manager. 


Nhe CLARK ghpinil 


of ae 


When it’s Transmissions... 


INDUSTRY LOOKS 
TO CLARK 


Good friend of motor trucks, 


busses, farm tractors and industrial 
tractors is the Clark Transmission .. . 
Noted for its quiet, smooth operation— 
its compact size and light weight—its sturdy 


ability to do its job throughout the life of the vehicle. 


CLARK EQUIPMENT COMPANY 


BUCHANAN, MICHIGAN 


BATTLE CREEK, JACKSON, 


EASY 





SPRINGS, MICHIGAN 














BUFFALO 


(Simple Simon's Buffalo Auction. 
every Tuesday. Prices are for April 13.) 
(An unlimited demand for '48s new and 


with mileage. ‘47s getting scarcer and 
468 are now rare and 
Am hold- 
"48s, °47s, 
Need late model pickups. Clean 
original 42s and prewars are active. 
Junkers off the market entirely. Sales 
appear unlimited.) 


UICK 

‘48—Super convertible, 1, $3,400. 
'46—RM convertible, 1, $2,300. 
'46—Super sedan, 1, $1,910. 
*40—Super sedan, 1, $525; 1, $1,020. 

CHEVROLET 
*48—New design pickup, 1, $1,850. 
*46—F'M sedan, 1, $1,570; 1, $1,530. 
‘46—F'L sedan, 1, $1,700. 
*42——FL sedan, 1, $900; 1, $955 
*41—SD sedan, 1, $920. 
‘40—MD sedan, 1, $640. 


DODGE 
*46-—Sedan, 1, $1,450; 1, $1,325. 

FORD 
‘47—SD sedan, 1, 640. 
*41—-Sedan, 1, $500 
*39—Convertible, 1, " $725. 
*37—Sedan, 1, $480. 
*30—Sedan, 1, $100. 

FRAZER 
‘47—Sedan, 1, $1,980. 

HUDSON 
*46—-Commander convertible, 1, $1,585. 

KAISER 
‘47—Special sedan, 1, $1,200. 
OLDSMOBILE 
"42—(76) sedan, 1, $970. 
*41—(98) sedan, 1, $1, 040; 1, A 
*40—(90) sedan, 1, $580; 1, $750. 
'40—(70) sedan, 1, $775. 
PLYMOUTH 
‘47-—-SD sedan, 1, $1,670. 
'46—SD sedan, 1, $1,420; 1, $1,455. 
'42—Sedan, 1, $870. 

PONTIAC 
*48—Convertible, 1, $3,000. 
'47—Sedan, 1, $2,100. 

*41-—-Sedan, 1, $800. 


'39—Sedan, 1, $500; 1, $635; 1, $650; 
1, $600, 
STUDEBAKER '38—Sedan, 1, $500. 
'48—Champion sedan, 1, $2,200. HUDSON 
’47—Sedan, 1, $1,450. 
BIRMINGHAM '46—Sedan, 1, $1,240. 
(Dixie Auto Auction Sales. Auction every 42—Club cou eo 
Monday. Listings are for sale of April 12.) ‘ - Pe. SEROCURY 
(Market here shows '48s in heavy de- '46—Club coupe, 1, $1,675. 
mand. Prices about same as last week. '46—Sedan, 1, $1,640; 1, $1,685 
Moved 140 cars out of 250 offerings.) '40—Sedan, 1, $775 
: BUICK OLDSMOBILE 
48—Super sedan, 1, $2,850; 1, $2,900 '48—Sedan, 1, $2,880; 1, $2,790; 1, $2,675; 
*48—Convertible, 2, $3,200. 1, $2,750. 
'47—Sedan, 1, $2,275. '46—Sedan, 1, $1,550. 
'42—Sedan, 1, $1,000. PACKARD 
*39—Sedan, 1, $765. '48—Convertible, 1, $2,850. 
CADILLAC PLYMOUTH 
*41—Sedan, 1, $1,350. '48—Club coupe, 1, $2,210. ; 
CHEVROLET eee Tee $2,880; 1, $2,790; 1, $2,675; 
'48—FL sedan, 1, $2,280; 1, $2,365. 5 
'47—FM club coupe, 1, $1,960; 2, $1,725; '47—Sedan, 1, $1,800: a 
1, $1,680. 2 " ; . 
'47—FL sedan, 1, $2,100; 2, $2,150; B= me eo. 1, $1,500 
1, $2,050. a , oe - 
'47—SM sedan, 2, $1,700. 38—Coupe, 1, TEE eae 
oe natn '48—Sedan, 1, $2,750; 1, $2,850; 1, $2,820; 
*46— 1, $2,510. 
ny FI, arts.’ 151,990; 1. “ere '47-—Convertible, 1, $2,305. 
'41—Sedan, 1 $770; 1, $950; 1, $1,070 '46—-Convertible, 1, $1,650. 
7 1 $975; 1 $880 an c : ’46—Sedan, 1, $1,775; 1, $1,675 
'41—Club coupe, 1, $700; 1, $800. ‘soothe. “Js ~ $825, 
'40—Sedan, 1, $800; 1, $650. ; a 
'40—Convertible, 1, $950. (0—Betan, 3, $800. eR 
CHRYSLER '48—Convertible, 1, $2,350. 
'47—Convertible, 1, $1,850. '48—Champion sedan, 1, $2,200 
'46—Sedan, 1, $1,700; 1, $1,675. ’47—Club coupe, 1, $1,975. 
'42—Sedan, 1, $1,000; 1, $990. '47—Convertible, 1, $2,500 
DODGE ’47—Sedan, 1, $1,700. 
’48—-Sedan, 1, pay ces g 
'47—Sedan, 1, $1,920; 3, ,110. 
'46—Sedan, 1, one 1, $1,655; 1, $1,725. LOUISVILLE 
‘ORD (Auto Auction Sales. Auction every 


'48—Club coupe, 1, "32, 150; 
'48—Sedan, 1, $2, 180 
i, $2,170; a, $2, 100 


'47—Convertible, 1, $1,940; 1, $1,950. 

"47—Sedan, 1, $1,775; 1, $1,675; 1, $1,700. 
*46—Convertible, 1, $1,340; 1, 
'46—Sedan, 1, $1,520; 1, ete 530; 1, $1,325; 


1, $1,500; 1, $1,3 


'42—Convertible, 1, pg 1, $1,020; 
900. 


$2,1 
1, $2, ‘ib; 1, *52, 150; 
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'41—Sedan, 1, $955; 
1, $1,125. 

*40—Convertible, 1, $1,150. 

*40—Club coupe, 1, $750; 
1, $875 


1, $755; 1, $920; 


Tuesday. Prices are for April 13.) 
(Market here shows prices steady, mar- 
ket short of °48 stocks. Could have 
sold 75 additional '48 pieces if avall- 
able. Eighty cars sold out of 144 offer- 
ings. Col, R. V. Martin, auctioneer.) 

BUICK 

*48—Super sedan, 1, $3,125. 

*46—Super sedan, 1, $1,910. 

*38—Sedan, 1, $900. 


$1,450. 








THE PLATFORM 





e 3”x6” joists 


planks easily removable. 


both take impact and 








It’s Built on Honor 


e Oak bumper 7” wide, 4” thick, 


Mk DEALER..This is the 
TIMBERLOCK Zarm 


GRAIN BOX and RACK 


e The platform is built of fir flooring, joists and ° 
stringers—all kiln dried and specially treated 
to resist moisture, rot and fungus and hence to 
insure long life with a minimum of shrinkage 
and expansion from climatic changes. a 


(cross members) —for stronger 
than the usual truck body joist, either wood 


or steel. 
e 2” flooring, full length (no splicing), metal ° 
splined and countersunk screwed, individual 


and 7’ long, to 


insure a permanently 
solid rear end of great structural strength. 


It Makes Money and Friends... 


With a modern and highly efficient plant (including our own drying kiln) 
low overhead, excellent labor relations developed under 
conditions, and an entire willingness on the part of the company to take 
only a small profit per unit, Timberlock is in a position to give 


THE MOST FOR THE LEAST 


(Yes—we also make Beet Bodies, Potato Wagons, Wagon Boxes, etc.) 
It Will Pay You to Get Our Prices and Discounts 





Kiln-dried oak throughout, sides either solid 
planks or with 2%” V-shaped aluminum venti- 
lating strips (no warping or shrinking)—quick- 
ly and easily removable, PERMANENTLY 
GRAIN TIGHT. 


Stakes of oak, 1%” x 25%”, spaced to give the 
utmost in strength and appearance. 





Grain gate a mechanically operated sliding lift 
panel incorporated in solid center section, 
which is easily removable to substitute the full 
length folding cattle gate included with all 
stock racks. (Ordinary type breaking grain 
gate available if desired). 





“small town” 


THE TIMBERLOCK CORP., HASTINGS, NEBR. 


1, $670; 1, $800; 







































































CHEVROLET 
'48—FM sedan, 1, $2,320. 
‘47—FL aerosedan, 1, $2,100; 1, $2,015 
'47—F™M sedan, 1, $1,900; 1, $1,850. 
*46—FM sedan, 1, $1,660; 1, $1,480; 
1, $1,595; 1, $1,700. 
*41—-Sedan, 1, $940; 1, $1,000; 1, $1,030. 
CHRYSLER 
*47—Windsor sedan, 1, $2,450 
DODGE 
‘40—Sedan, 1, $770. 
'37—Sedan, 1, $625. 
FORD 
'47—SD sedan, 1, $1,825. 
‘46—SD sedan, 1, $1,390; 1, $1,600 
*40—Sedan, 1, $745; 1, $830. 
'39-——Sedan, 1. $575: 1, $815. 
*36—Sedan, 1, $430; 1, $410. 


EROUEY 
'47—Club coupe, 1, $2,005. 
OLDSMOBILE 
$310. 
PLYMOUTH 
'46—SD sedan, 1, $1,530; 1, $1,540; 

1, $1,400. 

'39—-Sedan, 1, $610; 1, $480. 
*38—Sedan, 1, $355. 

PONTIAC 
'41—Sedan, 1, $695; 1, $875. 

STUDEBAKER 

*48—Commander club coupe, a. $2,510 
'46—Champion sedan, 1, $1,345. 
*40—Champion sedan, 1, $495. 

WILLYS 


*38—Sedan, 1, 


'47—-Station wagon, 1, $1,205. 


CHARLOTTE, N. C. 


(E. M. Stafford Auction Sales. Auction 
every Wednesday. Prices are for April 14.) 
BUICK 

'48—RM sedan, 1, $3,200. 
'48—Special sedanette, 1, $2,775. 
'47—RM sedan, 1, $2,425; 1, $2,325. 
'46—Super sedanette, 1, $2,025; 1, $2,165; 
1, $1,950. 
'42—Sedan, 1, $1,225; 1, $1,125. 
CADILLAC 
*48—Convertible, 1, $6,000. 
'48—Sedanette, 1, $5, 100; 2. $5,250. 
"47—(61) sedanette, 1, $3,150. 
*41—(62) sedanette, 1, $1,700. 
CHEVROLET 
'48—F'L sedan, 1, $2,300. 
'48—SM sedan, 1, $2,200. 
‘47—FL sedan, 1, $2,105. 
'46—FL aerosedan, 1, ae 
41—Sedan, 1, $1,250; 1, $1,225; 1, 
*40—Sedan, 2, eal Ze *ye10. 
HRYSLER 
'48-—-Town & omy sedan, 1, $3,000; 
1, $2,775. 
'47—Town & Country sedan, 1, $2,350; 
1, $2,250. 
DODGE 
*47—Sedan, 1, $1,900; 1, $1,870. 
'46—Sedan, 1, $1,685; 1, $1,625; 
1, $1,685. 
'42—-Sedan, 1, $1,050. 
'41—-Sedan, 1, $780; 1, $750. 


$1,060. 


1, $1,650; 


FORD 
'48—SD sedan, 1, $2,150; 1, $2,080; 
1, $2,025. 

'47—Sportsman convertible, 1, $2,175; 
1, $2,100; 1, $2,060. 
'47-—-SD club coupe, 1, $1,825; 1. 

2, $1,840. 
'46—SD sedan, 1, $1.525; 1, $1,600; 
1, $1,545; 1, $1,635. 
’42--Sedan, 1, $950. 
*41-—Sedan, 1, $1,190; 1, $1,025: 
1, $1,175. 
*41—-Convertible, 1, $1,280; 1, $1,175; 
1, $1,050. 
'40—Club coupe, 
1, $1,100; 


$1,885; 


1, $1,010; 


1, $1,200; 1, $905 
1, $820. 

HUDSON 
'48—-Sedan, 1, $2,550. 

*47--Sedan, 1, $1,700. 

’46—Sedan, 1, $1,175. 

MERCURY 
'48—Convertible, 1, $2,350. 
*48—Club coupe, 1, $2,250; 1, $2,210 
*46—Sedan, 1, $1,800; 1, $1,675. 
'40—Sedan, 1, $830. 

OLDSMOBILE 
'48—(98) sedanette, 1, $3,300. 
'48—(78) sedan, 1, $2,650. 
’47—(98) sedan, 1, $2,280; 1, $2,325 
'47—(78) sedan, 1, $1,935. 
*42—Sedan, 1, $985; 1, $870. 

PLYMOUTH 

*48—-SD sedan, 1, $2,200; 1, $1,850; 
1, $1.785. 

*48— Convertible, 1, $2,125. 

*46—Club coupe, 1, $1,630; 
1, $1,440. 

*42—-Sedan, 1, $1,060; 1, $900. 

PONTIAC 
*48—Convertible, 1, $2,875. 
*48—Sedanette, 1, $2,935. 
’47—Convertible, 1, $2,275. 
’46—Sedan, 1, $1,750. 

*41—-Sedan, 1, $1,095. 

STUDEBAKER 
*48—Commander convertible, 1, $2,975 
'48—Champion convertible, 1, $2,400. 


VALDOSTA, GA. 


(Tom Hewitt Auto Auction Sale. 
every Friday. Prices are for April 9.) 
(Market here shows late model Fleet- 
lines still hot demand items. Sold 178 
cars out of 292 offerings.) 
BUICK 
'47—Special sedanette, 1, $2,225. 
'47—RM sedan, 1, $2,550. 
*46—Super sedan, 1, $1,910. 
*42—-Super sedanette, 1, $1,000. 
CADILLAC 
*46—(62) club coupe, 1, $3,000 
*42—Sedan, 1, $1,450. 
*41—(61) sedan, 1, $1,310. 
CHEVROLET 
'48-—-FM sedan, 1, $2,275. 
'47—-FL sedan, 2, $2,075; 1, $2,125 
’47—Convertible, 1, $2,225. 
'46—FM sedan, 1, $1,650; 1, 
1, $1,460; 1, $1,475. 
*41—Club coupe, 1, $1,000. 
CHRYSLER 
'47—Club coupe, 1, $2,500. 
*46—Convertible, 1, $1,980. 


1, $1,575; 






Sale 


$1,600; 


*46—Sedan, 1, $1,950. 
DE SOTO 
*46—Sedan, 1, $1,700. 
DODGE 
*47—Coupe, 1, $1,600. 
'42—Sedan, 1, $755. 
FORD 


'48—-SD sedan, 1, $2,155; 1, $2,125: 
1, $2,120; 1, $2,075. 
’47—-SD convertible, 1, $2,085. 
'47—SD sedan, 1, $1,755; 1, $1,650; 
1, $1,645. 
'46—-SD sedan, 1, $1,850; 1, $1,600; 
1, $1,200; 1, $975; 1, $850. 
*42—-Sedan, 1, $910; 1, $955. 
'41—Sedan, 1, $825; 1, $700; 1, $545; 
1, $475; 1, $400. 
HUDSON 


’48—Club coupe, 1, $2,700. 
*46—-Commodore (8) sedan, 1, $1,325. 
Rr 


KAISE 


'47—Sedan, 1, $1,325. 


MERCURY 


'47—Convertible, 1, $1,800. 
'47—Club coupe, 1, $2,100 
*46—Sedan, 1, $1,560. | 


TRUCK SECTION 


OLDSMOBILE 
'47—Sedan, 1, $2,400; 1, oe” 525 
*'47—Club coupe, 1, $2,0 
'46—Sedan, 1, $1,800; 1, oft, 950 


PACKARD 
*42—Convertible, 1, $525. 


PLYMOUTH 
'48—SD sedan, 1, $2,125. 
'46—SD sedan, 1, $1,500. 
*41—Sedan, 1, $850. 
'40—Sedan, 1, $725; 1, $500. 


PONTIAC 
'47—Torpedo sedan coupe, 1, $2,075 
'47—Sedan, 1, $2,250; 1, $2,400. 
"46—-Sedanette, 1, $1,780. 


STUDEBAKER 
'48—Champion sedan, 1, $2,100. 
‘48—Champion convertible, 1, $2,600 
*48—Club coupe, 1, $2,250. 


ALBANY, N. Y. 


(Tim Anspach's Dealer Auto Auction 
Sale every Monday. Prices are for sale of 
March 12.) 

(Market here boomed on clean cars. 

Nearly all late models sold easily. Vol- 

ume of 1948 models is receding. Sixty- 

two cars sold out of 96 offerings.) 


BUICK 
'47—Super sedan, 1, $2,850; 1, $2,290 
*46—Super convertible, 1, $2,350. 
'46—Super sedan, 1, $2,000. 
'42—Century sedan, 1, $900. 
'40—Special sedan, 1, $1,225. 
*37—Super sedan, 1, $250. 
CADILLAC 
‘41—(61) sedan, 1, $1,525. 
CHEVROLET 
'48-—-SM sedan, 1, $2,225. 
'47—FL aerosedan, 1, $2,010; 
1, $1,950. 
*46—SM sedan, 1, $1,620. 
*46—-FL aerosedan, 1, $1,780 
‘41—SD convertible, 1, $1,050. 
*40—SD coupe, 1, $830. 
*40—-SD sedan, 1, $950. 
CHRYSLER 
'47——Windsor sedan, 1, $2,350; 
1, $2,400; 1, $2,425. 
'47—-Windsor convertible, 1, $2,830 
*46—Windsor sedan, 1, $2,080. 
'46—Saratoga sedan, 1, $1,990 
DE soTo 
'48—Custom sedan, 1, $2,600. 
DODGE 
'48—Custom sedan, 1, $2,350. 
*46—Deluxe sedan, 1, $1,700; 


1, $1,725. 
FORD 
'48—SD sedan, 1, $1,970. 
*48—Half-ton panel, 1, $1,700. 
’47—SD business coupe, 1, $1,700. 
'47—SD convertible, 1, $1,890; 1, $1,935 
*46—Deluxe sedan, 1, $1,475; 1, $1,600 
"46—SD sedan, 1, $1,410; 1, $1,400; 
1, $1,560. 
'41—Deluxe sedan, 1, $750. 
*39—Deluxe sedan, 1, $625. 
*36—-Deluxe sedan, 1, $250. 
FRAZER 
'47—(F47) sedan, 1, $1,785; 1 
1, $1,700. 
MERCURY 
'48—-Sedan, 1, $2,235. 
'47—-Sedan, 1, $1,610. 
*46—Club coupe, 1, $1,640; 
NASH 
'46—-(600) sedan, 1, $1,500. 
*46—-Suburban, 1, $1,725. 
OLDSMOBILE 
°46-—-(76) sedanette, 1, $1,870. 
'40-—-(60) sedan, 1, $875. 


(Continued on Page 41, 








1, $1,980, 


1, $2,450; 


1, $1,650 


$1,425; 


1, $1.530 
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CONTAINING 
BRILLIANT 
DURABLE 


PLASTICS 


The YELLOW CAB COMPANY of MEMPHIS, TENN., fomous for 
beautifully polished and expertly maintained taxi-cobs says... 
“PLAZE gets our vote es the best we've ever used.” 


For DEALERS ONLY! 


PLAZE... 
Doubles Profits 


Cuts Labor Costs in Half 


Send for fully pictured literature, testimonials, 
price lists, ONE PINT of PLAZE Spray AUTO 
POLISH... 


PLUS . ++ THE AMAZING 

: PLAZE 
*‘Micro-Mist”’ 

; SPRAYER 
ALL ...FOR ONLY 


2 post 
PAID 


The abeve cambination seen te be 
nationally advertised at $2.96 retail 




















g PLAZE, tne. 3 
= 339 S. Vandeventer : 
§ St. Louis 10, Missouri Date... | 
Enclosed find §............ Send »: 
§ Plaze Dealer Offer at $1.98 Each. : 
; 3 
S Street... -§ 
: 3 
S City and State............ : 0 anti 
Rdicneastitidnenaeaniimaiidsemadsannaminamenadl 


Full information on PLAZE will be supplied to 
jobbers on request. Some territories available. 
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Used Car Auction Prices 


(Continued from Page 40) 











PACKARD *40—Sedan, 1, $825; 1, $935; 1, $800. 
*47—Clipper sedan, 1, eee '34—Sedan, 1, $110; 1, $140. 
PLYMOUT . SL 
'46—SD sedan, 1, $1,300. CHRYSLER 


‘46—Windsor sedan, 1, $2,330. 


'42—SD sedan, 1, $1,010. *41-—Windsor sedan, 1, $840. 


'41—SD sedan, 1, $1,050; 1, $900 
PONTIAO 
40—Sedan, 1, $775. 
STUDEBAKER 
48—Half-ton pickup, 1, $1,430. 
47—Commander sedan, 1, $1,920 
‘47—Champion sedan, 1, $1,785. 


TOLEDO 


(Doe Greiner Sale. Auction every Thurs- 
day. Prices are for April 15.) 

(Market here shows 59 cars sold out of 

128 offerings.) 

BUICK 

'47—Super convertible, 1, $2,750. 
'47—RM convertible, 1, $2,825. 
'46—Super sedan, 1, $2,140; 1, $2,145. 
'41—-Super coupe, 1, $1,010. 
'41—Special sedan, 1, $1,015; 1, $685 


1, $825. 


DE SOTO 
'40—Custom sedan, 1, $675. 
'37—-Sedan, 1, $275. 


DODGE 
‘42—Custom sedan, 1, $1,155; 1, $1,120. 
*40—Deluxe coupe, 1, $800. 
'37—Business coupe, 1, $405; 1, $395. 

FORD 
‘47—SD sedan, 1, $1,785. 
‘47—SD convertible, 1, $2,065. 
*46—Deluxe sedan, 1, $1,600. 
*41—SD club coupe, 1, $910; 1, $880; 
1, $875. 

*40—Sedan, 1, $740; 1, $710. 
*39—Sedan, 1, $455. 

HUDSON 
'48—Commodore 8 sedan, 1, $2,900. 


‘40—Super coupe, 1, $780 '47—Super Six sedan, 1, $1,800 
CADILLAC *41—Sedan, 1, os 
. NCOLN 
46—Sedan, 1, $2,596. '38—Zephyr sedan, 1, $330. 
CHEVROLET MERCURY 


'47—FL sedan, 1, $2,095; 1, $2,150. 
'47—SM sedan, 1, $1,865. 

'46—FL aerosedan, 1, $1,935; 1, $1,860. 
46—SM coupe, 1, $1,725; 1, $1,710. 


*46—Sedan, 1, $1,575. 
*41—Convertible, 1, $945. 
‘41—Sedan, 1, $780; 1, $650. 
'39——Convertible, 1, $830. 


‘40—New Yorker sedan, 1, $840; 1, $700; 
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| PACKARD 


46—Clipper sedan, 1, $1,820. 
'38—(110) convertible, 1, $490. 


PLYMOUTH 
'46—SD sedan, 2, $1,500. 
'42—SD convertible, 1, $1,195; 1, $1,045. 
'41—Convertible, 1, $1,100; 1, $850. 
*40—Sedan, 1, $495. 
PONTIAC 
‘46—(6) sedanette, 1, $1,875; 1, $1,900 
'46—Station wagon, 1, $2,075. 
*41—Sedan, 1, $915. 
'40—(8) sedan, 1, $725; 1, $775. 
STUDEBAKER 
'47—Champion sedan, 1, $1,980. 
*42—Champion sedan, 1, $755. 
*41—Champion coupe, 1, $790 
WILLYS 
'47—Jeep, 1, $800. 


HORSEHEADS, N. Y. 





(Horseheads Auto Auction. 


Friday. Listings are for sale of April 9.) 


BUICK 
‘48—RM sedan, 1, $2,690. 
'46—RM sedan, 1, $2,025. 
'42—Sedan, 1, $1,200. 
*41—-Super convertible, 1, $1,280 








*39—Club coupe, 1, $600. 
*37—Sedan, 1, $245. 
CHEVROLET 
'48—-FL sedan, 1, $2,440. 
'47—FL sedan, 1, $1,910. 
‘47—SM club coupe, 1, $1,860. 
'46—FM sedan, 1, $1,260; 1, $1,430; 
1, $1,500; 1, $1,520; 1, $1,550; 
1, $1,590; 1, $1,625. 
'42--Sedan, 1, $780; 1, $710. 
‘41-—Sedan, 1, $580; 1, $790; 
1, $1,205; 1, $1,080. 


1, $950; 


i6—FM sedan, 1, $1,615; 1, $1,710; OLDSMOBILE '40—-Sedan, 1, $770. 

1, $1,780. '41—(8) sedan, 1, $1,140; 1, $1,065 '39—Sedan, 1, $620; 1, $710. 
41—Sedan, 1, $925; 1, $830. '41—(6) sedan, 1, $990. '36—Coupe, 1, $230. 
41—Half-ton pickup, 1, $800 '40-—(98) sedan, 1, $1,140; 1, $1,065. '35—Sedan, 1, $160; 1, $305. 

CHRYSLER "38—(6) sedan, 1, $570. '34—Sedan, 1, $80. 
46—Windsor sedan, 2, $1,950 
DODGE 


'47—Custom sedan, 1, $2,225. 
'46—Deluxe sedan, 1, $1,700. 
FORD 
'48—Deluxe (6) sedan, 1, $2,015. 
'48—SD convertible, 1, $2,350. 
'47—SD sedan, 1, $1,775; 1, $1,790. 
1, $1,715. 
'47—%-ton stake, 1, $1,235. 
'46—SD sedan, 1, $1,500. 
'41—Sedan delivery, 1, $550. 
'39—Sedan, 1, $510. 
HUDSON 
'46—(6) sedan, 1, $1,400. 
LINCOLN 
'41--Zephyr sedan, 1, $955. 
MERCURY 
*48—Club coupe, 1, $2,235. 
OLDSMOBILE 
(66) sedan, 1, $535. 
Coupe, 1, $560. 
PLYMOUTH 
'48—SD poten. = 
'47—Coupe, 1, ‘ b 
'47—Sedan, 1, $1,750; 1, $1,910. 
'46—SD sedan, 1, $1,285; 1, $1,575; 
1, $1,550; 1, $1,675. 
'41—Convertible, 1, $1,100. 
WILLYS 


"41— 
40 


‘48—Jeep. 1, $1,150. 


JACKSON, TENN. 


(Roy Simmons Automobile Auction. Auc- 
tion every Thursday. Prices are for April 
15.) 

(Market here shows lively mood. Sixty- 
five cars sold out of 147 offerings.) 
BUICK 
'47—Super sedan, 1, $2,525. 
'41—Sedan, 1, $900. 
CHEVROLET 
'48—FL aerosedan, 1, $2,485. 
'47—FL sedan, 1, $2,230; 1, $2,170; 
1, $2,110; 1, $2,100. 
'47—SM sedan, 1, $1,810; 1, $1,750. 
'46—SM sedan, 1, $1,550; 1, $1,545. 
*46—Pickup, 1, $1,150. 
'41—Club coupe, 1, $1,180; 1, $1,105; 
1, $830; 1, $875; 1, $740. 
'40—Sedan, 1, $875. 
'39-—Sedan, 1, $690 1, $640. 
'39-—Pickup, 1, $580. 
DODGE 
*48—Pickup, 1, $1,750. 
'47—Pickup, 1, $1,255. 
'47—Sedan, 1, $2,000. 
'46—Pickup, 1, $1,120. 
‘40—Pickup, 1, $390. 
'39—Sedan, 1, $335. 
FOR 
'48—SD Club coupe, 1, 
1, $2,050. 
'48—Pickup, 1, $1,800. 
'48—SD sedan, 1, $2,185; 1, $2,180. 
'47—SD club coupe, 1, $2,100; 1, $1,880; 
1, $1,875. 
'47—Sportsman convertible, 1, $2,075. 
'46—SD sedan, 1, $1,540. 
'42—Sedan, 1, $910. 
'41—Sedan, 1, $1,050; 1, $1,175; 1, $900; 
1, $975. 
'40—Sedan, 1, $850. 
'38—Sedan, 1, $405. 
'38—Pickup, 1, $265. 
35—Sedan, 1, $215. 
‘29—Roadster, 1, $370. 
KAISER 
17—Sedan, 1, $1,300; 1, $1,225 
MERCURY 
48—Club coupe, 1, $2,280. 
48—Sedan, 1, $2,300. 
42——Club coupe, 1, $1,255. 
'41—Sedan, 1, $1,050; 1, $800. 
NASH 


D 
$2,190 1, $2,140; 


tue 


'40—Sedan, 1, $450. 

OLDSMOBILE 
42—Sedan, 1, $900. 

PLYMOUTH 
47—Sedan, 1, $1,850. 
34—-Coupe, 1, $160. 

PONTIAC 
46—Sedan, 1, $1,830. 
41—Sedan, 1, $1,150; 1, $915. 
STUDEBAKER 

7—-Land Cruiser sedan, 1, $2,125 


LOS ANGELES 


Automotive Dealer Wholesale 
Prices are 


(California 
Auctions. Sales twice weekly. 
for week of April 12.) 

(Market here shows heavy demand for 

1946, ’47 and ’48 models, with few such 

items available. Market is firm on 

clean units, all years. Indications point 
to price rise if supply continues short. 

Sold 116 cars out of 179 offerings.) 

BUICK 
‘47—Super sedan, 1, $2,585. 
'46—RM sedan, 1, $2,035. 
'46—Super sedan, 1, $2,200. 
'42—-Super sedanette, 1, $995. 
'41—Special sedanette, 1, $1,025; 1, $1,065; 
1, $1,075. 
'40—Super sedan, 1, $995. 
CHEVROLET 
47—-FL aerosedan, 1, $2,185; 1, $1,870. 
'46—FL aerosedan, 1, $1,920. 
‘42—Club coupe, 1, $1,165. 
‘41--Club coupe, 1, $950; 1, $1,035; 
1, $1,090. 
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‘48—Sedan, 1, $2,185. 

"47—Sedan, 1, $1,605; 1, $1,730; 1, $1,760. 
'46—Club coupe, 1, $1,565; 1, $1,720. 
'46—Sedan, 1, $1,635; 1, $1,640. 
'42—Sedan, 1, $775; 1, $800; 1, $875. 





Brost Plans Addition 


*41—-Sedan, 1, $1,100. 


"36—Coupe, 1, $350. an estimated cost of $70,000. 


Success Stories 


4 BIG POINTS 


The country over — North, South, East and West — it’s a 
story of success for Mack truck dealers; a story that’s based 
on four big points. 


POINT No. 1 — Mack dealers make more profitable sales 
because they sell a prestige product — trucks with an 
acknowledged reputation for quality and advanced engi- 
neering — the standard by which others are judged. 


POINT No. 2 — Mack dealers make more fleet sales; get 
more repeat business. They have the advantage of an 
expanding market and a truck line that goes hand-in- 
hand with today’s trend to bigger, more powerful truck 
equipment. 


POINT No. 3 — Mack dealers sell a comprehensive line — 
trucks and tractors... four or six wheels . . . conventional 
or cab-over-engine . . . gasoline or diesel . .. with a wide 
choice of power options, transmissions, axles and wheel- 
base lengths to meet the needs of practically every type 
of business. 


POINT No. 4 — Mack dealers get full support from a 
nation-wide organization of seasoned experts in special- 
ized truck selling. Mack’s long experience is always 
available to help Mack dealers close sales in every 
capacity range. 


From every point — any way you look at it — the Mack fran- 
chise gives more in . . . bigger business; more profitable 
selling. For further information, write to Wholesale Dept., 
Mack Trucks, Inc., Empire State Bldg., New York, N. Y. 





Wholesale Department, Mack 
Trucks, Inc. Empire State 
Building, New York, N. Y. 


every 
purpose 
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CHRYSLER STUDEBAKER 
‘48—Sedan, 1, $2,905. ‘47—Sedan, 1, $1,500; 1, $2,090. 
'39—Club coupe, 1, $575. '47—Coupe, 1, $1,690, 
'41—Sedan, 1, $720. 
39. Be SOTO '40—Sedan, 1, $690. 
-—Sedan, 1, $640. , 
“ 39—Sedan, 1, $400. 
‘ DODGE '39—Coupe, 1 . 
47—Sedan, 1, $1,995. '38—Sedan, 1, $310. 
'46—Sedan, 1, $1,650. * “ WILLYS 
46—Pickup, 1, $1,010. '47—Station wagon, 1, $1,505. 
34—Sedan, 1, $100. MISCELLANEOUS 
FORD '40—LaSalle club coupe, 1, $1,030. 
'48—Pickup, 1, $1,640; 1, $1,690. '47—GMC Pickup, 1, $930; 1, $1,205. 
"47—Sedan, 1, $1,785. ———___ 
'46—Sedan, 1, $1,455; 1, $1,470; 1, $1,495; 
1, $1,500; 1, $1,545. I R 
'41—Sedan, 1, $790; 1, $800; 1, $925. nsurance hates 
*41—Pickup, 1, $490. e 
'40—Sedan, 1, $455; 1, $560; 1, $645; P d _ 
47—_aetin 810% oy, $800. ared in iexas 
% Sedan, 1, $240; 1, $310; 1, $430 . 
HUDSON AUSTIN, Tex.— Reductions in 
'48—Sedan, 2, $2,640. fire, theft and comprehensive in- 
MERCURY surance rates for private and com- 
“a > i } mercial car owners will go into 
ee OLDSMOBILE effect May 1, Texas Casualty In- 
'47-—Sedan, 1, $2,450. surance Commissioner J. P. Gibbs 
'41—Sedan, 1, $830; 1, $880 reported last week. 
eiiictanee ei Collision coverage for commer- 
‘W~tetee, 1, 81te cial cars will also be reduced in 
'41—Sedan, 1, $1,030. some a os certain of the com- 
'35—Sedan, 1, $115. mercial liability rates will increase 
PLYMOUTH y aa 


Gibbs said. There will be no change 
in private passenger liability rates. 


'41—Sedan, 1, $880. 

‘41—Coupe. 1, $730. Brost Motors, Inc., has filed plans 
ONTIAC 

49—Coupe, 1, Sete with the city to enlarge its build- 


ing at 1291 Main St., Buffalo, at 








Used-Car Notes .. . 


Action on Title Law 
Urged in Arkansas 


NORTH LITTLE ROCK, Ark.— 
Local used-car dealers have voiced 
vigorous opposition to a proposed 
ordinance requiring all dealers to 
furnish complete records of their 
activities to the chief of police. 

“We do not believe in any city 
regulation that would require 
asking a thousand innocent peo- 
ple pertinent questions in order 
to get one bad one,” said Ken 
G. Lancaster, president of the 
Greater Little Rock Used Car 
Dealers Assn. 

“There are approximately 1,000 
used-car transactions in North Lit- 
tle Rock. The Police Department 
never has more than six or seven 
cases of stolen cars on file. The or- 
dinance would require putting on a 
police record such information as 
age, color of hair, height, how 
dressed, etc., of all our customers.” 

Lancaster added that the associa- 
tion is anxious to correct any con- 
dition pertaining to stolen cars but 
the proposed ordinance is not the 
right way to meet the situation. 

He urged that the Arkansas 
title law of 1939 be enforced. 

“The stolen automobile problem 
will never be solved as long as you 
can take a mere bill of sale and 
register an automobile with the 
commissioner of revenue and get a 
certificate of registration and a li- 
cense plate,” Lancaster said. 

“The Little Rock police depart- 
ment has given the used-car dealer 
the greatest cooperation. They have 
notified us of all stolen cars coming 
into the state that they have known 
about. The North Little Rock police 
department never has notified the 
used-car dealers, even when they 


Oldsmobile Starts 
Service School 


On Futuramic 


LANSING.—To keep abreast of 
engineering and production changes 
embodied in the new Futuramic 
Oldsmobile cars, Oldsmobile zone 
service personnel will go to school 
at four regional points in the 
United States during the next two 
weeks, D. E. Ralston, general sales 
manager of Oldsmobile, announced 
last week. 

“The purpose of the 1948 Olds- 
mobile product school is to inform 
all Oldsmobile field personnel first- 
hand of the latest developments 
originating at the main plant,” 
Ralston said. 

“These key men will in turn in- 
form more than 15,000 Oldsmobile 
mechanics, employed by 3,300 Olds- 
mobile dealers throughout the na- 
tion, of these product changes. The 
goal of the program is better and 
better service for the customer who 
lives just down the street from 
his nearest Oldsmobile dealer.” 

The first class of the product 
school will be held in Wilmington, 
Del., April 19-20, for personnel in 
the New York, Boston, Philadel- 
phia, Washington, Charlotte, N. C. 
and Atlanta, Ga., zones. The second 
conference, to be held in Lansing 
April 22-23, will reach zone service 
managers and dealer mechanics in 
the Chicago, Milwaukee, Minne- 
apolis, Detroit, Buffalo, Cleveland, 
Cincinnati and Pittsburgh zones. 

On April 26-27 the home office 
team, headed by J. J. Dobbs, gen- 
eral service manager, will conduct 
the two-day meeting in Kansas 
City for the field personnel in Kan- 
sas City, St. Louis, Memphis, Den- 
ver and Dallas. The fourth and 
last regional point will be Los An- 
geles. The meeting will be held 
May 3-4, and will include repre- 
sentatives on the West Coast in 


the Los Angeles, Oakland and 
Portland (Ore.) zones. 
Members of the home office 


training team at the four regional 
points will be Dobbs; Harry Ek- 
blade, assistant service manager; 
G. R. Montgomery, service promo- 
tion manager, and A. R. Beaudion, 
chief product school instructor. 
Bob Lee Motors 

Bob Lee Motors (Studebaker), 
held open house in new quarters 
at Lemon and N. First Sts., Pa- 
latka, Fa. 





have known stolen cars were com- 
ing in. 
“We desire that the North Lit- 
tle Rock police department make 
available a daily or weekly list of 
stolen cars to the used-car dealers 
and let us assist them. 

“We also desire that North Little 
Rock enforce the privilege tax law 
in order to do away with curbstone 
dealers who are handling 90 percent 
of all stolen cars.” 

> cz * 


Dealers Sue Insurance Firm 
On Stolen Auto Claim 


EL PASO, Tex.—Suit has been 
filed in federal court here by Tom 
A., W. Lawrence, Don E., Vincent 
and W. Lester Deal, co-partners in 
Deal Motor Co., asking for a $3,400 
judgment against the Providence 
Washington Insurance Co. 


The complaint alleges that on 
Feb. 15, 1947, the plaintiffs pur- 
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chased from A. Marcione a 1947 
four-door Lincoln sedan for $3,100 
and the car was stolen from their 
lot the following Sept. 27. An agent 
of the company was notified, the 
plaintiffs say, but the company de- 
nied liability and would not pay the 
claim. Plaintiffs said they actually 
paid $3,100 for the auto and at the 
time it was taken, its reasonable 
and actual cash value was $3,400. 


* * * 


Buffalo Business Bureau 
Hits Finance Gouging 


BUFFALO.—The Buffalo Better 
Business Bureau has distributed 
27,000 pamphlets, warning would- 
be buyers of used cars that in 
many cases the charge of financ- 
ing a car will at least equal the 
principal value of the loan. 

However, Roscoe C. Ryder, mer- 
chandise manager of the bureau, 
explains that there must be no 
blanket accusations on finance 
time-payment purchases. 

“The financing companies are 
organized legally and operate en- 
tirely within the law,” he said. 
“Furthermore, not all the financ- 
ing companies charge exorbitant 
rates, though many of them do.” 





TRUCK SECTION 





OFFICIAL OPENING of the new truck building of Nelson Chevrolet Co., Seattle, 
attracted 5,000 to this spacious building, filled with modern shop equipment for complete 


truck service. 


Late model Chevrolet trucks of all types 


and body styles were shown. 


The new building is 75 by 140 ft., height is 17 feet to lowest girders and is ‘‘post-free."’ 


British Cars Coming 


VANCOUVER, B. C.—Eight hun- 
dred and twenty British-made auto- 
mobiles will be unloaded at Van- 
couver, B. C., between now and 
mid-May by Fred Deeley, Ltd. The 


first shipload of 395 automobiles is 
due in Vancouver almost immedi- 
ately. Another 100 will precede a 
later shipment of 130. The ship- 
ments of 35 and 100 will complete 
the consignment. 
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These great REO beauties, shown, 


handle all light 


and medium 


loads—are ideal for short hauls 
and long. On left, REO Model 
C-21 straight truck, G.V.W. to 
21,000 Ibs. At right, REO Model 
C-22 tractor-trailer, G.V.W. to 


38,000 Ibs. 


with 





Give the driver com- 
fort! REO does— 


upholstered seats, 
spacious cabs, easy- 
riding springs, side 
cowl ventilators, 


adjustable, 








“More-Load” design 
means shorter turn- 
ing radius ... greater 
maneuverability . . . 
time and money 
saved at close-fitting 
docks and in traffic. 





Shes my best gal 


Day.) 


Mico. reac 


Most accessible en- 


gine on the road! 
REO maintenance is 
quick, simplified. 


Cuts down servicing 
time, adds more time 


on the road, 


Check REO “More-Load” design before 
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TRUCK SECTION _ 


Truckin’... 





how well sales seem to hold up 
for the present. 

The same week Fred Grede of 
International Harvester took me 
out to the firm’s marvelous school 
where they have trained some 750 
men for their own sales staff and 
over 2,000 salesmen for their deal- 
ers during the past two years. An- 
other evidence that top concerns 
don’t stay on top by accident—they 
start their planning back before 
the need for the training is on 
top of them. 

* = * 


7” DEALERS need any more evi- 
dence that it is high time that 


y 
Jack Weed 


(Continued from Page 26) 


ments, farm tractors, industrial 
power and slipping up there fast 
in refrigeration. 

Incidentally, in this Harvester 
school, they go out of their way 
to humanize everything done in 
the school and in their contact 
with the pupils. Maybe they feel 
that just because they have the 
University of Chicago’s top instruc- 
tors and deans constantly watching 
the school and advising their own 


t th d of the table J. 
to offset the effect the knowledge Rn 3. Moone, district SaneaneUn. 


of this supervision may have—or 
just because they are Harvester— 
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i eS TRUCK MERCHANDISING ideas were exchanged by three father-and-son teams d 
ee who are pulled in from | ing an area gathering of Studebaker dealers in San Angelo, Tex. The family combinations 
the fie d to do a teaching job for | are, left to right, A. B. Crowder and son, A. B. jr., of Sweetwater; Goodrich Hejl and 
a while—-they must do something | his father, W. J., of Midland; and C. Westbrook with his son, Terry, San Angelo. Seated 


. Frye, special Studebaker truck representative, and 





they start to get a sales staff 
together, it is evidenced for them 
in the play being given the need 
for more and better selling by 
Truckstell, an outstanding truck 
equipment distributing firm; Hull 


tionally recognized as one of its 
most aggressive sales outlets; and 


one of the Big Four in truck sales 
but of top ranking in farm imple- 


and the boss's. too ! 





friend, Sam Houston). 


7 DRIVEN ’em all, and this new REO is the gal for 
me. And you should see the boss’s big smile! 


“She’s all truck. Look at that whopping big frame. 
Power? It practically bulges out of the REO hood— 
that’s REO’s famous Gold Crown engine. 


“She’s a tiger for power, but a 
kitten for comfort. I knew that 
the minute I eased behind this 
wheel. Here I am, sitting com- 
fortable as the boss in his easy 
chair . . . surrounded by a cab 
that holds three easily. What more could I want? 





“They sure thought about safety in 
this new REO. You can really see from 
a REO. Plenty of windshield and a 
great rear window. And there’s safety 
in these powerful, Dual Primary stop- 
on-a-dime brakes.” 








Why’s the boss so happy? 


“A REO makes the boss sing. "Cause every REO has 
‘More-Load’ design—more load per inch of wheel- 
base and a shorter turning radius, 


“*More-Load’ maneuverability gives us drivers a 
chance to deliver faster .. . easier . . . REO-quick. 


“Any way I look at it, “More-Load’ pays off. I can 
back right into a tight dock without jockeying 
around all day. It’s easier on all drivers—and the 
boss says there are lots of extra dollars in the time 
we save. You should check REO ‘More-Load’ design 
before you order any truck.” 


you order any truck 


and I have yet to find a Harvester 











Anything for the service gang? 


“There’s sunshine in the service department when 
a REO rolls in. Here’s the way they say it: ‘REO 
has the most accessible engine on the road, the kind 
we get working on fast. REO makes us look good 
because we can get a REO serviced and rolling 
quicker than any other truck.’ 


“Yes sir, every REO model was designed with an 
eye to service. Add all the hours saved—in working 
time, delivery time—plus the extra revenue of full 
payloads. Then see how REO totals up for profits.” 


There’s a REO right for you 


Interstate hauling .. . logging . . . 
door-to-door delivery . . . in-city 
work—what’s your job? 


Whatever can be done with a truck, 
there’s a REO to do it! REO knows 
your needs may differ from the next 
operator’s. So, you select your REO 
from a wide choice of tractor and 
truck chassis ... with a variety of 
engines, transmissions, axles, wheelbases and cab- 
to-axle dimensions. 


When you deal with REO, you do business with 
truck specialists. And you get complete service at 
every REO outlet . . . dealer, distributor or factory 
branch. Stop in or write for specifications of the 
new 1948 REO models. REO MOTORS, INC., 
Lansing 20, Michigan. 


TRUCKS AND BUSES 


orated with a nameplate that reads| keep the classes small for other 
man who isn’t as plain and easy| “Butch” Jones or “Skinny” Atlas|reasons or some of the 
to get along with as an old shoe|or whatever he is known as in his| would wear out their expense ac- 
(with the possible exception of my|own home diggins. counts coming back to home base 
Another stunt they do to make|to catch these graduation dinners 
Dobbs, Ford’s “largest” and na-| But they do things to make the|every student realize that they |—they have one practically every 
students feel at home—on arrival|think he is some “pumpkins”—at | Friday night. 
they not only find out the stu-| every graduation dinner there is a| Speaking about Sam Houston— 
International Harvester, not only | dent’s full name but his nickname.|‘‘brasshat” from executive row/|I’ve at last found out why he is 
When he goes to his first class,/there for every student—matched | credited with being “ornery”’—his 
he finds his place at the table dec-| one for one. It’s a good thing they | birthday is in the same month and 
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only five days after mine. How 
old? They tell me on the quiet 
that Sam is afraid to attend a Tom 
Brenneman show when in Los An- 
geles because he is afraid they will 
give him an orchid—if there didn’t 
happen to be any ladies there born 
around the days of the famed gold 
rush. He shouldn’t be afraid—they 
couldn’t pin it in his hair. (That’s 
all right, school chum—I, at least, 
know you aren’t that old.) 
* = * 


eo BODY sprung a new 
version of its combination 
stock and grain rack job at the 
Ford Truck show—a midget model 
for the half-ton chassis. Mounted 
with an underbody hoist, this body 
should be hotter’n a chili pepper. 
It should not only appeal to a lot 
of farmers who have need for a 
high side body part of the time 
but to a lot of cartage men in 
small towns who have to haul any- 
thing that comes along—by flipping 
up the folding side racks they 
could even take a respectable load 
of “goofer feathers.” 


While all of the exhibitors seem- 
ed to be well satisfied with the 
show, the only fellow I asked what 
their sales had been was Bill 
Kneppreth of Auto Truck Equip- 
ment Co. His firm sold nine wreck- 
ers the first two days of the show 
—that seems to me to be pretty 
good considering the fact that 
there were at least seven or eight 
wrecker body exhibits in the show. 


* * * 


y= again I am following the 
travels of my good friend 
Glenn Atcheson, manager of the 
Minnesota dealers association, as he 
travels around the country on his 
annual vacation. From last reports 
via the postcard route he is in 
Southern Qalifornia, if any of you 
guys are interested. 

And speaking about Southern 
California, I recently got a letter 
from Rene Cazenave of the Truck 
Owners Assn. of Calif., in which he 
tells me of an interesting experi- 
ence a driver for Miles & Son 
Trucking Co. had there recently. 


Seems the Hilo Transportation & 
Terminal Co. in Hawaii bought a 
fleet of Diamond T trucks with 
Fruehauf bottom dump, 30-foot 
tandem trailers to haul sugar cane, 
but no one in their employ knew 
anything about truck-trailer opera- 
tion so they appealed to Fruehauf 
for help. Through the association, 
he appealed to Pat Nolet of Miles 
& Sons to lend them a driver to 
go over to the islands and train the 
sugar companies’ men. 

They selected Al Lirou, who has 
hung up an enviable record as a 
safe driver since he came back 
from the army—where, incidentally, 
he reached the rank of captain—by 
wheeling one of these big semi’s 
180,000 miles without a chargeable 
accident. Another thing in his fa- 
vor for this “expense-paid” tour 
was that he is one of those unusual 
drivers who can repair most any- 
thing that goes wrong with a trac- 
tor trailer rig. And having been a 
captain in the Army, he was also 
capable of being a good instructor 
as well as a good driver. 

Not all good drivers can hope to 
have such an experience—but this 
incident should make good reading 
to other drivers who are trying to 
help keep accidents down. 

In contrast to what happened to 
Lirou, I can think of many things 
that should happen to those truck 
drivers who rig their lights up so 
that when they turn to the passing 
beam, one light shoots squarely in 
the face of on-coming drivers. It 
wouldn’t be Hawaii—that I am 
sure of. 





* * * 


CCORDING to B. L. Bobroff, 

sales manager of the Teleoptic 
Co. in Racine, nothing has come 
out since the late 20’s when direc- 
tional signals first were marketed 
that has caused as much comment 
and consideration as Teleoptic’s 
“OK-Pass” courtesy lamp. I can 
well believe this because while 
practically all drivers for the larger 
haulers at least have been trained 
to wave a motorist around the 
truck and trailer, not all of them 
think to do it—and there are times 
at night when the driver of a car 
behind a big “box car” can’t see the 
driver’s arm. 

These lights can do much to 
soften—perhaps even eliminate—a 
great deal of the “beefs” toward 
truckers on the highways if they 
were universally used. To have a 
big light flash on “OK-Pass” would 
add “friend” in the mind of the 
(See TRUCKIN', Page 45, Col. 1) 






































































































74 K-F Franchises 
Added in Minn. 


MINNEAPOLIS. — The Upper 
Midwest Kaiser-Frazer dealer de- 
velopment drive has resulted in 74 
new dealer accounts since Jan. 1, 


according to C. B. Canavan, 
gional manager. 

Canavan reported K-F now has 
one of the largest regional organ- 
izations in this area. The field force 
has been upped from one factory- 
trained service representative a 
year ago to an 11-man staff. The 








| 


re- 
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expansion program also includes 
the addition of three district man- 
agers, a regional business manage- 
ment manager, and a parts and 
accessories representative. 


AUTOMOTIVE NEWS production and 
registration figures tell the story of output 
and sales every week. 





ARROW’S NEW UTILITY LIGHT SELLS ACROSS THE BOARD 


Ever been excited about a light before? You will be about Arrow’s new 
sealed-beam Utility Light. It has as many sources of profit as it has uses... 


and they’re plenty! 


The Powerful Mazda sealed-beam bulb, with 4’’ diameter lens, throws a 
broad beam that floods the area wherever the light is used. The finish is 
long-lasting baked-on enamel. Outside diameter 4%”’; overall depth 6%”. 

Arrow’s Utility Light is equipped with a universal mounting bracket which 
permits adjustment of the light in any direction. It can also be mounted on 
hooks placed where the light is most needed. 

There’s a tremendous business, with quick, profitable turnover, waiting 
for you in the many-market Arrow Utility Light. Order at once today. 


* 
. ARROW SAFETY DEVICE COMPANY 


MOUNT HOLLY, NEW JERSEY 


SAFETY AFTER DARK 


— 





Give motorists extra tire service and you won't 
need a mind-reader to find out. 
themselves how much they like it by giving you 


more business. 


Tell motorists bow to make tires last longer. 
Explain the double protection two seals give. The 
core checks air in the valve. The cap seals air in, 
keeps dirt out—it’s guaranteed air-tight up to 250 


Schrader 


a ceselii aes 


CONTROL THE Air 





They'll tell you customer—as the 


Ibs. pressure. Then sell a Schrader Gauge—to every 


only accurate way to check his 


tire pressures between regular inflation stops. 


Schrader advertisements in national consumer 


THE COMPLETE LINE—One Source One Responsibility 


Tire Valves, Valve Caps, Valve Cores, Tire Pressure 
Gouges Chuck Gauges, Couplers, Blow Guna, Air Chucks, 
Vuleanizers, Service Tools, Hose Fittings, Spark Plug 
Pumps, Accessories 


VALVE CORE 


and farm magazines tell tire owners to buy these 
products from YOUR DISPLAYS. This means 
more business, quicker turnover and bigger profits 
for you. Order from your regular supplier today. 





> WALVE CaP 








A. SCHRADER’S SON, Division of Scovill Manvtacturing Company, incorporated, BROOKLYN 17, N. Y. 
World’s Largest Manufacturer of Tire Valves, Gauges and Accessories 
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THIS HUGE steel digester tank—13’ 6” in diameter, 52’ long and weighing 40 tons— 
recently made the trip from Harrisburg, Pa., to Dexter, N. Y¥., where it is now being 
used by the Dexter Sulphite & Paper Co. in the manufacture of pulp. E. A. Gallagher 
& Sons, Philadelphia, worked out a novel carrying arrangement whereby the tank actually 
became a semi-trailer for the duration of the trip. The front end of the tank was sup- 


ported by steel framing attached to and resting on the Mack tractor. 


The rear end of 


the tank was carried on a steel cradle frame supported by dollies having 16 tires. 


NEW YORK.—State and federal 
officials spoke plainly to motor car- 
rier executives here recently about 
their safety performance, combin- 
ing praise for a good record with 
warnings that more stringent reg- 
ulation will be necessary unless 
that record is improved. 

The first regional meeting spon- 
sored by the American Trucking 
Assns., Inc., for carriers in the 
middle Atlantic and New England 
states, proved highly successful, as 
truck line representatives heard 
panel discussions of how to solve 
their most pressing problems. 
Many of them joined in the dis- 
cussions with questions and com- 
ment from the floor. 

Among other things, they heard 
the following counsel: 

Safety performance of individual 
truck lines can be improved ma- 
terially, but only through active 
participation by top management. 

Trucks are entitled to curb 
space in congested downtown 
areas to make delivery of their 
essential supplies. 

The Army is stepping up its pro- 
gram for reserve truck units by 
80 percent. 

New York City’s traffic conges- 
tion problem has been partially 
solved by cooperative action of all 
interested parties. 

Pennsylvania’s road system will 
not permit an increase in truck 
width or height limits. 

The professional truck driver is 
far superior to the average car 
driver but thousands “are not real- 
ly professionals.” 

W. Y. Blanning, director of the 
bureau of motor carriers, Inter- 
state Commerce Commission, said 
the trucking industry is perform- 
ing a necessary service in an 
efficient manner and its growth 
is proof of its importance to the 
national economy. 

“The greatest danger to your in- 
dustry is that restrictions will be 
brought about by public feelings 
that trucks are unreliable and dan- 

gerous,” he added. 

William M. Greene, director of 

Connecticut’s state highway safety 
committee, said highway drivers 
are better trained, on the average, 
than the city driver. Because of 
this, they are more efficient, more 
courteous. 
4 “Often the whole industry is 
judged by what an individual driv- 
er does. Even the little transgres- 
sion creates ill will and so the 
trucking industry is very frequent- 
ly put in a position of defense,” 
he declared. 

C. J. Fletcher, commissioner of 
New York’s bureau of motor ve- 
hicles, said commercial drivers 
have been a big factor in achiev- 
ing the present low accident rates 
for New York state, but that they 
must be instructed the law does 
not permit speeds up to 50 miles 
per hour where such speeds are 
unsafe. 

“The law expressly prohibits any 


speed which endangers life or 
property,” he said. 
William J. Dearden, deputy 


commissioner of New Jersey’s 
department of motor vehicles, 
noted that “the old-time truck 
driver who drove as if he owned 
the road and refused to concede 
an inch to the other fellow has 
almost completely disappeared 
from the highways; but truck 
drivers still have three short- 





Orchids and Onions 


Merits and Faults Are Pointed Out to Truckers 
At First ATA Regional Parley 








comings: they fail to maintain a 
safe distance between moving 
vehicles; they jockey for position 
by cutting into other lanes, and 
they violate the speed limits in 
open country.” 

Ted V. Rodgers, chairman of 
ATA’s board, closed the session, 
declaring the achievement of bet- 
ter safety performance is up to 
top management. Some insurance 
firms, he said, have declined to 
provide liability coverage for truck- 
ing companies because the execu- 
tives of the carriers neglect to 
attend personnel safety meetings 
and have not adopted positive 
safety programs. 


——-- 5 


Additional 
Profits for 
AUTOMOBILE 
DEALERS 


| 
| 
| 
| 
| 
| 
! 
| 
| 
! 
| 
| 
| 

The average commission earned under | 
the Resolute Plan by automobile dealers 
or their designated agents is in excess | 
of 35%. All evidence points to a sub- | 
stantial increase in this commission rate | 
during 1948, and our stepped-up facili- | 
ties for writing automobile finance in- | 
surance have been planned to hasten 1 
this up-curve of profits. | 

Millions of dollars have been earned | 
by car dealers writing fire, theft and 
collision insurance in 1947. Many mil- 
lions more will be earned in 1948, In 
fact, it is predicted by many of the 
foremost authorities that, with a return 
to normal conditions, dealers financing 
their own time-sales will earn more on 
their financing and insurance than on 
their automobile sales business. This 
was true prior to today’s seller’s mar- 
ket—and will be true again sooner than 
most automobile dealers realize. 


The income to be derived from fire, 
theft and collision insurance is good 
news for car dealers looking for addi- 
tional profits. 


Any dealer who finances his own 
time-sales or has a Discount Plan with | 
a bank or finance company can qualify 
under our plan, provided he can be 
licensed. Automobile dealers can now 
be licensed as insurance agents in all 
but a few states. 


If you are interested in the additional 
profits available from the insurance 
business, write, wire or phone for com- 
plete details without obligation 


RESOLUTE FIRE 
INSURANCE CO. 


A New England Stock Company 
Chartered in 1926 


83A Chapel St., Hartford 3, Conn. 
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Appeal for 


Truckers Back Bill to 


MILWAUKEE.—Monopoly prac- 
tices and the failure of many small 
businesses are in prospect unless 
tax relief or some other special 
consideration is extended to small 
business, it was declared here at 
a hearing before the House Small 
Business Committee. 


The Milwaukee hearing was the 
fifth of a series being held through- 
out the U. S. The committee was 
seeking information on the pos- 
sible effects of a bill introduced 
by Rep. Ploeser, Missouri Republi- 
can, which would exempt the first 
$25,000 net income of all corporate 
businesses from taxation. 


The committee is also studying 
the effects of personal income tax 
relief and whether there is a need 
for government-operated banks, 
set up in competition with private 
banks, to make loans to small busi- 
nesses. 

Edward M. Welliver, manager of 
the special services division of the 
American Trucking Assns., pointed 
out that only 7 percent of truckers 
have an annual gross revenue of 
more than $100,000 and that 92 per- | 
cent operate fewer than 10 trucks | 
each. 

Welliver contended that truckers 
are “hidebound” by regulations and 
although they began to show mod- 


Truckin’ 


(Continued from Page 43) 





guy—or gal—who was in the pocket | 


behind. 

_I know that there are many 
times on the road when I have | 
been caught behind one of the big | 
boys—and I always have been par- 
tial to truck and truck drivers (I | 
think they are the sanest and most 
careful drivers on the road) when 
I would have felt like kissing a guy 
who flashed such a sign to me—not 
that any kiss from me would have 
been anything the driver would 
welcome. 

I’m going to stick my neck out 
on this one—here’s one accessory 
I think every truck dealer should | 
not only carry in stock but should | 
make an effort to sell on every | 
new truck he peddles. And I know 
if the dealers of this industry make 
a business of trying to get one on | 
every truck they sell, they won't 
come but a gnat’s eyebrow from 
doing it. 

Instead of yelping about the fac- | 
tories rating trucks by the GVW | 
method—those guys down in Penn- | 
sylvania ought to get their state | 
laws changed so that they could | 
profit by the new weight designa- | 
tions. Any state that lets a guy 
load his vehicle with excess pound- | 


should have its laws changed. | 


| 


ATA Parley Opens | 
May 10 in Detroit | 


W ASHINGTON—Nationally | 


prominent speakers, including Ed- 
gar A. Guest, poet and philosopher, | 
will address the combined regional | 
meeting for the Central states and 
annual spring meetings of the 
American Trucking Assns., May 10- 
14, at the Statler hotel, Detroit. 
The Detroit regional meeting will 
be the third in a series of six sched- 
uled by ATA and the affiliated state 
associations in each region. It will 
follow similar sessions at New York | 
City and Atlanta. 
Other gatherings of the same type 
are scheduled for Fort Worth, Tex., 
at the Blackstone hotel, May 18-20; 
St. Paul, Minn., at the St. Paul | 
hotel, June 2-4, and Salt Lake City, 
at the New House hotel, June 8-10. | 





Freight Agents Organize 


In Oklahoma City 

OKLAHOMA CITY. — Formation 
of the Motor Freight Agents of 
Oklahoma City was effected at a 
recent meeting here. Ralph South- 
ard was elected president; John 
Downs, vice-president, and R. V 
Young, secretary-treasurer. 

It was announced that the or- 
ganization’s purpose is “to pro- 
mote closer relationship between 
shippers and carriers and to avoid 
poor handling of freight and elim- 
inate circuitous routing.” 









Tax Relief 


Exempt First $25,000 


Of Corporate Net Income 


erate profits during the war, they 
have since suffered a decline. Al- 
though doubling prewar tonnage, 
rising operating costs have eaten 
99.3 cents out of every dollar 
taken in. 

He called the proposed $25,000 
tax exemption sum “fine” because 
it would allow firms to plow back 
some of their earnings. 

Ben DuBois, secretary of the In- 
dependent Bankers Assn., cited a 
trend toward “bigger and fewer 
businesses” and urged considera- 
tion for small concerns. He stated 
that if small firms were given 
such tax relief, they would have 
no trouble getting necessary loans 
from private banks. 


Ontario Transit Firm 


Requests Rate Hike 
LONDON, Ont. — The London 
Street Railway has applied to city 
council for a schedule of increased 
bus fares, based on three regular 
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NEW FORD TRUCK and Fruehauf trailer Safety unit, which will make a tour of 65 | 
major Texas cities this spring in an effort to promote greater safety and courtesy on | 
Left to right, Harry Brown, president, Texas Motors Transportation | 


Texas highways. 


Assn.; H. R. Shapaugh, Fruehauf Trailer Co.; J. Frank Stampp, president, Houston 


District Ford Dealers Advertising Fund, Inc.; W. B. 
Truck and Fleet Sales Department, 


FDAF; L. T. Warinner, 


Strange, president, Dallas District 
Houston Branch, Ford; 


W. J. Stroud, Truck and Fleet Sales department, Dallas Branch, Ford, and Lynn B. 
Shaw, general manager, TMTA. The F-7 Ford truck was given to the Texas Motor 
Transportation Assn. by the Houston and Dallas district Ford dealers. 


tickets for 25 cents instead of four 
as at present. The application 
placed the adult cash fare at 10 
cents, cancelled special rates for 
workmen, and increased fares for 
students and for children. 
According to the letter filed by 
the company, sharply increased ex- 


penses motivated the application. 


Across-the-board wage increases 
were granted employes recently 
after lengthy arbitration. 

AUTOMOTIVE NEWS production and 


registration figures tell the story of output 
and sales every week. 











6. Friction-Free Needle Cam Bearings 

7. Hardened, Forged Steel Cam & Cam Shaft 
8. 34” x 5” or 6” Brake Lining, 400 and 480 sq. inches 
9%. Steel Lining Bolts with Brass Nuts 


{HEAVY DUTY, STRAIGHT AIR TYPE) 
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_,|Idaho Enforcing 


= |Permit Rule on 


Oregon Trucks 


BOISE, Ida.—Idaho has started 
to enforce a regulation that Ore- 
gon licensed trucks carrying more 
than 4,500 pounds in Idaho must 
have an Idaho commercial license, 
it was disclosed after the drivers 
of two Oregon trucks were fined 
in attempting to make deliveries 


_|in Weiser, Ida. 


R. C. Lewis, state law enforce- 
ment commissioner, said that_ all 
Oregon truckers operating in Idaho 
must make application to that de- 
partment for a PUC permit. 

Lewis said enforcement of the 
regulation had been delayed until 
April 1 in hopes that a reciprocal 
agreement could be made with 
Oregon. 

He declared, however, that Ore- 
gon refused to make such an 
agreement, and that there was no 
alternative but to start enforcing 
the law. 


Designed to take the punishment of 
overloads and heavy-duty work. 


as & 
USEIM h. d. brake 


With any Load 


No matter how heavy the load... or where you're hauling it... Austin Heavy 
Duty Brakes have been designed to give you easy, safe stops...time...after... 
time...after...time. 

The big, rugged 5 or 6 inch shoes take hold gently, stop softly, generate 
less heat and go for months and months before relining is necessary. 

And the best feature of all... AUSTIN h. d. BRAKES CAN BE ACTIVATED BY 
THE EXSISTING BRAKE POWER ON YOUR VEHICLE whether it be vacuum, air, 
hydraulic or any combination. 

No alteration of axle housings is required for installation. The flange 
mounting plate is adjusted in the patented drum-shaped anchor housing for 
the right width, welded in place and bolted on the present axle flange. 

Heavy duty brake drums and drum adapters are available to complete the 
installation of Austin h. d. brakes. 
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Reaffirms No-Strike Pledge... ended four weeks of negotiation. 
| The new contract and increase 





Steel Pay Rebuff May Upset UAW Drive 


(Continued from Page 1) 


union’s national Chrysler director, 
authority to call a Chrysler strike 
“when and if he finds such action 
necessary.” 
* a 

Hover the growing tension 

in the Chrysler situation was 
overshadowed by the attempted 
assassination last Tuesday evening 
of Walter P. Reuther, UAW presi- 
dent. 

Reuther was reported by doc- 
tors to be recovering from shot- 
gun wounds in his right arm, 
chest and side. The youthful la- 
bor chief, who recently routed the 
Communists in the UAW, was 
shot in his Detroit home after 
returning from a meeting at 
which Chrysler strike action was 
authorized. 


* + * 
FOLLOWING the attempt on Reu- 
ther’s life, police advised Mid- 
western dealers to watch for the car 
in which the would-be killer drove 
away from the Reuther residence. 


Witnesses described the vehicle as 
either a 1947 or 1948 red Ford sedan. 

As far as labor negotiations were 
concerned, Reuther’s convalescence 
was believed likely to delay deci- 
sions on a new contract at General 
Motors. 

The present GM agreement is 
scheduled to expire Wednesday 
(Apr. 28), but will undoubtedly be 
extended until the company and 
union decide on a new accord. 

General Motors has rejected the 
key UAW contract demand for a 
union shop. The corporation has 
made no formal counter-offer as 
yet to the union’s economic de- 
mands, which include 15 cents an 
hour for a general wage issue, 10 
cents for a pension program and 
five cents for “fringe” benefits. 

In Washington, John L. Lewis 
announced plans to appeal the 
whopping fines imposed on the 
United Mine Workers for the re- 
cent soft-coal strike. 


The UMW was fined $1,400,000 
and Lewis himself was fined $20,000 


TRUCK SECTION 





three weeks after the St. Paul inde- 
pendent automobile mechanics’ 
union won a 13-cent-an-hour in- 
crease. 

The hourly pay scale in St. Paul, 
however, is a few cents higher than 
in Minneapolis. St. Paul mechanics 


covers some 1,500 garagemen em- 
ployed by 57 members of the Minne- 
apolis association. The wage scale 
increases the hourly pay for me- 
chanics to $1.41% an hour and to 
tempt of the court injunction or- | $1.46% for body and paint men. are now receiving $1.50 an hour 


dering an end to the walkout. Final| Labor negotiations ended here! and body men, $1.55. 
termination of the strike came sev- om i - betel 


NOT A FRILL OR ORNAMENT 


obtained under the Taft-Hartley 

law. 
BUT A PRACTICAL ANSWER 
7e«-e TO A SERIOUS NEED. 


after Federal Judge T. Alan Golds- 
borough convicted them of con- 



















Lewis last week put a stop to a 
threatened new walkout of miners 
in protest against the heavy fines. 
He sent UMW district leaders word 
that “he hoped” the miners would 
stay in the pits. 

* * * } 

HRYSLER’S six-cent wage offer | 

A was the first made by any auto 
company in the current negotia- 
tions. Other makers engaged in 
wage talks, besides Chrysler and 
GM, are Nash, Packard and Briggs. 

Herman L. Weckler, vice-presi- 
dent and general manager of Chrys- 
ler, said in a statement that the 
offer was handed the union “in the 
interest of avoiding any cessation 
of production,” 

“The company has emphasized 
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WORLD'S MOST WIDELY USED 
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SMART-LOOKING, LONG-LASTING 
LUGGAGE FOR THE LADY*... ADDED 


PROFITS FOR YOU, MR. DEALER 





nn nn nr ee 75 
















These matched pieces 
are Top- Alligator. 
Grain COWHIDE 


14” Train 
Case... Re- 
movable tray, 
water - proof 
lined, full 
sized mirror 
in lid. 










26” Pullman Case. 
21” Overnight Case. 


*Note: Contempo offers a full line of quality luggage for the lady and gentiemon. 


CONTEMPO Luggage is fashioned from The VASSAR... Beautiful Matched set 
the finest quality Leathers. All materials | of Luggage. Available in Brown Alli- 
gator Grain Cowhide . . . Smooth 
Suntan Cowhide ... Antique White 
Rawhide . . . Each fine-fashioned case 
has rich Rayon lining, spacious shirred 
pockets, solid brass hardware. Two Men's 
pieces have Tan Twill Linings. 


and workmanship are fully guaranteed. 
Leading automobile dealers everywhere 
have found this luxurious, long-lasting 
luggage means extra added profit in 
every car sale. 


List Price 
Style No. Item Dealer's Cost Incl. Fed. Tax 

750 14” Train Case $26.50 $49.50 
751 18” Overnight 25.00 47.40 
752 21” Weekend 27.50 51.00 
753 26” Pullman 37.50 69.00 
754 18” Hat & Shoe 38.50 75.00 
755 21” Wardrobe 39.50 75.00 
756 Men's 24” 2-Suiter 44.50 85.00 
757 Men's 29” Fortnighter 59.50 105.00 


YALE Locks Available at $3.00 Extra Per Case 


seme ew en enn een nee Send Order Form Today--------------. | 


CONTEMPO Luggage Co. , Flatiron Bidg., New York 10, N. Y. 
Gentlemen: Please ship the following numbers. 


[_] (lam enclosing check) 
{[-] (Ship Open Account. Bank and credit references attached) 


Color Dealer's Cost 


Style 


Quantity 





FIRM NAME 


Address City. State.... 


Signature Title 


CONTEMPO uccace co. 


FLATIRON BLDG., NEW YORK 10,N. Y 





during all the negotiations that 

wage increases will inevitably 
mean a rise in prices and con- 
sequently a rise in the cost of 
living,” Weckler declared. “Ex- 
perience after the other wage in- 
creases has proved this.” 

The Chrysler executive also point- 
ed out that “under the revised in- 
come tax law (effective May 1), 
employes will get a four-cents-an- 
hour reduction in withholding 
taxes.” 

Together with the six-cent com- 
pany offer, Weckler maintained, a 
Chrysler worker’s’ take-home pay 
would thus be boosted by 10 cents 
an hour. 

+ * + 
OTH CHRYSLER and the UAW 
expressed willingness to con- 
tinue negotiations after the union 
turned down the Chrysler proposal 
as “inadequate.” 

A Chrysler spokesman termed 
“ridiculous” and “irrelevant” elaims 
in a UAW statement that the cor- 
poration earned a return on its 
investment of 25.6 percent in 1947 
after taxes. The union asserted 
that Chrysler could boost wages 30 
cents an hour and “still make 14% 
percent on its investment.” 


Chrysler reported in its 1947 
annual report that it netted a 
profit of 4.98 percent on its sales 
last year, compared to 3 percent 
in 1946 and an average of 5.48 
percent in the period of 1937-1941. 
Impartial economists regard sales 
as a better barometer for deter- 
mining profit returns than invest- 
ments. Sales reflect current infla- 
tionary conditions, it is pointed out, 
while investments often carry over 
dollar amounts from the prewar 
period when costs were not as high. 


Consequently, comparison of net 
profit to investment at this time 
would show higher percentages 
than a profit-sales ratio. The higher 
percentages, although they are far 
from accurate as a true indication 
of profit rates, serve the union’s 
purposes in attempting to impress 
auto workers and the public. 
| . * + 
| HE CHRYSLER UAW locals 

have already taken the strike 
|votes required by the union con- 





stitution. A strike notice has also| 


been filed under the federal Taft- 
Hartley law, as well as the Michi- 
gan Bonine-Tripp labor law. 

The state law requires that before 
any strike, a vote of all workers 
| must be taken with the company’s 
last offer printed on the ballot. 


CIO Shop Men 
\Get 13-Cent Raise 


In Minneapolis 


MINNEAPOLIS. 
Local 1140, CIO United Electrical 
Workers, have voted to accept a 13- 
cent across-the-board wage _ in- 
crease. The new contract will run 
until Apr. 15, 1949. 

The announcement of the new 
agreement was jointly made by 
Perry Dean of Dependable Motors, 
president of the Minneapolis Auto- 
mobile Dealers’ Assn., and Howard 
Fortier, financial secretary of Local 
1140. The contract was ratified by 
the MADA immediately after the 
union announced its okay. The vote 
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The 
STUR-DEE 


is an engineered 
grill guard with an 
exclusive method 
of mounting that provides maximum protec- 
tion of costly front-end parts . . . No vibration 
... no rattling . . . no excess weight to 

affect front-end balance . . . and no frills to 
“eompete” with the carefully planned lines 


of the truck. Write for prices and details. 


2520 South Indiana Ave. 
CHICAGO 16, ILLINOIS 


Ra aN Le 








For SPRING SEASON PROFIT 
Sell Your Customer COMFORT 


with a “WEATHER PROOF” ALUMINUM 


SUN VISOR 


SEITE RN RN 








ALL METAL © Won’t Tear @ DISTINCTIVE 
List Price . . . $24.95 “Dealer's $11.95 each 


Price......... 
*Except 1948 Hudsons—Dealers Price $13.95 each 
SIMPLE INSTALLATION—NO HOLES TO DRILL 


Please Specify Car Models 
Sold in Carton Lots Only—6 to a Carton—W+t. 48 Lbs. 
Terms—C.0.D. Immediate Delivery 
F.O.B. Milwaukee 


Distributors 


CHARLES DISTRIBUTING CORPORATION 
W. Wisconsin Ave. Milwaukee 8, Wis. 


2788 
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Steel Cuts Offer Hope 
Of Halting Price Tide 


(Continued from Page 1) 


Ford, which operate branch plant 
networks. 

The ICC in last week’s action 
did not mention the appeal of such 
auto makers for “less discrimina- 
tion” in the application of rail 
freight rates on finished cars. The 
complaining manufacturers include 
Chrysler Corp., Hudson, Nash, 
Packard, Studebaker and Willys- 
Overland. 

New rail rates will be effective 
10 days after the carriers file their 
new schedules with the ICC. Water 
carriers may also raise their 
charges. 

A spokesman for the coal indus- 
try said retail prices would be in- 
creased from 25 cents to $1.25 a 
ton as a result of the 29-day strike. 
Higher prices at the coal mines 
have been caused by the supply 
shortage and the competing de- 
mands from exporters and _ steel 
mills, it was said. 

* * * 
a WAS reported, meanwhile, that 

lead users were considering a 
hike in their prices in the wake 
of the recent boost in the cost of 
that metal. Battery, paint and 
bearing manufacturers agreed they 
would experience difficulty in hold- 
ing the price line at present costs. 

The ICC estimated that the 
freight rate hike would increase 
the revenue of Class I railroads 
by $300,000,000 a year. Rates in the 
East were increased by a flat 10 
percent, while a 5 percent boost 
was granted for the South and be- 
tween the various areas of the 
country. 

Ten percent temporary rises 
were given the railroads on their 
freight shipments in October and 
again in December. The average 
rate boost is less, though, since 
coal and iron ore were not includ- 
ed in the schedule increase. 

The U. S. rate increase follows 


Hine Heads Up 
Hartford Assn. 


HARTFORD, Conn.— The Hart- 
ford Auto Dealers Assn. has elected 
Albert C. Hine jr., of A. C. Hine Co., 
president. 

Other officers elected were: vice- 
president, Samuel Grody, Grody 
Chevrolet Co.; secretary-treasurer, 
Jesse S. Blumenthal, Universal Mo- 
tors; directors, James R. Johnson, 
John Auto Co.; Thomas Bowler of 
a, and John H. O'Neil of 

von. 








Motive Equipment Rushes 
New Plant in Illinois 


CICERO, Ill.—A new plant is be- 
ing rushed to completion here by 
Motive Equipment Manufacturers, 
Inc., maker of Pilot automotive 


rts. 
The building will encompass over 


54,000 square feet and will be bor- 
dered on the east and west by two 
driveways, one for shipping and the 
other for the receipt of raw ma- 
terials. The remaining adjacent 
property will provide facilities for 
storage, parking for personnel, 


salesmen and clients, and a recrea- 
tion field. 








SIDERAIL BUTT WELDER is typical of 
the precision equipment employed in trailer 
manufacture at Fruehauf Trailer Co.'s new 
Avon Lake (0.) plant. This machine auto- 
matically butt welds Fruehauf siderails. It 
joins separate sections into one-piece side- 
tails by pressing them together, charging 
them with electrical current and melting 
them t gether. 


a 21 percent general boost grant- 
ed to Canadian railroads. It was 
estimated that the rate increases 
on an assembled light car f.o.b. 
Oshawa, Ont., would amount to 
$7.38 at Ottawa, $5.33 at Mon- 
treal, $7.86 at Halifax, $2.40 at 
Toronto, $17.48 at Winnipeg, 
$28.39 at Regina and from $26.33 
to $31.26 at Vancouver. 

The Canadian government has 
authorized a thorough investiga- 
tion of the freight rate structure 
in Canada. Auto dealers have 
joined other businessmen in cer- 
tain regions in protests that the 
new rate hikes would result in un- 
fair disadvantages to them. 

Truckers in the Dominion were 
also reported te be clamoring for 
rate hikes to offset higher operat- 


ing costs. 
—Mac Gorpon 








Tetraethyl Lead Price 


Is Boosted 5'2 Cents 


NEW YORK.—A price increase 
is in store for users of premium 
gasoline. Ethyl Corp. last week 
raised the price of tetraethyl 
lead, used in motor mix, from 
49.482 cents a pound to 54.98 
cents a pound. 

E. L. Shea, company president, 
attributed the price action to in- 
creased costs. It is the first 
change on tetraethyl lead since 
April, 1942, he added. 
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DODGE DEALERS of metropolitan Philadelphia visited the Dodge home office in a 
group for conferences with company executives for three days. All the dealers in picture 
are from Philadelphia except where indicated and, reading from left, are: ©. A, Tem- 
pleton, Dodge sales supervisor; S. W. Murray, Dodge executive assistant; FE. J. Ronan; 
G. C. Reinoehl; B. Dubyn; H. J. Dieckhaus; A. D. MacLellan, Allentown, Pa.; R. A. 
Thomas; A. J. Weathers, Lima, Pa.; T. H. Ronan; H. McGrath; E. McGarrity, Haver- 
town, Pa.; A. J. O'Connell; G. E. Gardner; F. F. Whittam, Newton, Pa.; R. Moser, 
Havertown, Pa.; D. R. Fowler, Jenkintown, Pa.; A. H. Green, Dodge director of 
business management; M. Liesner; W. J. Lightfoot; M. A. Zengel; A. Stuber (partially 
hidden), Chester, Pa.; J. C. Jardel; A. E. Horne, Dedge advertising manager; H. Loal, 
Ardmore, Pa.; J. F. Diringer; J. R. Deeney; G. E. Little, Dodge Philadelphia regional 
manager; H. H. Silsby, Clifton Heights, Pa.; R. Ayer, Dodge sales supervisor; H., J. 
Washington, Dodge Philadelphia city manager; T. F. VanNortwick, Dodge director of 
truck sales. 
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counters on main highways than 
for any previous March. Increases 
over March traffic in 1941 and 1947 
were recorded by every counter. 


Wis. Traffic Increasing 


MADISON, Wis.—A _ continuing 
steady increase in Wisconsin high- 
way traffic during March was re- 
ported last week by the state high- 
way department. Heavier traffic 
was recorded by nine automatic 


To feel the pulse of the auto industry, 
consistent reading of AUTOMOTIVE NEWS 
is necessary. 
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Side and end view of Hypoid pinion with five teeth. 
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At left are side and end views of a conventional 
pinion and a Timken-Detroit Hy- Performance 
HYPOID pinion. Both pinions have five teeth. Both 
are for axles of the same capacity. 


Which pinion would YOU bet on for greater 
strength and longer life? 

Greater pinion size means greater pinion strength 
—certainly! But HyPor means other things as 
well. Bearings are bigger. More teeth are in con- 
tact, reducing individual tooth loading. Slower gear 
ratios are practical without sacrifice of strength. 


HYPOID GEARING makes a world of difference 
in axle performance, but other features of 
Timken-Detroit’s great new line of 3-for-1 Axles 
are just as important, just as much better. Get 
the facts today—compare—and then, for payload 
payoff, specify Timken-Detroit 3-for-1 Axles under 
the next new trucks you buy! 
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A PRODUCT OF THE TWAKEN-DETROMT AXLE COMPANY 
DETROIT 32, MICHIGAN 
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‘Safety Our Bi 


Wyo. Haulers ‘Urged 
To Aid Traffic Fight 


CASPER, Wyo. (UTPS)—“Elimi- 
nation of the tragic loss of life, 
human suffering and enormous 
monetary loss is Wyoming's big- 
gest traffic problem,” Lt. Howard 
Dickson, of the state highway pa- 
trol, declared last week at the 
eight annual convention of the 
Wyoming Trucking Assn. 

Stressing the importance of the 
correct attitudes for drivers and of 
being constantly aware of the re- 
sponsibility of driving today, Dick- 
son made four recommendations: 

First, was to inform the drivers 
that accidents are the result of im- 
proper attitudes while driving. 

Second, that poor attitudes can 
become a habit, resulting in ac-.. 
cident proneness. 

Third, impressing the importance 
of recognizing driving faults and 
correcting them. 

Fourth, preparation of future 
drivers be gained through extensive 
training during high school age. 

While the trucking industry has 
taken great strides in accident pre- 
vention, Dickson pointed out, only 
7 percent of the accidents today 
are due to mechanical failure or 
road conditions, and direct traffic 


BINDER for 
Automotive News 


NSWERING many requests from our 

readers for a semi-permanent binder to 
retain this publication for ready--reference. 
Only recently have we been able to secure 
a quality binder which will stand the gaff 
and which we ¢an recommend. This binder 
is covered with black Levant leather cloth, 
stiff sides, holds 26 issues of Automotive 
News in removable metal blades. Price $7.50 
postpaid to our subscribers. 
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violations account for the other 93 
percent. He said these violations 
are not the result of wanting to 
break traffic regulations, but rather 
the result of the attitude of the 
driver behind the wheel. 


Importance of the trucking in- 
dustry to Wyoming and the na- 
tion was underlined by Ted 
White of Casper, president of the 
association, when he pointed out 
that truck transportation has 
surged ahead of air, rail and 
waterway methods. He pointed 
out that good public relations, 
factors in progress of the in- 
dustry. 

White reported that three bills 
were passed in the state legisla- 


ciation. The bills pertained to 
tractor semitrailer length, a reduc- 
tion of PSC fees on straight trucks 
and a change in the reciprocity law 
so that agreement with all states 
could be made to honor license 
plates. 

A new board of directors was 


last year’s officers were reelected. 




























safety and courtesy are prime 


ture through activities of the asso- | 


chosen at the meeting and all of | 
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WYOMING TRUCKERS Assn. board of directors, elected at the annual convention in 


Casper, 


| 
j}are: H. B. 





‘Riley Waters’ 


Front row, left to right, Ted White, Casper, president; William Hilliar, Casper; 
| George Utzinger, Casper; Les Wilson, Casper; Wilson Burnett, Newcastle; C. E. 
| Casper, treasurer; and John Penton, Lander. 
| Casper, secretary-manager; Gien Stroud, Casper; Jim Vaudrey, 
| Casper; Chris Bunning, Rock Springs, vice-president; 


Baskett, 
Back row, left to right, Matt Grishaber, 
Glendo; Paul Marinich, 


Tom Weadick, Casper; Bob Reyn- 


| olds, Casper; Toby Cross, Casper; RK. H. Clinton, Denver, Colo. Others not in the picture 
Burleson, Red Lodge, Mont.; Harry Johnson, Billings, Mont.; John McKelvey, 
| Douglas; George Vucurevich, Casper, and H. M. 


‘*Whitie’’ Pursel, Casper. 





Cartoon Is the Answer 
Is Used to Explain Installation 


Of Anthony Co. Lift Gate 


STREATOR, Ill.—“Riley Wa- 
ters,’ cartoon creation of J. G. 
Reinhard, advertising and _ sales 
promotion manager of Anthony 
Co., manufacturers of equipment 
for motor trucks and tractors, has 
been utilized in a new book of 
instructions for the servicing and 
linstallation of the Anthony hy- 
draulic lift gate. 

A liberal use of the cartoon tech- 
nique does an effective job of il- 
lustrating in simple terms and ex- 
amples the many complicated 
stages in the proper installation of 
the hydraulic lift gate. The illus- 
trations and directions are so sim- 
ple that a worker would experi- 
ence little trouble in following in- 
structions, it is claimed. 

According to Reinhard, his book 
has been held up by various cham- 
bers of commerce, insurance com- 
panies and manufacturers as an 
example of what can be accom- 
plished in the way of making 
highly technical drawings and in- 





structions interesting and under- | 


standable. 
It is said 


EARN GREATER PROFITS IN THE 
SOUTH’S GREATEST MARKET 


* Landing gamefish is a two-man job . 
capturing the South's greatest market. 


Times-Picayune 


. and so is the job of 


Strike first with the sure-aim morning Times-Picayune that's read 


. follow with the 


daily ..162,824* b 

by over 160,000 prospective purchasers 
States telling evening States that brings your message home to over 
daily .. 88,688* 88,000 (largely unduplicated) readers. 


Sunday 267,356* 


Two ready-to-buy audiences with one low-cost coverage when 


you put the combination morning Times-Picayune and evening 


*ABC Publishers’ 
Statement, 6 
months ending 
Sept. 30, 1947. 


* 


States to work for you! 
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~z, Representatives: Jann & Kelley, Inc. 
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that the simplified | 





“Riley Waters” form of instruc- 
tions instantly solved the problem 
of making installations and at- 
tracted engineers from several of 
the largest fleet accounts in the 
country. 


GMC to Exhibit 
3 Oil Field Units 
At Tulsa Show 


TULSA, Okla.—Three heavy-duty 
truck medels, engineered for oil 
field work, will comprise the ex- 
hibit prepared by GMC Truck & 
Coach division to be displayed in 
the General Motors building at the 
International Petroleum Exposition 
to be held here in May. 


All three trucks are suitable for 
various phases of oil field opera- 
tion, and the models comprising 
| the GMC Truck exhibit are all 
chassis and cab units in order that 
their mechanical construction may 
be readily visible, it was declared. 
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Bosch Designs 
New Fuel Pump 


For Diesels 





SPRINGFIELD, Mass.—A 


con- 
siderable increase in the use of 
diese] power is foreseen by Ameri- 
can Bosch Corp., which has an- 
nounced development of a new 
single-plunger, multi-cylinder fuel 
injection pump for diesel engines. 

A major advancement in diesel 
fuel injection equipment design, 
the new pump is said to contain 
fewer parts and is less than half 
the size and weight of conven- 
tional multi-cylinder pumps _ of 
equal capacity. 

Company officials said that the 
ultimate manufacturing cost of the 
new pump is expected to be enough 
less than the currently produced 
types to contribute to greater die- 
sel engine economy, especially in 
the case of smaller, high-speed 
types. Since the new pump can be 
easily serviced, maintenance costs 
will be cut appreciably, it was 
stated. 

The 
ferent 


new pump is radically dif- 
in design, having only a 
single plunger and delivery valve, 
which do the work formerly allo- 
cated to either four or six plungers 
and delivery valves in regular 
multi-cylinder types. 

The single-plunger unit has a 
continuous rotary motion for dis- 
tributing fuel oil to the various 
engine cylinders, in addition to its 
reciprocating motion which pumps 
the fuel under pressure. 


Armstrong Cork Markets 


Viberglas Insulation 
LANCASTER, Pa.—A new light- 
weight Fiberglas insulation for use 
in home refrigerators, truck and 
trailer bodies, and other low-tem- 
perature equipment, is now being 
marketed by the Building Materials 
division of the Armstrong Cork Co. 
The new material, called XB-PF 
Fiberglas, will be manufactured by 
Owens-Corning Wibergins Corp. 





To. feel the pulse of the auto industry 


Outstanding in the exhibit wil] | consistent reading of AUTOMOTIVE NEWS 


be a giant six-wheeler with both 
rear axles driving. This GMC 
Model ADCW-979 is powered with 
a GM 6-71, six-cylinder, two-cycle 
diesel engine, and has a gross ve- 
hicle weight of 55,000 pounds. The 
wheelbase of the truck is 286 inches 
to accommodate the standard body 
length used in oil field work. 

Another truck will be a GMC 
Model AC-805 with a wheelbase of 
196 inches. This unit is powered 
by a GMC-built, valve-in-head en- 
gine of 426-cubic-inch displace- 
ment. It is equipped with a double 
reduction axle and a_ five-speed 
synchromesh main and three-speed 
auxiliary transmission with a power 
tower take-off. Air brakes are 
standard equipment. Gross vehicle 
weight rating of this truck is 30,000 
pounds. 

The third truck will be a Model 
FC-455 with a wheelbase of 197 
inches, powered with a GMC 270- 
cubic-inch engine and equipped 
with a heavy-duty double reduction 
axle, radius rods, four-speed main 
transmission and a three-speed aux- 
iliary transmission, and hydraulic 
brakes. The gross vehicle weight 
rating of this truck is 20,000 pounds. 


Radlact View 
Plexiglas Roofs Installed 
On Scenic Carriers 
NEW YORK.—Featuring Plexi- 
glas roofs for better visibility, new 
sightseeing coaches have recently 
been placed in service on the Pikes 
Peak & Manitou Railway, Colorado 
Springs, and on the Gray Line of 

Victoria, B. C., Canada. 

The new tops have been formed 
from one-quarter inch Colored 
Plexiglas to reduce glare on the 
scenic trips. A 24-inch metal strip 
in the center reinforces the shat- 
ter-resistant plastic and offers 
weather protection with an all- 
round view of the —e scene. 


Back in Dealership 
Jerry C. Cravens, vice-chairman 
of the Oklahoma state board of 
public affairs, has resigned his post 
to assume control of his auto deal- 
ership at Seminole, Okla. 
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KILRAY stops direct sun rays, protects 
upholstery, keeps car cooler in sum- 
mer. No inventory problem — 2 sizes 
ft 85% of all cars, 4 sizes the re- 
mainder. 


SANDERS AND COMPANY, INC. 


140 Peachtree Street S PNT tais eorgia 
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TRUCK SECTION 


Below January, Though... 


February Truck Freight 


Exceeds 1947 Level 


WASHINGTON.—The volume of 
freight transported by motor car- 
riers in February decreased 2.2 per- 
cent below January but increased 
9.7 percent over February of last 
year, according to statistics com- 
piled by the department of research, 
American Trucking Assns., Inc. 

Comparable reports received by 
ATA from 270 carriers in 43 
states showed these carriers 
transported an aggregate of 
2,282,134 tons in February, as 
against 2,332,971 tons in January 
and 2,080,303 tons in February, 
1947. The decrease below Janu- 
ary was believed due to Febru- 
ary’s fewer working days—24 
compared with 27—since the dif- 
ference in volume handled by the 
reporting carriers was only some 
50,000 tons. ‘ 

The ATA index figure, computed 
on the basis of the average monthly 
tonnage of the reporting carriers 
for the three-year period of 1938- 
1940 as representing 100, was 205. 

Approximately 86 percent of all 
tonnage transported in the month 
was hauled by carriers of general 
freight. The volume in this cate- 
gory decreased 1.6 percent below 
January but increased 8.3 percent 
over February, 1947. 

Transportation of petroleum prod- 
ucts, accounting for about 7 per- 
cent of the total tonnage reported, 
showed a decrease of 2.6 percent 
below January but increased 32.4 
percent over February, 1947. 

Carriers of iron and steel hauled 
about 3 percent of the total ton- 
nage. Their traffic volume was 
10.9 percent below January but 
increased 14.6 percent over Feb- 
ruary, 1947. About 4 percent of 
the total tonnage reported con- 
sisted of miscellaneous commodi- 
ties. 

The February tonnage of carriers 
reporting from the Eastern district 
represented a decrease of 2 percent 


Chevrolet Booms 


N. Y. Show as 
Largest Yet 


BRONX, N. Y.—A_ Chevrolet 
truck and special equipment show, 
that is being billed as the largest 
show of its type to be held in the 
U. S. this year, is scheduled for 
the Kingsbridge armory, Kings- 
bridge Rd. and Jerome Ave., here 
May 17-22 inclusive. 

According to J. P. Bertram, 
Transportation Equipment Co., 
Inc., New York, general chairman 
of the show, the floor space avail- 
able in this armory covers approx- 
imately 180,000 square feet. The 
armory has a large auditorium, 
seating between 600 and 700 people, 
which will be utilized for moving 
pictures provided by Chevrolet and 
the equipment exhibitors. 

The show space of the armory 
is 260 by 580 feet and in allotting 
space for the show it is planned 
to keep all high vehicles, such as 
trailers, large dumps and other 
high body jobs, segregated in one 
section as much as possible with 
the lower units in another group. 

There is adequate parking space 
available around the armory. 
Transportation is ample from the 
various subway lines, from New 
Jersey over the George Washing- 
ton bridge and from Long Island 
Over the Tri-boro bridge. 

Joe Smith, Chevrolet regional 
truck manager in this area, reports 
that not only will the show cover 
dealers from the New York and 
Tarrytown zones, about 300 dealer- 


Ships in all, but that plans have | 


been completed whereby plenty of 
publicity will 


dealers in making the show a suc- 
cess is already assured. 

_ From present indications, accord- 
Ing to Bertram, all of the display 
Spaces will be allotted long before 
the show opens. There is also a 
distinct likelihood that there will 
be an overflow that may have to 
be taken care of in space not set 
aside for the show in the original 
Planning, he said. 


be given the event | 
and the cooperation of all of the | 





below January but an increase of 
9 percent over February of 1947. 
Carriers in the Southern region 
reported a decrease of 3.2 percent 
below January but an increase of 
16.5 percent over February, 1947. 
Tonnage reported from the Western 
district revealed a decrease of 2.1 
percent below January but in- 
creased 9 percent over February of 


last year. 
yy 
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Widow Sues GM 


$160,000 Asked, Buick Cited 


in Death of Husband 


WASHINGTON. — A policeman’s 

| widow has sued General Motors for 

$160,000 damages here, charging her 

husband died because the ventila- 

tion system in their 1947 Buick was 
negligently constructed. 

Matilda R. Sprague, widow of De- 
tective-Sgt. John Sprague, filed the 
suit in Federal District Court here. 

Mrs. Sprague said faulty con- 
struction of the Buick Weather- 
warden system allowed carbon 
monoxide fumes to enter the car in 
which Sprague was sitting on Feb. 
6, the date of his death. 

Investigation showed, the petition 

| said, that the fumes came from a 


WUE 
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taxicab parked with its motor run- 
ning directly in front of Sprague’s 
auto. 

The GM legal department said no 
comment would be forthcoming 
pending presentation of its case in 
court. 


Gas Dealer Assn. 
Sued in Milwaukee 


As ‘Price Fixers’ 


MILWAUKEE.—A suit charging 
that the Retail Gasoline Dealers’ 
Assn. of Milwaukee, Inc., and 15 
individuals, 13 of whom are officers 
or former officers of the associa- 
tion, conspired to prevent competi- 
tion in the sale of gasoline in 


GLa 
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Milwaukee has been filed in circuit 
court here by State Atty.-Gen. John 
E. Martin. 

Besides seeking an injunction re- 
straining the association and the 
men from “further conspiring to 
raise or fix prices,” the suit also 
asks that the association be dis- 
solved, that a receivership be ap- 
pointed for it, and that damages 
totaling $65,000 be awarded the 
state from the association and 12 
of the defendants. 

The suit described the defendants 
as representatives of 1,097 retail 
gasoline dealers, more than 90 per- 
cent of the dealers in the county. 

Institution of the suit followed 
hearings here by the anti-trust divi- 
sion of the attorney-general’s office 
into price increases by gasoline 
dealers. 








Simple, Foolproof tu Operation... ONLY ONE METER DIAL TO 
WATCH, ONE TIMER SWITCH TO SET, NO NEEDLESS GADGETS 


TO CONFUSE... Hally Guaranteed! 





proof in operation ... it automatically discharges, 
fast charges, slow charges, and then shuts off com- 
pletely. Quick battery tests can be made at any time. 
The customer can be shown the exact condition of 
the battery on the easily understood meter dial. 


After FIVE MINUTES discharging and charging 
the METER shows the condition of the battery and 
whether or not it can be charged, or is worth 
charging. After that decision is made... if you 
want to charge it, proceed again in the same man- 
ner and recharge for 55 minutes, then a test can 
be made to see if the battery is fully charged, 
by means of the BUILT-IN, DISCHARGE, 


TEST UNIT. 


This charger has all and more features than 
any HIGHER PRICED charger. Our illas- 


trated ciieular wiil 


convince you. Our 24 


years reputation is your guarantee. 


The KRW FASTCHARGER is the last word in 
battery charging equipment. It is built of the 
finest materials and incorporates all the latest 
quality features. Fully Guaranteed, it will give 


years of highly profitable service. Order one today. 
No. 778, KRW FASTCHARGER, $130.00 F. O. B. 
Factory, Arcade, N. Y. 






AND A 


NEW 
KRW 


WALL-TYPE, 
SIX AMPERE 


BATTERY 
CHARGER 









Price, onl 
plete wit 
terminal leads. 


It’s a new, Heavy-duty Charger that handles 
one to twelve 3-cell batteries or equivalent. 
Ideal for safe charging of all types of car, 
truck and aircraft batteries. Incorporates 
all the latest design and construction fea- 
tures. Write for descriptive literature. Low 
39.00 F.O.B. Factory, com- 


bulb, wiring, connectors and 


Shipping weight 90 Ibs. 
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@ The new KRW FASTCHARGER is the simplest and most effi- 
cient on the market, regardless of cost. It has only a single meter 
to watch ... all unnecessary gadgets have been eliminated. It oper- 
ates off any 110 volt lighting circuit. Current draw 9 to 11 amperes. 


The KRW FASTCHARGER has a new electric timer which is fool- 
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F ord of Britain Reduces Prices 


LONDON.—A price reduction on|deputy chairman of Ford Motor 
domestic and export vehicles rang- | Co., Ltd. Ford’s smallest car model, 
ing frem $28 to $72 has been an-|the Anglia, was reduced from $1,020 
nounced by Sir Rowland Smith,|to $976 on a domestic basis. 









































were built a year ago. 
pietured above. 


with prices up considerably on 


fresh stocks. 
+ + + 

RICES are still climbing on 

clean cars but junker prices are 
down, according to Ken Schaefer, 
Indianapolis, Ind. ‘48s are short 
with big demand. All convertibles 
are climbing. Station wagons and 
wood models are still off but 
steady. New pickups are in demand 
with prices up. Older pickups are 
down but firm. 

Schaefer says he is currently 
running a good sales volume with 
very high percentages sold; at 
present, a 200-car average. 

“Last week’s sale was the best 











Exports 


(Continued from Page 2) 
European countries spend for 
food may wind up back in Detroit 
to pay for cars. For instance, 
ERP dollars that France or other 
countries spend in South America 
for wheat may relieve the dollar 
shortage there and give those 
countries money to buy U. S. pas- 
senger cars. 

Another thing that brightened the 
export situation a little was the 
election in Italy, in which the Rus- 
sians lost ground. If they had won, 
the picture would have darkened. 

The Russians have helped blow 
up some of the export markets. For 
instance, when Russia signed an 
economic agreement with Sweden, 
that country, one of the best auto 
markets, disappeared overnight. 

+ * + 
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MERICAN ears are still highly 
prized all over the world, and 
if the world situation settles down, 
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Management? exports are assured. For instance, 
even in England, where gasoline is 
Now for the first severely limited, cutting down on 
‘ car usage, American cars are bring- 
time, and con- ing high prices. 






densed in one book 
for the retail auto- 


A report recently made from a 
Packard man overseas said that 
a 19388 Packard limousine with 











NOW mobile dealer, uide 13,000 miles recently sold for more 
‘ management guide than $10,000. A smaller ’39 Pack- 
in and operating dic- ard brought $8,860. 

I tionary enabling A big factor in the drop in ex- 

ts the dealer to peri- ports in January and February, at 

: P least as far as cars go, was the 

THIRD odically check or Canadian curtailment. Removing 
prepare his own Canada from 1947 figures, the ex- 

ae s port percentages are 6.5 for cars 
Printing management sur and 19.4 for trucks. Removing 
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Canada from January and February 
figures, the percentages are 6.5 and 
16.2. In the two months, Canada 
took a small quantity of trucks, 

Henry Ford II, president of 
Ford Motor, said on his return 
from his recent trip through 
Europe that the export market 
was going downhill fast, and 
looked bad for several years 
(Automotive News, April 19). 

Improvement in the international 
situation—if it comes—may change 
this. If it does not, the auto indus- 
try will feel the effects. 
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30 North LaSalle St. Chicago 2, Ill. 


We will mail C.O.D. in United States and purchaser pays all postage. 


































Cancelled Distributor 


Loses $500,000 Suit 


SYRACUSE, N. Y. — Federal 
Judge Stephen W. Brennan of 
Federal District Court last week 
dismissed a $500,000 suit brought 
by a former distributor against 
Ford Motor Co. 

Mark J. Emden and John H. 
Berryhill, owners of the former 
Emden & Berryhill Motors, Inc., 
had demanded reimbursement 
for Ford’s cancellation of a dis- 
tributorship franchise. 


Aitention REGIONAL FORD 
and DODGE DEALERS 


For distributing better Grille Guards to fit 
all models of 1948 Ford and Dodge Trucks. 








Write for Particulars 


Box AN-12, Automotive News, Detroit 26 
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ON THE WEST COAST, 8S. E. Skinner (seated behind the wheel), general manager 
of Oldsmobile, tells E. L. MeCoubrey, Oldsmobile dealer in Riverside, Calif., that Olds- 
mobile is currently building four times as many Series 98 deluxe convertible coupes as 


New Price Peaks Expected 
On Late U.C. Models 


(Continued from Page 2) 


|sale we've had in five years of 
| operation,” 


A. L. Pollock reported 
from Oklahoma City. 

Prices on '48s are up $50 to 
$100 over past two weeks with 
supply very short and prices up 
on all lines, Pollock said. Con- 
vertibles are higher and hotter. 
Station wagons are slow, wood 
models are poor and pickups are 
excellent. 

The highest volume on record is 
reported for the past two weeks by 
Joe H. Burtrum, Joplin, Mo. Prices 
are continuing upward with bet- 
ter than 50 percent of offerings 
sold at every sale. 

Very short supply in ‘48s, all 
models and makes, is reported by 
Burtrum. Convertibles are said to 
be moving very fast. Pickups are 
extremely good right now but wood 
models and station wagons are 
cold. 

Prices on popular '48 models are 
up $100 or more during the last 
two weeks, although local retail 
markets are feeling the pinch of 
the packers’ strike and coal strike, 
Rosen Novak of Omaha reports. 

Soft tops and wood wagons are 
in very low demand, it was stated. 
Some activity on three-quarter and 
one-ton pickups is beginning to 
show, it was added. 
* » * 


PRICES on new '48 models jump- 
ed $250 and overall volume in- 
creased 75 percent during the past 
two weeks, according to Tim Ans- 
pach, Albany, N. Y. 

Low-mileage °47s are fully $150 
higher than levels of two weeks 
ago, it was stated. Convertibles, 
station wagons and sporty wood 
models are in short supply and 
selling with more zest than is 
usual for this time of year, Ans- 
pach said. 

Volume of ’48 pickups is falter- 
ing but prices are said to be fully 
$75 higher on Ford and Chevro- 
let half-tons. Three-quarter-ton 
and one-ton four-speed transmis- 
sion jobs are holding around 
$1,750. One-ton and 1%-ton chas- 
sis-and-cab units are currently 
selling under dealer list. 

Prewars are $50 lower in the Al- 
bany area, Anspach said, but such 
items are controlled by local retail 
activity. 


Schedule Listed 
For N.C. Parley 
Opening May 10 | 


PINEHURST, N. C.—The 1948 | 
convention schedule has been an- | 
nounced by the North Carolina Au- 
tomobile Dealers Assn. The con- | 
vention will be held May 10-12 at | 
the Caroline hotel here. 


Registration is scheduled for 10 | 
a.m. Monday, May 10. Business ses- 
sions will be held at 2 p.m. May 10, 
10 a.m. May 11 and 10 a.m. May 12. 

The “old timer’s dinner” will take | 
place on Monday evening, with the | 
guests of honor being dealers who | 
have been in business continuously | 
for 25 years or more. The follow- | 
ing evening has been set aside for 
the annual banquet and dance. 

A golf tournament has been ar- 
ranged in two sections, the first 
starting at 10 a.m. Monday and the 
second at 2:30 p.m. Tuesday. Nash- 
Steele Motor Co. has donated two 
cups for the winner and runner-up, 
and the association is also going to 
award prizes. 








TRUCK SECTION 


, 2 Pet. Use Tax 


Effective July 19 


In Missouri 


JEFFERSON CITY, Mo.—A pro- 
posal designed to prevent the state 
from losing an estimated $200,000 
a year in sales tax on automobile 
sales became a law when Gov. Phil 
Donnelly signed the measure that 
becomes effective July 19. The new 
bill fixes a “highway use tax” on 
all new and used automobiles pur- 
chased by Missourians, with the 
rate the same as the state sales 
tax, 2 percent of the purchase price. 

No certificate of title may be 
issued after the law goes into ef- 
fect until the use tax is paid at the 
time the application is made for a 
title. However, if the sales tax has 
been paid, the use tax will not be 
collected. 

The effect of the law is to collect 
a 2 percent sales tax from residents 
of Missouri who now purchase their 
cars outside of the state to avoid 
such payment. 


* 
Prices 
(Continued from Page 1) 

tween the 1948 Lincoln custom and 
the Lincoln Continental,” Ford 
stated. 

+ + * 
= NEW Lincoln Cosmopolitan 

six-passenger coupe lists at $395 

more than the 1948 Lincoln coupe 
with custom interior and $1,455 
less than the 1948 Lincoln Conti- 
nental coupe, he added. 

Production has been indefinitely 
suspended on the custom-built Con- 
tinental line, it was disclosed. Ad- 
vertised delivered prices for the 
’48 Continentals, including taxes 
and handling charges, were $4,- 
661.59 for the coupe and $4,745.72 
for the convertible. 

Ford noted that both the 1949 
Lincoln and Lincoln Cosmopoli- 
tan series contain a new V-8 en- 
gine yielding 152 horsepower. The 
engine used on all °48 Lincolns 
had 12 cylinders and gave 125 
horsepower. 

The new Lincoln models were 
put on public display last Thurs- 
day in Lincoln-Mercury dealer 
showrooms. 





Illegal Dealer Gets 


New 5-Year Sentence 

BALTIMORE.—(UTPS) — Gilbert 
Goldstein, illegal automobile dealer, 
was given a five-year penitentiary 
sentence in addition to the five- 
year federal sentence he is just 
beginning to serve for stealing and 
reselling cars as well as buying 
them with bad checks. 

Judge Edward Dickerson in 
criminal court imposed the new 
sentence after Goldstein pleaded 
guilty to three car thefts and two 
charges of false pretense. 


Ce a 
BUYING 


! 
AND THE 8 COUNTIES 





--is represented by 
the fact that this 
city, the country's 
14th largest, is the 
9th largest indus- 
trial center. 


YOU REACH IT BEST IN THE 


Western New York's Only 
Morning and Sunday Newspaper 


Representatives: 
OSBORN, SCOLARO, MEEKER & CO. 
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TRUCK SECTION 





Each Maker’s Share 


Of *48 


Output 


Passenger Cars 
(U. S. Production Only) 


Total 
Ist Quarter, of 
1948 
190,439 
26,673 
20,287 
55,041 
88,438 
164,621 
136,437 


CHRYSLER 
Chrysler 
DeSoto 


Lincoln 
Mercury 
GENERAL MOTORS 
Buick 
Cadillac 
Chevrolet 
Oldsmobile 
Pontiac 
KAISER-FRAZER 


31,744 
32,564 
16,923 
39,737 

9,641 


940,839 


WILLYS 
Total Cars, U. S. ........ 


Total 
Ist Quarter, 

1947 
177,544 
24,953 
16,926 
49,421 
86,244 
181,953 
143,124 
7,577 
31,252 
321,329 
57,740 
13,035 
155,068 
44,941 
50,545 
18,934 
7,291 
11,643 
4,682 
31,461 
29,341 
10,807 
31,001 
7,793 


814,845 


Percent 


Total 

20.24 
2.83 
2.16 
5.85 
9.40 
17.49 
14.50 
31 
2.68 
42.93 
7.71 
1.20 
21.38 
5.37 
7.27 
4.76 
1.80 
2.96 
-68 
3.37 
3.46 
1.79 
4.22 
1.02 


Commercial Cars 
(U. S. Production Only) 


Total 
Ist Quarter, 
1948 


94,969 
1,146 
3,591 

43,651 
1,694 

77,821 


CHEVROLET 
DIAMOND T ........ 


WHITE 


MISCELLANEOUS 
Total Trucks, U. S. ...... 


Total Cars, Trucks, U.S.. .1,295,547 


SAE in Canada 
Elects Officers 


WINDSOR, Ont.—More than 400 
members attended the annual din- 
ner meeting of the Society of Au- 
tomotive Engineers, Canadian sec- 
tion, here. Melvin E. Estey, youth- 
ful Perfect Circle Corp. engineer, 
delivered the session’s main ad- 
dress. 

Elected by the engineers for 1948- 
1949 were the following: chairman, 
Warren B. Hastings, manager of 
the Canadian Automobile Assn.; 
vice-chairman, W. W. Taylor, gen- 
eral manager of Prest-O-Lite of 
Canada; treasurer, Charles K. Ed- 
wards, of Atlas Steel Co. of Can- 
ada; secretary, Clifford E. Phillips, 
sales manager for Perfect Circle 
Corp. in Canada. 

Named regional vice-chairmen 
were: D. C. Gaskin, George W. 
Sawin, George Clermont, Emerson 
L. Chant, Col. F. W. Miller, Dr. 
Gordon McIntyre, W. H. Watkins 
and P. H. Chapman. 


Read A. H. Allen's ‘‘FOB Factory’’ in 
AUTOMOTIVE NEWS each week for the 
latest on manufacturing trends. 





Wagner 


AUTOMOTIVE PBIVISION of 
Electric Corp. announces the development of 
® new Hi-Tork seif-centering (Wagner Type 


FR) hydraulic brake, with two forward- 
acting shees. Designed for use on medium 
and heavy-duty vehicles, the FR brake fea- 
tures powerful braking action, simplicity of 
construction, and ease of adjustment. 





Percent Total 


Ist Quarter, 
947 


95,087 
254 
4,059 
40,666 
2,273 
76,101 
16,394 
1,461 
35,511 
4,834 
5,542 
16,645 
4,823 
21,089 
4,578 


329,317 
1,144,162 








Dealer Leaders 
Map Fight for 
La. Title Law 


NEW ORLEANS. — Officers an 
directors of the Louisiana Automo- 
bile Dealers Assn. met here in spe- 
cial session last week to formulate 
plans to fight for a certificate of 
title law when the state legislature 
convenes May 11. 

Members of the association went 
on record at their March conven- 
tion as favoring such a law in 
order to avoid car thefts and pro- 
tect chattel mortgages. 

Attending the special meeting 
were Brown A. Fortier, association 
president; Claude J. LeDoux, vice- 
president, and the entire board of 
directors. 









Obituaries 





Truck Driving Champ 


Dies After Crash 

THREE RIVERS, Mich. — Edson 
A. Smith, 42, who won the world’s 
championship in truck driving in 
ATA roadeos in 1938 and 1939, was 
fatally injured last week when his 
truck struck a cow. 

The collision deflected Smith’s 
truck into one driven by Kenneth 
Gutman of Juneau, Wis., who also 


was killed. 
+ + ” 


Cassie B. Wingate 
DAYTONA BEACH, Fila. 
Wingate, 64, founder of the first automo- 
bile business here and builder of the city’s 
largest office building, died Apr. 13. For 
29 years he was a partner with the late 
Wellington B, Shaw in the San Juan Motor 
Co., retiring five years ago. 
. . 


Charles E. Waldron 
WASHINGTON.—Chariles E. Waldron, 45, 
field staff supervisor for NADA, died in a 
hospital here Apr. 9, after an illness of 
several weeks. Mr. Waldron joined the 
NADA staff last December. 
. . . 
Hardin Bale 
LITTLE ROCK, Ark.—Hardin Bale, 75, 
president of Bale Chevrolet Co. here, died 
Apr. 10 in a hospital in Marshall, Tex. 
Mr. Bale had been in the automobile busi- 
ness here more than 34 years. He was 
a Ford dealer before taking the Chevrolet 
franchise in 1929. 


. . 
S. Kirby Edwards 
DALLAS.—S. Kirby Edwards, 52, Dallas 
automobile dealer, died Apr. 16 at his home. 


Cassie B. 








Early Passage 
Seen for New 


U.S. Road Bill 


WASHINGTON. — Enactment of 
a new law to assure continuance 
of federal-aid for highways ap- 
pears certain within the next few 
weeks, according to the Automo- 
tive Safety Foundation. The House 
has passed, without amendment, 
the Cunningham bill for a three- 
year extension. 
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Calling for annual authorizations 
of $500,000,000 for three years, the 
proposed Federal-Aid Highway Act 
of 1948 was given House approval 
on a roll-call vote, 276 to 6. An 
amendment to increase annual au- 
thorization for roads and trails in 
national parks from $4,250,000 to 
$10,000,000 was rejected. 

The House-approved bill has been 
sent to the Senate, where five other 
bills on federal aid for highways 
await action by the Committee on 


Public Works. 








Auto Stocks 
Apr.19 Apr. 12 
Chrysler ........ 59% 59% 
ME CPE 634 7 
General Motors . 56% 56% 
Pe 17 16% 
Kaiser-Frazer ... 9% 9% 
ME vee 6 Rede re i 15% 15% 
Packard ........ 4% 4% 
Studebaker ..... 20% 19 
Willys-Overland.. 8% 8% 
Average for 
Nine Stocks .. 21.97 21.83 


SEAT COVERS 


VOLUME BUYERS — MEET OR BEAT YOUR COMPETITION 


We purchased 33,891 sets of GOODYEAR Seat Covers, the entire WAREHOUSE STOCKS OF 
PILOWEAVE, LOCKSEAM and SHARKSKIN 


PILOWEAVE—LOCKSEAM 


UNIVERSAL FIBRE 


7 SIZES 
Fit Most 
Cars From 


COMPLETE 
Front and Rear 


COACHES 
and SEDANS 


Leatherette 
Trimmed 


COMPLETE 
Front and Rear 


COACHES 


SHARKSKIN 
CUSTOM TAILORED (All cloth) 


9 SIZES 
Fit Most 
1941 to 1948 
CARS 


and SEDANS 


A high-grade Universal seat cover, full cut and made to fit 


comfortably. 
TERMS: 


Lots of 100... 


Rated accounts 2%—10 days; otherwise C.0.D. De- 
posit of 25% with order. Our reference, DUNS. 
You may assort types and sizes to get the lowest prices. 


— DEALER’S PRICES — 
$600 Per Set 


. 6.25 Per Set 
6.50 Per Set 


Lots of 12... 
Each 


Blue Grey 
Taupe Color 
Wears Like Iron 


Lots of 5@........ 





Stain 
Resistant 


EASY to CLEAN 


Here is a quality Custom Tailored seat cover for the discrimi- 
nating car owner. All sections are carefully cut and sewed to 
exact talloring standards, assuring a perfect fit. 


$6.75 Per Set 
. 695 Per Set 
. 1.25 Per Set 


Wire, Write or Phone West 6390, Now! 
CHAS. LUBOTSKY TIRE CO. 


28th & W. WISCONSIN AVE. 


MILWAUKEE 8, WIS. 





quad Revolutronary... 
THE CAR OF THE VEAR f 


IN '48! 


rr 


ea tae) 
" 





OLTMAN-O'NEILL offers a wide range of van type bodies, stand- 
ard or wheel-house models, which fully meet the truck oper- 
ator’s needs. These bodies are built in 9’, 12’, 14’ and 16’ 
lengths and may be ordered with various door and tailgate 
combinations. Double rear doors are standard. They are tough 
bodies for tough service. 





THE PACKETTE has many outstanding structural and utility fea- 
tures including advanced styling; double folding doors; con- 
venient door controls; deep, full width, recessed driver’s step; 
full vision; adjustable driver's seat and rugged all-welded 
construction. Packettes mount on any flatface cowl of 116” 
to 137”. W. B. Cargo space 281.8 or 311.8 cu. ft. 


5171 MARTIN AVE 


OLTMAN-O’NEILL CO 


e@ DETROIT 


hem ea 








-AERO-TONE 








SPEAKER 
















3-WAY 
CONTROL 


@® Front Alone 
@® Kear Alone 
@ Both Together 


DOUBLES Auto Radio Pleasure! 
| ELIMINATES Front Seat Blast! 


Offer your customers complete auto radio reception 
with the most modern, acoustically engineered, beau- 
tiful chrome design rear-seat speaker on the market. 
Fits ALL cars—each unit is complete — easily and 
quickly installed—fully guaranteed. Order direct, or 
write for further details. 


50 Discounts: 


LIST Terms: 


| to Il units—33'4% 
12 or more—40% 


2% on cash with order 


JOHNNY MOTOR SALES, Ine. 


12040 Jos. Campau TWinbrook 2-6565 
Detroit 12, Mich. 





AUTOMOTIVE NEWS Want Ads bring you Quick Results 
from the Best Customers in the Automotive Industry, 








REAR SEAT | 




















Permold Wheels 
Cited for Saving 
In Non-Payload 


MEDINA, O.—The Permold alum- 
inum alloy wheel has saved truck- 
ers considerable non-payload weight 







mold Co. here. 

The complete wheel assembly of 
the Permold wheel is only 
pounds, he stated, as compared to 
150 pounds for an aluminum sand- 





COMPLETELY assembled Permold alumi- 
num alloy wheel. 


cast wheel and 190 pounds for a 
cast steel wheel. 

“Even distribution of chill 
throughout the metal mass forming 
the wheel gives strength that can- 
not be obtained in a sand mold,” | 
Fahiman said. “Test. bars taken) 
from the wheels show a tensile 
strength of 40,000 pounds per square 
inch.” 

Permanent mold casting is a com- 
paratively modern process for | 
forming parts, he explained. The 
| mold in which these aluminum al- 
loy wheels are cast is made of a 
special heat-resistant semi-steel 
iron. 
The mold is collapsible so that! 
as each wheel is made it may be | 
}removed from the interior of the| 
| mold and the mold reassambled for 
casting another wheel immediately. 
|The cooling of the metal is under | 
| control at all times with the result | 
that porosity and shrink holes are 
said to be avoided. 

The Permold aluminum alloy 
wheels have been road-tested and 
load-tested on a number of trailers 
of various makes, and the first 


| 


wheels produced are still in actual | 


operation, according to Fahlman. 


One 
ported 


of a number of cases re- 


is on a 


common carrier 


since it came into use, according | 
to E. G. Fahlman, president of Per- | 


135 | 
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AUTO TRUCK EQUIPMENT CO. 
Builders of New Streamlined 


POWER WRECKERS 


FOR ANY MAKE CHASSIS AND ANY CAPACITY 





,.S—————.. 


! 


QUICK DELIVERY 


PRICES QUOTED ON YOUR OWN BODY DESIGN 





—_——w 0 ee 


LEWIS F. BROWN INC. 


1900 EAST GRAND BLVD. 


Plaza 0065 





© 


AUTO & TRUCK DEALERS, WRITE FOR YOUR 
AUTO DEALER DISCOUNT 





DISTRIBUTORS WANTED 


AUTO TRUCK EQUIPMENT CO. 


TRUCK SECTION 


| 8300 LYNDON 
| 





DETROIT 21 


HO. 9040—1-8268 





trailer running between Toledo and | 


Chicago, where 


the 


wheels have | 


gone over 82,000 miles and are giv- | 


| ing utmost satisfaction, he said. 


Sales ‘Stadium’ 
Huge Sales Lot Established 


| LOS ANGELES. 
|| Trailer Co. has established what 
























By Fruehauf in L. A. 


Fruehauf 


is believed to be the largest truck- 
trailer sales lot in the country on 
its property at 1432 S. Alameda St. 

Located in the center of trucking 
activities, the lot is expected to 
prove especially convenient to 
prospective purchasers of new and 
used trailers. All models and all 
types are on exhibit. 

Off-street parking facilities are 
| available. Dick Barr is in charge. 





|Nevada’s Mikulich Sells 
‘His Freight Division | 
| LAS VEGAS, Nev.—Completion | 
of the sale of the freight division | 
of the Las Vegas-Tonopah-Reno | 
Stage Lines, including all truck 
}equipment and franchises, to) 
| Northern Transportation Co. was 
}announced by Sebastian Mikulich, | 
|owner of the Nevada line. 

Mikulich, pioneer stage and 
freight line operator in southern 
| Nevada, said the sale involves only 
|; the freight division and does not 
| include his passenger, bus, mail or | 
express operations. | 
| The new firm will provide direct | 
| service into Los Angeles, and into | 
| Salt Lake City via Tonopah and 
| Ely, as well as to other points in 
ere and Nevada. 








| 
| 
| 


Weathers Joins Boggus 


Grady Weathers, formerly with 
Goodyear in McAllen and Houston, 
Tex., has been appointed manager 
of the tire department of Boggus 
| Motors in Harlingen and McAllen. 


| 


| 





Quantity 


PRODUCTION 


Co 
GREY IRON CASTINGS 


ONE OF THE NATION'S 
LARGEST AND MOST MODERN 
PRODUCTION FOUNDRIES 


ESTABLISHED 1866 


ae ey i bY 


FOUNDRY DIVISION 


MAIN OFFICE AND MANUFACTURING PLANTS 


CHATTANOOGA 2, TENNESSEE 


ae 





TRUCI 


CHRYS 
Chrys! 
DeSot 
Dodge 
Plymo 

FORD 
Ford 
Lincol 
Mercu 

GENER 
Buick 
Cadill: 
Chevr 
Oldsm 
Pontia 

KAISEI 
Fraze! 
Kaiset 

CROSLI 

HUDSO 

NASH 

PACKA 

STUDE) 

WILLY! 
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FEDER 
FORD — 
GMC . 
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| TRUCK SECTION _ iii eee ae 
Car, Truck Output Estimates 


By Automotive News 


PASSENGER CARS 
(U. 8. PRODUCTION ONLY) 


Week Week dan. | dan. | 
Ended Same Ended Total to to 

Apr. 24, Week Apr. 17, Apr., Apr. 26, Apr. 24, 

1948 1947 1948° 1948 1947* 1948° 
CHRYSLER......... 20,149 16,208 19,677 66,831 236,584 257,270 
aS 3,012 2,156 2,901 10,085 33,161 36,708 
DeSoto 2,322 1,544 2,304 7,866 23,079 28,153 
PEED. Nees cccncsstes 5,766 4,422 5,717 =: 19,410 74,451 
Plymouth .......... 9,049 8,086 8,755 29,520 114,245 117,958 

> sig o5:0:0 9% 000% dine, 15,626 2,082 5,991 236,751 170,612 
4-0 0,6 0.86080 0.66 “a 73 12,265 26 104 186,298 136,541 
SE. sxtsveeseense 606 627 753 1,917 9,847 4,877 
BONE ccc ccscceses 1,719 2,734 1,303 3,970 40,606 29,194 
GENERAL MOTORS . 33,120 30,329 32,646 112,148 435,307 516,110 
SSE 5,883 5,479 5,724 19,635 79,485 92,177 
ne +s 9.06 cee dwe 1,280 1,191 1,185 4,715 17,911 16,006 
CUIOVEOENO ic cccccccee 16,551 14,174 16,316 56,000 208,571 257,191 
Oldsmobile ......... 4,108 4,276 4,117 13,827 60,812 64,371 
Pontiac ...... is e-4 8c 5,298 5,209 5,304 17,971 68,528 86,365 
KAISER-FRAZER 3,413 1,997 2,937 10,189 25,687 54,990 
SE ¢s00 e0eob cases 1,177 1,216 1,040 3,807 10,950 20,747 
ee ae 781 1,897 6,382 14,737 34,243 
SEE, vc icceseecs 708 259 722 2,425 5,639 8,825 
PE <iveccsonsees Se 1,918 2,803 9,279 39,777 41,023 
ibid + bose eed vie 2,837 1,641 2,774 9,495 38,623 42,059 
PACKARD ........... 2,001 716 2,048 6,574 14,999 23,487 
STUDEBAKER ....... 3,280 1,990 3,272 11,126 39,343 50,363 
are 732 535 716 2,176 10,399 11,817 
Total Cars, U. S. ... 71,384 71,219 69,677 236,234 1,083,109 1,177,056 


+Station wagons. *Revised. 


COMMERCIAL CARS 
(U. 8. PRODUCTION ONLY) 


Week Week daa. 1 dan. 1 
Knded Same Ended Total we to 

Apr. 24, Week Apr. 17, Apr., Apr. 26, Apr. 24, 

1948 1947 1943* 1948 947° 1948° 
CHEVROLET ......... 7,966 5,711 8,245 26,615 108,801 121,584 
OROGLEEY ........0... 41 89 33 115 532 1,261 
DIAMOND T ......... 297 409 295 1,010 5,432 4,601 
ere 3,561 3,204 3,443 11,972 53,818 55,623 
FEDERAL ..........- 73 250 31 280 2,868 1,974 
SE couswvnsnéooesvc 7,706 6,791 7,660 26,256 99,345 104,077 
BED. vwe'sde¢eeeseteese 1,644 1,813 1,657 5,769 23,784 25,838 
DEDESnccceseeceese ks 58 Pea vies 1,721 ene 
INTERNATIONAL 3,646 2,834 3,621 12,330 47,556 57,813 
Er ee 243 395 231 821 6,408 4,532 
Vee eab eases a wees 347 544 356 1,076 7,820 5,342 
STUDEBAKER ........ 344 1,360 299 691 21,524 20,382 
CE 660 0b as vse +e 283 376 274 928 6,102 4,695 
SEU 90 6.0% 6065000 2,606 1,904 2,565 8,741 27,931 38,380 
MISCELLANEOUS 416 372 416 1,415 5,448 6,675 
Total Trucks, U. S. .. 29,173 26,110 29,126 98,019 419,000 452,727 


Total Cars, Trucks 


Di ea ebe emer aiee’ 100,557 
ENO | ceesevedestes 5,302 
Grand Total, 


Cars and Trucks 


5,074 


97,329 98,8303 334,253 1,502,199 1,629,783 


5,144 17,666 79,544 72,529 


U. S. and Canada ..105,859 102,403 103,947 351,919 1,581,743 1,702,312 


*Revised. Miscellaneous includes Autocar, Corbitt, Divco, Marmon H., 
Brockway, Four-Wheel Drive, Sterling, etc. 


GM Plant Layoffs Commence; 


Output to Dip 


This Week 


(Continued from Page 1) 


pig iron and coke,” K. T. Keller 
declared, “has caused a_ steady 
dwindling of the work in process 
in our shops and those of our sup- 
pliers.” 

Regarding the steel situation, 
Ford Motor Co. was sitting in 
the most comfortable position. 
The first 1949 Fords, were rolling 
off the assembly lines at the 
Rouge plant last week following 
a changeover which has idled 
Ford plants across the nation 
during nearly all of the coal 
strike. 

Other producers said they would 
be able to continue current sched- 
ules through April, but that cur- 
tailments in May were a certainty. 

* + + 
FEW in even less fortunate 
situations said they might be 
forced to suddenly cease operations 
altogether. 

All plants reported that their 
suppliers had already been hit by 
the lack of pig iron, and sheet 
and strip supplies. 

It was said that the outlook for 
June output is not optimistic, un- 
less newly mined coal shipments 
result in immediate resumption of 
full-scale steel production. 

On that side of the picture, steel 
firms estimated last week that it 
would require three weeks or more 
to get back to a pre-coal strike 
operating level. With some coal 
miners still refusing to go back to 
work, it might take longer, it was 
added. 

* + * 
(CURRENT steel operations were 
down to about 70 percent of ca- 


pacity. 


An estimate by a trade pub- 
lication that about 1,400,000 tons 
of steel ingots were lost during 
the coal shutdown and that the 
steel industry would be operating 
at 97 percent of capacity in three 
weeks was considered conserva- 
tive. 


But whatever the loss, it was 
said, there is no chance of it being 
made up. All steel firms were oper- 
ating at or near capacity before 
the coal strike, and the banking 
of furnaces since then has pro- 
duced an extreme shortage of pig 
iron, it was pointed out. 


There is little chance that the 
pig iron supply will get better for 
many months to come. Blast fur- 
naces which were taken out of 
eperation because of the coal 
shortage were said to be now in 
need of extensive repairs. 

a * * 
SIDE from the coal strike’s ef- 
fects, there was evidence last 
week that the European Recovery 
Program, the defense program and 
so-called essential industries are go- 
ing to get steel in the future at 
the expense of the auto industry. 

And from another quarter 
came a threat to auto plants in 
Detroit in particular. In Wash- 
ington, Federal Power Commis- 
sion officials were reported sym- 
pathetic to a plan which would 
cut Detroit’s industrial gas sup- 
ply as a means of relieving an 
“overburdened” pipeline from 
Texas. 

The plan is said to be favored 
by the Michigan Consolidated Gas 
Co. (Detroit supplier), which sees 
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Outlook 


(Continued from Page 2) 
at any time since the resumption 
of production. 

“There were 26,000,000 cars on the 
road in the U. S. before the war,” 
Ward noted. “About 4,000,000 were 
worn out completely and scrapped 
during the war. The average useful 
life of a car is seven years. 

“Output of the automobile indus- 
try is likely to reach about 4,000,000 
passenger cars this year. At that 
rate—avoiding economic and 
litical factors—it would take up- 
wards of five years to meet the 
constantly growing demand.” 

As an example, Ward cited the 
case of Pontiac which at the be- 
ginning of the 1948 model run had 
511,000 unfilled orders. Through 
Apr. 15 the division made and de- 
livered 72,000 automobiles while its 
unfilled order bank increased to 
567,000. 

“War talk certainly cannot be 
ignored and people owning mile- 
age cars are not ignoring it,” 
Ward said. “After the President’s 
speech to Congress in March, or- 
ee upward. And the 
people who were able to purchase 
1946 models are, in many in- 
stances, back in the market.” 

The newest General Motors as- 
sembly plant assembles cars for 
distribution in Pennsylvania, West 
Virginia, Delaware, Maryland, Vir- 
ginia, North Carolina, the District 
of Columbia and a part of New 
Jersey. During March it produced 
1,787 Pontiacs and eventually, Ward 
said, will supply approximately 11 
—_—— of Pontiac’s total produc- 

on. 

“It will make Pontiacs more 
available to this important area,” 
Ward told more than 300 Pontiac 
dealers and guests attending the 
ceremony. 

In defense of the franchised au- 
tomobile dealer, operating under 
—* economic conditions, Ward 
said: 

“The public is both victim and 
villain in the vicious black market 
in automobiles which still exists 
although materially lessened and is, 
mainly, the creation of the public 
rather than the automobile dealer. 

“While I do not proclaim that 
all dealers are purists, I do think 
they have been shouldered with 
a responsibility primarily not 
theirs.” 

Ward said that Pontiac dealers 
throughout the country are “fairly 
and honestly estimating for their 
customers when they may expect 
delivery of their new car. 

“They are able to do this,” 
Ward explained, “because our 
factory production schedules are 
not concealed from them and 
each dealer knows approximately 
what proportion of our produc- 
tion will go to him.” 

No other merchant in merchan- 
dising history has ever been under 
such constant pressure and tempta- 
tion to cut corners, Ward pointed 
out. “That so few have yielded to 
the temptation is a credit to the 
dealer organizations of all manu- 
facturers. There have been a few 
bad apples—perhaps some still re- 
main—but they are being handled 
expediently and efficiently.” 

Pontiac dealers nationally have 
increased their physical properties 
by more than 13,000,000 feet—an in- 
crease of 80 percent over their 1941 
facilities,” Ward stated. Investment 
in their business property is up 75 
percent over 1941, he added. 


Oklahoma Dealers 
To Meet Nov. Ll 


OKLAHOMA CITY.—Convention 
date of the Oklahoma Automobile 
Bealers Assn. has been set for Nov. 
10-11, it was announced last week 
at the spring meeting of directors. 

Directors went on record in favor 
of the Oklahoma Safety Council 
program, following a talk by Glenn 
V. Carmichael, council manager. 
Committees chosen include: 


Executive—Mead Norton, R. T. 


‘Scott, Frank Kitchens, J..L. Kohler, 


E. R. Weber, S. J. Doyle, Henry F. 
Coffeen. Membership—S. J. Doyle, 
F. E. Northway, E. E. Kitchens, 
Arthur Galloway, Riley Smith, Paul 
Rowsey. Safety and inspection—E. 
F. Reed, Charles Smith, George Ful- 
ler, W. W. Vance, Coffeen. 


it as an opportunity of getting 
more gas for outstate cities. 

An industrial gas shortage last 
winter resulted in prolonged shut- 
downs for most of the automotive 
plants in the Detroit area. 





430,942 Waiting 
For Oldsmobiles, 
Ralston Reports 


LANSING.—Oldsmobile’s backlog 
of orders now stands at 430,942 cars, 
D. E. Ralston, general sales man- 
ager of the General Motors division, 
reported last week. 


Ralston attributed the 60 percent 
increase over the division’s backlog 
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of a year ago to accelerated de- 
mand rather than lagging produc- 
tion. 


“As far as Oldsmobile is con- 
cerned,” he said, “there is no indi- 
cation that the return of the buyer’s 
market is in sight this year or even 
next year.” 

Buyer preference for GM’s Hydra- 
Matic drive has been steadily gain- 
ing also, Ralston stated. 





To feel the pulse of the auto industry. 
consistent reading of AUTOMOTIVE NEWS 
is necessary. 





CLASSIFIED WANT ADS 


(For Rates, Etc., See Next Page) 





HELP WANTED 


SALES MANAGER with minimum of 10 

years’ management experience capable of 

, training and directing 

future sales foree of up to 30 men in 

midwestern distributor's retail division 

now handling 60 units per month. Must 

be a dynamic leader and volume pro- 

ducer. Write Box 2291, c/o Automotive 
News, Detroit 26. 





G Ls AGER for large 
Chevrolet dealer in Ohio. Salary and 
bonus plan. All replies strictly confi- 


dential. Box 2282, c/e Automotive News, 
Detroit 26. 


Special Agent 
Wanted 


Experienced man wanted to call on 
finance and loan companies and 
automobile dealers who are financ- 
ing their own time-sales. A man 
who has been with an automobile 
manufacturer as a dealer’s repre- 
sentative, or who has formerly been 





associated with an automobile fi-{ 


nance company is preferred. Will 

consider a man who is or has been 

in the insurance business as a spe- 

cial agent. To the right man, a 

New England Stock Fire Insurance 

Company, specializing in the writ- 

ing of fire, theft and collision in- 

surance for financial institutions, 
offers a very unusual opportunity. 

A successful applicant will be 

schooled at the home office with sal- 

ary and expenses paid before field 
assignments are made. Your appli- 
cation will be treated as confidential 
and if you meet our requirements, 
details will be discussed with you in 
private. Car is required as a man 
must travel. Give complete infor- 
mation including background, ex- 
perience, family status and salary 
desired. Address your application 
to Resolute Fire Insurance Com- 
pany, 83 Chapel Street, Hartford, 

Connecticut. 

SERVICE MANAGER — One of Detroit's 
largest Chevrolet dealers. Must be thor- 
oughly experienced in a volume operation. 
Do not apply unless you are a go-getter 
and can handle men. Excellent wages. 
State qualifications in own handwriting. 
Box 2304, c/o Automotive News, De- 
troit 26. 

WOULD YOU LIKE TO locate permanently 
in Florida? Are you familiar with Gen- 
eral. Motors dealership bookkeeping and 
office management? If so, write Box 
1110, c/o Mr. May, West Palm Beach, 
Florida, giving full particulars. 

WANTED — Experienced service manager 
for Ford agency in Northern New Jersey. 
Good salary plus incentive bonus. Resi- 
dent of this area preferred. Kindly state 
age, experience and references. Box 
2298, c/o Automotive News, Detroit 26. 

MANUFACTURER on a nationwide basis of 
utility, luggage and custom-built trailers 
is now hiring salesmen. Will protect terri- 
tory, furnish leads and will pay large com- 
missions. Call, write or come in for an 
interview. Spen Industries Corporation, 
2003 Pitkin Avenue, Brooklyn 7, New 
York. Dickens 2-6511. Pi eee 

SERVICE MANAGER, Milwaukee. Ford 
dealer wants fully qualified man who can 
handle men and customers. Dealership 
has complete facilities including paint and 
body shop. Salary, bonus, hospital insur- 
ance, and paid vacations. State age, ex- 
perience, and recommendations. Box 2294, 
c/o Automotive News, Detroit 26. 

SALESMEN TO DEALER TRADE—Selling 
grille guards and other automotive items. 
Write telling territory covered, lines han- 
dled to Gayton Manufacturing Company, 
5245 Lyndale Avenue South, Minneapolis 
9, Minnesota. 











POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Posi- 
tion Wanted ads are accepted at half 
regular rates, namely: 742 cents per 
word for one insertion or two inser- 
















tions of the same copy at 12% cents 
per word. Cash in advance. 





ACCOUNTANT - OFFICE MANAGER, ex- 
perienced business manager, General Mo- 
tors system, 25 years’ accounting experi- 


ence, 15 years public accounting, part 
auditing automobile agencies; middle 
aged, no children, college graduate. Box 
2263, c/o Automotive News, Detroit 26. 


EUROPE (including Germany) — Expe- 
rienced automotive man leaving soon 
wishes assignments from reliable firms. 
Have A-1 references, know buying, sell- 
ing, service and parts. Box 2303, c/o 
Automotive News, Detroit 26. 


ENGINEER, graduate mechanical, automo- 
bile-aircraft. Age 44, vet. Knowledge 
English, French, German. Twenty years’ 
experience, industrial, railroad, road and 
air-traffic fields, public relations, radio. 
P.O. Box 273, G.P.O., New York 1. 





POSITION WANTED 


BUSINESS - OFFICE MANAGER, fifteen 
years’ experience with Studebaker, Gen- 
eral Motors and Ford agencies. Age 36, 
married, college education. Prefer South 
or Southwest. Box 2290, c/o Automotive 
News, Detroit 26. 


TRUCK SALES MANAGER. Pacific Coast. 
15 years’ factory and dealer experience; 
light and heavy trucks. College graduate. 

arried. Forty-five years age. 
Chevrolet or Ford. Available soon. Box 
2280, ¢/o Automotive News, Detroit 26. 


MOTOR TRUCK SALES SPECIALIST de- 
sires connection with dealer or manufac- 
turer. 25 years’ wholesale and retail 
experience. During past 18 years have 
managed International Harvester Co. re- 
tail motor truck branches in Minnesota. 
Rhode Island, Illinois and Missouri. Well 
qualified in the management of all de- 
partments of a motor truck operation; 
sales, credits, service station and parts 
de ents. Initiative, loyalty, a profit- 
a producer, Married. Excellent health, 
good personal habits, satisfactory refer- 

. Free to travel. F. R. Corcoran, 

2239 Eugene Field Ave., St. Joseph, Mis- 

souri. Telephone 2-5310. 


ACCOUNTANT-CONTROLLER-MANAGER 
located in Los Angeles desires change in 
, Same location. Familiar with standard 
accounting systems, budget and bonus 
plans. Factory-dealer operating experi- 
ence acquired in ‘‘tough’’ and ‘‘lush’’ 
periods assures good ‘‘balance’’ for un- 
certain times ahead. Replies confidential. 
= 2287, c/o Automotive News, Detroit 


SERVICE SUPERINTENDENT wishes new 
connection with large set-up, also willing 
to travel. Best references, energetic, 
modern organizer. Box 2305, c/o Auto- 
motive News, Detroit 26. 


AUTO PARTS AND ACCESSORY SALES- 
MAN covering New York State, contact- 
ing dealers and jobbers. Will handle your 
product on commission basis. P.O. Box 
102, Colvin Station, Syracuse, N. Y. 


EXPERIENCED PARTS MANAGER avail- 
able for either large parts department or 
vehicle manufacturer as traveler. Box 
2306, c/o Automotive News, Detroit 26. 


MANAGING OWNER, 30 years selling au- 
tomobiles, tires, wants job. Cash to in- 
vest. Charles Jacobson, 673 Hazle St., 
Wilkes-Barre, Pa. 


CAR DEALER, who might wish to retire 
in some years to come, can now secure 
efficient successor, who will work as serv- 
ice manager until that time. Can invest 
some now, and more later. Applicant has 
automotive background, good references 
and knows problems of dealerships all 
around. Box 2307, c/o Automotive News, 
Detroit 26. 


SALES MANAGER and/or general man- 
ager. Presently employed. Desires assist- 
antship car dealer or distributorship 
owner. College graduate, World War Il 
veteran, 37 years of age, good health, 
married. Fifteen years’ automotive expe- 
rience. Excellent references and creden- 
tials. Box 2299, c/o Automotive News. 
Detroit 26. 

EXPERIENCED G.M, PARTS MANAGER 
desires position as parts manager with 
dealer in Southern California. Best of ref- 
erences. Working knowledge of all de- 
partments in dealership. Box 304, Po- 
mona, California. 


SALES OR GENERAL MANAGER, capable 
assuming complete charge, married, vet- 
eran, age 30. Formerly zone manager ma- 
jor manufacturer, prefer opportunity, 
later buy part interest. Write Box 2295. 
c/o Automotive News, Detroit 26. 


MANUFACTURER’S REPRESENTATIVE 


SALES REPRESENTATIVES, experienced 
in truck special equipment, to sell out- 
standing national package delivery body. 
through dealers, for well-known manufac- 
turer, in east, middle west, southwest and 
western territory. Can be handled in addi- 
tion to other automotive products. Write 
stating full details and affiliations. Ail 
replies confidential. Box 2296, c/o Auto- 
motive News, Detroit 26. 








DEALERSHIP WANTED 

HAVE QUALIFIED with General Motors, 
Chrysler and Ford factories. Desire to 
purchase dealership of 300 cars or larger 
for cash. Replies will be held in strict 
confidence. Box 1920, c/o Automotive 
News, Detroit 26. 

CHEVROLET DEALERSHIP WANTED 
Can qualify with General Motors. 200 to 
600-car franchise. All replies strictly con- 
fidential. Box 2300, c/o Automotive 
News, Detroit 26. 


DEALERSHIP FOR SALE 








Southern Idaho. Ultra modern showroom, 
body shop and garage. Includes building 
and equipment. Town of 20,000 agricul- 
tural center. Good dry climate. Elevation 
2,485 feet. Write Box 258, Nampa, Idaho 


DEALERSHIP IN LARGE MIDWEST 
CITY, now handling DeSoto-Plymouth. 
Successful operation for many years. 
Long term lease on modern building with 
10-car salesroom. For immediate sale as 
going business. Reply Box 2301, c/o 
Automotive News, Detroit 26. 


PACIFIC NORTHWEST new car dealer- 
ship. Town 15,000. Building two years 
old, eight years to go on lease. Com- 
pletely equipped parts and service depart- 
ments. Well staffed and operating profit- 
ably. $35,000 will handle. Assets at book 
value, no ‘‘blue sky.’’ Box 2302, c/o 
Automotive News, Detroit 26. 
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DEALERSHIP FOR SALE 


PARTNER, silent or working, to buy half 
interest in going business in 50,000 popu- 
lation town. Two popular cars. One of 
big three. With real estate. 
$35,000 cash required. Box 
Automotive News, Detroit 26. 















SPORT CAR DEALERSHIPS 


Internationally famous MG Sports Roadster 
dealerships now avaliable in Eastern United 
States. Proven sales records, pre-war and 
post-war. Excellent discount and complete 
parts service. 


43. S. INSKIP, INO. 
304-10 East 64 St., New York 21, N. ¥. 









WANT AD DEPT 
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BUSINESS FOR SALE 


FILLING STATION, garage, modern home 
(all less than 10 years old) on two acres 
in community trading center. Main Fed- 
eral highway, Ricoh farming country close 
to prosperous lake. Owner ill. Wonderful 
spot for a farm machinery business in 
addition to garage. Price $25,000. Mor- 
rissy & Gilbert, Elkhorn, Wisc. 


NEW CARS WANTED 


NE CADILLAC sedan or convertible 
wanted. Price no object. Wire or phone 
Anderson Auto, Peoria, Illinois. 

NEW 1948 HUDSON, dark blue with radio 
and heater. William Monroe Layton, 
P.O. Drawer 88, Washington 4, D. C. 






USED CARS FOR SALE ‘USED CARS FOR SALE _ 


SEVEN PASSENGER Chrys- 
ler sedan 1947 Crown-Imperial, 2,700 


miles. Painted green. J. W. Wells Lum- 
ber Company, Menominee, Mich. 


AUCTION 


(Auto Dealers Only) 


EVERY WEDNESDAY 
JOHN CORRIGAN 







FOR SALE: 







AUTOMOBILE 
AUCTION 


28 MILES FROM CHICAGO LOOP 
“% Mile East of Illinois State Line 
On Reute 30 



























EVERY FRIDAY 11 A.M. 
Running Over 150 Cars Each Sale 
Strictly Wholesale 
Dealers Buy—Dealers Sell 










NASH WANTED—Can se unlimited quan- Auctioneer 
tity brand new '48 models. Will pick up Buyers coming in by plane or train— 
anywhere in U. S. Write us giving quan- GEO. CASSIDY call—we will meet you. Hotel accom- 
tity, price and model. Our buyer will con- Manager modations available, transportation fur- 
tact you. Hudgens Motor Company, 608 s nished. Call early for reservations. 







Transports available to move cars. 
Geo. Lawson—Owners—Bad Fennema 
DUTCH STEWART, Auctioneer 


Dyer Auto Auction 
Phone 4111-4061 Dyer, Ind. 


Res.: = Heights, Ill. 5268Y3 
and Lansing 173-M 


E. 5th Street, Plainview, Texas. 


USED CARS WANTED 

ABOUT 1931 CADILLAC or Lincoln road- 
ster. Must be exceptionally good. Sandy 
Ginsberg, Woodmont Bivd., Nashville 5, 
Tennessee. 

WILLYS BEACH WAGON with four-wheel 
drive. Packard New Bedford Company, 
175 Ash Street, New Bedford, Mass. 


USED CARS FOR SALE 


AUTO BUYERS — Best wholesale deal at 
LEO ADLER, INC., DeSoto-Plymouth, 





Sale Starts at 12:00 Noon 


CHICAGO AUTOMOTIVE 
AUCTION, INC. 


fe Mag Ay A Chicago, Il. 
“‘Ohicage Is the Place to Buy Your Oars’’ 



































WHOLESALE!!! 






AUTO AUCTION 






3000 Fenkell, 7 blocks east of Livernois, It will pay you to see or call us. We 
Detroit, Mich. UN. _3-7400. always have a large selection of clean 
RO -ROYCE TOW CAR, C._ A. |] low mileage 1946’s, 1947's and 1948's WHOLESALE ONLY 






Gaines, 2429 W. Fond du Lac Ave. -,» Mil- 
waukee, Wisconsin. 

MATTOON (ILLINO#S} AUTO AUCTION 
every Friday noon. Modern building, 
acres of parking. Coles County Auto 
Auction. 


for immediate delivery. Transportation 
arranged to all points. Wire or call us 
for hotel reservations. 


SAM GREENFIELD CO. 


6619 Euclid Avenue 
Cleveland 3, Ohio 






Sale Every Friday—11 A.M. 
Rain or Shine 


Bring Cars to Sell—Buy Cars 
You Need 


Low Auction Fees 
























Austin’s Auto —r — — John W. Corrigan, Auctioner 
Auction omen ES, one WHEELING AUTO AUCTION ©0. 





Route 45 Milwaukee Avenue 
% Mile North Dundee Rd., Route 68 
25 Miles North of Chicago Wheeling, Ill. 


Phone WAlbridge 2145 





Every Thursday 1:00 P.M. 


We serve the central New York area 
















Clean Cars Low Mileage 
Dealers Only “Where a Square Deal Is the Rule” 
Austin CORRY AUTO AUCTION AUTOMOBILE 






Sales & Exchange, Inc. 


WALTON, NEW YORK 
For reservations call Walton 125-W, 
8:45-5:00 


DEALERS ATTENTION 


Every Sa' 9 For dealers only. Plan to attend one 
e ais ‘ = a —- —— —, 
Recognized rom Coas Coas e land t y at Joplin, 0. e 
F crossroads of America, where 66 and 

e 71 highways cross and the East meets 






















the West. Auction every Friday, rain 
or shine. Inside sale, always over 300 
automobiles to choose from each sale. 
Owned and operated by 





Sponsored by 


Aikens Motor Sales, Inc. 
CORRY, PENNSYLVANIA 
30 Miles Southeast of Erie, Pa. 





WHOLESALE 
1948-47-46 AUTOS 


IMMEDIATE DELIVERY 
ALL MAKES AND MODELS 


SPECIAL PRICES TO 
QUANTITY SUYERS 


Also Large Stock of Convertibies 


IRVIN SACHS 






Col. Joe H. Burtrum 
1610 E. 7th St. 
JOPLIN, MISSOURI 
Phone 4600 






















Danville, Virginia 
AUTO AUCTION 


Every Friday, 1:00 P.M. 


Paved Lot 


SELL TO DEALERS ONLY 
$5.00 Only Cost 


Danville Auto Auction Co. 
Div. Baker Motor Co., Inc. 


Next to Seminole Esso Sta. | 
| 
| 
| 






DID YOU KNOW that each Friday, rain or 
shine, one of the largest and best automo- 
bile auctions in the world today is held at 
Joplin, Missouri, the Cross Roads of 
America, where the East meets the West? 
We also keep six buyers on the road at all 
times. If you have any new automobiles 
or new trucks for sale, contact Hi-Dollar 
Joe at Joplin, Missouri. He will have one 
of his men call upon you at an early date. 
We need new automobiles and trucks, lots 
of them. We are not interested in any- 
thing except new merchandise. 


JOPLIN AUTOMOBILE 
AUCTION COMPANY 


1610 E. 7th St., Joplin, Missouri 
Phone 4600 









Ken Schaefer’s — 100% Dealer 
AUCTION 


Inside a Comfortable Building, Every 
THURSDAY 








On US. 29, 1% Mi. N. of City 
Phone Danville 4570 





Reliable—-Fair—Honest—Protective Service 
Right in the HEART of 
INDIANAPOLIS, INDIANA 
‘*The Great Mid-West Market’’ 

915 N. Illinois St. Phone Lincoln 5383 
























AUCTION SALE MOTOR CARS 
DEALERS ONLY 
Aurera Downs Race Track, Route 31, 
Aurora, I 
EVERY MONDAY—Sale Starts 11:00 A.M. 
INSIDE HEATED Sales Arena for 300 cars. 
AURORA AUCTION SALES 

Phone Aurora 8711 or 7877 
**Dutch’’ Stuart, Auctioneer 





LARGEST PENNSYLVANIA 


AUTO AUCTION 
Every Friday Noon 


in the Heart of Lancaster County 
Low Mileage, Clean Cars 


AUTO AUCTION 


DEALERS ONLY 












Sale Starts at 12:00 Noon 













Every Thursday 







FOR DEALERS ONLY AUCTION 
located 6 miles North of Lancaster, Pa Every Wednesday — 12 Noon > 
MANHEIM AUTO SALES Dealers Only 





Rain or Shine — Under Cover 


TOLEDO CAR AUCTION COMPANY 
3740 Summit Toledo, Ohio 


MANEY MOTOR CO. 


’ Murfreesboro, Tenn. 





& AUCTION, INC. 
Phone 202-W4 














PO. 7021 









TOLEDO’S 
Original and Largest 
Wholesaler 









AUTO AUCTION 


TIM ANSPACH 
Albany, N. Y. 


(For Dealers Only) 
EVERY MONDAY ... 12 NOON 


AUTO AUCTION 


(Dealers Only) 

























150-Car Stock 
Auction Sale Every Thursday 


DOC GREINER 
‘“‘The Flying Dutchman” 
Madison and i7th St. 


Every Wednesday (indoors), 1 P.M. 
8 Miles West of New York City 
Highway No. 6 Lodi, New Jersey 







AD. 6397 
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CLASSIFIED WANT AD DEPARTMENT 


4 





USED CARS FOR SALE | 


WE WHOLESALE 


Detroit’s 
Largest 
Wholesaler 


SID SAVAGE 


15999 Livernois UNiversity 4-2600 
9850 Livernois HOgarth 8400 


DETROIT 











BUSES WANTED 





Wanted 


School Buses 


34 TO 54 CAPACITY 
Box 2293, 
c/o Automotive News, Detroit 26 








BUSES FOR SALE 


FIVE 1942 Ford 194’’ 33-passenger high 
head room buses. Good mechanically and 
tires. $750 to $1,000 each. Griffin Motor 
Coaches, Griffin. Ga. 

TWO BRAND NEW 1946 Dodge school 
buses, 48 passenger Blue Bird bodies with 
extra equipment, immediate delivery, at- 
tractive price. Blue Bird Body Sales Ce., 
Phone LD-3, Box 9, Henderson, Texas. 

1—1947 Ford school bus chassis, 194”, 
Present list price of 1948 chassis is 
$1,759.52, will sell for $1,450. Engle 
Motors, 206-208 East Third Street, 
lia, Missouri. 


TRUCKS WANTED 
Wanted by franchise 














All models. 
franchised Dodge truck dealers. Worden- 
Young, -Inc., 3229 Pulaski Highway, 
Baltimore 24, Maryland, Broadway 1300. 


WE NEED LATE MODEL used trucks and 
used cars. Will pay top dollar. 
where. 
the price. 
to Fred Bedford, 534 No. Cicero Ave., 
Chicago 44, Tilinois. 


TRUCKS FOR SALE 


ATTENTION: Immediate delivery on new 
and used trucks. All makes and models, 











cars. Write or call Bill Fishel, 
venter Auto Sales, 717 8S. Vandeventer, 
 , Louis 10, Missouri. Phone: Franklin 





1943 cq. M.C. 6x4 trucks; 10 wheelers; with 
all matched original tires; 164 in. wheel- 
base; closed cabs; less than 5,000 miles; 
ready to go; government surplus. Price 
$1,250 each. Art Zweifel, Harrisburg, 
Pa. Phone 2-4072 


DODGE — WHAX — 1947 new, Truckstell 
Conversion, 16050 Eaton, 2-speed axle, 





trailing axle 900/20, 10 ply tires, deluxe 
cab, dual long arm mirrors, radiator 
grille guard, running lights, color red, 


built for ten ton payload to meet high- 
way load limits. Bailey-Smith, Inc., 421 
S. Capitol Ave., Lansing, Michigan. 


FOR SALE OR TRADE —1941—1-ton Chev- 
rolet tow truck. Electric crane, complete 
unit streamlined body. Unit in A-1 condi- 
tion, new motor, good tires, new paint, 
blue and white. Ready to go to work. 
$1,385. Must see to appreciate. Dunn 
Motor Sales, Curtice, Ohio; Phone 361. 


WRECKER—Holmes traffic king mounted 
on '36 Ford 134” complete with body and 
reconditioned engine. In excellent condi- 
tion. $1,350. Ryan Motor Sales, 60 West 
Street, Milford, Massachusetts. 


W-35 HOLMES heavy-duty wrecker, with 
cradle; never used. Cost $1,420. Sacri- 
fice at $1,195. Also new Bee Line frame 
straightener, wheel straightener, wheel 
balancer. Used three months, complete 
outfit cost $3,225. Sacrifice $2,700. Ad- 
dress Carl Dutro, 1008 Wheeling Avenue, 
Zanesville, Ohio. Phone 6827 or 1113. 


TWO—1946—D3 Ward LaFrance tractors. 
5th wheels, air brakes, Timken two-speed 
axles, 40,000 miles and 90,000 miles re- 
spectively. Priced at $3,750 each. Ding- 
mann Company, St. Cloud, Minn. 


FORD DEALERS—New 28%’ drop frame 
van trailer equipped with fluorescent light- 
ing, exhaust ventilation, 9:00x20 tires, 
Westinghouse air brakes, landing gear, 
front and rear jacks, parking brake, fire 
extinguisher, etc. Smooth sides provide 
traveling billboard space. You can install 
parts bins and have a mobile parts service 
for your territory while you demonstrate 
your new F-8 model tractor. Trailer com- 
plete for only $2,250. Box 1253, Char- 
lotte 1, N. C. 








Brand new Lufkin built Van Trailers, 20 
feet long, 9:00 tires, vacuum brakes, suit- 
able for hauling beer, beverage, groceries, 
ete. Bargain price, each $1,250. 


FEDERAL TRUCK & EQUIP. CO. 
Preston 1498 
HOUSTON, TEXAS 








TRUCKS FOR SALE 


wrecker at cost. Dodge dealer. 


223-W. 
PARTS WANTED 


fender, 1940 Ford deluxe. 
Estherville, Iowa. 


40-4527C. Wanted, No. 1312644 right fen- 
der, 1940 Buick 51, Job No. 40-4519. Val- 
ley Motor Car Company, Prestonsburg, 
Kentucky. 


WANTED— 


complete doors for 1941 D-19 4-dr. Dodge 
sedan. Frank’s Auto Sales, Black River 


Falls, Wisconsin. iia a beak Cee 
1925 Chrysler 


WANTED—Rear axle for 
52 series. Harrel Morgan, Calhoun Mo 
tor Co., Anniston, Alabama. 


PARTS FOR SALE 














WHOLESALE Pontiac parts. Large stocks 
of hard-to-get parts. Body and fender 
parts for all models. Fast service. Lib- 
eral discount. Walter H. Schultz Pontiac, 
16-20 Passaic Street, Trenton 8, New 
Jersey. 

AUSTIN PARTS, 
Miss. a 

FORD PARTS shipped anywhere. Call, 


Hagemaster, Laurel, 


write, phone. Tranter-Williams Motors 
Inc., 4016 Allston Ave., Cincinnati 9 
Ohio. Melrose 7275-6-7. 





OLDSMOBILE 


And All General Motors 
PARTS AT WHOLESALE 
$100,000 INVENTORY 
LIBERAL DISCOUNTS 


Hoods Core i] 
Hydramatic Parts 


Grilles 

Hub Caps Shock Absorbers 
Fenders Distributors 
Gas Tanks Carburetors 
Trunk Lids Steering Wheels 
Fuel Pumas Cluteh Parts 


And Many Other Items 
Orders Filled Same Day Received 


SELMI MOTORS, INC. 


LARGEST OLDSMOBILE PARTS 
DEPOT IN EAST 
3431 N. 15th St. Philadelphia, Pa. 
Telephone SAgamore 2-5568 








Attention! Export Buyers! 





Seda- | 


| 
| 
| 


Will buy only from | 


$800,000 


NEW WAR SURPLUS 
AUTOMOTIVE PARTS 
50% to 15% off List 


GMC, CHRYSLER, FORD 
and JEEP PARTS 


Send for Complete List 
BALFOUR SALES CORP. 


3033 MICHIGAN AVENUE 
DETROIT 16, MICHIGAN 
Phone: TAshmoo 5-1640 








Attention, 
Pontiac Dealers 


We carry a large stock of radiator grilles, 
doors, fenders, quarter panels, and many 
other hard-to-get items. A trial order will 
convince you that we have the parts. 


* 
Woody Pontiac Sales, Ine. 


12140 Jos. Campau DETROIT 12, MICH 
Telephone Twinbrook 1-1600 


Michigan’s Largest Pontiac Parts Dealer 








FORD 
GENUINE PARTS 


Buy a little or a lot of scarce items 
at attractive trade discounts 
Prompt Service 


BOULEVARD MOTOR CORP. 
2392 Boulevard 


Jersey City, New Jersey 
Delaware 3-3400 








CADILLAC-OLDSMOBILE 


PARTS AND ACCESSORIES 
Hard-to-Get Parts 
Orders Filled Day Received 


DISCOUNT TO DEALERS 
RUND MOTORS, INC. 


3725 Grand River Detroit 8, 
TEmple 1-3700 


Mich. 








FORD RADIATORS 
IMMEDIATE SHIPMENT 
1928-'47 Pass. 1928-'47 Trucks | 
Write for ae Listing 


SUMMIT CITY RADIATOR, — 
701 Barr St. 
FORT WAYNE 2, IND. 





WRECKER FOR SALE—New 1948 Dodge 
C.O.E. truck, equipped with Holmes heavy 
duty crane and body. Truck at list and 

Overholt- 


Wilds Motors, Newport, Tennessee; Phone 


——————————— 
WANTED—One new or good used left front 
Robinson Mo- 


tor Company, Central Ave. at 8th St., 


WANTED—No. 1312644 right fender, No 
4104249 right door, 1940—56S Buick, Job 


Left front door, complete, and 
left rear and right front door shells or 
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2300 READING ROAD 
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HARD-TO-FIND 
OLDSMOBILE PARTS 


We are the largest Oldsmobile Dealer in the World 
and operate in the Home of Oldsmobile. 


$200,000 Stock 


We carry the largest stock of slow-moving, hard-to- 
get parts. 


Up to 40% DISCOUNT 


Fast or Slow Moving, We Have Them in Stock. 
Order Today by Wire, Phone or Mail 


TREVELLYAN OLDSMOBILE, INC. 
315 S. Capitol Phone 2-1127 
LANSING 25, MICHIGAN 


The Home of Oldsmobile 


STUART & RAMP, INC. 
AUTO AUCTION 


EVERY WEDNESDAY 
The Finest Auto Auction in the Country 


AT THEIR NEW LOCATION 
HOOSIER AIRPORT 


On State Road 52 
INDIANAPOLIS, INDIANA 


BUY—SELL—TRADE 
Fly or Drive to 


STUART & RAMP, INC. 
INDIANAPOLIS, INDIANA 
Phone HI. 5368 





WANTED 
WHOLESALE MANAGER 


Duties require procuring dealers in the eastern United States 
to sell the “Jaguar,” a high quality English car in the $4,500 
class. Reply giving resume and salary required. 


JAQUAR DISTRIBUTOR FOR 
EASTERN UNITED STATES 


THE HOFFMAN MOTOR CAR CO., Inc. 


487 Park Ave., New York City Telephone PLaza 9-7036 


UN. 2312 UN. 2312 


AUTO AUCTION EVERY FRIDAY 
AT COLUMBUS, OHIO 


12 O'CLOCK NOON — DEALERS ONLY 
‘PAT’ PATTERSON — Auctioneer 


Greater Columbus Auto Mart 


Gladden Road and Northwest Bivd. Columbus, Ohio 
Drive West 900 numbers on Goodale St., Turn right two blocks 


EVERY THURSDAY—12 NOON 
WHOLESALE ONLY 


AUTO AUCTION 


(For Dealers Only) 


AT EARL A. SCHOTTS 
CINCINNATI, OHTO 


Tel.: Woodburn 3060-0892 
Auctioneer: Pat Patterson 





FOR SALE — Regulation Plymouth-DeSoto 








;on 
Jt 





PARTS FOR SALE 


NEW STAKE and platform bodies from 
Chevrolet trucks. Donohoe Chevrolet 
Sales, Brooklyn, Michigan. 


Ford Parts Sale 
We Have a New Location 


While they last, all Ford parts at 
COST or LESS 


Help us save moving expense. 
¥ 


SWEENEY AUTO SALES 


2534 READING ROAD CINCINNATI, 0. 





Hough- Gilbert, . 


AUTOMOBILE AUCTIONEERS 


6620 NORTH BROAD ST. - - - PHILA. 40, PENNA. 


proudly announce their opening 


APRIL 24, 1948 


AUTO EQUIPMENT FOR SALE 





RED ARROW BARS—$42.43 e 
TOW PILOT—$17.50 
ADAPTOW COUPLERS 
(For Tow Pilot) Per Set, $7.50 @ beautiful showrooms, auction room and 

e offices. 

IMPROVED 48 MODEL 
AUTOMATIC BraKinG 
TOWBAR Complete With 
Brake Hook-Up and 
Controlled Steering Guide Cables 
“KING OF THEM ALL,” $54.45 
APPROVED BY 100 


Call, Write er Wire fer 
FREE DESCRIPTIVE LITERATURE 


Tow Bar Sales Company 


Exclusive Factory Distributors 


100 So. Clinton St. Chi Ill. 
ANDover 8888 DORchester > ss73 


@ the most modern building of its kind. 


@ parking lot for 1500 cars. 


FIRST AUCTION SALE 





TUESDAY APRIL 27, 1948 
STARTING AT 10 A. M. 


remember our address... 


6620 NORTH BROAD ST. 
PHILADELPHIA 40, PA. 








RED ARROW TOW BARS, $42.50 
Velvac Tow Brakes, $35 
Automatic BraKing Tow Bars, $55 
Call or Write 


A. C. PEATROSS 
2409 Fairfield Avenue, Shreveport, La. 
Phone 2-8589 


HOUGH-GILBERT, INC. 


automobile auctioneers 











SHOP EQUIPMENT WANTED 


WANTED—Forty or fifty good used Lyons 
or Lupton automotive parts bins. Fitz- 
gerald Motor Company, Fitzgerald, Ga. 


SHOP EQUIPMENT FOR SALE 





HORSE HEADS AUTO AUCTION 
EVERY FRIDAY AT NOON 


Horse Heads is located 4 miles north of Elmira, N. Y., on Route 
17. The airlines and 3 railroads stop at Elmira. Hotel accommo- 
dations at famous MARK TWAIN HOTEL are the best and very 
reasonable. 


Call for one of our courtesy cars when you 
arrive or better yet, wire us in advance. 


Horse Heads Auto Auction is no doubt the outstanding Auction 
in the East. Always lots of cars and lots of buyers. We bend over 
backwards to please everybody. We treat buyer and seller alike. 

We are centrally located, drawing cars from a wide area. Horse 
Heads is only 4 miles north of Elmira, New York, on Route 17, 
about 200 miles southeast of Buffalo, N. Y., 100 miles southeast of 
Rochester, N. Y., 250 miles east of Cleveland, O., 235 miles north- 
west of New York City and about 250 miles north of Philadelphia, 
Pa. 


Make It Your Business to Spend Next Friday With Us at Horse 
Heads. The meeting place of the Auto Dealers from the East a 
and West. One trip will convince you. 








equipment. Used three months. Supply 
of brake lining. 40% off cost. Have orig- 
inal bills. Kingston Buick Company, Inc., 
10-12 Main Street, Kingston, N. Y. 


FOR SALE—Used 5 H.P. air compressor. 
Compressor just overhauled. Pohl Bros., 
St. Johns, Michigan; Phone 3. 

VAN NORMAN brake drum lathe, original 
cost $1,100, will sell for $675 FOB Ches- 
ter. Ammeo align boring machine, cost 
$425, will sell for $235. Both used just a 
few months. Gallagher Brothers, 7th and 
Penn Streets, Chester, Pennsylvania. 





LUPTON PONTIAC 
22-Bin Setup 


Planographed and ready to go. Can be 
converted. Excellent condition. 


JIM GRIER PONTIAC Co. 
3162 East Jefferson Detroit 7, Mich. 
Phone: LOrain 7-4410 


ANTIQUE CARS FOR SALE 


ONE 1911 FORD touring car and one 1919 
Overland coupe. Both cars perfect in 
appearance and mechanical condition. 
Will trade either for Studebaker of like 
condition and age. Will exchange photo- 
graph. Bob Lee Motors, Phone 121, 
Palatka, Florida. 

1904 REO, LOOKS GOOD, excellent running 
condition; will sell outright or trade; 
photo on request. James Utterback, Inc., 
Brewer, Maine. 

1906 McINTYRE, 3 seats, 6 passenger, high |° 
wheels, 2 cylinder, good condition. Won- 
derful attraction for parades, celebra- 
tions, etc. Will appreciate in value. 

F. E. Burgess, Geneva, Illinois. 


MISCELLANEOUS 


ENGINE REBUILDING — Crankshaft 
grinding and _  wmetalizing. John P. 
Hughes Motor Co., Inc., 800 Commerce, 
St. Lynchburg, Virginia. 

DEALERS: Avoid comebacks. 
Weld for leaks, cracks. Heads, 

12 pints— 





HORSE HEADS AUTO AUCTION 
RONALD D. WEST, Owner 


Johnson, Rickard, Metcalf and West—Auctioneers 


NEW SUBSCRIPTION ORDER 





Send Automotive News to Address Below 
for One Year $6 [_] or Two Years $10 [_] 
for which check is attached [_] or send bill [_} 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 


Use Chemi- 

blocks, 
boilers. 
$22 prepaid. Money-back guarantee. Per- 
manent Seal Company, Geneva, Ohio. 

NEON SIGN WANTED—''USED CARS.”’ 
Double face preferred. Box 2284, c/o 
Automotive News, Detroit 26. 


Results, others fail. 
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MIMEOGRAPHING — SPECIALIZING in || 
sales letters and lc government postcards. | . 
Mackie, 81 Dales, Jersey’ City, New 
Jersey. | 
| 
| 
| 
| 
! 
| 
| 
| 
l 
| 
| 
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sign, 2%’ by 6’. Porcelain finish. List for 
$325. Sell for $150, FOB Ruston. Holand 
& Nicholson Motors, Ruston, Louisiana. 


treet Address .. Zone No. 


State 


o 2 
= 
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I WILL PAY a $200 cash reward for 
information leading to the location of 


TRADE CONNECTION: 


one — ad — eae — Car Dealer 9 Truck Dealer (J Manufacturer [7] * 
vertible u oupe, otor oO. a ‘ all 

48952817, Serial No. 14699856, Call or Jobber | Insurance | Financial () Supplier () e 
wire collect Nelson Agard, 5803 Rodge 

Avenue, Cincinnati, Ohio. MElrose or 


8889. 


XU! 





CDIYsler s 


startling parts and service advertisement 


He ain to take care of our own... 


ee ee ee er ~ 


a 4-color, center spread appearing in national magazines 
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